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Raising Higher theVALUE 
of the Webster Dealer Franchise 








On the banks of Boston's famous Charles River Basin and Esplanade, in Cambridge, near the 
Massachusetts Institute of Technology buildings, stands this beautiful new headquarters of the F. S. Webster Co. 
You'll be delighted to inspect the country's newest and largest plant of its kind. 


f is indisputable evidence that the country’s 


headquarters for quality carbon papers and 
typewriter ribbons is ever alert to aid the Independ- 
ent Stationer— and to make the Webster Dealer 
Franchise constantly increase in practical value. 
The keystone of this new plant is an increasing 
measure of service to stationers. Our new facilities 
are the last word in efficiency—engineering, pro- 
duction, research and service. 
Simplification of every customer's needs into 


ONE complete line; tremendously improved lab- 


oratory facilities for promptly handling the special 
needs and requirements of the country’s largest 
stationers; value and uniformity of products un- 
challenged for forty-two years; continuous national 
advertising to consumers;—all these, plus the sta- 
bility and dependability of an ever-aggressive 
organization national in scope, establishes the 
soundest foundation for stationers to increase pre- 
sent and future dealer profits. This new plant, and 
the spirit behind it, is Webster's contribution to 


America’s Independent Retail Stationers. 


KF. S. WEBSTER COMPANY 


13 AMHERST STREET, CAMBRIDGE (BOsTON), Mass. 
Chicago + New York + Pittsburgh + San Francisco + Philadelphia - Milan + Paris + London 
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¥ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Itscompre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agent efor the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


{ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year,$2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 


vw 


{ No person, firm or cor- 
poration, either directly or 
indirectly connected with 


Orders, or in American Post- theindustry the journal rep- 
age Stamps or currency, if resents, has any share in its 
sent by registered mail. ownership or voice in shap- 


CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 


will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the werld to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 

ageis enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


§{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl.,' 
under Act of March 3, 1879.’ 


“Office Appliances”’ is reg- 
istered in the United States 
Patent Office, Washington, 
nan G 


§ COPYRIGHT. Contents 
covered by ht, 1931, 
by The Office Appliance 
Company. 
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ok ; : oin Bags, Trays and Wrappers _ Jasper Desk Co..........- lis , bber 
Acco Products, Inc........ 113 Art Steel Co., Ine 16 I > Finger Pads, Ru 
~~ Rings Downey, The C. L., Co..... "163 Leopold ve me geri ae cn 130 a EEE Penns ss ete i 
‘arpenter, E. W.. Mfe. C 66 ; . oo SEO e ces ccesess ~ Folders 
Reckheeping Machines 0. .16 Coggheiiece : Metal Office Furn. Co...... 51 (See Filing Supplies) 
. a eco Products, Inc........ 113 Myrtle Desk Co........... 100 ‘achines 
Burroughs Add. Mach. Co. .170 7 Steel Equipment C 96 Fountets Pen Engraving M 
Elliott-Fisher ........ 123 Copying Devices and Supplies Steel Fo - ereeeen 5 Goldpress Co. ...-++eeee%% 154 
General Office Equip. Corp. /123 vawmen aad Evbe iy. Co. oS Steel Furniture Mtg. Co... ‘Os Fountain Pens 
Underwood Typewriter r Co. Costumers Tell City Desk Co... ......138 Autopoint Co. ...-+ers-+ 1} 
otusisensseaedics Back Cover General Fireproof. Co., The. 56 w Se ee Carter's Ink Co.,..+++++++* 
Box Files Globe-Wernicke Co......... 75 Wels Mie. Co gd OS 0 70 Conklin Pen Co.. “154 
Art Stead Se... Sereeeweceen 167 Sanymetal Products Co... ..158 Yawman and ? arbe Miz. Soo. ‘ &3 —— AR. Pen. Co... 86. . 
tlobe-Wernicke Co. ....... 75 . Fountain Pen-Pene aoe 
icim:lione@....°°" 140 "Wee Costello Co 159 Display Fixtures Conklin Pen Co... . 1.00. 1: 
Brief Cases a <=_ - Adiustit Display Spec. Co. . 164 Sheaffer, W. A.. Pen Co., .86, 7 
Stein Bros. Mfg. Co....... 164 Polar Mfg. Co 152 Berger Mfg. Co........... Fureteare ae 
Bulletin Boards — oo is Orthwine Mfg. Co......... 164 Polar Go... : ++ 152 
N. Y. Silicate Bk. Slate Co. .167 Art Steel Co 167 Sun Rubber Co Oy ta 4 
Weber Costello Co......... 152 Cole Steel Equipment Co: : "163 eS Sa Wels Mig. Co...» lO a Pi 
Bustaess Ghewe Dotnolt Metal om Co O.. 149 Orthwine Mig. Co......... 164 Furniture Handling Service 
National Business Show Co. 60 . a ae She Dupli Metropolitan Furn. Service. 163 
Cabsiaiinn Deekeae . Cutters, Paper and Card upliecating Machines Furniture Polish 
Reliable Tw. & A. M,C... .167 a Senne eee eed Ae ey SaaeRbibeg ee Globe-Wernicke Co. one 
Caleulating Machines Dating Stampe Graphic Duplicator Co 3167 Globes eal 
Burroughs Add. Mach. Co. .170 Amer. Number Mach. Co. . ,166 Heyer Duplicator Co Weber Costello Co........- 152 
Monroe Calculat. Mach. Co. 71 Fulton Specialty Co....... 164 Mimeograph. The tsanea ; Gold Stamp Presses 
Sundstrand Adding Mach. . .123 Meyer & Wenthe.......... aD eas ae Golapress Co. se eeeeereee 154 
Caleulating Machines, Rebuilt Desk Calendars Duplicat. Machines, Used, notes Gummed Cloth R 
cones Ev. & A. M C.. 167 Ace Mig. Co. ‘ones’ 000" 85 imeo Serv. Bureau....... Warshaw Mfg. iag* Inc... ..137 
ar Pads an ands olumbian Art Works...... 121 Duplicating Machine Supplies Hotels 
we pemege > Art Works.....121 Defiance Sales Corp........ 158 Dick, AB. egies - 7. oe Hotel New Yorker........ 125 
Cun — Ns <a. 6 u's 158 Desk File Racks Graphic Duplic ator Co.....167 a. ~ Card Stensis 
(See Ribbons —_— Alitomatic File & Index Co..103 Heyer Duplicator Co....... 74 raff. George 5. teenie 161 
; 2 si arbons Desk Lamp Sets Manhattan Stencil Corp... .160 Macey Co., The.......++. 120 
Card Cases, Pocket Roth. P. lé& Moore Push- Pin Co. eveeese 141 
Gardner, P. A., Leather Wks. 166 Oe, SERED GB.+ + » 2 + eo0 63 Eleetrie Motors Index Tabs 
pe KN dt A . .163 = So pg a Ge 142 General Electric Co........ 104 Auto, File & Index Co...... 103 
Art Metal Construc Ce v4 110 Sainberg & Co............187 Envelopes Guide Sree Oo pply Co. . 137 
Art Steel Co...... gh. € | | 167 —} .. 4. SSS 77 Bushnell, Alvah, Co....... 129 I Ral 2 ve. a as - 
Automatic File & Index Go 103 Superior Office Spec. Co... .160 ye John F., Co....... — - Carter's Ink ¢ os 76 
3entson Mfg. Co.......... 145 Desk Pads, Glass o— ernicke Co. ...... 75 § timvite Seaddens teh Ge, 
Coleen ant es sass gtr i “) 8S Sere 152 Nat'l FiberstoK Envelope Co. 141 oe ow boo. i 
Spee 5% . oa p. Co... tay | mies Specs. Co.163 ee Park Envelope Co.. 65 Int'l Printing Ink Corp.. 
: as Wa basane 146 Sainberg & Co... ....cc00. 137 . & Bawelepe Ge... os... 166 Luther Ink & Stamp Pad oo. 156 
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Inkstands 
Atlas Stationery Corp 130 
Sengbusach 8-C Inkstand Co..112 
Silverglo Lamps. Inc...... 165 
Lead for Mechanical Pencils 
Faber, A. W.. In 105 
Sheaffer, W. A., Pen “Co. . 86. 7 
Leather Goods 
Stein Bros. Mfg. Co.. 164 
Leather Upholstered Furniture 
Gunlocke, W. ft Chair Co..129 
Leathers, Upholstering 
Lackawanna Leather Co 148 
Letter Distributors 
Bristow, Stanley R 162 
Globe-Wernicke Co ; 75 
Kohihaas Co., The 158 
Letter Trays 
(See Desk Trays) 
Letterheads 
American Embossing Co 156 
Lettering and Show Card Pens 
Bridgeport Pen Co 164 
Library Equipment 
General Fireproofing Co 56 
Globe-Wernicke Co ‘ 75 


Linoleum Desk Tops 
Aan Mig. Co.. 15 
Sainberg & Co : 13 
Ww agemaker Co ll 


Lockers and Storage Cabinets 


All-Steel-Equip Co a . 48 
Art Metal Constr Co 110 
Art Steel Co 167 
Aurora Metal Cabinet Co 8S 
Automatic File & Index Co..103 
Berger Mfg. Co 79 
Corry-Jamestown Mfg. Corp. 93 
General Fireproofing Co.... 56 
Giobe-Wernicke Co -— 
Invincible Metal Furn. Co 27 
Macey Co.. The 120 
Steel Equipment Corp 96 
Terrell’s Equipment Co 108 
Yawman and Erbe Mfg. Co 83 


Loose Leaf Books and Systems 
Boorum & Pease Co : . 


F. B. Mig. Co ° 


Grand Rapids L L Binder Co a7 
Neva-Clog Products, In . 54 
Stationers, L. L.. Co 165 


Loose Leaf Envelopes, Celluloid 
Markilo Co 162 


Loose Leaf Metals 


Carpenter, E. W Mfg. Co..166 

Loose Leaf Metals Co 159 
Mail Distributors 

Bristow, Stanley R 162 
Map Tacks 

Graff, George B.. Co 161 

Moore Push-Pin Co 141 
Maps 

Weber Costello Co 152 
Matched Office Suites 

General! Fireproofing Co 56 

Gunn Furniture Co 72 

Leopold Co The 92 

Macey Co.. The 120 

Tell City Desk Co 138 

Wagemaker Co 1l4 

Yawman and Erbe Mfg. Co &3 
Memorandum Books 

Boorum & Pease Co 143 

Rockwell-Barnes Co... . .140 
Memorandum Devices 

Bristow, Stanley R 162 

Hanna Register Co 91 

Mergott. J. E.. Co.. The 57 
Moisteners 

Argus Mfg. Co 160 

Sengbusch 8-C Inkstand Co..112 


Motor Drives for Office Mach. 
General Electric Co 


Numbering Machines 


American Num. Mach. Co.. 166 

Foree, Wm. A & Co 135 

Roberts Num. Mach. Co 147 
Office Partitions and Railings 

Globe-Werhicke Co 75 
OH, Oiiee Machine 

Clarotype Co. 6 

Defiance Sales Corp +t 

Rockwell-Barnes Co 140 
Pads, Columnar 

Boorum & Pease Co 143 
Paintings, Etchings, Ete. 

Blum, Emery, Ine . 147 
Paper 

trownville Paper Co 9 

Rockwell-Barnes Co ; 140 

We ston. Byron. Co 132 

Wrenn Paper Co 84 
Paper Clamps 

Acco Products Inc 5 

Esterbrook Pen Co ‘ 


Paper Clips 
Acco Products, Inc 


Argus Mfg. Co Lu 
Art Wire & Stamping Co..155 
Bindah Products, Ine 126 
Graff, George B.. Co 161 
Oakville-Amer. Pin Div 139 
Ro« kwell-Barnes Co 140 
Tip Top Mfe o 165 


Paper Fastenin _Machines 
jump Paper Fastener Co.. 
Defiance Sales Corp , 
Eveready Mfg. Co. of Boston. 
Hoge Mig. Co. 


Hotchkiss Sales Co. i 


.153 


.158 
eH 
1 


Neva-Clog Products, Inc.. .. 54 
Parrot Speed Fastener Corp.. 59 
Paste 
(See Inks, Adhesives, Etc.) 
Pen and Pencil Clips 
Argus M fg. Co... : 160 
Defiance Sales Corp 158 
Pencil Sharpeners 
Graff, George B.. Co........ 161 
Hunt, C. Howard, Pen Co. .118 
Pencils, Cedar B 
American Pencil Co.. 95 
Faber, A. W.. Inc. 105 
General Pencil Co......... 156 
Reliance Pencil Co.. .162 
Swan Pencil Co... 166 
Pencils, Mechanical 
Autopoint Co. ........ 111 
Conklin Pen Co............131 
Sheaffer, W. A.. Pen Co..86, 7 
Pens, Lettering and Show Card 
Bridgeport Pen Co 164 
Esterbrook Pen Co.. 55 
Pens, Steel re 
Esterbrook Pen Co % .. 55 
Hunt, C. Howard, Pen Co 118 
Turner & Harrison Pen Co..162 
Picture Hooks 
Moore Push-Pin Co 141 
Pictures (Framed) _ 
Blum, Emery, Inc 147 
Pins and Pin Containers 
Copper & Brass Resrch. Assn.159 
Defiance Sales Corp.. : .158 
Oakville-American Pin Div..139 
Prym, William, of America. 107 
Platens, Typewriter 
Amer. Writing Mach. Co 121 
Ames Supply Co.. 102 
U. 8. Tw. Parts & Supp Co. 53 
Postal Seales 
Hanson Scale Co ? 166 
Pelouze Mig. Co .125 
Triner Scale & Mfg. Co... ..157 
Publications 
Bridges, F. W Ltd 168 
Buro-Bedarf-Rundschau 168 
Mon Bureau 169 
Punches 
Acco Products, Inc 113 
Boorum & Pease Co 143 
Defiance Sales Corp.. 158 
Globe-Wernicke Co. 75 


Push Pins 
Movre Push-Pin Co 


Representatives Available 
Manufacturers Exchange 


Ribbon Dispensing Machine 
Tybon Corp. 


Ribbons and Casbens 
Allen & ¢ 
Ault & Wiborg su 
Buckeye Rib. & Carb. Co 
Carter's Ink Co 
Columbia R. & C. Mig. Co 
Crown Ribbon & Carb. Co 
Int'l! Printing Ink Corp. .89 
Manifold Supples Co 


Mittag & Volger, Inc 
Neidich Process Co 
Pacific Carb. & Rib. Co 
Rochester Rib. & Carb. Co 


Rock well-Barnes Co 
Storms, H Co 

Tybon Corp 

Union Ribbon & Carbon Co 
U. 8. Typewr. Rib. Mfg. Co 
Webster. F. 8 Co 


.141 


Rubber Bands 


American Pencil Co........ 95 

Faber, Titheneen . 105 
Rubber Stamps 

Meyer & Wenthe ......... 159 
Safes 

Art Metal Construc. Co. 110 

Berger Mig. Co........s.% 79 

Diebold Safe & Lock Co., ..167 

General Fireproofing Co..... 56 

Globe-Wernicke Co. ....... 75 

Invincible Metal Furn. Co.. .127 

Macey Co., The....... « 120 

Meilink Steel Safe Co., The. 162 

Metal Office Furn. Co...... 51 

Steel Equipment Corp...... 96 

Yawman and Erbe Mfg. Co.. 83 
Safety Deposit Boxes 

Invincible Metal Furn,. Co.. .127 
Scales 

Hanson Scale Co.......... 166 


Pelouze Mfg. Co......... 125 

Triner Scale & Mig. Co.....157 
Scrapbooks 

Horn, W. C., Bro. & Co.....165 
Screens, Office 

Pee Be Gc sccnvsucas 152 
Sealing Wax 

Davids, Thaddeus, Ink Co..152 

Higgins, Chas & Co...163 


Luther Ink & Stamp Pad Co.156 


Seals, Notary and SeEUSEE 
Meyer & Wenthe...... . 158 
Shelf Boxes 
Art Steel Co .167 


Berger Mfg. Co... 7° 


Diemer, John F.. Co 14 

General Fireproofing Co.., The 58 
Globe-Wernicke Co. .. 75 

Sheiving 

All-Steel-Equip Co. . 48 
Art Metal Construc. Co 110 
"> i. Rear 'e ou 
Berger Mfg. Co 79 


Cochran Metal Products Co. .160 
General Fireproofing Co.... 56 
Globe-Wernicke Co. soe. an 
Invincible Metal Furn. Co.. .127 
Steel Equipment Corp...... 96 
Terrell’'s Equipment Co.....108 


Yawman & Erbe 
Sign Markers 


Mfg. Co... 83 


Fulton Specialty Co........ 164 
Sorting Devices 
Kohihaas Co 158 


Stamp Pads 
Fulton Specialty Co.. 164 
Luther Ink & Stamp Pad Co.156 
Meyer & Wenthe.......... 159 


Rockwell-Barnes Co. ..... 140 
Stands for Office Machines 

Searles Ele« Weld. Works.156 

Sherman-Manson Mfg. Co.. .133 

Sturgis Posture Chair Co.. .166 

Toledo Metal Furniture Co.. 50 


Stationery, Embossed, Engraved 


American Embossing Co... .156 
Stencils 

Meyer & Wenthe .159 
Stenographers’ Note Books 

Boorum & Pease Co........ 143 

Rock well-Barnes Co. ...... 140 
Stools 

Sturgis Posture Chair Co 166 

Toledo Metal Furniture Co.. 50 
Storage Cases 

Art Steel Co .167 

none rs Box Co sane 

Cole Steel Equipme nt Co... 163 

Kay-Dee Co., The ey 153 

Rockwell-Barnes Co 140 



















have 


evidence of the service. 


THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive use of 
subscribers and advertisers. 
various commissions this bureau calls upon practically 
every member of the staff. 
letters all inquiries upon matters germane to the field, 
it furnishes special reports upon articles of office equip- 
ment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertis- 
ing copy, furnishes list of desirable agents and dealers 
in nearly every country, aids foreign dealers in securing 
U.S. A. lines, and in many other ways performs useful 
service, all without charge. 
made, and are making, good use of this bureau; 
manufacturers in every section of the field have had 
Subscribers’ requests for cata- 
logues to bring their files up to date, or to replace the 
file in case of fire or other form of destruction, are 
broadcasted in a bulletin which is mailed frequently 
to leading manufacturers 





In the execution of its 


It answers by personal 


Subscribers in every land 








OFFICE APPLIANCES 


Store Fixtures & Equipment 


Metal Office Furn. Co...... 51 
Swinging Typewriter Stands 
Amer. Writing Mach. Co...121 
Globe-Wernicke Co. . ‘eo we 
Weis Mfg. Co... 67. 8. 9. 70 
Tables 
Automatic File & Index Co..103 
Berger Mfg. Co.. nis: os adits 
General Fire proofing Co --. 56 
Globe-Wernicke Co. ....... 75 
hg Ds w5-0 6.088 68 120 
Metal Office Furn. Co....... 51 
Steel Fixture Mfg. Co.. 151 
Steel Furniture Mfg. Co 98 
Wagemaker Co. .......... 114 
Tablets 
Rockwell-Barnes Co 140 
Telephone Accessories 
American Electric Co.. sexe 
Colytt Laboratories ....... 162 
Thumb Tacks 
Graff, George B., Co....... 161 
Moore Push-Pin Co........ 141 
Oakville-Amer. Pin Div. 139 
Time Stamps & Kecorders 
Joslin, A. D., Mfg. Co 130 
Transfer Cases 
All-Steel-Equip Co amid 48 
Art Metal Construc. Co....110 
Art Steel Co., Ine . -167 
Aurora Metal C abinet Co. - 88 
Automatic File & Index Co..103 
ee Bete. Uns ep eapeoces 79 
Cole Steel Equipme nt Co... .163 
Columbia Steel Equip. Co..116 
General Fireproofing Co. 56 
Globe-Wernicke Co Pers | 
Invincible Metal Furn. Co...127 
Macey Co., The. aa eee 
Metal Office Furn. Co...... 51 
Rockwell-Barnes Co. . .- 140 
Steel Equipment gs -een Ve 
Steel Furniture Mfg. Co . 98 
Weis Mfg. Co ‘67 8. 9, 70 
Yawman and Erbe Mfg. Co.. 83 
Type, Typewriter 
Amer. Writing Mach. Co... .121 
Ames Supply Co 102 
U. 8S. Typewr. Parts & Supp 
Dk 66000660 606 ¥ 00% 53 
Typewriter Cleaning Material 
Amer. Writing Mach. Co.. .121 
Clarotype Co ia ..164 
0. K. A. Co : , . 167 
Webster, F. S.. Co... 2 
Typewriter Cushion Keys 
Munson Supply Co........ 154 
Peerless Key Co....... .147 
Speed Key Mfg. Co .165 
Typewriter Cushion Knobs & Feet 
Ames Supply Co 102 
Azora Rubber Co......... 166 
Peerless Key Co 147 
Typewriter Parts and Toots 
Amer. Writing Mach. Co.. 121 
Ames Supply Co.. .102 
U. S. Tw. Parts & Sup. Co... 53 
Typewriters, Mfrs. of 
Amer, Writing Mach. Co 121 
Barr-Morse Corp. ......... 97 
Corona Typewriter rm 
General Office Equip. Corp..123 
Remington Rand Bus. Serv..115 


Royal Typewriter Co... ae a 
Smith, L. C.. & Corona Tws. 47 
Underwood-Elliott-Fisher Co 
123. Back Cover 
U nde rwood Type wean Go» 
06 6Gbe0bep secon er Back Cover 
Varityper Incorporated .... 62 
Woodstock Type writer Co... 64 


Typewriters, Rebuilt 
Amer. Writing Mach. Co 1° 
Reliable Tw. & A. M. C...16 
Shipman-Ward Mfg. Co.. 15 
Wholesale Typewriter Co 1 


Visible Index Systems 


Art Metal Construc. Co....110 
Automatic File & Index Co..103 
Globe-Wernicke Co ces 
Mergott, The J. E., Co 57 
DE GO, escccece 110 
Press Products Co... ..149 
Stationers’ Loose Leaf Co.. .165 
Yawman and Erbe Mfg. Co.. 83 
Wardrobes 
Aurora Metal Cabt. Co..... 88 
Berger Mfg. Co ow we 
General Fireproofing Co . 56 
Globe-Wernicke Co. ...... 75 
Steel Furniture Mfg. Co 98 
Waste Baskets 
American Can Co... 81 
Art Steel Co.... + 
Cole Steel Equipme nt “Co ..163 
Metal Office Furn. Co 22 
Nat'l Vuleanized Fibre Co..155 
Peerless Wire Goods Co... .126 
Sainberg & Co......... .137 
Worcester Wire Novelty Co..142 
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o WANTS AnD FOR SALE © 


The rate for Classified Advertisements is eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED 


TWELVE YEA RS’ EXP ERIE NCE steel and wood office furni- 
ture, safes and equipment business as branch manager, sales 
manager, salesman and in own retail business. Territories 
covered, Eastern Canada and maritime provinces, New York 
City, St. Louis, and Kansas City. Talk French. Will go any- 
where. Address Y-75, care Office _Applianc es, Chicago. 

I Ww ANT TO SECU RE the exclusive distribution for New 
York and the eastern territory for a high grade product selling 
to dealers. Not interested in office to office selling unless the 
manufacturer is willing to finance the necessary sales force. 
Have had twenty years’ successful experience in distribution 
of office specialties in this territory. Satisfactory trade and 
bank references. C. C. Parsons, Chrysler Building, New York 
City. 











EXPERIENCE selling direct to user in 
large city and later calling upon dealers in interest of manu- 
facturer, is open for new connection. Principal experience has 
been in office furniture and supplies. Out of field temporarily 
but prefers to return to it. As district manager covered middle 
west territory and Pacific coast. Will consider any location 
with reliable manufacturer or dealer. Address 5S-110, care 
Office Appliance s, Chicago. 
experience se Ming | lithograph- 
ing, printing, loose leaf devices, steel filing devices, office fur- 
niture and stationery—seven years traveling, selling to banks, 
counties and commercial houses, is open for new connection 
September 1, either traveling or city selling. Will consider 
middle west—prefers west coast. Address J-78, care Office 
Appliz inces, ‘ hicago. 





S: AL ESMAN Ww ITH 








SALESMAN with fifteen years’ 








years’  experie nee in stationery and 
offic e supply field is open for new connection. At present lo- 
cated in New York State but in a position to go anywhere. Can 
furnish excellent references. In a position to leave for new 
connection on short notice. Address: P-93, cate Office Appli- 
ances, Chicago. 


SAL LESMAN with twenty 





MGR. with 24 years’ experience, 
wishes change. Can 


TYPEWRITER SERVICE 
fast worker, all makes, now employed, 
put your shop on an efficient and paying basis. Would like to 
communicate with responsible firm who has large shop and 
want results. Address G-101, care Office Appliances, Chicago. 


SITU ATION Ww ANTED by experienced stationery man who 
has acted at various times in capacity of store salesman, win- 
dow dresser, buyer and manager. Will go to any part of the 
country. First-class references. Address C-76, care Office Ap- 
pliances, Chicago. 














ST. ATIONERY SAL ESMAN with two and a half years’ expe- 
rience in Chicago organization and three years in personnel 
work for large corporation is open for new connection. Young 
man with excellent references. Address K-73, care Office Ap- 
pliances, Chicago. 


FIRST CLASS MECHANIC, six years’ experience all makes 
typewriters. Neat appearance, good education, unquestion- 
able references. Addres ss L- 81, care Office Appliances, Chicago. 











with 18 years’ 
expe rience on all mahes of Office Machines. ‘Address X-164, 


care > Office oumnneen, Chicago. 


SALESMEN WAN TED 


THE J. E. MERGOTT COMPANY of Newark, N. J., manufac- 
turers of High Grade metal goods since 1888, has an excep- 
tional opportunity in the following territories for experienced 
salesmen acquainted with the retail trade to sell a line of desk, 
smoker and gift specialties to stationers, department stores, 
jewelers, high grade gift and specialty shops: Boston-Pitts- 
burgh-Indianapolis-St. Louis-Minneapolis-Omaha-Des Moines- 
Kansas City-Dallas-Denver. Attractive commission arrange- 
ment with weekly checks. No objection to man carrying one 
other non-conflicting line. Please give full details as to expe- 
rience and references in first letter addressed to above com- 
pany marked for personal attention of J. M. ELTON. 


OUR | HIGH-GRADE TYPEW RITER specialty is being suc- 
cessfully and profitably sold by typewriter salesmen, repair- 
men, supply and specialty salesmen. This is a golden oppor- 
tunity for anyone calling on office trade. Territories are being 
allotted now. Write for details and selling plans. Address 
B- 165, care Office Appliance es, Chicago. 


SAL ESMAN—C overing stationery and jobbing trade, wanted 
for California, Colorado, Utah, with no more than two other 
lines. Commission basis. State experience. Must have fol- 
lowing in trade. Write M-79, care Office Appliances, Chicago, 
giving full particulars, also send photo. 


SALESMAN WANTED to re present m: unufacturer of specialty 
furniture in Chicago and vicinity. A line of real merit for 
both office and factory. Principal customers and prospects are 
large concerns. Give complete information. Address E-221, 
care Office Appliances, Chicago. 
































PURCHASING AGENT WANTED 


PURC HASING AGENT—Man with executive ability and a 
thorough knowledge of all phases of Commercial Stationery 
business to act as their Purchasing Agent. It is very impor- 
tant that your letter give full particulars as to experience, 
education, and knowledge of Stationery Purchasing. State 
salary desired, etc. Your desirability will be judged mainly on 
the particulars stated in your application. Apply by letter 
only, which will be kept in strict confidence, to Box H-81, care 
Office Appliances, Chicago. 


REPRESENTATIVES WANTED 


MANUFACTURERS of a complete line of steel office equip- 
ment desire to make connections with a financially responsible 
distributor or agent on the Atlantic Coast and in the Middle 























West. Steel Furniture Mfg. Company, Baldwin Park, Cali- 
fornia. 

REPRESENTATIVES AVAILABLE 
TWO SALESMBN, eight years’ experience each, stationery 


trade or St. Louis, central west—open for manufacturers’ 
lines. Address A-74, care Office Appliances, Chicago. 





EASTERN CONCERN with perfected sales organization seeks 
office specialty lines to sell either direct to user or through 
dealers. Interested particularly in manufacturing enterprises 
with products on the American market. Must be line capable 
of further development, one which can respond to the right 
sort of sales efforts coupled with additional finances. Not in- 
terested in businesses which are insolvent or practically so, 
nor in those which from their mase-we are too unwieldy to 
handle. Address Z-113, care Office Appliances, Chicago, 





SALT LAKE CITY sales agent for prominent office appliance 
manufacturer is in a position to handle one additional line. 
Will consider any specialty of merit to be sold direct to users, 
except typewriters, calculating and adding machines. Well 
established for fourteen years with wide business acquaint- 
ance. Address D-77, care Office Appliances, Chicago. 





LINES WANTED FOR CANADA by one who has intimate con- 
nection with largest Canadian stationery and office equipment 
dealers. Want agencies on commission basis or will stock 
specialties on consignment. No direct to consumer sales tol- 
erated. Dealer references available. Box F-98, care Office Ap- 
pliances, Chicago. 











FOR SALE AND WANTED TO BUY 


KARDEX VISIBLE EQUIPMENT bought, sold, and ex- 
changed. We have for sale and will also buy all sizes of 
Kardex cabinets. If interested in selling, send sample of 
pocket, description, quantity and price wanted. If want to 
buy, advise card size wanted, capacity, and present style of 
equipment, if any. F-97, care Office Appliances, Chicago. 
WILL SACRIFICE surplus stock. Several Burroughs Book- 
keeping Machines, Elliott Fishers, National and Underwood, 
also Multigraphs, Addressographs, Coin Audits, Comptometers, 
Monroes, Hand and Electric, Hooven Automatic. Hundreds 
of others. We invite your inquiries. Fort Pitt Typewriter 
Co., Ine., 642-44 Liberty Ave., Pittsburgh, Pa. 











ONE USED MU LTIGRAPH, NO. 57, also ONE USED DAVID- 
SON FRICTION FEED, aiso ONE SEVEN-ROLL INKING 
ATTACHMENT. also ONE SIGNATURE ATTACHMENT. 
Quote prices; address box R-73, Office Appliances. Also quote 
on other related equipment. 


USED SAFES and cabinets. Largest stock. Almost every 
size. Send us your requirements. We may be able to fill yuur 
inquirt ies. Priced right. Acme Safe Co., 216 Centre St., N. ¥ ol 
ALL MODELS ELLIOTT-FISHER billing and bookkeeping 
machines bought and sold. Robt. Novak & Co., 537 S. Dear- 
born St... Chicago. 


ADDRESSING MACHINES. 























Comptometers, Dictaphones, Edi- 


phones, Kardex cabinets, Mimeographs, Multigraphs bought 
and sold. Hanover Office Equipment Co., 58 Greenwich 8 
New York City. 


ELLIOTT-FISHER ‘wanes and bookkeeping machines bought 
and sold. Maloney, Gilmore Co., 508 8S. Dearborn, Chicago, 
ELL 1OTT- F ISHER mac hines bought, sold and rebuilt. Teeter- 
Warsh Co., P lankinton Are sade, Milwaukee, Wis. 


WANTED Petetwees Bookkeeping Machines, four Register, 
fourteen inch carriage, 110 AC, above 11,000 serials. Addin ns 
Machihe Sales & Service Co., 1008 Superior Ave., Cleveland,’ O 














DISTRIC T MANAGERS and salesmen experienced in the vis- 
ible index field to sell ““Visblex,” a visible loose leaf equipment. 
Exceptional opportunity for experienced men: with an old es- 
tablished company. Henry Conolly Company, Rochester, N. Y. 


WANTED—FIRST CLASS RIBBON and carbon salesman to 
work for one of the leading typewriter companies on the Pa- 
cific Coast. Address N-98, care Office Appliances, Chicago. 




















PATENTS SERVICE 


INVENTORS, beware of sending sketch, model or disclosures 
of your invention away promiscuously; too many inventions 
are stolen; too many worthlessly patented. Investigate our 
service FIRST. We sell meritorious patented monopolies. 
I. & M. T. S. Co., 488 Prospect Ave., Hartford, Conn. 
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—_—_—_————— 


BUSINESS OPPORTUNITIES 








The detailed inquiries which follow have teen received direct 
from readers of Office Appliances They are tangible business 
opportunities which are well worth following. 

Wanted Abroad 
Bogota, Colombia..Foreign Manufacturers Representatives (Fomare), 
Banco Hipotecario de Colombia building, wishes to expand its lines. 
This organization has represented The Canton Art Metal Company a 


number of years. It is desired to add loose leaf equipment, visible index 
equipment, fountain pens and other office appliances. The organization 
is in contact with most of the largest importers in the line; it has op- 
portunity to sell other items of office equipment and supply. Agencies 
are maintained in the principal cities, and the manager makes annual 
trips to the principal markets to give impulse to business and to effect 
sales to importers. Sales are handled on a commission basis, and ref 
erences include American concerns now represented, and local banks 


Wanted Here at Home 


Albuquerque, N. M.—W. P. Patterson is establishing a manufacturers’ 
agency business, and wishes to get in touch with manufacturers desiring 
representation in his section of the country. 

Chicago, t1!.-A man with a broad experience selling office machines, 
filing equipment and other lines, both direct and to dealers, wishes to 
take on one line full time, or several lines part time. He has operated 
in various parts of the country, is an able salesman, and has some 
knowledge of engineering. He has been out of the fleld some time, but 
wishes to return to the industry with which he is most familiar. He 
prefers eastern or midwestern territory, but will consider any others. 

New York, N. Y.--Hugo H. Wurfschmidt, 137 East Fifty-third street, 
is open for a connection with an office specialty manufacturer. He is 
well educated, under fifty years of age, and interested particularly in a 
machine or device sold direct to users by manufacturers’ specialty sales- 
men Mr. Wurfschmidt’s first office appliance experience was gained 
abroad. At one time he was sole European representative of the Uni- 
versal Adding Machine Company, which was acquired later by the Bur- 
roughs Adding Machine Company. Later he represented two American 
typewriter manufacturers, developed a dietating machine, and manufac- 
tured a calculator. The past four years he has been engaged in another 
= business in New York, but wishes to return to the office appliance 
ec 

Oakland, Calif.._Fay Otis Buckley, of the Otis File & Office Furniture 
Company, 532 Sixteenth street, seeks additional lines for representation 
in Oakland and vicinity. The company is well known in this city, and 
handles a number of nationally advertised lines made in the office equip- 
ment industry. Mr. Buckley is interested in exclusive agencies for prod- 
ucts having a market in the business or factory flelds. The company has 
some excellent sales connections in neighboring cities, making a good 
volume possible Manufacturers interested in developing or enlarging 
distribution on the west coast may find it worth while to investigate the 
facilities offered by Mr. Buckley. 


————— 


Commerce Department Trade Opportunities 

Inquiries sent to the U. 8. Commerce Department from represen- 

tatives abroad. Recognized business establishments can secure 

names and addresses on application to the Bureau of Foreign 

and Domestic Commerce at Washinaton, or to the district and 

co-operative offices, mentioning the file number of the trade 
opportunities wanted. 


Accessories, rubber, office, Vienna, Austria.-No. 52,573; agency de- 
sired 
Appliances, office, Reykjavik, Iceland.—No 
Books, memorandum, Bridgetown, Barbadoes.—No. 
sired 
Equipment, office, Paris, France.—-No. 92,676; agency desired. 
Furniture, office, Paris, France.—No. 52,676; agency desired. 
Furniture, office, steel, Milan, Italy.—No. 52,925; agency desired 


Ink for stencil machines, Toronto, Canada.—No. 52,446; agency desired 


52,729; agency desired. 
52,467; agency de 


Letters, advertising sign, Copenhagen, Denmark.—No. 52,444, agency 
desired 
Machines, adding and calculating, Reykjavik, Iceland.—-No. 52,729; 


agency desired 
Machines, calculating, Paris, France.—No. 52,676; agency desired. 
Machines, cash register, new or rebuilt, Rotterdam, Netherlands.._No 
2,772; purchase or agney contemplated 

cash register, rebuilt, Helsingfors, 


Machines, Finland._No. 52,730 
agency desired 

Machines, duplicating, Blumenau, Brazil.—No. 52,839; agency desired. 

Machines, stencil cutting and shipping room supplies, Toronto, Canada. 

No. 52,467; agency desired 


Paper, bond, writing, etc., Bombay, India.—-No. 52,926; agency desired 





OFFICE APPLIANCES 


52,467; agency desired 
Zealand No. 52,7867; 


Paper, all kinds, Bridgetown, Barbadoes.—-No 

Paper, writing, bank, etc., Wellington, New 
agency desired 

Pencils, lead, Bridgetown, Barbadoes.—-No. 52,467; agency desired 

Pencils and erasers, Milan, Italy..No. 52,772; purchase or agency con- 
templated 

Pen desk sets, including pens and pencils, 
52,447 ; agency desired. 

Pens, fountain, Rio 
agency contemplated. 

Pens, fountain, Vienna, Austria.—-No. 52,576; agency desired 

Pens, fountain, and mechanical pencils, Rio de Janeiro, Brazil.—No. 
52,433 ; agency desired. 

Pens, steel, Rio de Janeiro, Brazil.—No 

Pins and needles, Toronto, Canada.--No. 
contemplated. 

Ribbons, typewriter, and carbon paper, Milan, Italy No 
chase or agency contemplated. 

Safes, night, for receiving deposits outside of banking hours, Copen- 
hagen, Denmark.No. 52,413; agency desired 

Slates and pencils, school, Surabaya, Java..-No. 52,874; 
agency contemplated. 

Specialties, Helsingférs, 
contemplated. 

Specialties, office, Paris, France.—-No. 52,676; agency desired. 

Stands, office, for typewriters and calculating machines, Palermo, Italy 

No. 52,922; agency desired. 

Stationery and supplies, Tel-Aviv, Palestine.—-No 
sired. 

Supplies, stationery, Vienna, Austria.—No. 52,573; 


Toronto, Canada.—No. 


de Janeiro, Brazil.—No. 52,758; purchase and 


52,443 ; agency desired 
52,923; purchase and agency 


52,776; pur- 


purchase and 


Finland..-No. 52,919; purchase and agency 


52,676; agency de- 


agency desired 


—_—_>—_ 
Rigid Marking Rules Govern Indian Imports 
Commerce Reports] The requirements fer marking imported goods im- 
ported into India with the country of origin are more exacting in British 
India than in any other country of the world, except Ceylon, and are 
rigidly enforced. Fines for violations may be imposed, in some instances 
up to three times the value of the shipment. American exporters are 
especially warned to have their goods, when shipped to India, marked 
with the proper indication of origin. It is advisable to have the words 
“Made in U. 8S. A.’’ as large and conspicuous as any other English 
wording, and printed on every article, label or wrapper bearing any 
words in the English language. 
——_ 


Australia Again Defers Duties on Paper 
Commerce Reports} The government of Australia has again postponed 
the application of deferred duties on certain imports, which had been 
scheduled to go into effect April 1, 1931. Writing and typewriting paper, 
plain, not including duplicating stock, in sheets not smaller than 16x13 
inches, are now subject to twenty per cent ad valorem when imported 
from the United States. The deferred general duty will be thirty per 


cent ad valorem. 
Oe 
United States Rubber Exports to Belgium 


Commerce Reports] United States exports of rubber goods to Belgium 
in 1929 and 1930 included the following stationery items. 

Rubber bands—(1929) 5,363 pounds @ $2,525; (1930) 2,782 pounds @ 
$1,199. 

Rubber erasers $1,213; 
@ $2,178 


—_—_———_ 
Britain Requires Origin Mark on Artists’ Materials 
Commerce Reports] An order in council effective September 5, 1931, 
requires certain artists’ materials and drawing materials imported into 
Great Britain to bear the mark of origin. The division of foreign tariffs, 
United States Department of Commerce, can supply the particulars re- 
garding the method of marking, and the various items to which the order 
in council applies. 


—_—_g—__—_ 

“J. Whatman” Registered in Argentina 

Commerce Reports] The trade mark, “J. Whatman,” has been regis- 

tered in the name of Balston in Argentina. This covers articles and mate- 

rials employed in bookbinding, printing, bookselling, stationery, lithog- 

raphy, manufactures of pasteboard, instruction and drawing; writing ma- 
terials, and writing, calculating and verifying machines ; inks. 

—————_ 


Drawback Regulations Changed by Poland 
A ministerial decree by the government of Poland cancels drawback 
on a variety of metal products, which include steel pens, steel office 
rules, folder fasteners, thumb tacks, letter filing appliances and paper 
clips of wire 


(1929) 1,696 pounds @ (1930) 3,213 pounds 


——— 
Booklet on Porto Rico 

The Pan American Union, Washington, D. C., has published a booklet 
on Porto Rico, price five cents. This is illustrated and contains informa- 
tion of a general nature, suitable for tourists, students, etc. 





1,805,348. Fountain pen. Richard Weingart, 





1,805,191. Bookholder. Frank Skripkin, To- 





ronto, Ontario, Canada (assignor to Arthur S 
Porter, Islington, Ontario, Canada). Filed Sep- 


PATENTS 


Eveready Pen 
a corporation 
1930. 


New York, N. Y. (assignor to 
Company, Inc., New York, N. Y., 
of New York). Filed September 5, 








tember 6, 1930. Granted May 12, 1931. Serial - = e 
No. 480,140. Granted May 12, ey Oy oo : 
1,805,225. Calculating machine. Walter J — 7 . 1,809,876. Map folder. Fran . Taylor, 
Pasinski and John Magnus, Detroit, Mich. (as- Copies of patents herein listed om & > San Francisco, Calif. Filed November 28, 1927. 
signors to Burroughs Adding Machine Company, tained from the Commissioner of Pa 9 Granted June 16, 1931. Serial No. 236,132. 
) Washington, D. C., for ten cents each in 1,809,883. Typewriter. Conrad D. Young- 


Detroit, Mich., a 
Filed February 26, 1928. 


corporation of Michigan) 
Granted May 12, 1931. 
Serial No. 257,850 


1,805,239. Autographic register. William E. 
Dunning, Alliance, Ohio (assignor to The Mc- 
Caskey Register Company, Alliance, Ohio, a cor- 
poration of Ohio) Filed September 20, 1930 
Granted May 12, 1931. Serial No. 483,268 

1,805,244. Indicating means. Ross Hawkins, 
Chicago, Ill. (assignor to Harold E. Hawkins, 
Chicago, Ill.) Filed September 26, 1927. tember 8, 1930. 
Granted May 12, 1931. Serial No. 221,872 No. 480,556. 

1,805,252. Furniture leg shoe. Robert E 1,805,314. 
Miller, Bronxville, N. Y. Filed April 19, 1928. 
Granted May 12, 1931. Serial No. 271,166. 

1,805,268. Check book. Louis F. Tresback, 
Filed 


check. 


June 4, 1930. 
No, 459,159. 


corporation of Ohio). 
Granted May 12, 1931 


Teaneck Township, Bergen County, N. J 


cash, postofiice money orders or certified 
Stamps and personal checks not 
accepted. 


Granted May 12, 1931. 


1,805,279. Fountain pen eraser and burnisher. 
William M. Floyd, Cincinnati, Ohio 


Binder for loose leaf books. 
liam J. Morton, San Francisco, Calif. (assignor 
to The McBee Binder Company, Athens, Ohio, a 
Filed April 16, 
Serial No. 444,688. 


berg, Woodstock, Ill. (assignor to Woodstock 
Typewriter Company, Woodstock, IIl., 
poration of Illinois). Filed January 2, 
Granted June 16, 1931. Serial No. 29. 
1,809,985. Pen desk set. Lucifer J. Most, 
New York, N. Y. (assignor to Mable, Todd & 
Co., New York, N. Y.) Filed November 13, 
1929. Granted June 18, 1931. Serial No. 406,- 
Filed Sep- 741. 
1,809,992. 


Serial 


Granted May 12, 1931. Serial Fountain pen. Oscar J. Sund- 
strand, Rockford, Ul. Filed March 30, 1925. 
Wil- Granted June 16, 1931. Serial No. 19,209. 


1,810,109. 
P. McEnery, Flushing, N. 
14, 1930. Granted June 16, 
475,178. 


Combined pencil and clip. Joseph 
r. Filed August 


1930. 1931. Serial No. 








AUGUST, 1931 


1,810,110. Pencil holder Joseph P. Me- 
Enery, Flushing, N. Y. Filed December 30, 
1930. Granted June 16, 1931. Serial No. 505,- 
539. 

1,810,133 Loose leaf binder. Charles J. 
Dunbar, Kalamazoo, Mich. (assignor to Le- 


Febure Corporation, Cedar Rapids, lowa, a cor- 


poration of Iowa). Filed June 8, 1929. Granted 
June 16, 1931. Serial No. 369,307. 
1,810,153. Calendar. Leonard Aker, Ather- 


(assignor to The Recorder Printing 
San Francisco, Calif., 
Filed January 27, 

Serial No. 423,- 


ton, Calif. 
& Publishing Company, 
a corporation of California). 
1930. Granied June 16, 1931. 
690. 

1,810,205. Bookrest. 
Portland, Ore. Filed 
Granted June 16, 1931. 

1,810,213. Calculating 
Johantgen, Winnetka, Ill. (assignor to Victor 
Adding Machine Company, Chicago, Ill., a cor- 
poration of Illinois). Filed July 5, 1927. 
Granted June 16, 1931. Serial No. 203,464. 

1,810,231. Loose leaf binder. Richard M. 
Van Valkenburgh and Clarence A. Cederleaf, 
Kansas City, Mo. (assignors by mesne assign- 
ments to Wilson-Jones Company, Chicago, Ill., 
a corporation of Massachusetts). Filed Jan- 
vary 24, 1927. Granted June 16, 1931. Serial 
No. 163,073. 

1,810,284 Pencil sharpener. 
Luppert, Williamsport, Penna. 
14, 1929. Granted June 16, 
414,077. 

1,810,285 Pencil 
Luppert, Williamsport, 
1930. Granted June 16, 
773 

1,810,305. Locking device for blackboards. 
John M. Tracy and Francis R. Scherer, Roch- 
ester, N. Y. (assignor to Prose-Maco Manufac- 
turing Company, Kansas City, Mo., a corpora- 


Theodore Gensmer, 
February 28, 1928. 
Serial No. 257,600. 
machine. Oliver D. 


Valentine C 
Filed December 
1931. Serial No. 


sharpener. Valentine C. 
Penna. Filed August 25 
1931 Serial No. 477,- 


tion of Missouri). Filed June 29, 1929. Granted 
June 16, 1931. Serial No. 374,778. 
1,810,309. Typewriting machine. William A. 


Dobson, Bridgeport, Conn 
wood Elliott Fisher Company, 
a corporation of Delaware). 


(assignor to Under- 
New York, N. Y., 
Filed October 29, 


1925. Granted June 16, 1931. Serial No. 
65,524. 
1,810,325 Combined typewriting and com- 


Roy Pennicott, Seattle, Wash. 
Typewriter Company, 


puting machine. 
(assignor to Remington 


Ilion, N. Y., a corporation of New York). Filed 
March 31, 1927. Granted June 16, 1931. Serial 
No. 180,003. 

1,810,329. Computing machine. Robert H. 
Strother, Stamford, Conn. (assignor to Rem- 
ington Accounting Machine Corporation, New 
York, N. Y., a corporation of New York). Filed 
January 2, 1929. Granted June 16, 1931. Serial 
No. 329,767. 

1,810,378. Base for typewriters and other 
articles. Charles B. Ulrich, Jamestown, N. Y. 


(assignor to Art Metal Construction Company, 


Jamestown, N. Y.). Filed March 14, 1928 
Serial No. 261,655. 

1,810,440. Calendar. Hugh Franklin Shedd, 
Minneapolis, Minn Filed February 6, 1939. 
Serial No. 426,404. 

1,810,483. Stencil sheet. Charles F. Kumli, 


Chicago, Ill. (assignor, by mesne assignments, 
to Selectograph Company, Chicago, Ill., a cor- 
poration of Illinois). Filed December 20, 1928 
Serial No. 327,481. 

1,810,484. Stencil sheet. 
Chicago, Ill. (assignor, by mesne assignments, 
to Selectograph Company, Chicago, Ill., a cor- 
poration of Illinois). Filed December 20, 1928 
Serial No. 327,482. 

1,810,522. Typewriting machine. Frederic W 
Hillard, Prince Bay, Staten Island, N. Y. (as- 
signor to Mary R. Hillard, Middlebury, Conn.). 
Filed March 14, 1929. Serial No. 346,898. 

1,810,528. Stapling machine. Roy E. Peter- 
son, East Norwalk, Conn. (assignor to The E. 
H. Hotchkiss Company, Norwalk, Conn., a cor- 
poration of es ut). Filed June 12, 1929. 
Serial No. 370 

1,810,638. , for calculating ma- 
chines. Lee R. Brown, East Orange, N. Y. 
(assignor to Monroe Calculating Machine Com- 


Charles F. Kumli, 


pany, Orange, N. J., a corporation of Dela- 
ware). Filed April 5, 1929. Serial No. 352,- 
718. 

1,810,649. Display envelope. George S. El- 
liott, Wilkinsburg, Filed February 25, 


Penna. 
1930. Serial No. 431,279 

1,810,737. Cash register. Oscar J. Sund- 
strand, Rockford, Ill. (assignor to Sundstrand 
Corporation, Wilmington, Del., a corporation of 
Delaware). Filed June 28, 1929. Serial No. 
374,596. 

1,810,788 Fountain 
Ramos, Olongapo, P. I. 
1929. Serial No. 406,388. 

1,810,806. Graduated envelope or flexible 
container. Murray Lane Wilson, Shreveport, 
La. Filed May 24, 1930. Serial No. 455,385. 

1,810,817. Base for swivel chairs. George 
©. Brainard and Jason A. Fitch, Youngstown, 


drawing pen. Juan 
Filed November 11, 


Ohio (assignors to The General Fireproofing 
Company, Youngstown, Ohio, a corporation of 
Ohio). Filed August 7, 1930. Serial No. 473,- 


1,810,919. Loose leaf binder. Adolph G. 
Lotter, Milwaukee, Wis. (assignor to The Sta- 
tioners Loose Leaf Company, Milwaukee, Wis., 
a corporation of Wisconsin). Filed November 


4, 1929. Granted June 23, 1931. Serial No. 
404,678. 
1,810,970. Furniture framing and method of 


making the same. Lewis Larsen, Menominee, 
Mich. (assignor to Heywood-Wakefield Company, 
Boston, Mass., a corporation of Massachusetts). 
Filed June 17, 1929. Granted June 23, 1931. 
Serial No. 371,338. 

1,810,982. Attachment for stapling machines. 
Lou Obstfeld, Brooklyn, N. Y. Filed June 11, 
1929. Granted June 23, 1931. Serial No. 370,- 
052. 

1,810,983. 
O'Shaughnessy, 
ruary 19, 1931. 
No. 516,874. 

1,811,118. Copyholder for typewriters. Oskar 
Fischer, Berlin, Germany. Filed September 24, 
1927, Serial No. 221,795, and in Germany De- 
cember 23, 1925. Granted June 23, 1931. 


Writing 
Tuckahoe, N. 
Granted June 23, 1931. 


imple me nt. 
. Filed Feb- 
Serial 
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(8/0528 


No. 1,810,528. Stapling machine; patented 
June 16, (931, by Roy E. Peterson, East Nor- 
walk, Conn. (assignor to The E. H. Hotchkiss 
Company, Norwalk, Cenn.. a corporation of Con- 
necticut). Serial No. 370,34 

No. 1,810,806. Graduated envelope or flexible 
container; patented June 16, 1931, by Murray 
or Wilson, Shreveport, La. Serial No. 455,- 


No. 1,811,471. Metal furniture and the like; 
patented June 23, 1931, by Oscar J. Larson and 
James Richard Jones, Jamestown, . (as- 
signors to Art Metal Construction Company, 
Jamestown, N. Y.). Serial No. 340,602 

No. 1,812,435. Loose leaf binder; patented 
June 30, 1931, by Roy E. Hamilton, Kansas City, 
Kans. (assignor by mesne assignments to Wilson- 
Jones Company, Chicago, Ill., a corporation of 
Massachusetts). Serial No. 289,800 


No. 1,812,588. Ink ribbon winding and meas- 


1,811,121. Tracing device. Albert Gastell, 
Mainz, Germany. Filed March 26, 1929, Serial 
No. 350,071, and in Germany May 9, 1928. 
Granted June 23, 1931. 


1,811,124. Bookholder. William H. Greeley, 
Newton, Mass. (assignor to Ginn & Company, 
Boston, Mass., a copartnership). Filed Decem- 
ber 16, 1929. Granted June 23, 1931. Serial 
No. 414,608. 

1,811,150. Fireproof mail bag. Harold Ber- 
nice Peyton, Jacksonville, Fla. Filed Septem- 
ber 3, 1929. Granted June 23, 1931. Serial 
No. 390,025. 

1,811,167. Stenciling device. Herman Ander- 


son and Raymond J. Gannon, Pittsburgh, Penna. 
(assignors to Jas. H. Matthews & Company, 
Pittsburgh, Penna., a corporation of Pennsyl- 


vania). Filed December 19, 1929. Granted 
June 23, 1931. Serial No. 415,148. 
1,811,176. Duplicating machine. John 


J. 

Flanigan, Oak Park, lll. Filed April 16, — 
Granted June 23, 1931. Serial No. 353,9 

1,811,245. Visible record system. aes D. 

Powell, Chicago, Ill. (assignor to Acme Card 

System Company, Chicago, Ill., a corporation of 


Illinois). Filed January 3, 1930. Granted 
June 23, 1931. Serial No. 418,234. 
1,811,317. Fountain pen. Claude W. Hol- 


Filed June 4, 1930. 
Serial No. 459,137. 


stein, St. Albans, W. Va. 
Granted June 23, 1931. 

1,811,341. Envelope. William A. Welch, 
Holyoke, Mass. Filed August 26, 1929. Granted 
June 23, 1931. Serial No. 388,496. 


1,811,348 Loose leaf device. John Louis 
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San Mateo, Calif. (assignor to Wil- 
Chicago, Ill., a cote - 
led June 19, 1929. 


Burgoyne, 
son-Jones Company, 
tion of Massachusetts). 
Gran June 23, 1931. Serial No. 372,117. 

1,811,353. Calculating machine. Cari M. F. 
Friden, Oakland, Calif. (assignor to Marchant 
Caleulating Machine Company, Emeryville, 
Calif., a corporation of California). Fil 
= r 17, 1928. Granted June 25, 1931. 

No. 306,337. 

“| ait. 358. Dating attachment for packaging 
machines. Maxmilian H. Kern, Richmond Hill, 
New York, N. Y. 
bering Machine Company, B 
corporation of New York). File 
Granted June 23, 1931. Serial No. 

1,811,359. Dating attachment for “wrapping 
machines, a aay = H. Kern, Richmond 
New York, N, (assignor to x Num: 
bering Machine a Brookl + al 
corporation of New York). Filed 14, Tose. 


Granted June 23, 1931. Serial No. 452, $01. 
1,811,361. Ink bottle pen mags Pg protector. 
Charles Wight MacMillan, Denver, Colo. Filed 





L¥/0%06 (2/3946 


tented June 30, 1931, by 
iddietown, N. J. (assignor 
Brooklyn, N. Y., 
Serial No. 203,- 


uring mechanism; 
Arthur L. Foster, 
to Manifold Supplies Company, 
. Y pee of New York). 


No. 1,812,980. Manually operated stamp cut- 
ting, affixing, inking, and canceling machine; 
yx July 7, 1931, by Clarence R. Penney, 

es Moines, lowa. Serial No. 458,864. 


No. 1,813,271. Fountain pen desk set; pat- 
ented July 7, 1931, by Andreas Bienenstein, 
Toledd, Ohio (assignor to Conklin Pen Company. 
Toledd, Ohio, a corporation of Ohio). Serial 
No. 388,589. 


No. 1,813,446. Automatic bookmark: patented 


July 7, 1931, by Herbert M. Fuller, Bradenton, 
Fla. Serial No. 472,677. 
~ 1,814,191. Filing devicee; patented July 


1931, by Joseph C. Evanston, Ill. 


Seyl, 
Serial No. 285,524. 


February 4, 1930. Granted June 23, 1931. 
Serial No. 425,876. 

1,811,471. Metal furniture and the like. 
Oscar J. Larson and James Richard Jones, 


Jamestown, N. Y. (assignors to Art Metal Con- 


struction Company, Jamestown, N. Y.). Filed 
February 16, 1929. Granted June 23, 1931. 
Serial No. 340,602. 

1,811,512. Fountain brush. Walt Marsh, 


Belleville, Ill. (assignor to Marsh Stencil Ma- 
chine, Company, Belleville, Ill., a corporation 
of Mlinois). Filed September 16, 1929. Granted 
June 23, 1931. Serial No. 392,821. 
1,811,534. Cash register. Samuel Brand, 
Daytén, Ohio (assignor to The National Cash 
Register Company, Dayton, Ohio, a cones - 
tion of Maryland). Filed June 13, 1927 
Granted June 23, 1931. Serial No. 198,499. 
1,811, ane. Calculating machine. Edwin F. 
Brittén, Maplewood, N. J. (assignor to 
Monroe Calenlating Machine Company, Inc., 
Orange, . 'J., a corporation of Delaware). 
Filed September 8, 1930, Serial No. 480,475, and 
TO ee January 15, 1930. Granted ‘June 23, 
1 
1,811,612. Mucilage spreader. William W. 
S. Carpenter, Chicago, Ill. Filed June 21, 1930. 
Granted June 23, 1931. Serial No. 462,774. 
1,811,636. Manifolding machine. Arthur A. 
Johnson, Bridgeport, Conn. (assignor to Auto- 
graphic Register Company, Hoboken, N. J., a 
corporation of New Jersey). Filed June 17, 
ae Granted June 23, 1931. Serial No. 
199, ; 
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OFFICERS AND DIRECTORS OF 


NATIONAL ASSOCIATION OF TYPE- 

WRITER DEALERS WHO WILL HOLD 

THEIR SIXTH ANNUAL CON- 

VENTION AT THE HOTEL NEW 

YORKER, NEW YORK CITY, AUGUST 
17 TO 19 INCLUSIVE 


Top row, left to right: D. W Boyce Boyce Type- 
writer Service, Pueblo, Colo.; R. E. Huffman, 
Huffman Typewriter Company, Aberdeen, S. D 
Leo Adler, Cleveland Calculating Company, 
Cleveland; Elmer R. Spencer, Buffalo Typewriter 
Company, Buffalo, and W. T. Corney, Thomas & 
Corney, Toronto, all directors Bottom row 
Mrs. J. |. Taylor, Globe Typewriter Exchange, 
New York, director; James P. Ward, Chicago, 
president; P. E. Kinnisten, Chicago, secretary 
Lamont H. Wood, Midwest Typewriter Company, 
Kansas City, Mo., director. Other directors not 
in the picture are H. J. Williams, Williams’ lowa 
Supply Company, lowe City, lowa; W. J. King, 
King’s Typewriter Service, Indianapolis; Fred W. 
Hock, American Typewriter Company, Pittsburgh, 


and B. F. Schweiss, Fletcher Typewriter Company, 
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a 
EDITORIAL 


The New York Convention of Typewriter Dealers 





@@In the typewriter world of the United States, the principal event this 
month will be the annual meeting of the National Association of Typewriter 
Dealers which will be held at the Hotel New Yorker, New York City, August 
17, 18 and 19. 

We believe that we are safe in saying that greater effort has never been 
given before in preparation for a convention of typewriter men. The New 
Yorkers have prepared an exceptionally fine program which we are assured 
will be carried out to the final detail. Addresses and discussions of practical 
value will characterize each day’s sessions. 

Mindful of the saying that all work and no play makes Jack a dull boy, 
the committee has arranged for some excellent entertainment. The program 
of the convention appears on another page in the present issue, and we must 
refer the reader to that page for more detailed information, Many ladies will 
be present at the convention and every preparation has been made for their 
comfort and well-being. 

Office Appliances urges all typewriter men to attend this convention and 
participate in its councils. 

-—o— 


New Orleans the Mecca of National Stationers 
@@ For the first time in its history of twenty-seven years, the National Sta- 
tioners Association will this year meet in the Crescent City amid historic sur- 
roundings at a season when the city of New Orleans is at its best. The con- 
vention will be held at the Hotel Roosevelt, famous for its comfort and its 
cookery and well equipped to accommodate a large number of people. 

For many years the stationers of New Orleans have asked successive con- 
ventions to name that city as the meeting place, and we regard it as cause 
for rejoicing that at last the association has listened to the plea. New Orleans 
is a rare old city, thoroughly American, yet with a delightful flavor of the 
French by whom the city was founded and through whose courage and in- 
domitable persistence the place was created in defiance of flood, fire and 
every sort of disaster. The city has a background of historical interest and 
a heritage of high courage possessed by few other cities of its rank in the 
United States. 

Every stationer who can get away from business during the week begin- 
ning October 19 should make it a point to attend the New Orleans convention. 


oe + 
“Encouraging” 


@@A survey of general business conditions in July affords to the thoughtful 
man a good deal of encouragement. Comparison of the unfavorable with the 
favorable factors in the situation discloses considerable progress in the upward 
direction. 

Among the favorable factors affecting business in general, newspapers 
report increased activity among several big clothing concerns in Rochester, 
N. Y. The leather business generally, which has had a checkered career for 
the last several years, is reported as putting on additional help. The textile 
industry, which has fared badly for some years, is said to be advancing into 
better conditions. 

The country departments of a number of large concerns report a very much 
improved situation in distribution among the smaller towns and cities. The 
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term “country” here used refers to distribution outside of the larger cities. 
“Country” trade in our own field is declared to be increasingly active. Car- 
loadings for the month, always one of the weather-vanes of business, are of 
an encouraging character. 

Among the unfavorable factors, the biggest may be said to be steel. Very 
little happened last month to offer encouragement in that quarter. However, 
there are formidable building plans in many sections of the country and 
these, when they come to fruition, will undoubtedly have a favorable effect 
on the steel companies. Beyond doubt there are enough favorable indications 
to justify a feeling of good cheer without for a moment going outside the 
actual conditions. 

In the Chicago Tribune of Friday, July 24, Martin J. Insull, president of 
the Middle West Utilities Company, one of the largest public utilities in the 
world, is quoted as saying that there has been a substantial increase in the 
consumption of electricity, and he regards this fact as definite evidence of 
an upturn in business. Without discounting the gravity of the European 
situation, Mr. Ingull said he believed the healthiness of conditions in the field 
of electric power—a basic index of business—is cause for firming up the cour- 
age and optimism of all business. Figures derived from twenty-three of the 
twenty-eight electric systems of the country report percentage increases over 
their output figures for the first twenty-eight weeks of this year. These in- 
creases made the week's showing two per cent better than the year’s showing 
up to the week ending July 18. “The trend indicated is clearly upward, and 
of necessity originates in the acceleration of industrial consumption all over 
the country,” said Mr. Insull. 

In line with the views expressed by Mr. Insull are a number of reports 
from large corporations in this and other fields. We note encouraging reports 
from The National Cash Register Company, the Remington Rand organiza- 
tion, the Underwood Elliott Fisher Company, the Addressograph-Multigraph 
organization, and many other concerns prominent in this field. In other de- 
partments of industry there are signs of strengthening confidence. Earnings 
of the Chrysler Corporation increased sharply in the second quarter of this 
year, due in part to improvements in operations. Other automobile companies 
report certain improvements over the corresponding period of 1930. [ven 
the railroads are “looking up.” Among the principal lines the drop in earnings 
has apparently ceased and business is slowly moving upward. 


ARE YOU BEHIND THE TIMES? 


Of course you think you are not behind the times, but are you right about it? 

If you are a young man, just coming on with the rising generation of business men, you are 
one with the rising ideas. You are a part of the movement involving mergers, chain distribu- 
tion, air transportation, and all other new methods. 

But, if you are one who started in business before today’s ways arrived, you may fall behind 
because you will not admit the youngsters can evolve any ideas better than those you have 
been using. 

Every generation of business men has seen new ideas brought forward with the oncoming of 
a later crop of business men, and in every receding generation there have been men who have 
dropped behind the times just because they have thought there could be no improvement on the 
ways of their own generation. 

You are behind the times if you are seeking a solution of your troubles with competition in 
some sort of legislation that will hamper the new and protect the old. 

You are behind the times if you cling to the old idea that a competitor is an enemy—actual 
or potential—to be fought tooth and nail. 

You are behind the times if you cannot open mindedly contrast your ways with the newer 
ways and honestly admit the advantages possessed by the latter. 

You are behind the times if you stand still while others progress, if you would hamper the 
advancement of those who will not stand still, if you look back with satisfaction rather than 
ahead with enthusiasm. 


(All rights reserved ) 


(Frank Farrington’s Business Talks) 
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SEVERAL STATIONERS OUTLINE 


FUTURE POLICIES 


FEW weeks ago Office Appliances wrote to a 

considerable number of the leading stationers 
throughout the United States asking them what 
plans they had formulated for increased business 
during the fall months. Specifically, questions were 
asked concerning the addition of more salesmen, in- 
crease in advertising, the addition of new lines and 
more vigorous and concentrated solicitation of busi- 
ness. 

Practically all of the replies received sound a note 
of good cheer and determination. It is evident from 
the replies received if taken as a cross-section of the 
opinions of the trade that stationers are practically 
unanimous in their determination to keep business 
going even though orders may be reduced. In 
hardly any case have material reductions in wages or 
in the number of salespeople been noted. It appears 
to be the determination of most of the members of 
the trade to get as many orders as possible irrespec- 
tive of size and if the large orders do not come to in- 
crease the small ones so as to maintain business on a 
comparatively even keel. Recognizing the fact that 
the stationery business is one of the essential indus- 
tries, members of the trade realize that with the ex- 
ercise of intelligence, forethought and industry they 
can not fail. 

Ivan Allen, Ivan Allen-Marshall Company, At- 
lanta, Ga.—Regular business will require some time 
to get back to normal, and business is already geared 
up for normalcy. The office equipment dealers must 
find a new field such as that of obsolescence. Here 
is the field for the manufacturer and the dealer and 
the great opportunity for the national advertiser. It 
is said that over 60 per cent of the furniture and 
equipment in the average office in the United States 
is obsolete, and much of it has already been depreci- 
ated and charged off the books. 

Charles L. Mitchell, Crane & Company, Topeka, 
Kas.— We are preparing an active campaign for fall 
and winter business, adding more traveling men and 
perfecting our mailing lists. We are satisfied with a 
normal volume where customers buy what they need 
to keep going until there is greater activity. Our 
salesmen are pulling twice as many door knobs as 
ever before and the total of the smaller orders is 
greater than that of previous years. On September 5 
we shall send out 22,000 pieces of mail which will be 
followed up. We have no complaint to make and 
enjoy a sure faith that we are going to be able to 
keep up our volume this fall and winter. 

Woodson P. Waddy, Everett Waddey Company, 
Richmond, Va.—\Ve expect to do as much adver- 
tising this fall as we have ever done and to push our 
business with the same vigor. \Ve are fortunate, we 
believe, in being able to continue without decreasing 
our advertising efforts. Business is about twelve to 
fifteen per cent below normal, but we hope for a turn 
soon. 

Arthur J. Walker, Farnham Printing & Stationery 
Company, Minneapolis, Minn.—\W ith a normal crop 
or better even at considerably reduced prices there 
will be additional money in the territory which will 
benefit everyone. New earnings will stimulate busi- 
When people generally discover that their dol- 
lars buy more, purchases will be stimulated and mer- 


ness. 


Members of the Trade Ex- 
plain Their Plans for the 
Fall and Winter Months, 
and Express Thoughts of 


Courageous Optimism with 
Regard to the Outlook 


chants will have to replace stock. Branches of the 
trade which have been operating on part time will 
have to increase their organizations, thus helping to 
relieve unemployment. When desks in offices and 
machines in factories are manned, a need for our 
merchandise is developed. 

L. R. Kendrick, Kendrick-Bellamy Company, 
Denver, Colo.—We look for a fair volume of busi- 
ness this fall. While the worst is past, recovery will 
be slow. We are sending direct mail advertising to 
selected lists. Having taken on the visible equip- 
ment of The Victor Safe & Equipment Company of 
Marietta, Ohio, we are finding new business. Our 
regular campaign on school supplies early in the fall 
and another on diaries and day books at the end of 
October will be featured. 

George Hausam, Hutchinson Office Supply & 
Printing Company, Hutchinson, Kas.—We plan this 
fall to solicit business more aggressively than here- 
tofore. We shall also put forth strong efforts toward 
developing that which we already have. We shall 
not enlarge our personnel, but shall plan with con- 
centration and work with vigor, and, with an en- 
larged advertising program and with the addition of 
new lines, we expect to achieve satisfactory results. 

Pal Clark, Clark’s Book Store, Walla Walla, 
Wash.—We cannot now depend upon the fruit raiser 
and the farmer for our principal revenue, owing. to 
conditions which exist in this section. We shall for 
the time concentrate upon the salaried class of peo- 
ple. We are bringing our store up to the minute so 
as to give merchandise the best appearance possible. 
We shall put humor into our advertising without 
making it silly. However, while our direct mail 
campaign will center upon professional and salaried 
people, we shall not neglect the rest of the people 
because some day they will have money. We shall 
carry our solicitation from the offices to the schools 
and to the homes by telephone. Our windows have 
been remodeled and our budget has been increased 
to provide for better displays. Unprofitable lines are 
being cut out and the specialized lines that do not 
encounter severe competition are being increased. 

Henry Dorsey, Jr., The Dorsey Company, Dallas, 
Tex.—We shall make a rough survey of available 
business the more actively to solicit prospects who 
give us only a minor proportion of their business. 
We shall concentrate sales effort on present profit- 
able customers with gradually diminishing effort on 
those concerns whose total is now at a maximum, 
We shall study and tabulate the cause for lost cus- 
tomers with application of corrective methods, Also, 
we will check more closely our production costs to 
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avoid unprofitable business and shall operate a con- 
tinuous check on service and distribution methods in 
order to strike a proper balance. 

B. J. Bristoll, Koch Brothers, Des Moines, Ia. 
Sales from September on will reflect what we are 
The morale of employees has much 
We have laid off none as yet and 
have reduced no salaries. All our people get two 
weeks’ vacation with full pay. Printing department 
operates forty-eight hours per week and everybody 
is working harder than he ever worked before. We 
are getting more two dollar orders and have to see 
more people each day than heretofore to sell half as 
much merchandise. We are not in the red ink col- 
umn and are not worrying about September, when 
we confidently expect improvement. 

Louis B. Busse, The Franklin Printing & Engrav- 
ing Company, Toledo, Ohio.—Our regular July dis- 
count sale was very satisfactory. Our annual office 
furniture sale takes place in August, and during July 
and August we are conducting a contest on printing 
and engraving. This contest has put a new zest into 
outside solicitors. Four thousand persons will re- 
ceive mailing pieces for the August furniture sale 
and for September we are preparing The Franklin's 
Key which will urge preparation for college and 
school and will suggest putting offices in order for 
fall business. Four thousand mailing pieces will be 
sent out in October dealing with Christmas cards. 
Other plans are in hand for November and Decem- 
ber. Finally, we have selected a list of some 1,200 
non-buying people for personal solicitation by letter. 

Gustave Fischer, The Gustave Fischer Company, 
Hartford, Conn.—\Ve shall add to our sales force 
and have increased our advertising budget about 
twenty per cent over last year for the same period 
Our business has been somewhat affected, but we 
have no complaint. Sustained application to selling 
brings business and we are getting our share. 

J. E. MacPherson, Lowman & Hanford Company, 
Seattle, Wash.— We are strengthening our sales de- 
partment and eliminating waste in the physical 
operation of our business. M. |]. Towery has been 
made sales manager with instructions to organize 
the force along aggressive lines. We have cut down 
our personnel somewhat due to better methods of 
operation, but have kept our sales force intact and 
made it stronger where necessary. 

I. W. Shockley, The Sam’l Dodsworth Stationery 
Company, Kansas City, Mo.—We have decided to 
make a strong drive for new business and feel much 
encouraged, as every indication points to good crops. 
Customers even now seem to be throwing off the de- 
pression complex. 

M. E. Bredesen, Bredesen Brothers, Beloit, Wisc. 
—Intensive work and more active solicitation with- 
out enlargement of sales personnel is our slogan for 
the fall. We shall not increase advertising because 
we have not reduced it. We shall add new merchan 
dise reasonably. 

A. K. Kilpatrick, Standard Office Supply Com- 
pany, Monroe, La.—We have never let up on our 
sales efforts at any time, retaining our sales force in 
its entirety. While business has not been easy to 
get, our volume so far this vear exceeded that for 
the corresponding period of 1930. We are optimistic 
over the outlook for increase of general business on 
or about August 15. We have kept our inventory 


doing today 
to do with orders. 


up so as to take care of whatever our customers may 
require without undue delay. 
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Robert H. Slye, supply department, Tribune 
Printing & Supply Company, Great Falls, Mont.— 
We have scanned more closely the customer's capac- 
ity to buy office equipment, revising our calling list 
for salesmen so that each will call where it appears 
he will be most likely to get business. Each inside 
salesman will spend part of his time soliciting out- 
side sales. We have somewhat increased our adver- 
tising locally, having recently acquired the A. B. 
Dick agency. A monthly circular is going to every 
mimeograph user with order blank and space for a 
fill-in of what the customer requires. 

E. Frank Winfield, Grand Junction, Colo.—We 
are not waiting for fall. Weare working now. We 
are using more direct mail, more personal letters, 
more thank you’s and on more items. We are fol- 
lowing up previous jobs, developing ideas for adver- 
tisers in our printing plant and using half an hour a 
day on the local broadcasting station. We make 
more and better window displays. Our house organ 
is more interesting and our salesmen are working 
tooth and nail. The net result is that we are ahead 
of last year’s sales. 

A leading stationer in Western Illinois says that 
they are beating dull times by an increase in the 
number of inside and outside salesmen and an en- 
larged direct mail campaign, increase in number of 
calls a day and specialization on seasonable items, 
particularly those which are non-competitive. They 
have eliminated slow movers, held more frequent 
sales meetings and kept everyone on his toes. Now, 
with seven months of the year gone, their sales vol- 
ume is very satisfactory and their personnel is in- 
creased. This concern does not look for great im- 
provement in the section until after the new year 
when the farmer begins to get into the buying mar- 
ket. He who can carry on with an eye to his ex- 
penses as well as his net profit will succeed. 

H. M. Russell, Russell Stationery Company, 
Amarillo, Tex.—January will be a little better than 
July, but perhaps less active than last January. Low 
prices of wheat and oil are responsible for this con- 
dition. The business has not suffered in proportion 
to the slump in prices of basic commodities. Sales 
volume may diminish, but will not vanish in a staple 
business such as ours. About as many customers 
are being served as last year, but not so many as 
during 1926 and ’27. Those being served now, bar- 
ring the usual toll of the years, can be depended on 
continuously year after year and other customers 
like them are coming along regularly. As many in- 
dividual sales are made as last year and before, but 
they do not add up the same. Small sales, however, 
are likely to recur each month and such volume goes 
to make up the dependable backbone of the business. 
We are working just as hard on the small business 
as we would on the big, keeping our business 
trimmed carefully, paying all bills promptly and see- 
ing that everybody gets the regular pay check. 

W. C. Button, The Berryhill Office Equipment 
Company, Phoenix, Ariz.—The usual effort plus a 
more intelligent analysis of our market is our policy 
this fall. We shall try to offset the natural resist- 
ance in Arizona on account of the depressed condi- 
tion of the copper market. We are keeping in touch 
with the purchasing agents of the mines and, as we 
find that their stocks are being depleted, we know 
there will come a time in the near future when they 
must replenish. We are looking forward to a sub- 
stantial increase in the late fall. 
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N Tuesday, July 14, the Chicago Tribune 

printed the tollowing message from W. A. 
Sheaffer under the title, “ ‘Don’t Reduce Wages,’ is 
Plea of Pen Company Head”: 

“If the wages of American workingmen are main- 
tained and there is no lowering in the present 
standard of living, the United States will enter upon 
its greatest period of prosperity. Furthermore, 
under these conditions this country can assure its 
own welfare without much dependence on interna- 
tional trade. These are the beliefs expressed by 
\V. A. Sheaffer, head of the big pen manufacturing 
company which bears his name, following a visit to 
Europe and Canada to study economic conditions. 

“*Don’t reduce wages if you can possibly help it,’ 
is Mr. Sheaffer’s plea to American employers. ‘If 
you are compelled to do so temporarily, restore them 
quickly. Retaining our present scale for both the 
laborer and the producer is the single solution for 
unemployment and it is the only thing that will put 
the largest number of purchasers in the market to 
buy and consume additional goods. In turn, that 
policy will produce employment for a_ greater 
number. But these remarks do not apply to the 
racketeering situation that has been existent in a 
few of the big cities as to war-time wages. 





Cites Recent Survey 


“*This country has forty million workers. If at 
the present time the unemployed have mounted to 
as high as five million and if you cut wages, you 
are cutting wages of 85 to 90 per cent of the people 
who are now employed and you are not doing any- 
thing but putting employment further away from 
the unemployed. A recent survey in all types of in- 
dustries showed only 1 per cent had cut wages. 

“*We must not descend to the low wage of 
Europe, because if we do we will descend to that 
low scale of living and half of the factories of the 
United States will either operate unprofitably or 
will be forced to close. We cannot have the labor- 
ing man or the working class of this country operat- 
ing on a basis that limits them to bare necessities, 
for if you do that you eliminate the manufacture of 
70 per cent of the things produced in the United 
States. 

Sees Prosperity Regained 

“*If we hold our wage scale up and allow our 
present level of living and consuming to stay at the 
standard to which we have become accustomed, 
then even without any foreign trade we can have 
prosperity. With the additional sale of merchan- 


dise to the extent that foreign countries can afford 
to purchase we have no fear for a healthy future. 
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A STRONG PLEA FOR WAGE 
MAINTENANCE 


Proper Wage Scales Ensure 
High Living Standards and 
Invite Prosperity Says 


W. A. Sheaffer 


In 1929 foreign commerce was 8 per cent of our total 
trade, while 92 per cent was domestic trade. If we 
put our domestic volume of business up to what it 
was in 1929 and we had no foreign business what- 
ever, practically every one would be employed at a 
good wage. 

““In the United States we have the largest free 
trade market in the world and do the largest buying 
of conveniences. We have no barrier to the free 
exchange of products to the largest consuming 
public of luxuries in the world. We have more of 
every civilized comfort than any other group of 
people of equal number. 


Would Employ More People 


“*We must keep that market on its present high 
level and the wage scale does it, regardless of what 
the rest of the world does. 

““If employers of this country support present 
wage scales, more people will be employed and this 
will start the wheels of business at a faster ‘clip 
than at the present time. Even today 85 to 90 per 
cent of the money earned in wages in the biggest’ 
period of 1929 is being earned but the five million 
out of employment make the employed reluctant to 
expand purchases. They will expand them, how- 
ever, as their savings pile up and they become con- 
fident of future employment and uncut wages.’ ” 


Note.—In an article which came to us after the 
publication of the letter presented on this page, Mr. 
Sheaffer brought out some further suggestions. He 
argued that a hundred men working for $5 to $7 a 
day have more value to a community than a thou- 
sand men earning $2 a day because the latter will 
spend all they make for necessities, while the former 
will have a surplus for the purchase of such items 
as radios, motor cars, musical instruments, house- 
hold conveniences and the like. If the thousand 
men are limited to $2 a day they will have no sur- 
plus, in fact, will be little better off than they would 
be if they earn nothing, in which event they would 
have to be supported by private charity or public 
funds. If we put one hundred men to work at a 
high wage, the result is that another hundred men 
are employed to make the extra devices that the 
original one hundred will buy. Now we have an- 
other hundred men at work and these two hundred 
at the higher wages will put another two hundred 
to work. 

American savings banks are bulging with money 
due to temporary fear, which has made the employed 
people hoard. These people are just beginning to 
get new confidence, with the result that business 
shows an upward turn, 





16 


THE SPIRIT BEHIND THE 


SALE 


Experienced Salesman and 
Sales Executive Hands Out 
aFew Ideas—By R. F. 
Chamberlain, Sales Agent, 
The Multigraph Sales 
Agency, Pittsburgh 


HE motorist stopped his car on a small bridge, a few 


miles out of Pittsburgh, and opened a conversation 


with a boy who sat fishing off the bridge—the discussion 


went something like this. “Sonny, which one of those 
two roads, beyond the bridge, will take me to Morgan 
town?” The boy looked up rather sleepy-like, and in a 
slow drawling voice replied, “Don’t know, Mister—never 


where those roads do go—never did hear of 


The motorist continued, “How long have 


heard tell 
Morgantown.” 
guess I been here all 
“Don’t know, guess 
hesitated, then 


you lived in this town?” “Born here, 


“How old are you, lad?” 
know.” Phe 
“You are actually dumb; apparently there is a good deal 


“Yep, I may be 


my life.” 


I never did motorist said, 


you do not know.” The boy answered, 
dumb, alright, but I ain't lost.” 


and sales managers, today find 
“What to do” and “How to do it”? 
Regardless of how tough the going may be for the sales- 
More than 


in their knowledge 


How many salesmen 


themselves lost—as to 


man, he can be salvaged if he isn’t entirely lost. 
ever before, salesmen should improve 
study methods of attack and rise 


ota compl te sale, new 


above discouragement and fear. There is a way out, to- 


day, for the aggressive salesman. He can maintain his 
selling average, providing he will utilize all of the powers 
in his possession 

Raising the sights of salesmen, today, requires some- 


thing more than calling them together and prodding them 


with questions—such as, “What is the reason you are not 
making more sales “Why is it that you are behind in 
your quota?” Such conduct of a sales-meeting never did 


and never will improve your salesmen’s efforts. 
should be 
with the 


Rather, endeavor made to prevent salesmen 
affected 


number 


from becoming contagion prevailing 


among a larg of business executives today, of 


looking at present conditions with passive interest, and 


instead of pushing for business—accepting a waiting atti- 
tude. 

The salesman, or any other business man thinking in 
thoughts of golden futures is failing in the ability to put 
up a real present-day scrap 

Some salesmen are becoming accustomed on their re 


f a day to make 


and So today; 


turn to their offices at the close a report 
about like “Well, I called on So they 


need our product and look like a good bet later on in the 


this 


year; couldn’t do a thing in getting them to close now. 

But it’s good 
Salesmen 

for the 


Court with his case lost. 


] 


place yourself in the position of the “lawyer 


defens« Presume he returns from his day in 


his continues for a month or 
satisfied in one 


two. He represents his client who is only 


result—a victory. 


How long could this ontinue as a successful 


lawyer with a repetition of cases lost? He would recog 
nize at once that he is ; is task is to obtain a 


law, and be- 


larger understanding f the finer points of 
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come more familiar with the clients’ cases and the possible 
obstacles to be overcome. 

The “lawyer for the defense” is quite similar in his daily 
experience to the salesman. His obstacles are being pre- 


pared by the prosecuting attorney. His cases are cau- 


tiously arranged, only to have the entire structure torn 
down, and new avenues must be thought out—his job is 
to win—he must and 


work is not satisfactory until he receives for his client a 


meet overcome all obstacles—his 


favorable verdict. 


So it is must be a Spartan 


His obstacles are many, especially 


with the salesman. He 
throughout each day. 
in the selling experiences of today. He must learn more 
must know about his 
He should study constantly 


His job is to 


of selling principles. He more 
product and its application. 
the needs of his prospect. return to his 
company, the order. 

Lacking in the make-up of many salesmen today is “A 
Fighting Heart”. The task of the manager is to 
arouse that power innate in the soul of men—and possessed 
by each of us. Awaken “that something” which causes 
men to perform tasks far beyond the normal imagination. 


You have seen 


sales 


You have oftimes witnessed a prize fight. 
the man in his corner at the end of the ninth round ap- 
parently about through—one eye is closed—he is breath- 
ing hard—looks seriously handicapped—one round 
probably another moment or two of fighting will 


more 
to go 
finish him. 

His adversary looks confident—cannot seem to wait for 
the final gong—the bell is about to sound—-when you notic¢ 
a strange look in the eyes of the all but defeated 
“That something” has responded—a desire to win changes 
What has hap- 


man, 


the entire picture. There goes the bell. 


pened?—he jumps to his feet—rushes his adversary and 
before you realize it—his arm has been raised by the 
referee—he has been returned victor. That hidden power 
had come forth to conquer. 


During the World War a from the Tennessee 


mountains was conscripted. He 
llis interpretation of the Bible taught him that war was 


boy 


was a religious fellow. 


wrong He was a conscientious objector Summoned 


before his company captain an appeal was made to the 
The captain read the scripture, and finally 
proved to the that 
righteous cause—we had our homes to protect—to object 


This talk convinced the 


mountaineer. 
serious minded private here was a 
was to fail in a responsibility. 
young soldier of his real duty. A few months 
find the mountain boy in One 
for a platoon to work through the night to 
The Tennessean 


later we 


France. evening, word 
went out 
destroy machine gun nests of the enemy. 
was a member of this body of men sent out to complete 
a dangerous task. The seriousness of the experience was 
All through the night this group of men fought 
obstacles. At dawn the platoon had dwindled to 
eleven men. Sergeant York, the boy that had up to now, 


done little more than shoot squirrels from mountain trees, 


explained. 
their 
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was senior in command—he had a job to do—you perhaps 
remember the history of what followed—“That something” 
awakened in the heart of this mountain boy. With strategy 
his squad surrounded a German major—convinced him he 
The entire battalion 
an 


was covered by American troops. 
was marched to the American lines prisoners of war 





accomplishment credited to York. 

Many salesmen know of Norval Hawkins, and may have 
read some of his books on “Selling.” Go back and read 
was an accountant—had ex- 
perienced many Hawkins became 
with the Ford Motor Company, and fought through to the 
manager. Hawkins climbed the 


up on his progress. He 


reverses. connected 


sales 


of general 


rank 


MK. WOODBRIDGE 





DVERTISING, concludes Mr. Woodbridge, contrib- 

utes to the common language of world trade. Na- 
tions live by business, not by politics, and as soon as the 
world’s business men become the users of the common 
tools of trade, we may hope that a common understanding 
will arise as a lasting guarantee of international business 
cooperation, 

In every country great business enterprises have grown 
up as a result of finding markets, some of which are far 
been largely created 
To a con- 


overseas. Today’s markets have 
through the diversified investment of money. 
siderable extent they result from providing the means for 
people to earn as well as spend. 

The energy and ingenuity of the pioneers in all the fields 
of human endeavor have not only created new markets, 
but have put life into old ones. The tonic effect of new 
ideas is incalculable. All over the world pioneers in the 
fields of invention and organization have studied human 
beings—what they want, when they want it, what they can 
afford to pay—and then have manufactured quality goods 
to fit the needs and With his own 
money and that of others he has created manufacturing 

huge markets for the materials of 
Expansion has forced additions to plants 


desires discs »vered. 


plants, making raw 
manufacture. 
and the building of new ones—and the world has expe- 
rienced a wave of material progress heretofore unknown in 
its history. 

Twenty years ago the pioneers and their successors real- 
ized that they traveled on a road that had some kind of 
turning. The machine was coming into its own; mass 
production had begun to cut costs to a greater extent than 
ever before; prices were coming down; more people bought 
goods, having found the road to the possession of desir- 
able things; wages rose; working hours were shortened, 
the work-day week became five or five and a half days in- 
More and more people went to the movies, 
All means 


stead of six. 
possessed radios, met and talked to each other. 
of communication were being speeded up, and the World 
War came to take us out of our isolation. 

War markets were abnormal, forcing the expansion of 
plants, equipment and industrial personnel. During the 
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barriers, fought and overcame all obstacles, and developed 
into one of the greatest sales-minded men of this era, He 
led Ford sales to volumes never before dreamed of. He 
found “That something” and cashed in on it. 

The task, today, of sales managers is to become real 
leaders in their ability to raise the perspective of their men. 
To bring out that dormant power. To awaken “That some- 
thing” to make their salesmen see clearly that a good sell- 
ing job can be done—now. To develop in the salesman 
“A Fighting Heart.” 

The reward is big, for you will have done much in 
helping to move the business of America forward—at a 
time when your super-efforts are most needed. 


MODERN INVENTION AND 
WORLD TRADE 


Digest of Remarks by C. 
King Woodbridge, Vice-pres- 
ident in Charge of Sales, 
Remington Rand Business 
Service, Inc., Before the 
American Federation of Ad- 
vertising, New York, June 16 


readjustment period America made good use of its produc- 
tion facilities and marketing ability. In the last decade the 
industries of other countries have been reviving. Russia 
is in the midst of a great industrial experiment, Interne- 
tional business affairs are in process of readjustment. 
Politics disturbs international relations and affects interna- 
tional trade. When the effects of the worldwide economic 
depression have passed, there will probably be even greater 
opportunities, but our manufacturers will have to meet new 
conditions. Again there is intense competition abroad, 

At present, outside of unsettled economic conditions, 
there are new obstacles confronting the manufacturer who 
does business abroad. Among the most serious of these is 
emphasis on high protective tariffs, Benjamin M, Ander- 
son, Jr., economist of the Chase National Bank of New 
York, said in a recent bulletin: 

“The debt of the outside world to the United States is 
very great and the interest charge, the first demand upon 
their limited supply of money, is also very great. Only 
what they have left after paying debt service here can they 
use in buying our goods. 

“Unless we can- improve our export markets, we must 
shift a very substantial proportion of our activities to pro- 
ducing for the domestic market instead of for both domes- 
tic and foreign markets. 

“The tariff does not tell the whole story. 
other contributing causes, such as resistance to prices and 
wage readjustments, maladjustments in the money markets 
and difficult situations which governments and great in- 
dustrial combinations have created in an effort to maintain 
artificial prices for a multitude of commodities.” 

Then, continued Mr. Woodbridge, we have the propa- 
ganda to buy home manufactured products, which is being 


There are 


used effectively. 

We live in an age of machinery. Admitting that if a 
thing can be done better and more quickly by machine, 
the process should supersede the hand. Progress for the 
entire world depends upon equal opportunity for indi- 
viduals in the use of their facilities and for the develop- 
ment of their own initiative and ingenuity. 
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Representatives of office equipmem concerns abroad, visiting the United States, are cordially invited to make the offices of 
this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 
at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 
Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. United States 
manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 

18 Templars Avenue, Golders Green, London, N. W. 11, England. 

Mr. Shore’s knowledge of the office equipment business 
and its possibilities in Great Britain makes his 
counsel valuable to those desiring to 
cultivate the British Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 


Nots.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE APPLIANCES 
in the British Isles. New eo should be sent to Mr. Shore. Renewal orders should be sent to Orrice APPLIANCES 
ome address, 417 South Dearborn street, Chicago, Illinois. 


Waiting to make one sale to-day costs in time, money and work 

London, July 4, 1931 ibout as much as it used to take over three sales! Cur- 

« AITING to see,” is what I hear every where in the iously, promises to give an order are fairly easy to obtain, 
business world here: and the waiting policy is but again and again they are spoiled by the orderer adding: 
neither exciting nor usually profitable. We have all been “But not yet; I must wait and see how things go before 
talking about Mr. Hoover's proposed debt-payment mora I can give a definite order.” That is getting a bit dis- 


torium; and it is generally believed that once it is settled eartening. Not only in the office appliance world, but all 


there will be less of waiting and more readiness to set round, Enterprise is checked, because it is so risky; but 


about doing. But there is no doubt that all round business, 'f we go on too long shirking risks, in time there will be 


not only in office appliance circles, is very slow. It is like none left for us to take. 


a well-sown field waiting for stimulative rain; there are his is a brief and sketchy survey of a very serious and 


green shoots showing in many places, but the crop is thin difficult situation, but I hope it may be of some help to 


Will it mature into a fine harvest? As far as this year is | You when you are considering what should be done by you 


concerned, I fancy we shall soon know what is the true her« [ have shown you the symptoms of the disease; 
prospect w will you cope with them? 

I was talking with a prominent printer the other day, ~~ 
and he said that he saw distinct signs of the tide being on : : 
Status of Russian Typewriter Manufacture 
the turn, but did not dare say that he foresaw a high-tid yP 


of success coming along, for the change here would be Russian Economic Notes, published by the United 
slow, whatever it might be in other countries Distinct States Bureau of Foreign and Domestic Commerce, printed 
progress in the United States and Canada he believed the following translation of an article in Pravda, issued 
would help us greatly. Printing shops may fairly be called June 6 
barometers of business in general; when they are slack ‘The construction of the typewriter factory in Leningrad 
business all round is so also; when they are beginning t was stopped this year (“put on conservation”) for lack of 
get busy. it means that others are on the move too My equipment, materials, etc However, the management of 
printer feels, as I have said, that the tide is on the move, this factory and the working public should strive to further 
gently, but he thinks surely But he was not, never has this cause It has been decided to purchase certain ma- 
been, a wild optimist, and said that he found still a great chine tools abroad, while 240 dies have been made in Len- 
deal too much of the “Wait and see” policy, which is so ingrad \t the present time nearly 200 skilled workmen, 
dangerous, because it means looking for a lead from th« including six foreign foremen, are working on the experi- 
other fellow. who in turn is doing the same. mental production of typewriters. Two experimental type- 
But it is difficult to see exactly what efforts on the part writers made entirely of Soviet materials have been com- 
of office appliances men here should be made to meet the ple ted, and one of them is to be exhibited at the All-Union 
unpleasant occasion, and I find it must probably be to in Industrial Exposition which will be opened in the Park of 
tensify the efforts already being mad« The times are Culture and Rest in Moscow. The two experimental type- 
tense: the work must be intens¢ As I have said recently. writers so far manufactured in Soviet Russia remind one of 
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the Continental typewriters, slightly changed and im- 


These machines, it is stated, are not inferior to 
foreign typewriters. The (experimental) has 
promised to turn out 250 of such typewriters by the end of 
1931, equipment to turn 
out 5,000 during 1932 
prepared for the annual production of 25,000 typewriters.” 
ee 
Vittetoe Joins Dictaphone in Salvador 

K. W. Vittetoe has joined E. E. Huber & Company, San 
handling the Dictaphone sales for 
United 
training in 


prove d. 
factory 


addition of new 
At the present time plans are being 


and without the 


Salvador, El Salvador, 
that organization. 3efore departing from the 
States Mr. Vittetoe 
sales and mechanical work, to 
dertaking. E. E. Huber & Company has done much pio 
neering work for office appliances in San Salvador. 
LI ARES 
Leipzig Fair Begins August 30 

The Leipzig Trade Fair, Leipzig, Germany, will be held 

this fall, August 30 to September 3. The 


which is approaching its 700th anniversary, is commonly 


took a special course of 


prepare him for the new un 


historic fair, 


looked upon as the barometer of business conditions and 


tendencies. 
The variety of exhibits which will be shown at the fair 
It is stated that every con- 


latest 


indicate a widespread interest 


ceivable variety of standard merchandise and the 
novelties, conveniently grouped, will be exhibited. The dis 
plays make up a world exposition, with some two hundred 
Approximately 7500 


The fair is 


exhibits from the United States alone 
exhibits are housed in sixty special buildings 
expected to attract nearly 200,000 buyers from seventy-two 
countries, including 1500 from the United States. Detailed 
information concerning every phase of the fair may be ob 
tained by addressing the Leipzig Trade Fair, Inc., 10 East 


42nd street, New York City. 


Italy appears on picture No. 3 No 
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Addressograph-Multigraph Appointments Abroad 

Recently Rene J. Grog was made manager of Addresso- 
graph-Multigraph interests in Germany, James Albert 
Clark was promoted to sales manager for Addressograph- 
Multigraph business in France, and Leo Steinfield was ap- 
pointed assistant sales manager for both Addressograph 
and Multigraph agency business in Europe, 

Mr. Grog has just completed a successful two years sell- 
ing Multigraphs in Germany. He has a thorough knowl- 
edge of the German market and is generally well equipped 
to handle successfully the duties of his new position. 

Under the direction of Mr. Clark, the French Multi- 
graph agency scored a sixty-eight per cent sales increase 
in 1930 over 1929. The extension of Mr. Clark’s super- 
vision to include Addressograph sales in France is logical 
in the light of his record with Multigraph. 

Mr. Steinfield will devote his entire time to working per- 
sonally with Addressograph-Multigraph agents in Europe. 
He plans to help sales agents develop their men, actually 
working in the field with the salesmen calling on prospects. 
He is eminently fitted by experience and knowledge for 
this type of sales work. 


a 
New Company Distributes Royals in Italy 

Societa Anonima Italiana Royal Macchine Da Scrivere 
Affini is the name of a new company organized to handle 
the distribution of Royal typewriters throughout the whole 
of Italy. The headquarters of the company are located at 
4 Via Giuseppe Verdi, Milan, Italy. From this office the 
company controls the sales of Royal products among many 
sub-dealers and agencies in all important cities and prov- 
inces in Italy. 

Mr. Magi, sales manager of the new company, is a com 
petent business man who has had a broad experience in 


sales activities and promotional work. 


*) | 





pS 


VIEWS, EXTERIOR AND INTERIOR, OF THE HEADQUARTERS OF THE NEW COMPANY REPRESENTING ROYAL 
IN ITALY No. 2 shows the elaborate entrance of Societa Anonima Italiana Royal. 
4 shows the copysiery and school operated by the new company. 


The entire Royal sales force in 
The service 


department and staff are shown in picture No. 5. 
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\ PRIZE-WINNING WINDOW DISPLAY Night picture of exhibit in the window of the Toronto office of The Office Specialty Man 
facturing ¢ pany, Lid introducing the company’s new Blue Ribbon supply line This display won first prize in the con 
pany’s national window display contest 
Canadian Loose Leaf Manufacturer Moves Specialty Manufacturing Company in the Maritime Prov- 
\fter remaining seven vears in the location at 43-45 inces tor five years He also served as manager of the 
Britain street, Toronto, 2. Canada, Luckett Loose Leaf. Halifax branch and Maritime Territory for six years. The 
Limited, manufacturers of Luckett’s Sterling line of loose year previous to his recent appointment he was traveling 
leaf equipment, has removed to new quarters at 11 Char branch inspector. His broad sales experience equips him 
lotte street, Toronto. In addition to providing more room, © discharge successfully the important duties of his new 
better lighting and finer manufacturing facilities, the new position 
location is more convenient, being just one block from - —<——_— 
King and Spadina streets, close to several other wholesak Royal Appoints Bergman Representative in 
and manufacturing stationery organizations. The removal Germany 


week end of July 2, 3 and 4 


opened its doors at its 


was accomplished over the 


On Monday, July 6, the company 
ly for business 

—_—__—_.g— = 
Steel Equipment Demand Growing in Britain 


a“ respondent in Glasgow, 


new location, reat 


Scotland, is authority for 


the statement that the demand for steel equipment in Great 


Kritain is increasing Hie says that several of the biggest 
rganizations are contemplating equipping their offices 
throughout the British Isles with steel furniture. Our cor 


respondent states that Scottish industrialists are prepared 
if necessary to advance the entire capital involved in a new 
\merican-European plant in Scotland for the manufacture 
of steel office furniture. 
EE 
G. J. Sengbusch Spending the Summer in Europe 
G. J. Sengbusch, president of the Sengbusch Self-Closing 
Inkstand Company, Milwaukee, Wis., accompanied by Mrs. 
and his Frederick, left New York for 
He expects to return to the United States 
Countries that the 


Sengbusch son, 


Europe in June 
family will 


in September Sengbusch 


visit include England, Belgium, Holland, France, Switzer 
land and Germany. 
_——- 
Office Specialty Manufacturing Company Appoints 
New Manager of Winnipeg Branch 


George A. Morning has been placed in charge of the 





branch service store of The Office Specialty Manufactur- 
G. A. MORNING 
ing Company Winnipeg, Mar., Canada. Mr. Morning 
succeeds W. ¢ Borlas¢ 
Mr. Morning was a traveling representative of the Office 


The Royal Company, Inc., announces thie 


appointment of 


Typewriter 


Alfred Bergman as factory representative 


for Germany Mr. Bergman will be associated in the di 














ALFRED BERGMAN 


rection of Royal Schreibmaschinen G. m. b. H. Prior to 


his sailing for Germany, Mr. Bergman spent two weeks in 
New York attending a series of conferences with officials 
Mr. Fritz 


Fromming, joint manager of the German concern. 


of the Royal Typewriter Company and with 


The long experience in the merchandising of typewriters 
in Europe should prove a distinct asset to Mr. Bergman 
He is a graduate of the United States Military Academy, 
and served after the war in Poland and Germany as Ad- 
jutant of the American Military Commission. 

—_——_<g——_—_ 
British Association Elects Officers 

The Stationers’ Association of Great Britain and Ireland 
held its annual convention at Brighton, England, at which 
elected: T. 
president; three honorary vice presidents—J. J 
branch), J. 


Owen Jacobsen, 
Beal, Jr. 


the following officers were 
(Sussex branch), Alexander Lyons (Glasgow 
Russell (Manchester branch). 
—_ ——~f- 
Multigraph British Company Moves 
(Britain), Ltd., 
Viaduct, E. 


The International Multigraph Company 
has changed its address from 15/16 Holborn 


C. 1, to 73/8 High Holborn W. C. 1. 
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Reed Now Managing Director, Underwood Elliott 
Fisher, Ltd., London 

Announcement has recently been made of the appoint- 

of C. H. New York district 

for General Office Equipment Corporation to the position 

Elliott Fisher, Ltd., 

In his new position, Mr. Reed will 


ment Reed, former manager 
of managing director of Underwood 


in London, England. 


head the organization marketing Underwood, Elliott 
Fisher and Sundstrand products throughout the entire 
British Isles. 

Mr. Reed has had a long and successful career in the 
office equipment field. Back in 1900 he started as a sales 
man for the Fisher book typewriter in Boston. Shortly 
after this time the Fisher interests joined forces with those 
of Elliott & Hatch, and the Elliott-Fisher Company was 
formed. Mr. Keed represented Elliott-Fisher in Boston, 
first selling writing machines, and later as Elliott-Fisher 
enlarged the field for their product, selling bookkeeping 
machines. His success as an Elliott-Fisher salesman won 


him early recognition, and he was promoted to the Boston 
district managership. 


Reed 


Elliott-Fisher interests 


After serving for some 


take 


and | 


time in this capacity, Mr 
was selected to charge of the 
in the South e developed the growing Elliott-Fisher 


business in that region with marked success. 


On completing his assignment there, he was brought to 
New York where he built up a wide acquaintance with the 
users of bookkeeping machine equipment in that territory. 
Reed’s work was exceptionally outstanding, and time after 
time he was rewarded with greater responsibilities, being 
New York district 


interests amal 


made first a branch manager and later 


manager. When the Sundstrand were 
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gamated with those of Elliott-Fisher Company, a new sales 
organization was created to handle the distribution of 
those two products, and Reed was again given greater re- 
sponsibilities. He assumed the New York district man- 
agership for the General Office Equipment Corporation— 














Cc. H. REED 

the new selling company for Elliott-Fisher and Sundstrand 
products, and in that capacity achieved enviable records 
for the sale of Elliott-Fisher and Sundstrand machines in 
the Metropolitan district. 

To his new position as managing director of Underwood 
Elliott Fisher Company, Ltd., Mr. Reed brings a wealth 
of understanding of the office appliance business which has 
been built up through years of practical experience and we 
are sure that his many friends wil! join us in wishing him 
every success in his new undertaking. 
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THE CALCUTTA STAFF OF THE 
ter is an outgrowth 
eign director of Remington Rand, 


Inc., is in the 





REMINGTON TYPEWRITER COMPANY 
of a society established in 1784 and boasts 5,000 visitors daily 
center of the second 
manager in charge of Remington Rand, Inc., 
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IN THE PATIO OF THE INDIAN MUSEUM.—The lat- 
John A. Zellers, vice-president and general for- 
row At his left, drese-e? in white, is F. J. Hull, general 
for India, Burma and Ceylon 
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Rotarians Like Office Equipment 
Men 

that 

equipment will be in 

jority as local leaders of Rotary. In 

May 


selections 


It appears before long office 


men the ma- 
here 


Ohio, 


as presidents of 


and in June we recorded 


made at Columbus, 


Mich., 
clubs. 


Sturgis, 
local Rotary 

August quota is made by A. B. Pem- 
broke, Pembroke 
Company, Salt Lake City, Utah, agent 
Yawman and Erbe Man- 
Under his di- 


and 


president of the 


there for the 


ufacturing Company 


rection Rotary will find new avenues 
for civic service, and intensified results 
in established fields 
—~>— 
Twenty Years of Perfect 
Attendance 
Alonzo H. “Lon” Sanborn, proprie- 


tor of the Office Supply Company, 
Providence, Rhode Island, and manu 
facturer of the Sanborn Ideal Single 
arm swinging desk bracket, was r« 
cently elected to a life membership of 


the Rotary Club of Providence, R. L., 


“in recognition of his remarkable rex 
ord of attendance at Rotary 


discharge of 


meetings 


and his faithful many 


duties during the twenty years of the 


club’s history.” Mr. Sanborn holds the 


world’s record in Rotary attendance 


He admits to having actually missed 


one meeting in twenty years but his 
absence was officially excused because 


Even 


counting his single absence, he says, 


illness prevented his attending 
“they can’t touch me.” 

After his election to life membership 
Rotary Club, Mr 
following 


Prov ide nce 
found the 


in the 
Sanborn poem, 
composed by the girls in his office, on 


his desk: 


Congratulations 
[wenty years have flown by 
Since a Rotarian you became 
Your attendance record shall never 


die 
May it always be each member’s aim 


Loyalty and courage bind the tie 
Faithful as ever to the grand old 
name, 


Long may you live, your banners high 


True to all, forever the same. 
Here's to you, our cheers reach the 

sky. 

Here’s to “Lon” Sanborn, of Ro- 

tarian fame. 

Mr. Sanborn has been in the type- 
writer business for thirty years. For 
the past twenty-three years he has 
been making the “Sanborn Ideal” 
swinging desk bracket. May he long 


carry on the “Sanborn Ideal” of faith 
loyalty. 
imei 
Joe Harvey’s Son a Yachtsman 
Harvey, sixteen-year-old 
son of Joe E. Harvey of the West 
Coast Stationery & | 


fulness and 


Emmett 


’rinting Company, 


OUT OF 
THE RECORD 


Notes Concerning 
Activities in Our 
Field Not Within 
the Usual Routine 


Los Angeles, on July 4 won a special 
race for a cup bearing the following 
seach Per- 


inscription: “Las Tunas 


petual Trophy, presented to Topanga 
Yacht Club July 4 race. 
1. Emmett 1931.” 


This cup is to be inscribed with the 


Winners: 


Harvey 


7 


~~ 
ial 





EMMETT HARVEY 


name of the winner each succeeding 
year. 
Races are held every Sunday for 


four months throughout the summer 
season under the auspices of the To- 
panga Beach Yacht Club. Of the six 
races which had taken place up to July 
4, Emmett Harvey has won first place 
in four. He expects to be a contender 
in the International Olympic races to 
be held in Los Angeles in 1932. 


EE 
J. E. Hamilton Donates 
Community House 
Hamilton, 
Manufacturing 
Rivers, Wis., presented a 
$250,000 community house to his city. 


the 
Company, 


J. E. 
Hamilton 


president of 


Two has 
Mr. Hamilton’s plant is known in our 
field for its moulding for rubber stamp 
mounts, and also for steel and wood 
furniture for print shops. 

The project was originally an out- 
door swimming pool, but after a sur- 
vey of the city’s needs it was devel- 


as a community house of im- 


and 


oped 


posing proportions, many con- 


veniences and utilities. A commodious 
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lounge is open daily for meeting 
friends, whiling away a spare hour or 
finding companionship. An auditorium 
with a large stage is open to any local 
organizations seeking accommodations 
presentations, etc. A 
included in the 


billiard 


for dramatic 
basketball court is 

auditorium. Bowling 
tables and meeting rooms of various 
sizes are provided. A large banquet 
hall affords accommodations for 200. 


alleys, 


—— 
Debased Silver Offered for Power 
Rental 

The Holyoke Water Power Com- 
pany has been rigid in enforcing the 
terms of a contract with the Ameri- 
can Writing Paper Company, Inc., 
which has been in effect since before 
the Civil War. The lessor discovered 
recently that the contract for power 
rights stipulated that payments should 
be made in the standard 
value and fineness of coinage of 1859, 


silver of 


or its equivalent in gold at the same 
rate. 

So the paper manufacturer delivered 
half a ton of bar silver as the annual 
payment for eight of its sixteen water 
power rights leased from the power 
On advice of its counsel the 
power company rejected the 
silver, and litigation is expected to 
determine whether the silver must be 


company 
water 


accepted. 

As silver was worth about $1.00 a 
troy ounce when the contract was 
made, and the market now is about 
twenty-eight cents, the paper manu- 
facturer appeared to save about $8,000 
by the transaction. 

It is rumored that if 
company would modify its regulations 
regarding the leased power, the Ameri- 
can Writing Paper Company, Inc., 
might see fit to return to the system 


the power 


of payment by check. 


Ee 

Stationer Donates Land for 

Bridge Approach 

Several citizens of Monroe, La., do- 
nated land for bridge approaches to 
the state highway bridge across the 
Ouachita river. Among these was 
D. A. Breard, Sr., president of the 
Monroe Store & Office Equipment 
Company, Inc. Mr. Breard contrib- 
uted to this improvement property 
granted to the Alexander 
greard by the government. 
Don Armand Breard, secretary-treas- 
urer of the the great, 
great grandson of the original Alex- 
ander Breard. After several genera- 
tions this piece of land passes back 


original 
French 


company, is 


into the hands of the successor state, 
for the good of the common weal. 
Mr. Breard’s donation of land is 
on the east side of the bridge, a sixty 
foot right of way from Riverside drive 
to the river bank. The bridge project 
will be under way in the near future. 





NATIONAL TYPE- 
WRITER DEALERS 
PERFECT REMARK- 
ABLE PROGRAM 
FOR ANNUAL 
MEETING 


\RD work and ability applied to the perfecting of 
is the program for the coming convention of the Na- 
tional Association of Typewriter Dealers to be held August 
17, 18 and 19 at the Hotel New Yorker, New York City, 
has created what will be something unusual in the way of 





convention activities. 

On Monday morning, August 17, following the registra- 
tion, the meeting will be called to order by James P. Ward, 
Louis C. Neuberger, presi- 


Machine 


president of the association 
dent of the New York Typewriter & 
Dealers Association will present the address of welcome 


Adding 


lhe annual report of the president and of the several com- 


mittees will then be read followed by an address on the 
subject of Merchandising and Turnover by Westley M. 
Business Service, Inc 


read his annual 


Remington Rand 
Kinnisten 
discussion of general business, the con- 


reconvening 


Ingersoll of the 


Secretary-Treasurer will then 
After the 
vention will adjourn for lunch at 1:00 P. M., 


one hour later for the holding of business sessions by 


report. 


various manufacturers, inspection of exhibits, etc. 
In the evening the annual banquet of the association 
held in the ballroom of the Hotel New 


will be grand 


Yorker. 

On Tuesday morning, August 18, Charles Coolidge Par- 
lin, manager of the Division of Commercial Research, 
Curtis Publishing Company, will speak on The Value of 
Magazine Advertising to Local Dealers. He will be fol- 
lowed by committee reports and an address, The Proper 
Jack Wolle, 


portable division, Underwood Typewriter Company. 


Way to Canvass, by sales manager of the 

In the afternoon, the conventionites will go on a sight- 
seeing trip by New York, the 
Holland tunnels, Coney Island and will dine at Villepique’s 


bus through downtown 


inn on Sheepshead bay. 





S. 8S. PETER STUYVESANT, WHICH HAS BEEN SPECIALLY CHAR- 
TERED TO TAKE THE CONVENTIONITES DOWN THE HUDSON, 
ACROSS NEW YORK HARBOR AND UP THE EAST RIVER 
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VENTION OF THE NATIONAL ASSOCIATION OF TYPEWRITER 
DEALERS 


Wednesday morning’s session will discuss committet 
reports including report of nominating committee, etc. 
Officers will be elected and such general business as re- 
mains will be discussed. 

An address will be given during the morning on How 
to Sell More Typewriters, by J. H. Powers of the Ameri- 
can Automatic Typewriter Company. In the afternoon, 
there will be an uptown sightseeing trip by bus and an 
evening entertainment. 


Entertainment at the Convention 


On Monday afternoon, the ladies will be entertained 
by Mrs. Jessie I. Taylor and will be taken to Roxy’s 
theatre. They will attend the annual banquet in the 
evening. 

On Tuesday afternoon, they will join the downtown 
sightseeing trip by bus through Holland tunnels, Coney 
Island and Sheepshead bay, where they will join the men 
at the shore dinner at the inn given by courtesy of the 
Woodstock Typewriter Company. 

At 8:30 P. M. the bus will take the party to Luna Park, 
Coney Island. 

On Wednesday afternoon, the bus will again take the 
members, including the ladies, on an uptown sightseeing 
trip. The bus will proceed finally to the pier at One 
hundred twenty-ninth street, where they will board the 
S. S. Peter Stuyvesant for a trip down the Hudson, across 
New York Harbor and up the East river. The trip up 
the river will be one of extreme interest, both scenic and 
historical. A fine program has been arranged to engage 
the interest of the boat party in the evening. 








Webster Formally Opens New Plant 
The F. S. Webster Company held the formal opening of 
their new factory and office building, 1-23 Amherst street, 
Kendall square, Cambridge, Mass., on Wednesday, June 24, 
from 1:00 to 6:00 P. M 
Readers of Office Appliances have followed with interest 
the progress of this new plant of the F. S. Webster Com- 
pany, from the first breaking of ground until its final com- 
pletion, 
Over two th 
this opening of the new factory and office building, which 


uusand invitations were sent out to attend 


four floors with a basement and sub-basement, 


over 110,000 square feet of floor space. This new 


cove>©rs 
affording 
plant is said to be a revelation in ribbon and carbon factory 
construction. It is built of concrete and brick, modern in 
detail and is located just off the edge of the cele- 
Basin in Cambridge, Mass., adjoin- 
Institute of Tech- 
surroundings are of unusual con- 
venience Looking out of the windows of the 
plant toward Boston, one receives a beautiful view of this 
the State House dome and other points 

Over the top floor of the 


building there has been erected instead of a roof, a regular 


every 
brated Charles River 


ing the grounds of the Massachusetts 


nology Location and 
and beauty 
historic city witl 
of interest just across the river. 
floor which permits additions and enlargements at any tim« 
with a minimum of delay and interruption. 

to the foresight of the Webster Com- 
ment in the this 
been followed in construction and 


Great credit is duc 


pany’s manag laying out of building 


Modern metho 


arrangement and the latest devices and equipment have 


Is have 


been installed supplementing the recognized standard 


methods of manufacture. The building is equipped through- 
out with an efficient sprinkler system; the floors are of con- 
case hardened and treated for the prevention of dust, 


with almost full 


crete, 
so that the p 
daylight, the arrangement of the large windows permitting 
All stairs 


the building proper and are pro- 


lant is practically dust-proof, 
davlight for everybody in a generous amount. 
and areawavs are outside 


tected by fire doors, so that the plant as a whole is as nearly 


hreproof as possible Throughout the building there are 
washrooms generous in size, lockers, shower baths, rest 
rooms and other such conveniences for the employees. All 


f the washroom equipment ts of porcelain and all parti 


tions throughout the building are steel with non-shatterabk 


lazing as to avoid interference with the passage of 
lelhet 

All special processes in manufacture are segregated into 
various departments, so as to give the greatest possible at- 


tention to quality of production 


[wo four-ton elevators handle heavy goods and there ars 
several types of carriers in different parts of the building 
to speed up the indling of orders and products 

The carbon paper department, with its varied processes, 
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is located on the top floor, also the laboratory where ex- 
perimental work is carried on 

The third floor carries the special products department, 
the ribbon department, the roll cutting department, the 
testing room, factory offices and the private office and 
laboratory of James Quartz, who has been the company’s 
superintendent of manufacture for many years. 

The printing department is to be found on the second 
floor, which also houses the paper box making department 
and the packing department. 

In the basement are located the wood box factory, car- 
penter shop, machine shop and laundry. The engine room 
and power plant of the building are located in the sub- 
basement 

On the main floor in the rear is the shipping room with 
an outside platform at track level to facilitate loading. On 
this floor, in the shipping room, is to be found the terminal 
of the carrier from the packing room which handles pack- 
take care of 


ages and goods, making it unnecessary to 


goods by hand. The finished stock in boxes is also car- 
ried on the main floor, where is also to be found a lunch- 
room for employees, a lounge for the female help and a 
well equipped first-aid room. Throughout the building the 
steel partitions are painted sea green producing a pleasant 
effect on the eyes. A considerable portion of these parti- 
tions is fitted with glass for the passage of light. 


The company’s general offices are in the forward part of 


the main floor. All the floors in these offices are covered 
with Armstrong linoleum which eliminates noise and pre- 
sents a good appearance. The furniture in the general 


offices was supplied by The General Fireproofing Company 
of Youngstown, Ohio, and is finished in walnut. Chairs, 
lockers, etc., were supplied by Lyon Metal Products, Inc. 
\s one enters the main door, a spacious reception room 
affords display for products and presents an attractive set- 
ting for the various departments opening off of it. There 


is a conference room where visitors may be interviewed 
when it is desired to be away from the contact of the gen- 
eral business. To the right is found the financial depart- 
ment, segregated from the general business offices, which 
are located to the left of the lobby. Next to the 


department is the office of Miss M. T. 


financial 
Eayver, president of 
the company. This is a delightful room, wainscotted with 
Flemish oak and floored in parquetry. Draperies and other 
fittings are in delightful harmony with the surroundings, 
To the left of the lobby are the private offices of George 
I’. Malcolm, the company’s vice-president and general man 
The Jacobean plan of decoration has been followed 
Malcolm's office 


chairs and all the other items entering into 


ager 
in Mr 


ceiling, desk, 


and in the anteroom. The beam 


the decoration of the room are of true Jacobean type, pro- 
ducing a delightful and impressive effect. 


Che eweneral offices of the company also adjoin the lobby, 
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EXTERIOR OF F 


S. WEBSTER COMPANY'S NEW PLANT 
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INSIDE THE NEW F. 8S. WEBSTER PLANT 


At the left is the private office of George F 





Malcolm, vice-president and general manager of the com- 


pany A view of the main office is at the right All the furniture equipment in this office is of walnut finished steel made by The General Fireproof- 


ing Company, 


and just back of the general office is that of F. H. Caswell, 
assistant to Mr. Malcolm in the executive conduct of the 
company’s affairs. A capital effect has also been secured 
here and taken as a whole, the plant is a revelation in eff- 
ciency and attractive layout. 

lelegrams of congratulation from all over the world, in- 
cluding many from dealers and manufacturers, were re- 
ceived on the date of the opening and floral pieces came 
from a multitude of friends. 

F. S. Webster, founder of the company, came from Cali- 
fornia in person to attend the opening of the plant, although 
he is no longer actively connected with the organization. 
Former employees attended in large numbers. Among 
them were J, E. Kent, eighty-four years old, who was em- 
ployed by the company many years and is now on the re- 
tired list. Mr. Kent is a general favorite with both present 
and past employees and is the oldest living salesman of the 
company. 


Joseph W hite 


manager of the 


of Chicago, a member of the firm, and 
Chicago office of the company for many 
years, was also present. 

The Carter’s Ink Company, a near neighbor, was repre- 
sented by R. B. Carter, president, and C. P. Gordon, vice- 
president, with other members of the organization. 

George B. Graff was also among the visitors, while the 
city of Cambridge and the Boston Chamber of Commerce 
were both officially represented. 

The new plant is a fine example of the spirit behind the 
S. Webster Company to the ribbon 
With greatly improved laboratory 


contribution of the F. 
and carbon industry. 
facilities, there can be little question in regard to improving 
the quality and uniformity of the products and the ability 
of the company to supply their customers’ needs, 

It is expected that there will be an increasing measure of 
service and an advance in practical value of the Webster 
dealer franchise as a result of the many refinements in man- 
ufacture made possible in this new factory, which is the 
result of forty-two years of service to the stationery in- 
dustry and to the business world. 

—"o 
Chisholm Receives Waterman Service Recognition 


Finlay D. Chisholm, who represents the L. E. Water- 
man Company, Ltd., in Toronto, Canada, has just com- 
pleted twenty-one years service with that company. In 
recognition of this recently présented 
illuminated address and 


service, he was 


an engraved check for 


with an 
one thousand dollars. 


Youngstown, Ohio 


Mr. and Mrs. Cushing Celebrate Golden Anniversary 


Mr. and Mrs. W. F. Cushing of West Medford, Mass., 
celebrated the fiftieth anniversary of their marriage on 
Monday evening, July 20, by a family party at the James 
Putnam house in Danvers. 

Mr. Cushing is treasurer of Adams, Cushing & Foster, 
Inc., and the Moore Pen Company of Boston; vice-presi- 
dent and director of the Medford Co-Operative bank; was 
a member of the first board of aldermen of the city of Med- 
ford. He has held several political offices and is promi- 
nent in fraternal societies. He is a descendant of early 
New England stock, and one of his lineal ancestors was an 
officer with Washington at Valley Forge and elsewhere. 
Mr. Cushing is deacon emeritus of the First Baptist church 
of Medford. 

Mrs. Cushing, before her marriage Miss Carrie E, Bul- 
lard, was born in Canton, moving with her family from 
Sharon to Medford in 1876. She is a lineal descendant of 
Captain Isaac Baldwin, who fought and died at the battle 
of Bunker Hill, his name being among those inscribed on 
the memorial tablet dedicated in Charlestown in 1889 to the 
memory of the more than 140 men who there gave their 
lives to the cause of liberty. Mrs. Cushing has also been a 
member of the First Baptist church for many years and is 
active in its affairs. 

—_——__ ~<+— - 
Larger Parcels Admitted To Mails 


A decision of much interest to the mailing public was 
rendered recently by the Interstate Commerce Commis- 
sion at the request of Postmaster General Walter F. 
Brown, who asked that the size limit of parcel post be 
increased to one hundred (100) inches, length and girth 
combined, and the weight limit be increased to seventy 
(70) pounds for all zones. The request was granted, 
effective August 1, 1931. 

J. C. Harraman, Director of Parcel Post, says that this 
decision will greatly expand the usefulness of parcel post 
for it will admit additional articles to the mails 
which, heretofore, have been too large or too heavy to 
He estimates that the increase 


many 


be carried by parcel post. 
in the weight limit will add one and one-half million dollars 
to the Department’s revenues a year, while the increase in 
the size limit of parcels which may be carried by parcel 
post will add three and one-half million dollars to the 
revenues, making a total increase in the receipts of parcel 
post to five million dollars. 
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New Model Underwood Typewriter 


The Underwood Typewriter Company of New York, N 
Y., has announced the perfection of a new standard type- 
writer having many important added features. This new 
model is known as No 


tures of efhciency, operating ease and beauty of. design. 
No, 6 is not 


6 and possesses outstanding fea- 


[The company claims that its new model 


merely a faster and an easier machine to operate, but one 


that brings to various kinds of special work the simplicity 


and speed of ordinary typewriting and in addition possesses, 


a beauty of design and finish harmonizing with modern 


office surroundings 


The most prominent improvement in model No. 6 is an 





THE NEW STANDARD UNDERWOOD TYPEWRITER 
inbuilt five-point decimal tabulator, the five keys of whic! 
are mounted in the center of the machine just above thx 
standard keyboard. They may be operated while the hands 
remain in writing position This feature greatly increases 
the speed of billing, listing, statistical and all other work 
in which numbers must be written in columnar arrang 
ment. An adjunct of the decimal tabulator is the new tabu 


lator stop featur These stops are mounted on a rack 


which is thrust against a leather brake during tabulation, 
serving as an automatic brake and speed regulator. Each 
stop is fitted with a spring which not only prevents any 
I vement during peration, but also serves as a convenient 
release when it is desired to reset the stop 

Pouce whi today is recognized as important not 
merely for its effect upon operating speed, but as a means 
f conserving operating energy as well, has been consider 
ably in pre ved in the Underw vd model 6 The key levers 


n previous models, giving a greater lever- 


age which is reflected directly in a lessening of the pressure¢ 
required to operate the writing mechanism. The manufac- 
| the Under- 


aione 
} 


ld speed records in which 


] 


turers claim that this feature will enable 


wood still better to present wor 


and their greater leverage affords easy shifting. 


activity the Underwood machine has been so conspicuous 
during the last twenty-five years. 
Another major refinement is the 
Greater rigidity, perfect alignment and the 
Asa 


result of raising the front of the carriage upon two ball 


four-point suspension 
of the carriage. 
¢limination of vibration are claimed for this feature. 


races underneath the front scale, the bearing housing that 
formerly appeared above the scale has been done away 
with, affording increased visibility which has been still 
further augmented and made perfect by lowering the front 
member of the carriage frame. 

Ribbon spools are mounted an inch farther apart, giving 
free up and down movement of the ribbon at the printing 
point and lengthening the life of the ribbon mechanism. 
Spools are mounted on shorter shafts. They are as access- 
ible as heretofore, but out of sight while the operator is 
writing 

Various other improvements assure operating ease and 
convenience. The marginal release is in the form of a key 
lever at the right of the keyboard, where it may be oper- 
The 
studs that arrest its 
The back 


space mechanism is redesigned to avoid damage when the 


without removing the hands from the keys 


space bar movement is governed by 


ated 
upward motion, reducing noise and lost motion. 
machine is carried about. The shift key levers are longer, 
with the increased length of the key levers 
The aux- 


to conform 


iliary keys are fitted with black papers to contrast with the 
white paper of the regular keyboard. The right hand cyl- 
inder knob is mounted farther away from the carriage to 
prevent interference with the control levers during ma- 
nipulation of the cylinder. 

In keeping with the mechanical improvements is the at- 
tention which Underwood has given to the appearance of 


model No. 6. 


Che members are 


The main frame has been entirely redesigned. 
broader and deeper. Curves and joints 


are cast in a more graceful mold. The whole machine is 
deeper and lower, being fitted with shorter feet, which are 
themselves cushioned in thicker rubber and designed for 


greater beauty. 


—__—~——_— 
Sheaffer Platinum Tip “Lifetime” Nib 


\ brief reference to the new platinum plated pen nib 


developed by the W. A. Sheaffer Pen Company was made 


on Page 51 of the July issue of Office Appliances 


The new platinum tip “Lifetime” is the result of a long 


search for a nib that would embody all the qualities of the 
usual “Lifetime” nib plus smoothness of operation and 
feather-like The 


designers of the new nib emphasize the fact that the nib, 


touch, superior to previous productions, 


parts of the pen in- 
The 


perfected, it was evident when they 


the feed and reservoir are the only 


volved in the flow of fluid from the sac to the paper 


feed and sac being 
started their development that the only major improve- 
ment possible would have to be applied to the nib. 

It was realized also that the smoothness of the channel 
or surface over or through which a fluid passes has marked 
sleeker the 


path of the liquid would obviously make writing smoother, 


effect on the flow. Anything done to make 
easiery less tiring, and approach the ultimate in pen work. 
taken of the 
offered by a platinum surface, and thus research produced 


Consequently advantage was higher gloss 
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the super-smooth nib—a complete departure from usual 
practice. 

In order to reduce friction to a minimum not possible 
with the comparatively coarser, rougher gold, this new 
14-k gold “Lifetime” nib is plated with nearly-frictionless 


platinum from the iridium tip to above the heart pierce. 








SHEAFFER'S PLATINUM PLATED NIB FOR “LIFETIME” PENS 


Thus the edges of the slit are literally lubricated so that 
the fluid flows from pierce to point in a much steadier, 
smoother stream. 
Platinum tip “Lifetime” 
of points, corresponding to the fine-medium and medium 


pens are made in two grades 
of the regular lines, and are supplied in two sizes—the No. 
8 and the No. 74. They are packed in two sizes of leather- 
velvet-lined display cases, one-half dozen in one, 
The first serves as a handy 


bound, 
and one dozen in the other. 
sample case for the retail salesman to carry with him on 
outside solicitation work. According to the manufacturer, 
dealers will find the platinum tip “Lifetime” pen an ideal 
and acceptable article for the person looking for a birth- 
day or other anniversary gift. 

This innovation will be merchandised with the support 
of a big advertising schedule to appear in black and white 
in leading college daily newspapers, and also four-color 
campaigns in many of the principal American monthly 
and weekly magazines, and full pages in full colors in 
metropolitan newspapers throughout the country. 

a 
New Art Metal “Service” Desk 

The Art Metal “Service” desk, here shown, is 42” x 26” 
”, and has just been announced by the Art Metal 
It is believed 


x 30% 
Construction Company, Jamestown, N. Y. 
that this desk will have a wide appeal because of its con- 








THE ART METAL “‘SERVICE’ DESK RECENTLY ANNOUNCED 


venient size and popular price. There is a need for this 
type of desk in gasoline service stations, by students in 
vocational schools, grade school teachers, garages, fore- 
shops and factories, salesmen, ticket takers, in 
offices and in the home. There are places in every home 
in which a sturdy steel desk of this size is very useful. 

The desk is regularly finished in Art Metal Olive F, 


men in 
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but may be ordered in special finishes if desired. A feature 
of this desk is that the pedestal can be assembled on 
either right or left side, using the same parts. It is fitted 
with “Artolin” top. The size of the knee space drawer 
is 197%” x 24%" x 20” and the three pedestal box drawers 
are each 124%," x 52%” x 20”. They are equipped with 
zee type suspension slides. 
a 
Chicago Heights Concern Announces New Line of 
Globes 

The Weber-Costello Company, manufacturers of high 
grade globes of the world at Chicago Heights, IIL, have re- 
cently announced two new globes known as desk or radio 
globes. They come in two sizes—No., 8-13, an eight-inch 
globe with a movable meridian, and No. 8-03, a six-inch 
globe with a stationary meridian. These globes contain a 
large amount of authentic information. They can be sold 
as gifts, bridge prizes or as educational reference sources 
for homes and offices. 

The globe balls are mechanically constructed, light in 





NUMBER 8-13 EIGHT-INCH 
GLOBE RECENTLY ANNOUNCED 
TO THE TRADE BY WEBER- 
COSTELLO. 


weight, yet substantial. The maps are protected by a spe- 
cial waterproof and scratchproof varnish. Wood bases 
are finished in walnut, and metal parts in light antique 
copper plating. 

No. 8-13 has an eight-inch diameter globe ball mounted 
in a die-cast meridian ring, clearly marked with degree 
graduations. This ball and meridian are moveable in a 
newly designed fork that is graduated by degrees, 23% 
degrees on either side of the zero point. The retail price 
of this globe is $6.50. 

No. 8-02 is a smaller globe with a ‘clearly graduated die 
cast meridian ring that fits the ball properly. Both ball 
and meridian on this number are fixed at the proper in- 
Its retail price is $3.50. 

—_——_—@——— 


L C Smith-Elliott Stencil Machines Offered in 
Improved New Models 

The L C Smith-Elliott stencil machines are now 
plied in two improved models for users of Elliott address- 
ing machines. Developed at the L C Smith factory, the 
new machines are known as Model No. 8—S5-line and 
Model No. 8—9-line stencil machines. The former is de- 
signed for two inch Elliott stencils and types an index 
through the ribbon on top of the stencil card in addi- 
tion to cutting a five-line stencil on the window. 

The 9-line machine is designed for a 2% inch Elliott 
stencil and cuts a nine-line stencil on the window only. 

The results of the work are said to be excellent, with 


clination. 


sup- 
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clear, uniform impressions and no possibility of cutting 


through stencil, 
A single movement of the platen crank brings stencil 
card to index position and automatically adjusts 


ribbon. \ 


to position t\ 


typing 
movement of the line space lever moves card 
yr first stencil line and automatically throws 
stencil position. There is no lost motion 


ribbon into { 


In the 
crank 


Carbon leaves faint impression on reverse side of stencil 


nine-line machine a single movement of the platen 


brings card into place for first stencil line. 


so that letters may be read easily for checking purposes 


Che five-line machine cuts a stencil with pica (or similar 


size) double case characters (index line upper case only) 


with regular typewriter spacing using 2 by 4% inch Elliott 


stencil card 
The nine-line machine cuts a stencil with pica (or similar 


size) single case characters only, using 24, by 4°. in, Elliott 


tenct!| card 


Piaten can be instantly removed and replaced. By hav 
ing extra platen on hand operator can make quick change 
when platen surface becomes pitted Removable platen 
also facilitates insertion of carbon in machine. 

When card | ler is in position for inserting or remo, 
ing stencil, it is held away from platen, eliminating pos 
sibility of carbon smudging stencil 

Carbon strip is moved only when actual stencil cutting 
is done, thus eliminating carbon waste 

> 
An Ingenious Copying Attachment 

The Copy-Graph Corporation, 725 Chrysler building, 
New York City, is offering to the trade the Copy-Graph 
which is declared to be an efficient and economical copying 


machine wl functions without the use of carbon papet 


and at the same time makes clear, clean copies. The device 
is well constructed and can be easily attached to the type 
writer in a few minutes. It is made by the Yale & Town 





THE COPYGRAPH IN POSITION ON A TYPEWRITER 


whose name 


will be sold 


Manufacturing Company of Stamford, Conn., 


appears on each and every device. The device 
through dealers 
———~<G 
Tip-Top Fasteners Adapted for Use as File Signals 
The Tip-Top Manufacturing Company, 818 Park street, 


Syracuse, New York, has brought out a new line of Tip- 


lop paper fasteners in ten different colors for use as 
signals in filing, production and ofhce systems. The new 
fasteners are hi viality brass plated to prevent rust 
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and improve appearance; and are colored on one side only 
by a special process. They are made in three sizes, small, 
medium and large and are packed in boxes, one hundred 
clips per box and ten boxes per carton. Each carton con- 


tains one box of each color. Though particularly adapted 
for use as signals the new Tip-Top clips retain their use- 
fulness as paper fasteners 

\ sample card showing the various sizes and colors of 
the Tip-Top Manu 


Company for dealers’ use. A space is left on 


the new clips has been prepared by 

facturing 

the card for the dealer's name to be imprinted 
——— 

A New Parrot Speed Fastener 


The Parrot Speed Fastener Corporation, 388 Broadway, 
New York City, are distributing their new “Babe” speed 
fastener. This particular model has been one of the most 


popular numbers in the Parrot line and much is claimed for 


Come 





THE “BABE’’ SPEED FASTENEK 


lt has temporary or permanent 


Its capacity is 100 


it in its improved form. 
fastening, with improved stapling guide. 
staples at a time, and a detachable head permits its use as 
a tacker. The company says it is clog-proof. It is made in 
six colors—nickel, oak, mahogany, red, green, and black, 
thus affording a model to harmonize with most surround- 
It is perpetually guaranteed 

Se aaa 


Popular Price Items Added by Autopoint 


The Autopoint Company, 1801 


Ings 


Foster avenue, Chicago, 
Ill., is introducing to the trade its “Realpoint” pencil, a 


fifty cent item of pleasing shape, embodying the propel 
and repel features. This is the 


The metal parts are gold plated. 


standard size, complete 


with clip Chis pencil is 
sold mounted on a modernistic easel display, twelve to the 
display, an assortment of four popular mottled colors 
The company is offering also the “Realite” pencil leads. 
Black 
packed twenty-four sticks to the container; colored leads 


These are packed in wooden containers. leads are 


are packed twelve to the container. The retail price is ten 
These 


display package, facilitating selection by the customer and 


cents each. leads are packed on an easel counter 


minimizing the time required to make a sale. 


ee 
Mechanical Pencil with Sharpening Feature 


E. Gabler, Birisigstr, 75, Basel, Switzerland, is manufac- 


turer of the “Autosharp” mechanical pencil. The distinctive 


feature is a sharpening cutter in the barrel, which can be 


set to shape the lead to a long or a short point, or a chisel 


point The pencil has propelling and repelling actions 


Che cutter can be replaced when necessary. 
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THE OLIVETTI M 40, A NEW 


New Model Olivetti Typewriter 


The Olivetti & Company Works of Ivrea, Italy, exclu- 
sive typewriter manutacturers for more than twenty years, 
standard 


have recently put on the market a new model 


machine known as the Olivetti M 40, designed to give to 
the public the maximum of service and efficiency in a writ 
ing machine of this type. The touch is light and even and 
the machine is said to have powerful manifolding attributes 
as well as being a good stencil cutter. The carriage is light, 
easy. The 


Olivetti 


the escapement quick and all movements are 
type bar basket is shiftable, a characteristic of 
typewriters 

Che workmanship on this machine is said to be extremely 
accurate as a result of the use of special machinery and 
tools of the highest precision made by the Olivetti Works, 
which has a large department devoted to the design and 
construction of precision machinery. 

>. 
New Noiseless Monroe Calculating Machine 

The Monroe Calculating Machine Company of Orange, 
Kk 
culating machine, declared to be a radical departure in size, 
Considerably reduced weight 
It is operated speedily 


has announced an entirely new noiseless Monroe cal 
silence and other features. 
makes the machine easily portable. 
and achieves a revolution in less than a sixth of a second. 
\ new dial system has been devised, permitting maximum 
use of simultaneous operations and short cutting methods 
Carriage shifting is combined with a radically new instan- 
taneous dial clearance. All dials align with corresponding 
keys on the keyboard, giving direct alignment in all opera- 
Half cent dials 


tions are provided for the automatic ad 





MONROE CALCULATOR 


THE NOILSELESS 


of cents and there is an arrangement 
without 


justment of fractions 


which automatically balances prorated amounts 


mental adjustment 


rYPEWRITER MADE IN ITALY 





“ACE” EXECUTIVE TYPE 200-YEAR CALENDAR 


A Calendar for Two Hundred Years 
Che Ace Manufacturing Company, 280 Plane street, New- 
ark, N. J., have introduced what they call an executive type 
200-year calendar. 
The calendar covers the 1800 to 2000 in- 
clusive, reaching back 130 years and forward seventy years. 
It embodies a bakelite case and the wheels are meshed with 


period from 


noiseless brass gears. Two thicknesses of glass protect the 
calendar. A turn of the dial gives the answer to the day 
of the week for any date within the range of the 200 years. 
Absolute accuracy is claimed and some savings in the way 
of refills. It is furnished in a variety of colors to harmo- 
nize with other office accessories, and retails at $5.00. 


a ae 
New Desk Lamp Combined with Pen Set 


Paul Roth & Company, Inc., 600 West 44th street, New 
York City, are introducing a line of desk lamps and pen 





ROTH COMBINATION DESK LAMP AND FOUNTAIN PEN DESK 
SET 


sets combined. The model shown has a base of genuine im- 
ported onyx, carefully fashioned and highly polished. Two 
pens and a calendar are embodied in the base. There are 
also two pen models without the calendar, and single pen 
models. The sets are available in either light green Bra- 
zilian onyx, white Mexican Pedrora onyx, or black and gold 
Both the marble and onyx used are guar- 
The company features 
The model 


Portoro marble. 
anteed to be the natural product. 
these sets as unusual quality for the prices. 
illustrated lists at $24.00 complete. 


Turn to page 109, please, for 
More New Machines and Devices 








OFFICE FURNITURE 


( woop & STEEL 











IMPORTANCE OF INTERIOR DECORA- 


TION IN OFFICES 


HE author p 


late devel ped aiong 


ints out that interior 
lines that were not thought of a 


mn for this condition 


few years ag He says that the reas 

is founded in the peculiar conditions of modern life 
Through the suggestions of clever sales people, backed by 
their employers and by the press in the office equipment 


industry, the business man of today has been led to think 


more of conditions in his office and the more he is led to 
think of such conditions, the better his office is likely to 
be The average man spends from six to nine hours every 
working day in his office. There appears to be no reason 


Busi- 


Sherwood remarks, trying to make 


why either ugliness or discomfort should prevail 


ness men are, as Mr 


their offices as livable as their homes. The place where 
I 


one spends most of one’s active life should be suitable for 


efficient work and ought to be of such a character as to 


present to all who visit or work therein, a pleasing, har 


monious impression 
ints out that those 


The writer p who have lived in the 


country and particularly people who are at all familiar with 
the usual offices of professional men in Europe, will recall, 
perhaps, the office of the local doctor or lawyer, with the 
melike 


rr such an office will be 


quaint air of hé comfort and in all probability of 


disarray, f¢ merely one of the rooms 


in the home, 


Different Treatment for Office Today 


The modern business demands a definite treatment. Tl 


and the ofhce are different things todav and efh- 


keynote of work. 


1 
their 


l ome 


ciency has be« me the People have 


never ceased trying to beautify homes, but only re 


cently have they given much thought or expended mucl 


energy upon the beautification of the office. By recently 


we mean comparatively recently, that is to say, within the 
last ten or fifteen years. 


W e may be 


could afford fine 


that men who 


permitted to suggest here 
1; - } - > 
surroundings have managed to have them 
This has been true ever since the cave man with the biggest 
club took the best cave, but of recent years we have been 
he interior decorator to work on the walls, the 


f our offices and the results have been 


surprisingly pleasant and not nearly so formidable from 
the viewpoint of expense as one would be led to expect. 

Business men are coming to be aware that an office desk 
need not necessarily be of golden oak, but that it may be 
of a combinatio1 f ds beautifully inlaid or of any 


decoration has of 


A Review and Some Ex- 

cerpts from an Article on 

Modern Decoration in Busi- 

ness Offices by Merriam 

Sherwood, Published in the 

New York Sun of Recent 
Date 


one of half a dozen well known substances, not even ex 
cluding steel, which has become so much of a factor in 
the office equipment end of the business. Thess 


cost enough money to justify the art of the cabinet maker 


finer desks 


which has been expended upon them, but the man who 
purchases a really high type of desk with office accessories, 
floor coverings, drapes and lighting fixtures to match, will 
have a sense of pride in his office that will do much to sus- 
tain him in carrying out his work, for men work by the 
spirit that is in them and not by mere muscular strength 
and endurance. Satisfaction, hope, optimism, harmony, all 
these things sustain strength, sharpen thought and make us 
No longer 
need we marvel that men are insisting upon comfort and 


The condition of 


to live with greater worthiness and efficiency 


harmony in their working surroundings. 
the mind, the nervous reactions, the state of the body, its 
position, the direction of the light, all these things and 
more affect the efficiency of the office worker all the way 
from the big boss down to the office boy, and those who 
‘gnore these factors, do so at their peril, because, if we 
assume that other things in competition are approximately 
equal, then the man who has even a slight advantage can 
often tip the scale in his favor. 


Every Office an Entity 


From the foregoing it is evident that the decoration of 
the office does not, under modern conditions, stop with the 
articles of furniture that are used in it. The office should 
be considered as an entity, a unit, a thing complete in it- 
The 


lighting and 


self, yet composed of different harmonizing elements. 
same basic principles of architectural design, 
color are applied in modern offices as those which have 
been found right elsewhere. 

Says the writer: “Modern offices fall into two classes— 
The big public office to which every one has access, and the 
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private office. Of the two the latter offers the easier prob 


lem, for it may have all the individuality and homelike- 
ness of a study. It is usually easier to put across a deal 
when one is seated with one’s client in deep leather chairs 
before an open fire than when one sits formidably behind 
a severe and imposing desk.” 

This is undoubtedly true, for the relaxed and comfort- 
able body precedes the open and acquiescent mind. Beauty 
and comfort, therefore, add to efficiency, nor need we waste 
any sympathy on the man who has intended to buy a 
$400.00 desk and emerged from the store the possessor of 
that 


which he intended to furnish for six or seven hundred dol 


one costing three times sum, or realizing a suite 


lars is going to cost three times that sum. He should re- 
gard the money spent not as an extravagance, but as an in- 
vestment in permanent comfort and efficiency, one which 
will pay for itself every day and every year as long as his 
exceptionally well made equipment lasts, and that will 
probably be longer than the average office man will need it. 

“Even the public office is susceptible to correct artistic 
treatment and may be made to possess, in place of the de- 
pressing atmosphere created by characterless standardized 
furniture and blatant light, something of the graciousness 
of a large reception room. Curtains at the windows, walls 


of quiet tone, desks of good design and comfortable chairs 
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matching the rest of the equipment, are some of the things 
which help supply the cheer so necessary to really efficient 
work. 

“Today the stenographer’s chair is moulded to fit the 
body and possesses good lines because such a chair ful- 
hills very desirable things. First, it is better for the health 
of the operator to have such a chair and it increases her 
daily efficiency as well as probably the number of her 
years.” 

There is more in the idea than better work, because suit 
able tools to work with bring about a better spirit in work, 
making it easier to do, 

Somewhere, one of the editors of Office Appliances read 
that young women would work for the Telephone Com- 
pany at a lower wage than they would accept from other 
sources for no other reason than that the Telephone Com- 
pany supplies the very best possible working conditions. 

Where many people work there must be many desks, 
but these desks can just as well be beautiful as ugly. If 
the room is rightly planned, from the decorative stand 
point, the multiplicity of objects connected with the work 
will not even be displeasing and the person who spends 
his day in such an office will have the two-fold satisfaction 
of knowing that every thing he needs is ready to his hand 
and the feeling that all this useful apparatus has a har- 
monious and restful setting. 














A MODERN COURT ROOM IN THE 
ORLEANS PARISH CRIMINAL 
COURTS BUILDING, NEW OR 
LEANS, LA The jury chairs illus- 
trated were specially designed by the 
Milwaukee Chair Company, Milwau 
kee, Wisc., and are thoroughly in 
keeping with the architectural idea 
of the room. These chairs are part 
of a total order of 1,100 























SELLING OFFICE FURNITURE WITH 


MINIATURE SETS 


| of miniature sets of office equipment as a means 
for increasing sales in this department has been used 
by the Vance K. Miller Company of Dallas, Texas, with 
excellent results. Office furniture, which has the appear- 
ance of being suitable for a doll house because of its size, 
but is an exact duplicate of what is actually used, was 
firm from the Browne-Morse Company 


Mich., who 


obtained by this 
of Muskegon, 
their dealers 

“The 
been apparent to the 


have furnished similar sets to 


necessity for something of this sort has always 
sales of office and business equip- 
ment,” Mr. Miller explained. “It is an easy thing to go into 
a man’s office and show him a lot of pictures, but when 


you can show him the real thing, exactly as it will look 





Being a Description of How 
a Texas Stationer Uses Rep- 
licas of Office Furniture, 
Doll-House Size, to Lay Out 
Offices of Customers 


in actual use, except on smaller scale, you have him more 
than half sold right then. 

“When we received our miniature furniture, we got busy 
immediately to make use of it by introducing it to the 
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trade. To do this we fixed up a window display, using the 


modern business office with desks, 
The 


and 


furniture to set off a 
tables, 
amount oft 


chairs, etc display created an enormous 


attraction, earned mention in the local 


newspapers as well as the monthly business publication 


published by the Dallas Chamber of Commerce. So, we 


not only had some good tools to work with, but we got a 
good start at the same time 

“Nothing is so 
anything will look when in actual work. We realized this, 
so we had some boards made 18 by 24 inches, which were 


length and width in a sort of checker 


impressive as showing a man exactly how 


grooved through the 


board effect fourth inch wide and on¢ 


with grooves one 
fourth inch deep. This is carried by the salesmen when 
together with a few short pieces of 


tells the salesman the 


calling on prospects, 
When a prospect 
office, the latter builds this up by placing the 


wallboard size 
of the new 


wallboard in the grooves, penciling off the win 


pieces ol 
the miniature furniture 
around When a plan 
has finally been worked out which is acceptable, it is known 


successful in practice, for it will be th« 


dows and doors, and then placing 


until the desired effect is secured. 


that it will 


prove 


same, except on a larger scale 

“Our salesmen are welcomed into hundreds of offices, 
for with their present equipment they are able to act as 
advisors and consultants in giving business service. Whole 
floors have been laid out, complete firms have been 


equipped, and hundreds of offices have been planned in 
detail through the use 


Once an office manager finds that he can 


every of the boards and the minia- 


ture furniture 
determine before-hand just how everything is going to 
appear, it takes a big load off his mind, and he welcomes 
can’t go wrong. 


best 


any suggestions, knowing that he 

“Since the 
plan also enables us to sell better furniture, and to in- 
crease the size of the The best desks, tables and 


chairs are shown, and it takes but a little persuasion on the 


miniatures are all of the models, this 


sales. 


part of the salesmen to have these specified in the order 
When the is laid out on the floor plan, often a 
spot shows up which requires a chair, hat tree or 
This 
increase sales, and materially adds to our volume 
We consider the plan one of the best that we 


furniture 
dead 
other piece of furniture to add to the attractiveness. 
helps to 
of business 
have ever tried for increasing sales in office and business 
equipment, and for getting repeat sales.” 

With the National Stationers Associa 


tion to go after office and business equipment business, 


campaign of the 


this plan which Mr. Miller is using comes in very timely 


It is simple and effective. It is economical in operation, 


and a business-getter in results. It is a thing that will 
prove invaluable to any salesman or firm in getting mors 
orders and more profits CR 

ee 


Emery Blum Offers Interesting Line of Silhouettes 
New York, N. Y., who 


art objects, copies of famous oil paint 


Emery Blum, 225 Fifth avenue, 
has been supplying 
trade for several 
offering a line of William 


“Gallery of Distinguished American 


ings, etc., to the office furniture years, 


is now silhouettes by Henry 


Brown. The complete 


Citizens,’ published in a folio volume in 1846, contains 
twenty-seven silhouettes. 
[Two of the silhouettes in the series, Daniel Webster 


and John Marshall, are here illustrated. They are all simi- 


lar in type and treatment and lend themselves particularly 


well to incorporation in the Early American scheme of 


decoration. They provide “the finishing touch for decora 


ough previously restricted almost ex- 


these 


tive motives.” TI 


clusively to use in the home, silhouettes are now 


recommended as appropriate elements of office furnishing 


and decorating schemes 
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In addition to John Marshall and Daniel Webster, illus- 
trated, the includes silhouettes of the following: 
John Tyler, John Quincy Adams, Andrew Jackson, Martin 
Van Buren, De Witt Clinton, Henry Clay, William Henry 
Harrison, John Caldwell Calhoun and Thomas Cooper. 

In a brief biographical sketch of William Henry Brown, 
referred to as “The Last of the Silhouettists,” C. H. Hart 
“Brown’s most remarkable trait, not known to have 


gallery 


says, 





DANIEL WEBSTER 


been possessed by any other follower of the art of silhou- 


ette-cutting, was his marvelous faculty of memorizing 


forms and faces, so that a single glance of the eye, a veri- 
table snapshot, was sufficient to photograph upon his brain 
He was thus enabled not only 


subject and 


any object presented to him. 
to cut silhouette likenesses unknown to the 
without a ‘sitting,’ but to repeat and reproduce them years 
afterward with absolute accuracy 

new place was to 


“Brown's first object on visiting a 


notice prominent and well-known citizens as they walked 




















JOHN MARSHALL 


streets and from his mental photograph to re- 
produce their black 
these with success, accumulating money easily and rapidly, 


upon the 
likenesses in paper. He exhibited 
and spent it in the same way so that he was often penni- 
less. He was gifted but improvident—qualities that seem 


to be not seldom complementary to each other.” 
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NEW DISPLAY ROOMS OF THE GENERAL FIREPROOFING COMPANY 
model private offices The upper center picture shows the general display looking in from the lobby 
the general display (Photos by F. ‘ 


General Fireproofing Company Opens Spacious 
New Offices in New York City 


The formal opening of the new office and display room 


of the General Fireproofing Company in the 500 Fifth 
Avenue Building at the corner of Fifth avenue and 42nd 
street, New York, N. Y. was held Tuesday, June 23, 1931. 
From 11:30 A.M. to 4:00 P.M. nearly one thousand visi- 


tors were escorted through the various offices and depart 


ments. Several executives from the home office and from 
field territories were present at the opening. These in- 
cluded George C. Brainard, president of the company; 
Avery Adams, vice-president; Ralph S. Gildart, advertis- 
ing manager; William P. Hoy, manager of national sales 
of G. F. filing supplies; L. G. H. Palmer, New England 
manager, and a number of others. 

For the past twenty-eight years the New York offices 
of the General Fireproofing Company have been located 


in the vicinity of lower Broadway. The removal to the 
No. 500 Fifth Avenue Building is in keeping with the trend 


of business migration toward the north into the section 


generally known as “Uptown.” The No. 500 Fifth Ave- 
nue Building is one of the great new structures of New 
York: Its entrance is truly modern in conception and 


execution of design, a pleasing expression of present day 
which is carried out in detail throughout the 
The 


new General Fireproofing offices look out over the park 


architecture 


entire building. Forty-second street windows of the 


surrounding the great New York public library. The use 
of inner windows produces an effective setting for the 
displays. 

The distinctive displays in the new quarters are the re- 
sults of modern conditions. The spotlight of today in office 
In 
the past the inventor and engineer have occupied the chief 
attention through the development of aids in detail work 


equipment is on the artistic in design and decoration. 


but today business is paying greater attention to artistic 


effects in connection with efficient equipment. With the 
development of the steel desk and aluminum chairs, and 
the trend toward the artistic in appearance, the matter 


of display has become a practical necessity. The new quar- 








IN NEW YORK. 


The upper left and upper right pictures are of 


The two lower pictures are views of 


M. Demarest, New York, N. Y.) 


ters provide adequate space for the display of the entire 
G. F. line in various colors and finishes. 

The total space occupied in the No. 500 Fifth Avenue 
Building is 12,500 square feet, a twenty-five per cent in- 
crease over the former quarters on Broadway. This space 
has been sub-divided by metal partitions so as to form a 
large cross-shaped display room into which the visitor 
steps from the elevator corridor, and a number of smaller 
special display rooms, private offices, sales rooms, business 
and working quarters. 

The immediate effect as one enters the display room is 
one of restful harmony. The information and telephone 
booth is at the left to which the visitor is unconsciously 
guided by a novel arrangement of carpeting. A metal and 
glass display case forms a partial barrier across the lobby 
separating it from the display room proper. Beyond the 
display case at either side are groups of 1600 line special 
purpose desks equipped with typewriters, adding machines, 
dictating machines and bookkeeping machines. Of par- 
ticular interest is the glass topped 1660 F desk, illuminated 
from within the pedestals, thus showing clearly the con- 
struction and operating features of the desk. 

Qn the left and right, and near the center of the room, 
are arranged two “L” shaped enclosures of 400 line counter 
files. The one on the left has a mahogany finish and the 
one on the right, walnut, In the alcoves back of the coun- 
ters are full height 700 line files. Professional type desks in 
various finishes occupy the balance of the main display 
room, 

The private offices which open up from the main display 
room are elaborate in their decorations and appointments. 
The three major private offices are beautifully panelled. 
The casement 
framed in stainless steel and screened by Venetian blinds, 


windows of shatter proof frosted glass 


provide an abundance of soft mellow light with no un- 
pleasant glare. The furnishings of the private offices are 
examples of the finest craftsmanship of the steel furniture 
builder’s art. 

The private work offices which face on 42nd street are 


models of convenience. Many of them interconnect to give 
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is 


Each 


he new Professional type desks, and 


free way from one to the other com 


passage 


pletely furnished with t 


each office is slightly different, in finish and treatment, 
trom the others One of these fhices is occupied by Mr. 
Brainard. The others are used by R. A. Muckley, manager 
of the New York ofhce, and the heads of the various di 
visions of the branch in New York. These offices con 
stitute a special display because they are actually work 
shops and not merely models 

At the west center is the general sales office with 
desks equipped with telephones for city salesmen. The 
business office and the drafting rooms are at the extrem«¢ 
west end of the quarters. To the north of the display 
room are the private offices of the export department and 
special rooms for the display of G. F. safes and display 
shelving 


Che work of designing and bringing into being the beau 


tiful and effective interior decorations of the new General 
Fireproofing headquarters was done by Eugene Schoen 
f New \Y City. Mr. Schoen was recently awarded the 
(Architectural League Gold Medal for outstanding work in 
the craft f interior decoration. In referring to his work 
n the new G. F. offices Mr. Schoen says 


1f the business carried on by the General 


Fireproofing Company demanded a complete treatment of 
metal for all the partitions and sub-divisions of the offices, 
and a very satisfactory result has been obtained. It was 
also necessary, of course, to go into a considerable amount 
f study of color backgrounds because of the different fin- 
ishes that the General Fireproofing Company has in its 
de ks, counters, et« 
“Carpet treatments were blended with the partition col 
rs, and the newest ideas in carpet manufacture were em 
ployed by using a carpet, which is not sewed but cemented 
together so that no matter what the size it is apparently 
specially made without seams 
Lighting was another serious question and primarily 
because the ordinary hung ceiling fixtures are too often 
antiquated survivals of candle and gas lighting, very inefh 
cient, disturbing and harmful to the eyes. A system of in 
direct lighting was devised which could very well b« 
standardized with metal partitions in placing a ‘Silvray’ 


lamp, silvered to all but a quarter of its surface, which has 


a tendency to throw out the light, with a mirror reflector 
behind. This was enclosed in a metal cylinder that pri 

vented any possible glare from the light being visible, and 
distributed a soft even glow over the entire floor, using the 
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ceiling as a reflecting surface and having an efficiency of 


about ten light candles everywhere.” 


iteeiiiinels 
Royal Dealers from Abroad Visit Home Office 
A brief reference to the visit of foreign Royal dealers 
appeared in the July issue of Office Appliances on page 45. 
More details concerning this visit are given below. 
pee 


Company, returned to New 


Malleson, foreign sales director, Royal Typewriter 
York June 7 on the 
“Lapland” after an absence of several months. He brought 


yn steamer 
with him directors of the companies handling Royal prod- 
ucts in Germany and France. In the group were Mr. Ch. 
Baumann, managing director of the Typewriter & Adding 
Machine C Mr. 
joint manager of the Royal Schreibmaschinen G. m. b. H. 


H 


ompany, Paris, France; Fritz Fromming, 


f Berlin, Germany; and Mr Senechal, accounting ad- 


visor for Europe. 


With the aim of summarizing developments over the 
past year, and of laying plans for intensive cultivation and 
expansion of the Royal market in Europe, these repre- 


sentatives spent two weeks in general discussion and con- 
ferences in New York, 

Mr. Malleson, whose long experience and familiarity with 
industrial, economic and political conditions qualify him to 
judge, said at one of the meetings, “Present conditions are 
Within four or five months a 
This opti- 
mistic report is a pleasant bit of sunshine in a drab world 


taking a slightly better turn. 
definite improvement should become manifest.” 


1f business depression. 
Mr 


of Royal typewriters for ten years. 


Baumann has been connected with the distribution 
His activities began 
under Mr. Theo Muggli in France, and with the inception 
of the 


by the owners. 


present company, he was made managing director 


Mr. Fromming is a comparative newcomer to the type- 
writer business. He has been for the past several years 
joint manager for the Royal Schreibmaschinen in Berlin 
and has done much toward enlarging the distribution of 
Royal typewriters in Germany. 

Mr. Senechal, of the 


countants in France, is the author of seven books on ac- 


one most prominent public ac- 


counting, and is also secretary of the French Society of 
Public 
Tl 


factory at Hartford, Conn 


Accountants, 
1e visitors had the opportunity to go through the Royal 
Mr 
excellent spirit of the personnel and the atmosphere of 


Baumann remarked on the 
en- 
tire confidence and cooperation which pervaded the factory 





ROYAL DEALERS FROM ABROAD IN CONFERENCE AT THE HOME OFFICE OF THE ROYAL TYPEWRITER 

COMPANY, NEW YORK, N. Y¥ From left to right L. Ryan, sales manager, foreign department; H. Senechal, 

A inting advisor in Europe; A. E. Davis, comptroller, Royal Typewriter Company; Ch. Baumann, managing di 

Typewriter & Adding Machine Company, Paris; T. T. Malleson, foreign sales director; Fritz Fromming 

nt manager, Royal Schreibmaschinen G.m.b.H., Berlir Alfred Bergman, New York representative for Germany, 
and J. C. Hussey foreign department 





EXTERIOR AND INTERIOR VIEWS OF THE OXFORD FILING 
The upper left picture is of the index guide department. 


ter is an exterior view of the factory 
printing department 


At the lower left is a view of the finished stock department 
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SUPPLY COMPANY FACTORY, BROOKLYN, N. Y.—In the cen- 


The upper right picture shows the 
The remaining picture is of the folder depart- 


ment. 


The New Oxford Plant in Operation 


Che Oxford Filing Supply Company moved into its new 


factory at 340 Morgan avenue, Brooklyn, New York, on 
May 1, and has now firmly established its manufacturing 
routine The company has grown steadily since its or- 


ganization in 1909 as the Record Card Company. At that 
time it was a subsidiary of Chas. S. Jonas & Brother, manu- 
facturers of ruled forms. The newer company soon out- 
grew the parent firm and by 1917 was offering a complete 
line of including index cards, guides and 
folders through the commercial stationers and office supply 
New York City territory. About a year 
company adopted the Oxford. In 
firm name was changed to The Oxford 


filing supplies, 
houses in the 
later the 
January, 1921, the 


trademark 
Filing Supply Company. Since then the company’s dis 
tribution has been widened to include territories in prac- 
United States. 
cludes nine men and one woman, Miss Edna N. Davis, who 


tically all parts of the The sales force in- 
covers the Pacific coast territory. 

A visitor to the Oxford factory naturally makes his first 
stop at the general office, which is roomy, well lighted and 


nicely arranged. The entire establishment is located on 


one floor, so that the visitor steps out of the office on to 
the factory floor and is shown how the flow of production 
travels in one great loop all on one floor level, with no un- 
of material on elevators from floor to 


necessary handling 


floor. 
The first manufacturing department to be seen is the 
folder department Every facility is available for the 


bulk and folder 


stock which constitutes such a substantial percentage of 


economical handling of the tonnage of 
the factory output. 

Next comes the index card department. Here are more 
automatic machines busily at work turning out millions of 
index cards, each one rotary cut to exact size and ruled 
to absolute dimensions. Speed and accuracy are the order 
of the day in the index card department 

Farther down the production line is the printing de- 
cylinder, flat bed and 
hand fed \ 
amount of special job work—special printed form cards 


and the like 


Next in line is the 


which includes 


both 


partment, rotary 


presses, automatic and considerable 


is turned out in this department 


red-fiber goods department. There’s 


glue there and plenty of it. Five-piece envelopes are all 


put together with glue and these operations must be care- 
fully timed to prevent drying too soon or not soon enough. 
This department is a comparatively new one, red-fiber 
goods having been added to the Oxford line during the 
latter part of 1929, 

In the index guide department guides in all sizes and 
styles being made, from the midget size of 2%4x4 alphabets 
The indexing slugs or plates 
Alphabetic headings are 
This department is 


up to the ledger size 12x12. 
are of interest in this department. 
maintained in subdivisions up to 4500. 
a self-contained unit, producing guides complete and not 
interfering in any way with special job work as to tabbing, 
printing, etc 

The special order department contains various types of 
folding, punching and tabbing equipment, ruling machines, 
eyeletting machines and miscellaneous small equipment. A 
large number of orders must be handled through this de- 
partment, many of them small orders, and every effort is 
made to produce these orders economically and promptly. 

In the finished stock department are rows and rows of 
bins containing approximately 1000 items, none of which 
must be an overstock and none of which must be allowed 
to run out of stock except in rare cases and for very short 
intervals. 

The Oxford organization is under the supervision of 
Richard A, Jonas, the founder of the business. Mr. Jonas 
indicates that an announcement of considerable importance 
will be made to the trade in the near future. 


——_<———— 
Cargill Company Rearranges Capitol Street Store 


The Cargill Company of Houston, Tex. rearranged the 
counters in its store on Capitol street to give the room 
a more modern appearance. The stock was rearranged 
in an attractive manner in keeping with up-to-date trends 
of merchandising. The object of the new arrangement is 
to display more of the varied lines of office supplies, social 
stationery, etc., which the company carries. Each group 
of articles occupies a special counter. One display table 
in front of the store is taken up by note book covers, etc., 
which have been taken apart to show the operating mecha- 
nism. Shelves on both sides of the store are in plain 


view of patrons. Higher shelves are made accessible 


by means of rolling ladders. 

















\—© the MonthsWith:an teresting 
Repor| of the Notable Activities 
in Every Section of the Field. 


James H. Rand, Jr., Becomes President Remington “* “Remington Rand men are no fair-weather sailors. They 
Rand. Inc have weathered winds more adverse than any now being 


encountered.” 


\t a recent mecting of the board of directors of Reming . . . cote 
thes "i >a ‘ Mr. Rand expressed his belief in the sales organization’s 
ton Rand, Inc., James H. Rand, IJIr.. was unanimously : . , 
: appreciation of the responsibility of the president and other 
elected pr sident of the company and chairman of the . ' . x 
: : executives, to those who have contributed capital or effort 
board, succeeding William F. Merrill in the former posi ‘ ; : —_ 
in building their world-wide institution and also his belief 
tion . ; . e 
that each individual would, therefore, make the most of 
In an interview with a reporter for Office Appliances on : . , 
= . every opportunity presented to maintain the company’s old 
July 23, Mr. Rand said: . . p - 
p business, while extending the boundary lines of its activi- 
My election to the presidency means only that I have ti 
: : : es. 
taken on more responsibility for the company’s progress . . = er 
“ : : In planning the executive operation of the organization, 
No one, I believe, has a better understanding of the “ ; , . . 
Mr. Rand has provided for equal representation for every 


department of the company through the appointment of a 
president’s management board to cooperate with him in the 
intimate administration of the company’s affairs, subordi 
nate to the board of directors. A balanced and equal repre- 
sentation in the council of the president is thus provided 
for all departments and logic itself brought into the gov- 
f the presi- 


ernment of the organization. The members 
dent's management board are Chairman, B. L. Winchell; 
James H. Rand, Jr., Irving Fisher, H. Landsiedel, George 
K. Morrow, S. H. Pinkham, Loring R. Hoover, M. L. 
Stith, W. H. Brown, C. K. Woodbridge, C. P. Franchot, 
F. W. Young, S. M. Knapp and J. A. Zellers. They will 
meet at frequent stated intervals and deal with all impor- 
tant company matters that are not strictly within the func- 
tions of the board of directors. 

\ native of North Tonawanda, N. Y., Mr. Rand attended 





JAMES H. RAND, JR Harvard after his high school days, graduating in 1908 with 

the degree of A. B. He spent two years with the Bridges 

ever-changing problems with which the company—like any Specialty Company at Boston and in 1910 traveled territory 

other corporation serving such a variety of interests—is from Iowa to Texas for the Rand Company, operated by 
confronted, and certainly no one is more interested in its his father, James H. Rand, Sr 

success than I am Mr. Rand’s first independent enterprise was launched in 

“Out of the difficulties encountered in all business in such 1915 with $10,000 of borrowed capital. In 1917 this became 

times there comes one special Opportunity to all members the American Kardex Company. In March, 1925, the Rand 

of an organization: the opportunity for the individual mem- Company and the American Kardex Company were joined 


bers to display initiative, enterprise, industry, and to bring , . , 
: . under the name of the Rand Kardex Company. Index 
to the front anv reserve forces that mav be had: in short, 3 , - rs 
; Visible, Inc., was acquired in July, 1925, and in October of 
to show the material of which the organization is com ; ace : 
the same vear Rand Kardex Bureau, Inc., was organized to 
poser . . . ° 
“ ' . tfe -onsolidatic vith the Library Bureau. In January 
Such is my faith in the Remington Rand organization erect ¢ idation v rt : : J , 
, es Q? » Safe-Cabine oO as acquires 
throughout the country that I feel certain of its comir¢g 1926, the Safe-Cabinet Company was acquired 
° ° - 7 > . > : . 
through in an achievement which will mark the beginning On January 25, 1927, Remington Rand, Inc., was incor 
of a new era for the company. To the more comprehensiv: porated for the purpose of consolidating under a single 
and more intensive cultivation of our wide field by the management the business which had been built up over a 


anization, I shall give sympathetic support period of years by the firms represented in the organiza- 
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embraces The Remington 
l'ypewriter Company, The Dalton Adding Machine Com- 
pany, Kalamazoo Loose Leaf Baker- 
Vawter Company, Powers Accounting Machine Corpora- 
A-Time Manufacturing Company, and their con- 


tion Chis consolidation now 


Binder Company, 
tion, Line- 
stituent and affiliated companies, which in the 
Remington includes the Noiseless Typewriter Company. 

Now, with manufacturing plants and headquarters for 
sales and service in every part of the globe, Remington 
Kand, Inc., has for its objective the performance of a bene 
ficial service to business and industry—a service which as 
sures the correct application of trained men, and of time 
and labor saving devices—proved plans and methods for 
controlling business 

—— Se 
Award in Important Stencil Paper Patent Suit 


made to the A. B. Dick Company 
District Court of the United States 
District of Pennsylvania in the suit by 
\rlac Dry Stencil 
Shattuck. The 


master’s report 


\n award has been 
of $304,775.88 in the 
for the Western 
the A. B. Dick Company 
Corporation and its president, Verne R. 


against the 
award was made under the terms-of the 
on July 11, 1931 

Che patent in suit was U. S. Patent No. 1,526,982 granted 
February 17, 1925. Suit was brought on July 26, 1929, 
by the A. B. Dick Company against the Arlac Dry Stencil 
Corporation Verne R. Shattuck, its 
District Court of the United States for 
An interlocutory 
Dick Company 


and president, in- 
dividually, in the 
the Western District of 

decree was entered in favor of the A. B. 
on June 2, 1930, from which the defendants appealed to 
the Appellate Court. On February 17, 1931, the decree 
of the District Court was in all respects affirmed by the 
Circuit Court of Appeals which held all the essential claims 
of the letters patent to be Thereupon 
the Court appointed Thomas D. Chantler as special master 
in chancery to ascertain and determine the profits, gains 


Pennsylvania. 


good and valid. 


and advantages which the defendants had received or made 
from the beginning of the infringement and to report the 
same to the Court if any such profits were found which 
should be recovered by the plaintiffs from the defendants. 
The master submitted in his report a statement showing 
the profits he deems recoverable from the defendant cor- 
poration to be $250,366.81, and from Verne R. Shattuck 
personally $114,409.07, making a total of $364,775.88. 

It is interesting to when history 
of these cases that no less than fifteen Federal judges 
have upheld the Hill stencil patent No. 1,526,982. Con- 
tested actions have been won by the A. B. Dick Company 
on the Hill patent in the U. S. Circuit Court of Appeals 
for the United States Circuit 
Court of Appeals for the Third Circuit. In the United 
States District Courts the Dick organization has won six 
cases in the Southern District of New York; one in the 
Southern District of Florida; and one each in the Eastern 
District of Pennsylvania, the Western District of Pennsyl- 


note scanning the 


Second Circuit and in the 


vania, and the Northern District of Illinois. In these cases 
ten principal defendants have been involved, and also in- 
dividual defendants in connection with certain cases. 

The several opinions of the courts constitute a history 
of the development of the stencil sheet. They cover the 
definition of what constitutes a stencil sheet; define the 
sheet covered by the Hill patent; give the scope of the 
patent, and present a resume of the attempted defenses 
which were the subject of specific discussion, 

A few of the points brought out in these opinions cover 
matters applicable in patent controversies generally, such 
as— 

“Suggestion is not invention.” 

“Invention relied on as defense in patent infringement 


suit must be complete and capable of producing result.” 


case of 


37 


“Anticipation (prior use) cannot be predicated on any- 
thing less than satisfactory proof; even extreme probability 
being insufficient.” 

“Anticipation must be for operable structure and attain 
some general result as patent.” 

“Memory testimony as to manufacture of chemical com- 
pound for stencil sheet held insufficient to show prior use.” 
——— —~—— - - 

Alma Desk Company Removes Old Building to 

Make Room for New 

rhe Alma Desk Company of High Point, N. C., has re- 
cently replaced the last of the original fifty-year old factory 
buildings. This was the original dry kiln, or what was left 
of it, consisting of four brick walls, evidently laid in the 
days when brick was brick and mortar was mortar, and 
bricklayers made a dollar a day and less. 

The passing of this old dry kiln destroys the last orig- 
inal building on one of the oldest factory sites in High 
Point, N. C., center of the wood working industry in the 
South. 

In 1880 the Barker Sash and Blind Company built this 
dry kiln. It passed through several ownerships, namely: 
the Snow Lumber Company, Jonathan Redding and the 
Alma Furniture Company, eventually being acquired by 
Charles Hayworth in 1923, deceased founder of the present 
Alma Desk Company. 

This old kiln has dried lumber for millwork, kitchen 
safes, center tables, oak buffets, dining room furniture and 
modern office desks. 

D. Ralph Parker, secretary and treasurer of the Alma 
Desk Company, worked in the shipping room of the orig- 
inal plant after it had become the Alma Furniture Com- 
pany, thirty-three years ago. Later he sold the line on the 
road in combination with other lines. Today he manages 
the Alma Desk Company on the same site of the original 
Barker Sash and Blind Company, in a plant five times the 
original size, all of which has been housed in new build- 
ings, built within the last five years—all excepting one 
fifty-year-old dry kiln, which today is making way for a 
bigger and better dry kiln which will probably not last 
anything like fifty years. 


——__=«<———— 

Steel Furniture Making Interests Los Angeles 

Purchasing Agents 

A few weeks ago more than seventy-five members of 
the Purchasing Agents Association of Los Angeles pro- 
ceeded to the factory of the Steel Furniture Manufacturing 
Company at Baldwin Park, Calif. for a tour of inspection 
of that factory and a few hours of recreation. They saw 
raw steel fabricated into finished cabinets and the various 
processes and rigid inspections held their interest through- 
out the entire trip through the plant. 

Donald C. Barbee, president of the Steel Furniture Manu- 
facturing Company, welcomed the association members 
to the plant, introduced some of the other officers of the 
company and related briefly some points in the interesting 
history of the company’s activities. 

A fine luncheon was served and then the scene shifted 
to the Rainbow Angling Club at Azusa, where the guests 
for two hours cast their flies and bait upon the waters 
in an effort to capture the wary trout. Many were suc- 
cessful and everyone enjoyed himself. They sped home in 
the comfortable busses provided by the company. 


———— 
Orthwine Consolidates Sales Offices 

The Orthwine Manufacturing Company, which formerly 

had wholesale salesrooms at 344 West Thirty-fourth street, 

New York, N. Y., has concentrated all of its sales depart- 

ments on the eleventh floor of the Underhill building, 438- 

448 West Thirty-seventh street, New York. This change 

brings all of the departments of the Orthwine business 
under one roof. 








Remington Rand’s Annual Report 
Che fourth annual report of Remington Rand, Inc., for 
the year ending March 31, is an encouraging document in 
spite of the fact that the company did not make quite so 
1931 as it 1930 


earned surplus at the end of 1931 amounted to $3,821,236.56 


much money in made in However, the 


a result which does not leave much room for discourags 
ment, 


In reviewing the activities of the present year, the com 


pany presented illustratively and by description several 
new things which are to be featured in the present year’s 


sales campaign. These include a Remington electrified ac 


counting machine of extended capacity and great versa 
tility; 


Powers tabulator, 


an improved Dalton dual bookkeeping machine; a 
and, perhaps most interesting of all t 
Remington 


offered for 


many dealers, a new noiseless portable typ« 


writer whicl 
1931 This machine 


It is a product of the Stamford laboratory staff 


will be sale early in the fall of 
is light in weight and operates wit! 
out sound 


and has been thoroughly tested 


Other devices which will be featured include the safe 
ledger desk, safe ledger tray, new safe Kardex and new 
Safe-Cabinet, which provides remarkably long resistance 
to high temperatures 


[The foregoing does not include everything new in the 


' 


Remington line, but gives a general idea of the effort whicl 


is being made to advance the interests of the company in 
all the fields that it covers 
—_— 
Some Stolen Portable Typewriters 
[The Morse Typewriter Company, 305 Canal Street, New 
York, N. Y., reports that twenty-nine portable typewriters 
were stolen f1 t 


m its stock on Sunday, July 26. These p 


ables can be identified as follows: 


Corona 4 1B-03287; 3A-04519; 5A-06402; 5A-08064. 
Remington V-353120; V-354712; V-354615; V-351271 
V-353363: V-354609: V-357515: V-357551: V-364544; 


V -366151 


Royal 268370: 260851: 261256 
Underwood 510276; 517121: 517226; 517486; 517488 
517492: 517563; 517602; 523277; 523282: 523291; 523302 


— >_> 


National Cash Net Is Higher than 1930 


In the June quarter, The National Cash Register Con 
pany, Dayton, Ohio, had a consolidated net profit of $864, 
884, equal to 72 cents a share on the “A” stock, against a 
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net loss of $373,183 in the last preceding quarter and a net 
of $773,464, or 65 cents an “A” share in the like 1930 period. 
f 1931, the net profit was $491,701, 
$1.41 a share on “A” stock. 

— 


Monroe Company Pays Quarterly Dividends 


The Machine 
N. J., has continued its unbroken record of dividend pay- 
ments by paying on June 


For the first six months « 
equal to 


Monroe Calculating Company of Orange, 


30, its regular quarterly dividend 
of $1.75 a share on preferred stock and $1.00 a share on 


common stock. 
—— 


New Development in Rebuilt Typewriters 
L ¢ 


Smith and Corona Typewriters, Inc., announce 


the introduction of Re-Manufactured L C Smiths 
These machines are completely rebuilt in the Smith 
factory by the same workmen who manufacture new ma 
chines and employing the same standards of care and 
precision. They are backed by a six months’ cuarantec 

Re-Manufactured L C Smiths are supplied in serial 
numbers above 600,000 and specifications include replace 
ment of all worn or broken parts, new paper finger rolls, 
new platen, new key papers and rings \ll machines 
have been completely ré¢ enameled and re nickeled and 


are supplied in black with closed front and side plates 


Chey carry a transfer at the back reading “Factory Re 
built L C Smith Made in U S A.” The machines are 
available either in pica or elite type with right or left hand 
carriage return, Each machine carries with it a rubber 
cover and instruction pamphlet. The machines have been 


classified into two groups: Serial Nos. 600,000 to 700,000 
and those above 700000 
—- 

A. L. Payne Represents Art Steel in Middle West 

\. L. Payne has been appointed sales representative of 
the Art Steel Company, 145th street and College avenue, 
New York, N. Y., covering the thirteen states in the 
Middle West. Mr. Payne has his headquarters in Room 
912, 8 South Dearborn street, Chicago, Ill. He carries 
the complete Art Steel line of filing cabinets, cash boxes, 


etc. Recently he returned from a trip to the factory in 
New York and expects to be out in his 
on dealers by the first 


Mr. Payne also 
Middle West. 


territory calling 
of September 


represents Sainberg & Company in the 








rwoO FULL CARLOADS OF LOOSE LEAF EQUIPMENT, SCHOOL SUPPLIES AND BLANK BOOKS SOLD BY THE IRVING-PITT 


DIVISION OF THE WILSON-JONES COMPANY, TO STATIONERS ON THE PACIFIC COAST 


The car in the top picture is filled 


entirely with I-P loose leaf equipment and supplies and is bound for the Stationers Corporation, Los Angeles. The other car con- 


air I-P, DeLuxe and Tatum loose leaf and J. G 


Shaw blank books, a combined order of several big stationery houses in 


Oregon 


and Washington 
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Cardinell Returns from Europe with New Lines 

John D. Cardinell of the Ink-Out Manufacturing Com- 
pany and the Cardinell Products, Montclair, N. J., reached 
home from Europe on the SS Leviathan on July 1, after 
two months spent in France, Germany and England. He 
secured the American agency for the Regulus binding ma- 
chine, one of the latest and most efficient devices of its 
kind. This machine puts a reinforced edge on tracings, 
prints and other valuable documents at low cost. The ma- 
chine requires no electrical heat and is always ready for 
use. The company is prepared to book orders for these 
machines at list prices of approximately $90 to $100 each. 
The extra reels of adhesive tape made specially for the 
Regulus machine will list at about $1.00 to $1.50 per roll 
Definite announcement of the prices will be made after the 
first shipment arrives. For three or four months the sup- 
ply of machines will be limited owing to the demand for 
them abroad 

While in Europe, Mr. Cardinell learned the process of 
manufacturing Erazol and will eventually manufacture this 
product at Montclair, at which time he expects to be able 
to reduce the list price from seventy-five cents to fifty 
cents per tube. 

While in England, Mr. Cardinell purchased world pat- 
ent rights, plant, machinery, stock and tools of the Waltone 
Graphite Needle Company and has moved the business to 
a new location in England, where these phonograph nee- 
dles are now being manufactured at the rate of about ten 
These needles are hand made and retail 
England their 


thousand weekly. 
in Europe at about sixty 
price is one shilling six pence each. This graphite phono- 


graph needle will play approximately a thousand records 


cents each. In 


without having to be changed and the graphite which sur- 
rounds the point cleans, lubricates and preserves the rec- 
ord, while running. 

In France, Mr. Cardinell secured the American agency 
for Michallet and other qualities of charcoal paper, water 
color and also obtained a line of specialties 
which will be announced from time to time. 

Mr. Cardinell booked some nice orders on his trip and 
has much reason to rejoice over the business he has done. 


papers, etc., 


In addition to the items already mentioned, he obtained 
exclusive rights to manufacture a new and efficient type 
cleaning device which has been selling in Europe under 
the name of Parker roller type cleaner. The device will be 
sold in the United States under the brand name, Kleena 
type cleaner. 

—_—_—~<>_—_- 
United Typewriter & Adding Machine Company 
Elects Officers 

meeting of the board of directors of the 
Typewriter & Adding Machine Company, Inc., 
227 New York avenue, N. W., Washington, D. C., Wil- 
liam H. (Wally) Wolowitz president, and 
Miss E. E. Harrington, secretary. 

Mr. Wolowitz is twenty-two years of age. 
his early education in the Washington public schools, from 
which he won a scholarship to the American University. 
He graduated from the latter in 1930. He is well known in 
having 


At a 
United 


recent 


was elected 


He receiv ed 


Washington sporting circles, managed several 
championship basketball teams. 
———— 
Harry B. Levis, Inc., Opens Branch Store 

The firm of Harry B. Levis, Inc., 830 Arch street, Phila- 
delphia, Penna., has opened a branch store at 12 Broadway, 
Camden, N. J. 

Arthur E. Denise, 
trade in Philadelphia territory, is in charge. 

A complete stock of office supplies, loose leaf devices, 
blank books, commercial and social stationery is carried 


who is well known in the stationery 


in the new store. 
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Sidney Collins Enjoyed Western Trip 

On his return from a trip to the Pacific coast, Sidney 
Collins of the Automatic Pencil Sharpener Company, Chi- 
cago, expressed great pleasure in meeting in person the 
many business men of the western states, after years of 
communication by means of letters. He was highly grati- 
fied with the cordiality and hospitality accorded by the 
trade. 

Mr. Collins left Chicago May 30 and returned July 2. 
On this, his first visit to the far west, he was greatly im- 
grandeur of the scenery—the stately 


pressed by the 





SIDNEY COLLINS 


mountains and the fertile valleys. The cities—he visited 
Denver, Salt Lake City, San Diego, Los Angeles, San 
Francisco, Seattle and Vancouver—he found 
fascinatingly interesting. He discovered, and heartily ap- 
proved of the fact that the pitch of life was more leisurely 
than in Chicago. 

Deepest among Mr. Collins’ impressions of the west 
were the enthusiasm and enterprise of the dealers every- 
where on the coast. “They know how to merchandise,” 
he said. “The majority of stores are large, well arranged 
and beautifully equipped. I was amazed at their fine ap- 
Their displays are up to the minute and their 
outside salesmen are real producers. In general the stores 
push the better grades of merchandise. They operate on 
the assumption that it takes no more time to sell a more 
expensive article, and the profit is greater.” 

During his visit, Mr. Collins attended the regional meet- 
ings of the Twelfth District of the National Stationers 
Association at San Francisco and the Eleventh District at 
Seattle. At the latter meeting he was one of the speakers. 
His address was directed particularly to retail stationery 
salesmen. He drew from his large fund of experience for 
concrete facts and specific suggestions, offering ideas that 
were pertinent and definitely applicable to the individual 
salesman’s situation. His remarks were so well received 
by General Stuart of the Clarke & Stuart Company, Ltd., 
Vancouver, Canada, that he was invited to repeat his 
address to the Clarke & Stuart salesmen. 

In referring to association work in the west, Mr. Collins 
was highly complimentary, dwelling particularly on the 
splendid spirit of cooperation that was evident everywhere. 


Portland, 


pearance. 


He intimated that this is probably the secret of their 
success. 
While in Southern California, Mr, Collins found time to 


drop down below the border into Mexico, where he “spent 


a little time and a little money.” 
ES —— 
Hinck Again Royal Manager at Jacksonville 
J. H. Hinck advises Office Appliances that he has re- 
turned to his former position as manager of the Jack- 
sonville, Fla., office of the Royal Typewriter Company, 
with whom he had been connected prior to 1926 for a 


period of ten years. For the last two years Mr. Hinck 
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W oodstox k 


manager His address is at 504 


has been connected with the [Typewriter Com 


! 
pany as district Clark 
street, Jacksonville, Fla 

i 


W. R. Cummings Talks on Foreign Advertising at 
A. F. A. Convention 


That a better understanding of international advertising 


involves a thorough study of the environment, customs, 
and habits of thought of the people of 
of a talk by W. R 


Monroe Calculating Machine Company, Inc., Orange, N. J., 


other lands was the 


them«e Cummings, vice-president of thi 


which opened the departmental meeting on foreign adver 


tising at the 
Federation of America held in New 


twenty-seventh annual convention of the Ad 
York. 


contention is that the world is one vast 


vertising 
Mr. Cummings’ 


territory, no part of which can be considered as completely 


independent of other parts, and in all parts of which cer- 


tain basic business and advertising laws apply 


In stressing the importance of being “internationally 
minded,’ ywwever, Mr. Cummings also emphasized the 
necessity of realizing the individuality of each country and 
of making a thorough analysis of the conditions in differ 
ent untries if our advertising practices are to be success- 


; — 
A Record in Selling Bank Pins 
llowing item is based was 
Korecky, mana 
r of the Chicago office of William Prym of America, Inc., 
id City, N.Y 
pins and solid brass bank pins 
Leonard Just of Just & Son, 
achieved the distinction of having sold one hundred eighty 


Information on which the f 
lied , h ¢]} sy of M 

lied ft ug the courtesy I axim 
, manufacturers of triple plated steel 
bank 
Chicago stationers, recently 
per cent of an unusual year’s contract for bank pins in less 


than four months. The pins Mr. Just sold are made of 


triple-plated fine steel. In accomplishing this achievement, 


Mr. Just analyzed his article down to the essential values of 


carried on to the customer 


function and use. This idea he 
with the result already stated. He emphasized and drove 
home three essential qualities of a bank pin: first, the 


power to penetrate; second, resistance to rust, and third, 
economy 
About four 
steel bank pins to be 
This ¢ 
it was several times larger than that of the largest previous 
year’s consumption. To date 


4,500 pounds of bank pins or 


contracted for 2,500 
William 


ynstituted an act of faith because 


Just 
suppli d by the 


months ago Mr 
pounds of 
Prym organization 
the manufacturers have de 
livered over more than one 
over four months. 

Mr. Just in the 
large Chicago loop bank except one. He 


hundred eighty per cent in a littl 


These pins have been placed by store 
rooms of every 
has sold bank pins to many of the largest corporations, in 
field, all by 
line aggressively to the 
senenieiililiaiaaeati 
Visitors at Orange Plant of Monroe Co. 


After 


cluding several in this studying his product 


and carrying the big users. 


a visit of more than two months in this country, 
Verona of 
meeting of 
Washington, sailed for home 
Augustus, New York on July 3 
Mr. Verona is distributor for the Monrose 
lator in Italy and is well known in office appliance circles 
W hile he studied. the 


the manufacture 


Italy, who had been an Italian 


} 


Cesare Turin, 


delegate at the e International Chamber of 


Commerce in aboard the 


a leaving 


adding-calcu- 


visiting hers latest developments in 


and sale of American and 


time at the 


equipment, 


spent considerable general offices and factory 


of the Monroe Company in Orange, New Jersey. 


Accompanying Mr. Verona « 


mn this trip was his son, Dr. 


Rino Ve rona, who is remaining at Orange for some time 
in order to complete a course of study in Monroe sales 
work 
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Greis Advanced in G. O. E. C. Ranks 
F. A. Greis, who for the past four years has been Atlantic 


district manager for the General Office Equipment Cor- 
poration, has been appointed New York district manager 
for that company 

Mr. Greis started his business career as a civil service 
Elliott-Fisher 


perience in this position led him to believe 


machine. His ex- 
that he could 


employee operating an 
sell Elliott-Fisher machines and in 1915 he secured a posi- 
tion as an Elliott-Fisher salesman. 

After a period of training at Harrisburg, Pa., Greis was 


assigned to an Elliott-Fisher territory in San Francisco. 
two years as a salesman he 


But soon after 


Upon completing was pro- 
moted to the managership at Los Angeles 
his appointment the World War engulfed this country and 
Mr. Greis entered the 

Mustered out of the service in 1919, Mr. Greis decided 
York sales force. 


manager of the 


service, 
to stay in the East and joined the New 


[wo years later he made assistant 


New York office and in this capacity he built up a reputa- 


was 


tion as a successful trainer and leader of salesmen. 

So outstanding were his accomplishments that in 1927, 
about the time that Elliott-Fisher acquired Sundstrand and 
the General Office Equipment Corporation was formed to 
sell these two products, he was promoted to the manager- 
ship of that company’s Atlantic district 

In this capacity he served until the tenth of July and 
when C. H. Reed left New York to take over managing 
directorship of Underwood Elliott Ltd., London, 
England, Mr. Greis was chosen as the best man to fill the 
New York district manager for the 


Fisher, 


important position of 
General Office Equipment Corporation 
————<—_>—_— 
Hunter Leaves Maverick-Clarke 
A. D. Hunter, president of Maverick-Clarke Litho. Com- 
pany of San Antonio, Tex., 
firm on June 15 to accept a position with the Butler Paper 


resigned his position with this 
Company of Kansas City, Mo. Mr. Hunter came to San 
Antonio with Maverick-Clarke about a year ago, and in 
his position as head of the firm, executed some important 
changes in the management and personnel which have 
organization. Several 


proven of material benefit to the 


mechanical improvements in the plant have been made 
which have enabled this firm to offer a more complete serv- 
ice of lithographing and printing to its customers 

Russell P. Grive, general manager of the firm, is acting 


in a managerial capacity since Mr. Hunter’s resignation. 
No person has been mentioned for the position vacated by 
Mr. Hunter at this time—B. C. R 

—___—~<>-—__ -— 


O’Sullivan and Riley Promoted by Marchant 


T. J. O'Sullivan was recently appointed eastern division 
manager by the Marchant Calculating Machine Company, 
Oakland, Calif., with headquarters at 404 Fourth avenue, 
New York, N. Y. 

William F. Mar- 
chant manager with offices in the Lincoln building, Detroit, 
Mich. 

Both Mr. O’Sullivan and Mr. Riley were at one time con- 
nected with the Monroe Calculating Machine Company, in 


Riley has been made central division 


sales capacities. 
— 
Two Visitors to Our Shores 
J. T. Hull, managing director of Remington Rand, Inc., 
of India is in the United States from Calcutta visiting his 
company’s factories and the headquarters offices in New 
York City. 


* * * 


Herbert P. Coats of Montevideo, a well known dealer 
representative of the Remington Typewriter Company, is 


visiting Remington Rand headquarters in New York City. 
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Kenneth Parker Takes Over New Duties 
Kenneth 
advertising and foreign sales of the Parker Pen Company, 
Janesville, Wisc., has taken over the entire duties of direct- 





KENNETH PARKER 


ing the operations of the sales and advertising departments. 
His new title is vice-president in charge of sales and ad- 
vertising. 

Mr. Parker’s supervision was extended to include the 
sales department following the resignation of W. L. Clark, 
formerly sales manager of the company. 


eH 
Gestetner and Remington Rand Arrive at Working 
Agreement 

An enlarged service to American business is offered in 
twenty-nine cities where the Gestetner duplicating equip- 
ment is being sold by that company’s own representatives 
through Remington Rand headquarters. Full cooperation 
is being developed between the respective sales forces. 
Emphasis is laid on the fact, however, that Gestetner busi- 
ness is being handled independently of the internal routine 
of Remington Rand Business Service Inc. The arrange- 
ment involves no merger, but represents a working agree- 
ment, including a mutual interchange of business leads and 
contacts. Rem Rand men will not sell Gestetner products, 
although they will show them to prospective purchasers 
and will give Gestetner representatives the full benefit of 
established contacts. 

Gestetner salesmen, on the other hand, will reciprocate 
with tips and leads to Remington Rand salesmen. In 
designated offices, Gestetner has placed specially trained 
men to handle their sales. The machines and supplies are 
not being sold through Remington Rand offices in cities 
where the Gestetner organization has established branches. 

The Gestetner duplicators have been manufactured since 
1881 
countries. 
N. J. 
time. 

The designated Remington Rand offices through which 
Gestetner products are being sold are as follows: Akron, 
Albany, Baltimore, Bridgeport, Cincinnati, Cleveland, El- 
mira, Fall River, Hartford, Indianapolis, City, 
Louisville, Milwaukee, Minneapolis, New Haven, Norfolk, 
Portland, Me.; Providence, Rochester, N. Y.; Rockford, St. 
Paul, Scranton, Springfield, Mass.; Syracuse, Toledo, Tren- 


have won wide acceptance in fifty-six foreign 


Late in 1929 a plant was erected in Bloomfield, 
I 


and 


and the American market was entered for the first 


Jersey 


ton, Washington, Worcester, Youngstown. 


—__—_—— 
Small to Represent Davids Line in South 

“Uncle Charlie” Small has been appointed to represent 
the Thaddeus Davids Ink Company in the southern terri- 
tory. Mr. Small is one of the best known traveling men in 
the south and enjoys the affectionate admiration of practi- 
cally every stationer in Dixie. He should do well with the 
Thaddeus Davids line of inks and adhesives—one of the 
oldest establishments of the kind in the country. 


Parker, formerly vice-president in charge of 
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The Guest Book 

Elmer Breuer of New York paid us a visit July 7. He 
was making a business trip to Chicago and Detroit pre- 
paratory to spending several months in Europe. Mr. 
Breuer planned to sail from New York July 23. His sched- 
ule will keep him in London for ten days. He will be in 
the Seventh International Office Equipment Exhibition in 
Berlin in September and will remain in Germany until the 
end of that month, at which time he expects to go to 
France and by the tenth of October return to New York. 
Mr. Breuer is United States distributor for the Rotafix 
duplicator and Pelikan stencils. 

L. F. Cotter of the Toledo Metal Furniture Company 
called at our office early in July. Mr. Cotter has a fund of 
information which makes him an expert in selling posture 
seating for office and industrial use. 

Carl T. Zimmerman of the Brueco Sales Company pulled 
our latch string July 11. Mr. Zimmerman was on a busi- 
ness trip which took him to Detroit, St. Louis, Cincinnati 
and other middle western cities. He was quite optimistic 
about the business situation as it affected his own com- 
pany. 

O. D. Morrill, Ann Arbor, Mich., was a caller July 13. 
He conducts a well established business in typewriters, 
fountain pens and supplies which he sells principally to 
business men and to students at Michigan University. 

Benjamin Josephson of the Josephson Manufacturing 
Corporation, New York, N. Y., dropped in for a visit July 
17. Mr. Josephson was in Chicago superintending the 
opening of a branch office and stock room at 173 West 
Madison street, which is to be managed by Harold Balkin 
of the Balkin Sales Company. 








ExcUSE US, FLEA SE 





A Wrong Wording 

In an article in the June issue concerning the house of 
Adrema Limited whose London address is 136-150 Regent 
Street, we are reminded that the parent company is entitled 
Fa. Adrema Maschinenbauges m. b. H., Alt Moabit 62/63, 
Berlin, Germany, and that the London as well as all other 
branches are subsidiary to Berlin. The convention re- 
ferred to in the lines below the picture in the June issue, 
was held at the head office in Berlin and showed the presi- 
dent of the company, the directors and all the 
branch managers and agents throughout the world, 

— 
Wrong Company Credited 

In the July issue of Office Appliances an item appeared 
stating that the Hotchkiss Sales Company of Norwalk, 
Conn., has recently appointed C. J. Siple to represent them 
in Kansas, etc. 

Under the same heading a paragraph was given to the 
effect that W. H. Skinner of Washington, D. C., has been 
appointed to represent the Compo line in Virginia, etc. 

The first paragraph, we are informed, is incorrect, in 
that Mr. Siple was not appointed to represent the Hotch- 
kiss Sales Company, but the Compo Manufacturing and 
Sales Company of Westport, Conn. 

— 
A Wrong Address 

An item appeared on page 43 of the July issue noting 
the fact that Dwight N. Briggs, metropolitan representa- 
tive of The Sun Rubber Company, had taken on the Mun- 
Kee line of stamp pads, etc., made by the Mun-Kee 
Products Corporation of Newark, N. J. 

The address given was in error. Mr. Briggs is located 
at 314 Broadway. Readers are requested to note this 
correction. 


Serlin 











Meetings--Conven tions--Dinners 


Pacific-Northwesters Stage Successful Convention 
Officers elected at the close of the twenty-second annual 
} 


convention of the Pacific Northwest Stationers Associa- 


tion, convening in the New Washington Hotel, Seattle, 
June 24, 25 and 26, were president and district governor, 
C. W. Hepner, of the J. K. Gill Company, Portland, Ors 
gon; vice-president, Roland A. Waltz of the John W 


ompany, Spokane, Washington; secretary and 
Trick of Trick & Murray, Seattle, Was! 


ressey of the Crescent Office 


Graham ( 
treasurer, Bert G 
ington Ed ¢ Supply Com 


pany, Seattle, was elected chairman of the stationers 


division of the association and Clarence Larkin of Bushong 
& Company, Portland, Ore., chairman of the furniture 
division. 

extended an in- 
third 


summer of 


Portland delegates to the convention 
annual con 


1932. This 


vitation tor the holding of the twenty 


vention in their “Rose City” in the 


invitation was accepted 


Upon resolution, the office of district governor of D 
trict N ll of the National Stationers Association, and 
president of the Pacific Northwest Stationers Association, 
were consolidated In the future, therefore, the chief 
theial of the Northwest stationers will act in both capaci 
ties, and will also be a delegate to the National conventior 

Resolutions which were adopted at the final session of 
the convention held in the Jade Room of the New Was! 
ington Hotel included discontinuance of the engraving 
division and of the book division of the Northwest Associ 
ation \ committee headed by E. L. Goss was appointed 
to determine whether a portable and rebuilt typewrite 


section should be included in the association 


[Three day conventions, as in the past, and as in the cas 
irtened 


This 


adopted, since 


twenty-second annual meeting, are to be she 


to two days, with a single night's entertainment 


was placed in the form of a resolution and 


it was pointed out that three days of conventioning means 


to many four days’ absence from business and mayb 


ynger, in the case of those coming from a distance: and 


reasoned and expressed that a two-day 


convention would automatically mean a less expensive 
egistrat n tee 

tes of inks were extended to E. Clifton Wilson 
president f t National Stationers Association, and 
( es P. Garvin, general manager of the association, as 
vell as the travelers with them who brought hard-hitting; 
busit facts and brass tacks to the Northwesterners fr: 
Brit Columbia, Washington, Oregon, Montana and 
Idaho, and inspired them with graphic wall charts, and ad 





lress n business trends, and proper merchandising 
met Is rt lay 

\ hig ght of the convention was a notable address by 
Richard Montgomery of the J. K. Gill Company, Portland, 
Ore n \d tising as it is Being Done in Portland.” 
So imp sive were the advertisements and the setup of this 


office 


new campaign against centralized purchasing of 


that 


Seattle stationers are considering the possibility of staging 


equipment other cities are planning its adoption, and 
such an advertising event in their city 
\long that 


tracts, discounts and other problems of the office 


similar lines will pertain to national con 


furniture 
field are plans which are being adopted by the office furni- 
division of the Northwest association, meeting under 
of Clarence Larkin, of Bushong & Company, 
Mr. Larkin’s committee is preparing a writ- 

r +} 


ture 
the guidance 
Portland, Ore 
mailed to all members of € association 
in detail how office 
through a key 


ten report to be 


which will show furniture members of 


the stationers’ association, committee in 


Seattle, Portland, Spokane, and Tacoma,—four largest 
cities of the two states of Washington and Oregon, will 
meet national contracts in the furniture field that repre- 
sent, from annual production volume, the largest single 


division in the field, being revealed in the con 


he one 


stationery 


vention as t hundred million dollar division of a 
billion dollar industry. 
evening of the second day of the convention 
a banquet was held at the Seattle Athletic Club 
nual banquet and dance were held Saturday evening at the 
Seattle Yacht Club. 

The total attendance at the 


registration hgure 


During the 
The an- 


convention was large, the 


being ninety-seven.—C. M. L 


- ~~ 


New England Stationery Organizations Meet Jointly 


Stationers Association, Boston 
New England 
joint meeting and golf match at the 
Club near Worcester, Mass., 


are arranged for thos« 


The Connecticut Valley 
Association, and the Traveler's 
Club hold a 
Wachusett Country 


Various amusements 


Stationers 


will 
Tuesday, 


pepte mber 15 


who do not play golf. A business meeting is scheduled for 


the evening 
—_— ——~<>—_- — 


Underwood Social Clubs Hold Annual Outing 


Che annual outing of the Hartford and Bridgeport social 


lubs of the Underwood Typewriter Company was held at 


Champ’s farm, Bridgeport, Conn., on Saturday, June 20 
| 


and were able to get in a litth 
mut 1:30 P. M 


Che meeting was opened by Chairman N. F. Graves. G. W 


Che members arrived early 


archery practice, miniature golf, etc., until ab 


Campbell read letters of regret from absent invited guests 
from the New York hee Che teature of the 


I i outing 
a baseball game between Hartford 


Was 


and Bridgeport, the 

latter winning the event 
After the baseball game the following events were run 
off: Fifty-vard dash, J. Burns of Bridgeport, winner; golf 
approach, E. Heske, Bridgeport, winner; shot put, S. Caine 


f Bridgeport, winner; quoits, C. Downing of Bridgeport, 


> 


Downing of Bridgeport, 


Hartford, 


bowling on green, ( win- 


Holmes of 


winner, 


ner: reiayv race, E 





ANNUAL OUTING OF 


UNDERWOOD SOCIAL CLUB AT CHAMP’S FARM 


SATURDAY, JUNE 20, 1931 


BRIDGEPORT, CONN.,, 


AUGUST, 1931 
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ame ats 


SNAPSHOTS TAKEN AT OUTING FOR SALESMEN, 
row, left to right: James T. Stewart and L. A. Petit, 
Dictaphone Sales Corporation ; 
Peters, Marchant Calculating Machine 
Corporation ; Fred Zoller, Ditto, Inc 
K. K. Graham and C. E 
Machines Corporation ; 





Company ; 


McClellan, Underwood 
Chicago Office Appliance Managers Entertain Top 
Salesmen 
On Wednesday afternoon, July 15, the Chicago Office 
Appliance Managers Association held an outing at the IlIli- 
nois Golf Club near Glencoe, Illinois, in honor of the sales- 
men who had reached the highest percentage of quota dur- 
A pleasant afternoon 
chicken dinner and 


ing the first six months of the year. 

of golf an elaborate 
entertainment in the evening. Guests at the outing were 
Joseph Cheney, vice-president, Ditto, Inc., and Fred Zoller, 


was followed by 


Chicago manager for the same company 

At the E. Cyphers of Brandt Automatic 
Cashier Company, president of the association, called the 
group to order for a brief but necessary bit of business. 
He gave a of then called on A. E. 
Blackstone of Dictaphone Sales Corporation, chairman of 


dinner table C. 


few words welcome, 
the program committee who arranged the entire program 
for the afternoon and evening, and supervised the distribu- 
tion of prizes to the salesmen. 

The prizes were placed on a table and each salesman 
present had an opportunity to step up to the table and make 
his choice, priority determined his golf score. 
Bill King of Dictaphone Sales Corporation had the lowest 
net score of the He selected a rose bowl. Next 
was K. B. Peters of Marchant Calculating Machine Com- 
pany, who selected an electric clock. Ned Leighte of Sund- 
strand Adding Machine Company chose silverware. H. M. 
Jardin, by several inches the tallest man present, selected 
a box of golf balls. G. P. Terry of Underwood Typewriter 
Company received a leather grip suitable for use on golf 
other Graham of Brandt Automatic 
Cashier Company acquired a golf bag. Ed Nugent of Nel- 
son-Eismann Company received a cold drink shaker, L. A. 


being by 


salesmen. 


or outings. a. wn 


Petit of W. S. Gilkey Printing Company a fireless cooker. 
Paul Donnely, who in addition to being leading salesman 





Ned Leighte, Sundstrand Adding Machine Company; D. R. 
Joseph Cheney, 
Bottom row: W. A. 
Cyphers, Brandt Automatic Cashier Company; C. 
William Eismann and Ed Nugent, Nelson-Eismann Company; G. 
Typewriter Company. 











CHICAGO OFFICE MANAGERS ASSOCIATION.—Top 


W. S. Gilkey Printing Company; A. E. Blackstone, 


Cooke and K. B. 
Ditto, Inc.; Bill King, Dictaphone Sales 
Dixson and H. M. Jardin, Postage Meter Company ; 
L. Hayes, International Business 
P. Terry and G. W. 


for Tabulating Machine Company Division of International 
Business Machines Corporation is director of the Shrine 
band, could not be present owing to an engagement of the 
band in Cleveland. His manager, C. L. Hayes, selected a 
thermal water jug for him. 

Following the selection of prizes, the blind bogey was 
distributed among Mr. Jardin, Phil Sea, manager of the 
Sundstrand Adding Machine Company, Mr. Terry, and 
William Eismann of Nelson-Eismann Company. Mr. Jardin 
expressed the thanks of the salesmen to the association 


for the wonderful outing. 
—- —5-. — -- 


Penn-Mar-Va Travelers Launch Membership Drive 

The Penn-Mar-Va Travelers Club, with headquarters at 
525 Investment building, Washington, D. C., has announced 
that a membership campaign is again launched with worth 
while prizes to those who send in the largest number of 
new memberships. The membership committee consists of 
Hank Schreiner, chairman, Bill Vogel, Hal Stahmer, Bob 
Gemmell and Big Petersen. Other committees such as 
hotels committee, publicity committee, entertainment com- 
mittee, also are functioning. 

The organization has a board of governors whose duties 
are to take care of matters which do not require a special 
meeting. A code of ethics is being prepared and certain 
amendments to the by-laws formulated. 

At the last meeting held in the spring the following offi- 
cers were elected: George E. Harscheid, National Blank 
Book Company, president; Wm. E. Hough, Victor Safe & 
Equipment Company, first vice-president; Henry G. 
Schreiner, Aluminum Company of America, second vice- 
president; Millard H. Jackson, Joseph Dixon Crucible 
Company, secretary; Charles P. Garvin, National Station- 
ers Association, treasurer. 
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Wood Office Furniture Associates Hold Chicago son Chair Company and J. R. Morrill of the Gunn Furni- 


: ture Company, the meeting adjourned for luncheon. 
Meeting . pay, a a , mg 
Speakers at the afternoon session included Chairman 


Following an executive meeting of the Wood Office Hess, John Dornette, Jr.. Frank Ryan of the Milwaukee 
Furniture Associates on June 15 at the Drake hotel, a gen Chair Company : Joseph Taylor of The Taylor Chair Com- 
eral sales meeting of the organization was held on the fol pany; A. H Hareq of the Milwaukee Chair Company; Carl 
lowing day, Frank T. Hess, manager, presiding. Fifteen Richards of the Gunn Furniture Company; R. B. Valleau 
wood ofhce furniture concerns were represented by no less of the Leopold Desk Company; A. H. Stringe of the Com- 
than forty-two individuals, This group, with the addition jjercial Furniture ( ompany; Frank Barton of the Shelby- 


of Messrs. Frank T. Hess and John Dornette, Jr. and vin. peck Company; M. C. Pumphrey of The Clemetsen 
‘ sts rad ) } rro hos | ss ) > . o . > c ; . 

guests, made up the group wi r liken¢ al peared n the Company, and George B VW ray of the Quigley Furniture 
frontispiece of Office Appliances for July 


ot Company. 
Che meeting of the second day was opened by Chairman 


; : (Turn to page 129, please, for More Meetings 
Ss ho br Oo . | object o ; ‘ring - , ’ 
Hess, w briefly outlined the object of the gathering, ex and Dinners News) 


plaining on what basis the plan is predicated, and introduc 
ing F. O. Perkins, vice-president of the J. Walter Thomp 








son Company, who told about the advertising angle of the 
plan 

Mr. Perkins explained in detail how his agency ap 
proached the problem of advertising wood office furniture, 


outlining the following five points: First, what are we 


selling Second, to whom are we selling? Third, wher 
are we selling Fourth, when are we selling? Fifth, how 
are we selling What are the vehicles of advertising 

What is the mechanism of selling? Mr. Perkins took up 
each one of these propositions in detail and showed how 


his company had worked the matter up, giving incidentally 
a fine talk on the practical side of advertising. 

\t the conclusion of Mr. Perkins’ remarks, Mr. Hess 
called on C. S. Brewer, president of the Standard Furniture 





SOME OF THE MEN WHO ATTENDED A RECENT CENTRAL 


Company, who expressed hearty endorsement of the pro- rRAVELERS CLUB MEETING.—Top, left to right: Harry Squier, 
geram set 1) | « oO ‘ sa} } © Harry Balch, Sherman Hawley, Harry Nichols, John Wiesing, W. 8S 
gram set up for the ensuing months and aid that he wa cater ond Eh. i Gell. Bethee. left te sett: Sohn Bumecan, Steve 
much gratified with the progress which had been mad Stout, Frank O'Connor, Dan Hanover and Ben Martin 


during the short time the association has been operating , 
All of the members should be enthusiastic and encouraged al 
in the program of perpetuation and exploitation of the 
product in which all are happily interested. He observed 
that all of the members of the organization are less in- 
clined than they should be to take advantage of the ave 
nues of publicity readily at hand and suggested that more 
attention be given to advertising and publicity by indi 
vidual members He pointed out that more cooperation 
among all manufacturers is needed, but he expressed him- 
self as very much encouraged with the achievements al 
ready made and believed that the association with the pres- 
ent strong effort behind it will grow into an organization 
representative of the entire wood furniture industry. After 
a few further remarks by Mr. Hess and some observations 
by Mr. Brewer, George W. Searles of the National Desk 





CHICAGO ROYAL TYPEWRITER COMPANY SALES AND SERVICE 


Company; D. A. Raggio of The Clemetsen Company; A DEPARTMENTS ON ANNUAL FIELD DAY.—This field day was held 

H. Stringe of the Commercial Furniture Company; Mr. on the twenty acre estate of John M. Roberts, salesman, at Crystal Lake, 

D of , +} lud yP 1B : r tl Tol lil The event was one which will long be remembered by every one 
ornette and others, including au sarrett of the john who participated 








THIRD ANNUAL OUTING 


Cuomar inn 
CITY ISLAND NY 




















THIRD ANNUAL OUTING OF THE ASCO"’ EMPLOYEES ASSOCIATION More than forty members, employees and guests of the Art Steel Com- 
pany, New York City, attended this outing held at City Island, N. Y., Saturday, July 18. Rain in the forenoon did not dampen the ardor of the par- 
ticipants who joined en masse in indoor competitive sports. A lively ball game was staged in the afternoon and the outing concluded with a dinner 
and dance in the evening 
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WINNING! 


























Always a keen sportsman at any game, America is 





winning out today because it has “the goods” and 
the equipment. Equipment today is power. Now, 
more than ever before, this modern Mimeograph is being 
used to speedily turn opportunities into sales. Within 
the hour your letters, illustrated broadsides, memoranda, 
charts, price bulletins, ete., may be on the way to prospects, 
in easily reproduced thousands. Exact duplicates of what- 
ever you type, write or draw on its simple stencil sheet are 
its swift yield. Requires no experienced operator. Takes a 
full ream of impression paper at one time. Feeds automati- 
cally. Brings corner-cutting economies to sales and organization 


activities. Let us show you how it can win for you. » » Address 
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Bt A. B. Dick Company, Chicago, or phone branch office in any princi- Fee 
ee a - peue 
sieeses , . : . , . , Hot 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


E. Clifton Wilson, Houston, Tex., president; C. B. Mathes, Toledo, Ohio, first vice-president; C. A. Netzhammer, Milwaukee, 
Wise., second vice-president; William E. Ward, New York, N. Y., third vice-president; Phil Webster, San Antonio, Tex., 
fourth vice-president; C. A. Stott, Washington, D. C., treasurer; Fletcher B. Gibbs, Oak Park, Ill., auditor; Charles P. Garvin, 


Washington, D. C., secretary-general manager. 


Regional Governors and Retail Directors 


No. 1, George W. Pratt, Miami, Fla.; Sidney B. No. 8. George Hausam, lamy Company, Denver, 
L. Fairbanks Company, Gassenheimer, Mercantile Hutchinson fice Supply Colo. 
oston, Mass.; D. D. Mac- Paper Company, Mont- & Printing Company, No, 11. Irving Niles, Lam- 


donald, Bradley & Scoville, 
Inc., New Haven, Conn. 


No. 2. Clarke L. Hunger- 
ford, Hungerford & Card, 
Binghamton, N. Y.; C. V. 
Sinisgalli, Utica Office 
Ae pa Company, Utica, 


No. 3. Charles W. Honey- 
well, Deemer & Company, 
Wilkes-Barre, Penna.; 
Owen H. Spencer, Spencer 
Stationery Company, Ches- 
ter, Penna. 


No. 4. Arne Skagseth, Skag- 


gomery, Ala. 

No. 5 William R. Diehl, 
Diehl Office Equipment 
Company, Columbus, 
Ohio; Harry J. Koehn, 
Gregory, Mayer & Thom 
Company, Detroit, Mich. 


No. 6. August Hunn, H. H. 
West Company, Milwau- 
kee, Wisc.; go oO. 
Stevens, Stevens, Maloney 
& Company, Chicago, Ill. 

No. 7. J. O. Davis, Miller- 
Davis Company, Minne 
apolis, Minn. ; B J. Bris- 
tol, Koch Bros., Des 





Hutchinson, Kas.; William 
Schmiederer, Buxton & 
Skinner Printing & Sta- 
tionery Company, St. 
Louis, Mo. 


No. 9. Lee Coleman, E. L. 
White & Company, Fort 
Worth, Tex.; Henry Dor- 
sey, The Dorsey Company, 
Dallas, Tex. 


No. 10. William Mason, 
Out West Printing & Sta- 
tionery Company, Colo- 
rado Springs, Colo.; L. R. 
Kendrick, Kendrick-Bel- 


born-Niles-Armstrong, Ta- 
coma, Wash. 


No. 12. Charles R. Barry, 
Charles R. Barry Com- 
pany, San Francisco, 
Calif.; Howell D. Melvin, 
Melvin, Roberts & Hor- 
warth, San Jose, Calif. 


No. 13. W. Ed. Dawson, 
Dawson Bros., Montreal, 
Canada; P. F. Grand, 
Grand & Toy, Ltd., To- 
ronto, Ont., Canada. 


No. 14 W. L. Jaques, 


Jaques & Company, Inc., 
New York, N. Y. 





seth Stationery Company, Moines, Iowa. 
General Office and Information Bureau—525 Investment Building, Washington, D. C. 
Date and Place of Next Annual Convention New Orleans, La., October 19, 20, 21 and 22, 1931. 


Many New Yorkers to Return from Convention by ten, pass through Atlanta on the following day, and arriv 


Boat at New Orleans at 7:20 A. M., Sunday, October 18 Phe 
rhe Stationers Association of New York. through James route taken will be replete with scenic and historical in 
: , terest 
| Neary, chairman, transportation committee, has ar = 
' ’ , Hlomeward bound those deciding to com: by boat will 
anged an attractive itinerary for the New York stationers 'S 
nae 7 / 
, ' take the SS. Heredia at noon of October 24, arriving at 
“ intend to be present at the New Orleans conventior " ; : 
. : : ; . . Havana, October 26 at noon, where shore programs will 
at the RK sevelt hotel in that city. October 19, 20, 21 and ; s dal 
> | ve given without extra cost. The party will leave Havana 
Ld. ‘reparations have been made tor rail transportation , a 
a : . : I , on the SS. Toloa, October 27 at 1:00 A. M., arriving at 
het " 4 Or] S N ‘ ' . & f 
W en ‘ \\ ean ane “\ ant a a spe lai Ca , ; " 
— ; : 2 per Cristobal on October 30. Programs will be given in the 
ure thet will be ; opti | return trip by steamer viz ' 
“ah — — oy wa . , — : Canal Zone also at no extra cost. The party will arrive 
} n : . ' , 
lavana at Port Limon, Costa Rica, October 31, where another 
’ at , 1 Y ’ all ' a } , smawt . . ° 
The party w eave New York by way of the Penns) shore program will be given, and will return to Havana 
, ' ont ' " - = 2 8 - . ; , . ° . — 
vania railroad at 6:40 P. M. on Friday, October 16. They on November 4, leaving the following day and arriving at 
will go by way of Philadelphia, Baltimore and Washing New York on November 8 





NEW ORLEANS MEN WHO ARE 
AMONG THOSE MOST ACTIVE IN 
HANDLING THE DETAILS OF THE 
ANNUAL MEETING OF THE NA- 
TIONAL STATIONERS ASSOCIA- 
TION ON OCTOBER 19, 20, 21 AND 
22, 1931 Top row, left to right 
Vie Colomb, John Fisher, Gabriel 
Druithet, John Fitzwilliams, Paul 
Mule and Harold O'Donnell Bottom 
row, left to right Joseph Buckley 
Allen Pierce, L. Henry Baudean, Aus 
tin Leftwich, Arthur Hyatt, Maurice 
Hansell If and Silas Oviatt The 
group here pictured constitutes the 
Convention Committee of the New Or 
leans loca! statior Two other 
members of the con ittee—J. Ogden 
Pierson and E. G. Harpold of th 
Dameron-Pierson Company, Ltd 

were unable to be present when the 

picture was taker 
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NEW STANDARDS IN REBUILTS 
BRING ADDED DEALER PROFITS 





REMANUFACTURED 
SMITHS 


TRAIGHT from the same factory 
where the standard L C Smith Type- 
writers are made come these ReManu- 
factured L C Smiths. 
That’s why they look like new and act 
like new; they have been completely re- 
manufactured by the same expert work- 
men, and tested and inspected under the 
same exacting standards that produce the 
new machines. 
The only thing different is the price! 


You know what this means in the way 
of sales and profit opportunities—a 
machine that you can sell with con- 
fidence and that your customers will 
buy with confidence, because it is 
backed by the L C Smith reputa- 





Completely rebuilt in the 

LC Smith Factory with the 

same care and precision 
given a new machine 


FREE 
Inspection Coupon 


L C Smith & Corona Typewriters Inc 
Dept. 32 H, 51 Madison Ave., New York City 


Please send a ReManufactured L C Smith for 
my inspection. 





Street City. 





tion and by an L C Smith guarantee. 


Here are some of the features that will 
help you sell these ReManufactured 
L C Smiths: All worn parts have been re- 
placed—new feed rolls—new platen—new 
key rings—new key papers—a complete 
job of reenameling and renickeling! Sup- 
plied in black with closed side and front 
plates — rubber cover and instruction 
pamphlet with each machine. 


We want you to see for yourself. Just 
fillin the coupon and we will deliver a 
ReManufactured L C Smith for your 
inspection, with no obligation to buy. 
An examination will convince you that 
here is not only a good typewriter, 
but a good business opportunity! 
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A COMPLETE LINE—FOR EVERY CABINET REQUIREMENT 


lim 
ll: 
~ 





Name the Requirement—There’s an A-S-E Steel 
Cabinet Tailored to Fit! 


No matter what your customer's steel cabinet requirements 
may be—from small desk high models to large, roomy 
storage cabinets—for special types of cabinets such as are 
used to store electrotypes, tabulating machine cards, golf 
equipment and drills, or for any other purpose—you can al- 
ways supply exactly what is needed from the two famous 


A-S-E lines. 


And not only have you got the exact type of cabinet your 
prospect wants, but you have it at a price he is willing to 
pay. For example, if he's looking for the highest quality— 
show him the “Master” line, which will meet the require- 
ments of your most particular customers. If he wants a quality 
cabinet at a moderate cost, turn to the famous ‘‘Popular’’ line 
Single Door Storage Cabinet with chromium plated handles, tumbler lock, easy shelf ad- 
justment, durable finish and full 36 inch widths. In all, 
there are 34 types and sizes of A-S-E steel cabinets and a 
complete line of unit shelving. Be prepared for every oppor- 
tunity by writing for complete details, prices and discounts. 





All-Steel-Equip Company 
INCORPORATED 


600 Griffith Avenue, Aurora, Ill. 


A-S-E Sports Cabinet 





ae 
Unqualified Guarantee 
Combination Storage and Prompt Shipments 
Desk High Cabinet Wardrobe Cabinet with Inserts 





Competitively Priced 
Liberal Discounts 
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Harry Morgan Elected Governor of Twelfth District 


At the annual convention of District No. 12 of the Na 
tional Stationers Association, held in Los Angeles on June 
16. Harry A. Morgan of the Stationers Corporation, 525 
South Spring street, Los Angeles, Calif., was elected 
vovernor for 1931-1932. When he was introduced at the 
convention as the governor-elect, he responded by saying 
that he would do his utmost to continue the work of his 
predecessor and that he would use every effort and in- 
fluence to bring the National Stationers Association Con 
vention to Los Angeles in 1932. Evidently competition 


for the next year’s convention has already started. 





BALCH 


HARRY W 


Balch Joins National Association Lecture Group 


Harry Balch of the Quality Park Envelope Company, 
St. Paul, Minn., has recently been appointed a member of 
the lecture group of the National Stationers Association 


and took part in the program at the Denver regional meet- 


ing some weeks ago. He reports a wonderful spirit of co- 


operation and good fellowship among Rocky Mountain 
Stationers 


i aa 


News of the Tex-Okla Travelers 


Supplied by Courtesy of G. M. Cunningham, President, 
1138 Canterbury Court, Dallas, Tex. 


L. B. Gardiner, president of the Hill Printing & Sta- 
tionery Company, Waco, Tex., was a recent business 
visitor in Chicago. His firm was recently awarded the 
contract for manufacturing and furnishing to the state 
of Texas the stamps to be used in connection with the 
new cigarette stamp tax law effective in Texas this 
month 

* * &* 

E. L. White & Company, Fort Worth, Tex., have 
opened a store at 109 South College avenue, Tyler, Tex. 
Willis Lowe is in charge, with Charles C. McDaniel con- 
tacting the trade on the outside. 

* * * 

Friends of J. B. Hoag, Jr. (known as Johnnie) in 
Texas will regret to lose him He has moved to 
Minneapolis, Minn., and back to the home of the Buzza 


Company, where he will take up duties in the advertising 


and sales promotion department. This change means a 
promotion for Mr. Hoag, and all of his dealer friends, 
as well as the Tex-Okla Travelers, wish him well. 
* * * 
Phil F. Webster, fourth vice-president of the National 
Stationers Association, has been appointed by National 
President Wilson to act as a member of the convention 

















No. 561 Desk 


.. + how well your business 
is meeting modern needs .. . 


STOP and consider a moment! 


{re you equipped to meet contemporary competition? 
Are you selling the amount of office furniture that you 


ought to sell? Are your sales entirely satisfactory? 


Compare your present set-up with the triple profits that 
IMPERIAL Dealers enjoy: 
. in dollars and cents 

comprehensive IMPERIAL Line is moderately priced to 
yield a dependable profit for the dealer; 

. . in satisfied customers—because IMPERIAL crafts- 
men combine authentic styling, fine materials and careful 
workmanship with durable construction and practical serv- 


because every piece in the broad, 


ice; 

. in increased patronage—because IMPERIAL Desks 
and Matched Suites reinforce the dealer’s prestige with 
the reputation of an old, established line of widely known 
office furniture. 


May we tell you the story of IMPERIAL profits? Let us 
send you the details of IMPERIAL’S complete line of 
Let us show you 
from an 


matched suites, desks, tables and chairs. 
why we feel you will benefit—and benefit greatly 
IMPERIAL franchise. 





IMPERIAL DESK COMPANY 


EVAN SVILLE** INDIANA 





I ee ee 
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committee of the National Association at the New Orleans 
meeting in October. Mr. Webster is honorary life presi- 
dent of the Tex-Okla Travelers 

* * + 

H. L. Carmen, president of the Mabie-Todd Company, 
manutacturers of Swan and Swallow pens and pencils, has 
returned through Texas from a trip to the Pacific Coast 
Mr. Carmen's trip combined business and pleasure. While 
visiting San Antonio, he arranged with Phil F. Webster to 
represent Mabie-Todd Company in Texas and other South- 
western states. Mr. Carmen returned to New York via 
New Orleans, Atlanta and Washington 

* * * 

Elliott-Greer Office Supply Company, Amarillo, Tex., 
moved into a new and larger store, where they will have 
space for the display of office furniture and large display 
windows. B. E. Elliott is in charge. L. E. Greer spends 
most of his time in the branch store at Lubbock, Tex. 

ae 
Japanese Business Man Visits Columbia Ribbon & 
Carbon Plant 


S. Mamiya, vice-president of one of the very large and 


important cash register companies of the Orient, while 


touring the world with a view toward learning the true 
conditions of business and investigating industries that 


Postur-Chair” No. 9606 17 








| 


When You Repeat 
’ 


What People Know 


“Sales Helps” are supplied by manufacturers in all sorts of 
business, aiding the retail campaign. Whether in the form of 
display cards, circular matter or other device, they are very 
welcome if effective. UHL cooperates with retailers both by 
mail campaigns and other forms of printed advertising—but the 
best sales help UHL can offer is in the excellent reputation of 
the equipment, the superior performance of every article bearing 
the UHL name—the fact that the many people familiar with 
UHL quality, know you are telling the truth when you explain 
and demonstrate the line. 








S. MAMIYA 


UHL “Postur-Chairs,”” UHL stands, stools and typewriter cabi- 
nets are sold by dealers thruout the U. S. and in nearly every 
region of the world. They have provided business building op- 
portunities for many dealers in che past and offer even greater 
opportunities now. Details on request. 


The Toledo 
Metal Furniture Company 
1484 Hastings St. Toledo, Ohio, U.S. A. 


play an important part in his own enterprise, spent a day 
going through the Columbia Ribbon and Carbon factory 
at Glen Cove, N. Y. He expressed amazement at the 
methodical conservation of space and the large amount of 
machinery necessary in the manufacture of carbon papers 


and inked ribbons, 











WEDDING BELLS 


Rabin-Baer 


Miss Beatrice Rabin, of the Dandy Supply Company, Chi- 





cago, was married some time ago to Mr. Max Baer. The 
| wedding was held at the St. Clair hotel, Chicago, after 
which Mr. and Mrs. Baer went on a brief journey. Mrs. 
Baer is known to many of the traveling salesmen of this 
field, as buyer for the Dandy Supply Company. A multi- 
tude of good wishes attended the couple 








oOo. * POL. § | © 8 
Mr. and Mrs. M. E. Wolf Welcome a Baby Girl 


Mr. and Mrs. M. E. Wolf, the former connected with the 
Utility Supply Company, Chicago, IIl., were the proud par- 
ents of a baby girl, born at Passavant hospital, June 24. 











No. 7070 
Typewriter 
Desk 
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[his is the second girl in the family 
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WHAT STEELCASE DEALERS 


alas 


HAVE FOUND OUT 


Dealers handling 
Steelcase Business 
Equipment have done 
many a concern a good 
turn by equipping 
their offices with num- 
bers from this great 


line. Character, effi- 





ciency and refinement 
yet rugged construction—are embodied 


in each piece. 


The Steelcase line is comprehensive. It 
“fits” every office requirement. With its 
unquestioned reputation for quality, leader- 
ship and salability, it has been a “‘leader”’ 
for years with many of the country’s best 
office furniture dealers. These dealers have 
discovered that Steelcase means customer 
satisfaction and steady worthwhile profits 
to themselves. Catalogs, etc., covering the 
complete line are available. You owe it to 
yourself to learn the latest details about 


Steelcase Business Equipment. 


METAL OFFICE FURNITURE CO. 


GRAND RAPIDS, MICHIGAN 











-»» FOUND WHERE BUSINESS SUCCEEDS 
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Opportunity Always for the Per- 
sistent 


[he man who finds out about things is the man 
who sells but he must find out about both sides. 
There are people in your community with cer- 
tain office requirements to whom someone who 
knows how to fit supply to demand will sell. 
That is the reason we constantly urge intimate 
study of INDIANA DESKS. Aptitude of de- 
sign and construction lead off, for appearance 
is highly important but matters of quick refer- 
ence, easy filing and storing, and protection of 
private records and private supplies are more 
effectively furnished in the desks now available. 
lor building up your desk sales, we recommend 
Many office furniture retailers com- ; . — : owes , : 

Ae ha se Ont SAE that you compare Indiana Desks. Catalog on 


our shipment includes a supply of 


ae request. 
New Indiana chairs. There are many 


advantages in pool carloads. Let us 


tell you. 


(ee a INDIANA DESK COMPANY, JASPER, INDIANA 
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Martin Kallman Establishes Manufacturers Ex- 
change in New Orleans 

M. Martin Kallman, who is well known to the 

sold 


various parts of the country for many years, has organized 


commer- 


cial stationery industry, having office specialties in 





























the Manufacturers Exchange, with headquarters at 603 St 
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Mr. Kallman has leased 
street from the City Hall 


trom the 


Charles street, New Orleans, La 


a four story building across the 


Lafavetts 


square 


and across New Orleans post 









M. MARTIN KALLMAN 





othce. The building has been renamed the Manufacturers 


Exchange Building and is being completely redecorated 
and rearranged for offices and display rooms. 

The primary object of Mr. Kallman’s new venture is to 
offer 
ested in expanding their distribution in the southern states 


competent representation to manufacturers inter- 


and in South America. A sales force is now being organ- 


ized to call on the trade. The building is conveniently lo- 


— » 
ae U.S 


THE MANUFACTURERS EXCHANGE BUILDING, NEW ORLEANS, LA 








“CHARLIE” AMES 
PRESIDENT 


6 MURRAY STREET 


seeing 
you 


in 

NEW YORK 

at the 
ANNUAL 
CONVENTION 


Dealers from all over the 
country tell us our claims 
for our new ALL-PUR- 
POSE soft rubber platen 
and our superior grinding 
process are more than justified. 


Sure! It is a revolutionary thought to con- 
sider a soft platen making twelve perfect 
carbon copies while maintaining all the ad- 
vantages of the soft platen in typewriter 
operation—but it's so. 

That is why we offer to recover a platen for 
you without charge, postage prepaid—so 
you can see, feel and test it for yourself. 


We look forward to the opportunity to 
demonstrate the ALL-PURPOSE platen and 
our superior finish right before your own 
eyes at the convention. 


Just ask for “CHARLIE.” 


prise in store for you. 


TYPEWRITER PARTS 


There is a sur- 


a & SUPPLIES COMPANY, INC. 


NEW YORK, N. Y. 








cated which will tend to make manufacturer’s displays of 
definite value because they can easily be reached. 

In a booklet explaining the functions of the Manufac- 
turers Exchange, Mr. Kallman states that, “The object of 
the Exchange is to supply data to assist manufacturers and 
their sales managers in formulating a constructive selling 
plan and to aid in a wise expenditure for securing distribu- 
Southern States.” 


tion throughout the He points out fur- 


ther that his organization is equipped to analyze distribu- 


FREE | Prove it for yourselfl Send 

us a platen core to re- 
cover. Just wrap it up and say, “Show 
me, CHARLIE." We will recover it 
with the new, soft, pliable resilient 
ALL-PURPOSE and send it back to 
you the same day we receive it, post- 
age prepaid no charge. Do it now 
while you think of it. 

















AND TACKER 


STAPLER 





An Exceptional 
Profit Item 





Asa 


» ~ 1 i | Desk Stapler 











As a Tacker 


At Last! Here is a sturdy stapler that 
does real good work and sells at a price that 
means real volume sales for you—at a good 
margin of profit. 

The new display is novel, in three strong colors 
—commands attention. Use one, two or three 
cards for a window or counter display. 

This double-purpose Stapler and Tacker is easy 
to sell everywhere in your store, for your sales- 


men. It cannot CLOG. 


This machine is fully guaranteed. 


UNIT PACKAGE: 
1 Doz. N-C Staplers 
50M Duplex Staples 
1 Display card (11"x21”") 


Don’t delay — write at 


once for new low prices. 


NEVA-CLOG PRODUCTS, INC. 
BRIDGEPORT, CONN. 


Manufacturers of 
NEVA-CLOG STAPLING PLIERS AND STAPLES. 
N-C STAPLERS AND DUPLEX STAPLES. 
NO-RING LOOSE LEAF NOTE BOOKS. 
NEO CLIP BINDERS. 
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tion costs and engage in other phases of sales work such 
as the analysis of present markets, future markets, oppo- 
sition, new products and their possibilities, sales resistance, 
etc 

Listed as one of the principal objectives of the Manu- 
facturers Exchange is the introduction of new products to 
jobbers and dealers. Other objectives indicated by Mr 
Kallman are as follows: To create and develop southern 
markets; To stimulate business through authentic informa- 
tion; To promote “good-will” between consumer and mer- 
chant; To prepare copy for local advertising; To attract 
dealers to visit manufacturer's displays in the Manufac- 
turers Exchange Building, and to maintain a warehouse 
for carrying stock. 

—- oo 
News Brevities from the Mid-West Section 

The following items of news from the Mid-West section 
of the United States are presented here through the cour 
tesy of M. E. Hanson of the Mid-West Travelers Club, 
204 Dwight building, Kansas City, Mo 

R. D. (Bob) Latsch, Lincoln, Nebr., governor of th« 
eighth district, played in the Mississippi golf tournament, 


and took in some of the sights around Minneapolis 
‘eo. @ 


Friends of T. R. (Ted) Varney of the College Book 
Store, Manhattan, Kas., wish to extend him their con 
gratulations on his marriage July 10 to Miss Helene 


Hahn 


% * * 


F. I. Carter of the Carter Book Store, Lawrence, Kas.., 


is spending the summer in California He is staying at 
the Golden West hotel, San Diego 
* * 

Walt Stempel, president of the Mid-West Travelers 
Club, was in Kansas City June 25, and had a long visii 
with R. C. Moore, secretary, at the headquarters of the 
club, 204 Dwight building. They are making plans al 
ready for the Wichita convention, and they say they don’t 
care what promises are made about a good meeting, they 


will fulfill them. 
* * * 


On July 1 in the first game of the Kansas City Chambei 
of Commerce tournament at the Old Mission golf course 
Kansas City, Mo., Hole No. 17, 210 yards—230 yards 
from tee to cup: R. C. Moore, secretary of the Mid-West 
l'ravelers Club, came within seven inches of making the 
hole in one. And, he says, he’s just a beginner! 

* 6 «6 

Martin J. Aker, Wilson-Jones Company, has added St 
Louis to his territory. Martin has worked in Kansas City 
for several years and should be a big help to the St. 
Louis dealers. 

a 
News Notes from the Rockies 

The Pembroke Company of Salt Lake City, Utah, has 
just completed one of the most beautiful and complete 
shows rooms for office furniture in this section. Neon 
signs lead the prospective buyer to this down-stairs dis- 
play, where his feet sink into rich red carpeting. Indirect 
lighting on light buff walls add to the effectiveness of the 
display and a buyer can see everything that is necessary 
to furnish his office from a pin to a safe 

* * 7 

Claude Conger of The Wilson-Jones Company spent a 
few days in Salt Lake City on his way home from attend- 
ing the different regional conventions in the West. 

* * * 

Max Caplan of The Russia Cement Company has spent 
several weeks in this territory assisting Jack Rennie, who 
will have charge of this section with headquarters at 


Denver. 
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Special Introductory Offer 





ASSORTMENT SC-25 


all wood penholders—each 
penholder fitted with No. 


788 gold plated pen. 
6— No. 21 6 — Neo. 24 


1 black 1 black 
2 red 2 red 

2 blue 2 blue 
1 green 1 green 


Releaser penholder also 
supplied in cork or sponge 
rubber in same 4 colors. 
Assortment also comes 


with all holders of 1 color. 





NO. 24 





ESTERBROOK 












THE NEW 


bstectivuk 


PATENTED PEN RELEASER 
PENHOLDER 





A patented pen releaser penholder which releases 
the pen by a single pressure of the thumb. No matter 
how ink-crusted or corroded the pen may be it slips 
from the holder without touching or soiling the 
fingers. The old pen out and the new one in is an 
operation simple, easy, quick and clean. 


INTRODUCTORY OFFER 


1 gross Penholders (12 cards) each with 
a gold plated pen, No. 788, for the price 
often cards .. . . . $14.40 list 
12 penholders with 12 pens on an attractive 


three color display card for use on counter or 
in show window. Delivered complete, as a unit. 


Single cards—$1.4A (less regular discounts) 


12 cards— $14.40 (less regular discounts) 
(12 cards for the price of 10) 


These cards in window or on counter witil 
increase the volume of your school business 


ORDER THROUGH YOUR JOBBER 


ESTERBROOK PEN CO., 86 Cooper Street, Camden, N. J., or. BROWN BROS., Lid., Toronto, Canada 
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AN 


ANNOUNCEMENT 


AND AN 


INVITATION 


Tue General Fireproofing Company announces the removal of its New York Mr. Eugene Schoen of New York who, this 
: * ¢ has be warded the hitectural Leag 
Offices, located on lower Broadway for twenty-eight years, to larger and panne popadesape chp mim irchitectural League 
é . ry ; _ Gold Medal for outstanding work in the crafts, 
more attractive quarters on the Fifth Floor of the new 500 Fifth Avenue 


designed the interiors 


Building at 42nd Street and Fifth Avenue—the busiest and best-known 


corner in America. 


All space in the new offices not needed for working purposes, has been 
turned into a magnificent Display Room consisting of a central cross from which 
open up a series of private offices, each furnished and treated in a different 
motif. 


Thus, at one central location, is afforded a rare opportunity for inspect- 
ing the numerous treatments now in vogue for beautifying the modern office, 


and for selecting equipment in harmony with any scheme of decoration. 


When vour business takes you to New York, vou are cordially invited 
to visit the new Display Rooms where you will find an office available for 


your personal use. When your prospects or customers go to New York, they 





will be accorded every courtesy, with the thought that we may help in a 


small measure to further your business. 



































iss 6 OSE SAE 








| 











THE GENERAL FIREPROOFING COMPANY 





rTOUNGST WN In Canada: 
FOUNGSTOW! —_ = GENERAL FIREPROOFING CO., Ltd. 


OHIO X i a 
TORONTO 
METAL OFFICE EQUIPMENT 
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Charlotte, N. C. Firm Holds House Warming 


The Pound & Moore Company of Charlotte, N. C., held a 


house warming party at its new store during three days the 


latter part of June. During these days several thousand 


people residing in Charlotte and vicinity visited the store 


and took note of its many features of up-to-dateness and 


convenience. The event came to a close at 10:00 P. M. 
Saturday, June 27 

The house warming party was featured by a three day 
business show Factory representatives were present to 
demonstrate the latest office equipment and labor saving 


devices Each day the company presented all adult guests 


with a souvenir. 








SOME VIEWS OF THE NEW POUND & MOORE STORE IN CHAR- 

LOTTE, N. C.—The upper picture shows the commercial stationery de- 

partment. In the center is the furniture display and sales room. Below 
is the front of the store with unusually large show window space 


Characteristic of the new store is the arrangement and 
the modern type of fixtures employed and the spaciousness 
It is interesting to note that the 


department 


of the display windows 


company maintains a typewriter repairing 


along with its other activities. 


i 
Taft and Greenleaf Leave Carter’s Ink Co. 

Che Carter's Ink Company announces with much regret 
the resignations of William H. Greenleaf, advertising man- 
Fletcher W 
later sales manager of the pen and pencil division and re- 
Mr. Taft will continue for 
Both 


widely known and may be reached by ad- 


ager, and Taft, former advertising manager, 


cently field contact manager. 
some time as an inactive member of the organization 
gentlemen 


dressing them in care of The Carter’s Ink Company. 


are 


| 








57 





cA CNew 
JEMCO ITEM 


to sell for a dollar~ 










A 
Handy 
DESK PAD 
and 


Perpetual 
Calendar 





No. 5022 
retails for 
one dollar 


for home or office 


We predict that this latest addition to the popular 
Jemco line will prove to be a great seller. It has 
all the qualities of a winner. It meets the demand 
for a dollar item of practical usefulness. A beauti- 
ful piece of expert machine work, handsomely fin- 
ished in sprayed bronze (green, tan or olive). 
The perpetual calendar is kept up-to-date by a 
simple push of the knob each month. The pad is 
removable and may be replaced. In front of the 
calendar are two uprights which hold a pencil in 
place always ready for use. Don’t overlook this 
sure bet. 


Ohe J. E. MERGOTT CO. 


Newark, New Jersey 


Export Accounts Given Careful Attention 
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Wow feltmatehu 








TELEPHONE. 
BRACKET 






HIS new bracket has a special hinge in the 

arm that permits the telephone to rest flat on 
the desk for dialing. A pull—and the tele- 
phone automatically falls into the correct 
A push 
the desk and out of the way. 


position for use. and it is up, off 


There is a specific type of Burns telephone 
bracket for every requirement—AND EVERY 
ONE OF THEM IS PROFITABLE FOR 
YOU. Why not get prices and discounts 
USE THE COUPON. 


now. 


AMERICAN ELECTRIC COMPANY 
INC. 


State at 64th Street CHICAGO, ILL. 


AMERICAN ELECTRIC COMPANY, Inc. 
6408 So. State Street, Chicago, Ill. 


Send us information, prices and discounts on the new Burns 
Dial Telephone Bracket and other Burns brackets 
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Balkin Sales Company Organized in Chicago 


Shortly after announcing his intention of establishing 


himself as a manufacturers’ representative, calling on deal- 
Harold B 
exclusive agencies of the Josephson Manu- 
the Manifold 
formerly known as S. Rubin ¢ 


Jalkin Sales C 


ers in the Chicago territory, alkin was successful 


in securing the 
Products 
Mr. 


mmpany, under which 


facturing Corporation and Rubco 


Corporation, ompany. 


Balkin has formed the 





HAROLD BALKIN 


name he will operate at 173 West Madison street, Chicago. 
Complete stocks of the products of both of the companies 
mentioned above will be carried. 

Both the Josephson Manufacturing Corporation and th« 
Rubco Manifold Products Corporation have recently im- 
proved their lines, presenting Mr. Balkin with a fine oppor- 
tunity to establish himself as a sales representative. 

The 


items such as ledger sheets, inventory sheets, etc. 


Rubco line is now boxed and includes several new 


Mr. Balkin’s experience is varied, including practically 
all phases of business. He is well known in the Chicago 
territory as “Harold.” Ona recent eastern trip, represent- 
ing the Feldco Loose Leaf Corporation, he established a 
record for sales in a four-day period. He extends an invi- 
tation to his friends to visit him at his new location. 

———__—~>-— - 
Polar Publishes Pocket Size Catalogue 


401 North Broad 


a new catalogue 


The Polar Manufacturing C« 


street, Philadelphia, 


ympany, 


Penna., has issued 


h 


544 inches wide by 8 inches high, which is recommended 


particularly for use by dealers’ outside salesmen. Because 
of the 


carried by salesmen and can easily b« 


can be conveniently 


leafed through by 


its small size, new catalogue 


prospective customers, 

The new catalogue contains forty-eigl 
of covers, which ver stock, mottled light 
blue in color. The color motif throughout the entire book- 
let is light blue for border decorations and sepia brown for 
half ton 


t pages ¢ xclusive 


are of regular c: 


illustrations and descriptive text matter 


which have been brought 


[The several new Polar items 
out since printing the last catalogue are included in the 
new publication. 
> - 
Swanson Succeeds Sauer in L C Smith-Corona 
Service 


Ted Swanson has been appointed to fill the vacancy in 
the L C Smith and Corona staff, New York City, resulting 
from the resignation of Herb Sauer. His position is one in 
which he will have charge of all house publications. 

Mr. Swanson came to his present position from the Gen- 
a member of the 


eral Foods Corporation where he was 


sales promotion department in charge of house publica- 
tions. Prior to that he 
and Indianapolis on Scripps-Howard papers 

Mr. of attractive personality 


should do well in his new position. 


worked for several years in Toledo 


Swanson is a man and 








AUGUST, 


1931. 
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There is a Speed Fastener for every 
stapling job. 
The new “BABE,”’ which retails for 
$3.00, is the smallest stapling 
machine on the market yet it has 
all the refinements of the larger and 
more expensive machines. 
Model No. 5 is the most convenient 
stapling machine ever made. A push 
or pull of the finger grip gives either 
temporary or permanent fastening 
binds up to fifty sheets of 16-Ib. 
paper or equivalent. Binds three 
inches from the edge. $5.00 retail. 
Model No. 9 the largest capacity desk 
stapling machine loads 250 staples 
at one time. Temporary or per- 
manent stapling. Can also be used 
as a tacker. Side indicator and 
sliding stapling gauge. $6.00 retail. 
Model No. 13 the only desk type, 
popular-priced stapling machine 
that takes a half inch staple. Binds 
120 sheets of 16-lb. paper or equiv- 
alent. Binds up to 3% in. from the 
edge. Either % in., sf in. or % in. 
staples can be used. $6.50 retail. 
No. 100, the 3-in-1 stapler. Remov- 
able head permits stapling in two 
positions as well as serving as 
a tacker. $7.50 retail. 
Other Speed Fasteners for other 
special requirements. 






Showing “BABE” ready for use 
as a tacker. 


eee ee ee 













The new “BABE” 

presents all the refine- 

ments of the highest priced 

stapling machines in light weight com- 

pact form—truly the mechanical marvel of 
stapling machines. 





Temporary or permanent fastening. Improved steel 
stapling guide. Loads 100 ‘“‘BABE”’ staples at one 
time. Detachable head permits its use as a tacker. 
It is clog proof. 


Never before were these up-to-the-minute refine- 
ments offered in small handy efficient size. The new 
“BABE” is “IT.”’ Retails for $3.00 ($3.50 west of the 
Mississippi). 

In six attractive colors—nickel, oak, mahogany, red, 


green and black, the new *“*BABE” harmonizes with 
any surroundings. 


The new “BABE” like all Speed Fasteners is per- 
petually guaranteed. 


Be the first to sell this new stapling machine marvel 
in your town. Send your order for a good stock of 
the new “BABE” now. 
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PARROT SPEED FASTENER CORP. 


388 BROADWAY 
NEW YORK CITY 





SPEED FASTENERS ARE PERPETUALLY GUARANTEED 
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Cl You trust your own eyes. 


Ql The people you would lke 
to sell also believe in what 


they see. 


CL Show what you want to sell 
to people who want to buy. 


Gl Demonstrate to thousands— 
at the 


NATIONAL BUSINESS SHOW 


New York At the Grand Central Palace 
October 19th to 24th, 1931, inclusive 


Chicago At The Stevens Hotel 
November 9th to 14th, 1931, inclusive 


“Tt’s the personal contact that counts” 


NATIONAL BUSINESS SHOW COMPANY 


Incorporated 
Frank E. Tupper, President 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St. C. H. Hunter, Manager 
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First Division Winners in FiberstoK Window 
Display Contest 
Winners in the first division of the National FiberstoK 
Envelope Company's window display contest have been 


ff _ 


Full Telescope Cover for 


Perfect Sealing 















announced as_ follows First, Miss Anna McGraw, 
Ankeney Company, Cumberland, Md.; second, Schall & 
Doyle, Ponca City, Okla.; third, W. T. Reeder, Reeder’s | 
300k store, Beaver Falls, Penna. H} Rolled i Beveled \ 
The contest, which will continue until December 31, is ff a v S S | 
livided into three arts Prizes of equal value are 7 a TYPEW IK 
nee : ' | Edges RITER RIBBON Edges |) 
a 4 r w= a ” | 
FOR USE ON ' i 
to for | 
| Sry pe rh | 
| Prevent bat A degpeernge— dng Easy 
Vv. 8.A | 
lo ° . ! 
| Cutting Opening | 


Body Correct Height 





For Easy Ribbon Removal 




















| 

Introducing a New | 

MODERN PACKAGE | 

SS for 
FIRST PRIZE WINDOW IN NATIONAL FIBERSTOK DISPLAY i 
CONTEST | a, A mM” Typewriter | 


and December 31. 
Judges give consideration to entries and photographs which have given satisfaction for over forty 
received prior to each of the three dates. Entries not | en packed in the famous old style Yellow | 


winning prizes in the division ending June 30, will be ound Box (trademark Reg. U. S. Pat. Office). 


awarded on the following dates: June 30, September 30, 
| Ribbons | 
| 
| 


given consideration with all entries received up to Sep- 





| 1 
tember 30, and all of those not winning prizes in the | 
ember 30, and all of those not winning prizes in the Special Features: | 
first and second divisions, will again be considered for 

i S Oo ) “ : 3 | . . 
pele de poem : - sakes lisplay is A full telescope cover, making a more 
omplete outfit for building a satisfactory display is f led eir-ticht b 
POS ' ertect sealed air-tight box. 
being furnished all entries, and dealers making displays i P g | 
have experienced increase in store sales of the FiberstoK A box body with rolled edge to pre- | 
line that makes the effort well worth while vent cutting the fingers, and con- | 
— | structed so that the ribbon projects | 
Parvin Represents Cochran on Coast | for easy removal. 
The Cochran Metal Products Company, 400 Manheim A more attractive package of modern- 
street, Philadelphia, Penna., have made sales and ware- | 


istic design, to assist in breaking 


house arrangements with R. J. Parvin on the Pacific Coast. i . 
: — R. J , | down sales resistance. 


Mr. Parvin also represents the J. E. Mergott Company, 


Newark, N. J., in California. He will maintain stocks for fe ae a we 
the Cochran Metal Products Company in Los Angeles, San Stationers who are featuring M & M” Ribbons 


Francisco, Portland and Seattle. Dealers will thus be i will be delighted with the attractive appearance 
| of the New Box, particularly as the general 
| trademark, style and color scheme have been re- 
| tained. Every possible improvement has been | 


added to make the New “M & M" Ribbon Box | 


The Cochran Company also announce the appointment | more serviceable and satisfactory to the user. 


served more quickly, and for those who are interested, the 
address of Mr. Parvin is 806 South Grand View street, or 
1340 East Sixth street, Los Angeles, the latter being the 





warehouse office. 





of Michell Fow, 6 Murray street, New York, as representa- | Dealers who are not familiar with the reputation 
tive in Metropolitan New York. Mr. Fow will have acom- ff and superior quality of “"M & M”" Ribbons are 
plete warehouse stock with all the new Cochran num- | invited to write for complete information. 
bers. a ° = | 
Bates Reduces Price on Letter Slug Holder MITTAG & VOLGER, Ine. | 

The Bates Manufacturing Company, 20 Vesey street, Principal Office & Factories 
New York, N. Y., has announced a price change from $5.00 | PARK RIDGE, N. J. i 
to $2.00 on the letter slug holder which can be used on AGENCIES throughout the World 1 
Bates numbering machines. This slug holder was de- | H 
scribed in Office Appliances a few months ago. SS ee 
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PASSED AWAY 


Edwin F. Brainard 
C O N S | D a R On Thursday morning June 25, Edwin F. Brainard, gen- 
eral manager of S. K. Pierce & Son Company of Gardner, 
Mass., passed away at the age of sixty-three. His death 
occurred at his home, 52 Edgell street. For the past eleven 

S DE E weeks he had been ill with heart trouble. 
Mr. Brainard was a native of New York City and had 
been connected with the chair industry in Gardner for 


many years, where he was regarded as one of the leading 
citizens. After graduating from normal school, Mr. Brain 


ard entered the drafting and engineering department of 





the Thomas A. Edison Company in New York. He later 


| 
| removed with his parents to Northampton, Mass., where he 
| The distinctive sales appeal of the Vari- was employed for a long time by the Florence Machine 
= Company From cost clerk he advanced to the manage- 
typer the typewriter with changeable } ment of the Boston office where he remained until 1893, 
type should be particularly apparent to | when he was forced to resign by serious illness. A little 
| the dealer in office machines } more than a year later he became associated with S. K. 
| : | Pierce & Sons Company as traveling salesman and later 
: : as general manager. In 1920 he was elected vice-president, 
Obviously, Varityper's changeable type retaining his position of general manager. For several 


feature in itself removes it from the } years Mr. Brainard was president of the Metropolitan 


highly competitive sales field of the ordi- | 
nary typewriter—an advantage, the value | 

. . ‘ral Masonic bodies, including the Massachusetts Consis- 
of which may well be appreciated b , om eas der 

. Y b PP Y f tory of the Ancient Accepted Scottish Rite Masons; Aleppo 


the dealer these days. Temple, Ancient Arabic Order of the Nobles of the Mys- 
i tic Shrine, Boston; Ridgely country club; Oak Hill coun- 


Chair Company of New Haven. He was a director of the 
Gardner Trust Company, and formerly a director of the 
Chairtown Cooperative Bank. He was a member of sev- 


Quietly, but with constantly increasing try club; Worcester country club; Gardner boat club and 
| ; , } the Monomonock sporting club. He was past president 
speed, the typewriter with changeable } of the boat club. He was also a member of and active in 
type has been selling itself to a steadily | the affairs of St. Paul's Episcopal Church 
| growing list of Big Business institutions. He is survived by his wife, Mrs. Abbie Brown Brainard, 
} and three sons, E. Warren and Richard B. of Gardner, and 
Francis N. of Greenfield. Norman Brainard, a brother re- 
The value of, and the need for change- siding in Springfield, and Miss Mary E. Brainard, a sister, 
able type is rapidly spreading from one | of Northampton, also survive. 
r t th r, f n b ‘ t Funeral services were held in St. Paul’s Church, the Rev. 
Poe en, oe oe a Rush W. D. Smith officiating, assisted by the Rev. Robert 
| another. Cheney of Southboro. 
} rls rls ols 
Right now—as the demand for the Vari- G. H. Altekruse 


George Henry Altekruse, fifty-one, vice-president in 


typer grows and in anticipation of a _ Henr ut 
: d i L h charge of printing sales for The Clegg Company of San 
sustained Campaign to make the genera Antonio, Tex., died at his home, 310 Madison street in that 
business public thoroughly acquainted city on June 20, following a short illness. Mr. Altekrus¢ 
; ; : had bee oor : for some e b ar . gy per- 
with changeable type right now is the ad n in poor health for some time but had clung per 
; sistently to his duties until about the first of June, when 
time for the farsighted dealer to step in he was induced by his physician and friends, to take a 


| on our exclusive proposition. much dese rved rest While his health was not good, it 
| was not considered serious, and his death came as a shock 
| , , : to his many friends and business associates 

| To the right parties we I gladly give the Mr. Altekruse was born in St. Louis, Mo., and came to 


fullest information about the Varityper San Antonio in 1905. Immediately on his arrival, he be 
and the details of our dealer proposition. came associated with the San Antonio Printing Company, 


now The Clegg Company, and has been with the firm ever 


Address your request to ete 
He is survived by his widow, Mrs. Ethel Oliver Alte 
kruse of S: Antonio: two brothers, Alfred and Elmer 
VARITYPER INCORPORATED Ale Pus ao te Sashes aa a wre r, Mrs Edward Gund 
| lach of Chicago.—B. C. R. 


) CHRYSLER BUILDING mn 
NEW YORK Chester Corey 


| Chester Corey, a director of the Addressograph Multi- 
| graph Corporation, and a vice-president of the Harris Trust 
— & Savings Bank, Chicago, died a short time ago from in- 
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Charm-Grace- Service 


COMBINED IN THESE NEW DESK LAMP AND PEN SETS 
AT AMAZINGLY LOW PRICES 











229 228 
230-C | 








home The natural beauty of genuine imported onyx, care- 
254° deep a thick with Peni slot fully fashioned and polished by skilled craftsmen 

ined pens and funnels to match color the symmetry and grace of design—the charm of 
cogs or Mock, endl gotl estore ote harmonious color effects—the super-qualityof mate- 


$9.00 list _No 228 D. G with dark . ‘ » ‘ 

Oe ee rial in all the fittings—as expressed by these new 
o. 229 Series 3ase 856" wis e an ? , 

ee fs we: Roth numbers defy description. Only the eye 

aetes a en and oo o% Se . 

ootes of base. Furnished in leh green reacts to these subtle forces. You must see these 

Brazilian onyx—white exican Pedrora 

ony of black and, gold Portoro marble, numbers to appreciate their value. 

St. Luis Brazilian onyx, $21.00 list. 


No. 230 Series—Base 11" wide and . ° 

512" deep — er thick with, penell slot Offered at these extraordinary low prices, these new 
blac hb ae ‘Sent rm) seiveter Bis” . 
high. “Guaranteed pens and funnels to numbers have already found user acceptance in the 
reen Brazilian onyx—white Mexican . 
deca cops op Moth and gehé esters metropolitan market. Only large volume makes 
agg Seer gee ae pon bd : ba be 
calendar, $24.00 list. No. 230 'D.G. in possible the production of these combination pen 
$27.00 list. No. 230 D. G. C, with . 
pees th ra. A $33 00 list. and lamp desk sets at these prices. 

* These new creations will add new zest to your sales 


efforts. Make up a sample order now. 


Liberal discounts offered to dealers 


PAUL ROTH & CO., Inc., Stu'voet ety 








64 





OFFICE APPLIANCES 





BE MODERN 


WOODSTOCK 
—The Modern 


Typewriter — Writes 
“A NEATER LETTER 
—QUICKER BETTER” 


» » In Typewriting 
As in Everything Else 


The WOODSTOCK is distinctly modern—fewer working 


parts—more visible—more accessible—more adaptable to 
present day requirements. 

Higher standards throughout in the conduct of modern 
office detail demand that the most important detail of all— 
the letter—be flawless. 

WOODSTOCK, the modern typewriter, assures continuous 


typing ease; freedom from mechanical worries; absence of 


premature fatigue; increased speed without error. 


Firms everywhere, large and small, which long ago went 


modern in other respects are now going typewriter modern. 


They are adopting the WOODSTOCK. 


WOODSTOCK TYPEWRITER COMPANY 


Six North Michigan Avenue 


CHICAGO, ILLINOIS 
Woodstock Typewriter Company, Ltd., 46 Kingsway, London, WC 2. 


ES 
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of 
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juries received when struck by a hit-and-run driver when 
crossing the street near his home in Evanston, III. 

Mr. Corey had been with the Harris organization for 
thirty-eight years and also was connected with Harris 
Forbes & Company of New York and Boston. He was na- 
tionally known as a financier and business man. 

Mr. Corey was born in Arlington, Mass., October 24, 
1872. He early became associated with the Boston firm 
of N. W. Harris & Company. In 1907 he transferred to the 
Chicago office, where he joined the newly organized Harris 
Trust & Savings Bank, taking a position in the corpora- 
tion department, where he later became manager and after- 
ward vice-president. 


Y Y y 
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George W. Robinson 
George W. Robinson died on July 8, 1931, aged eighty 
four years, at the home of his daughter, Mrs. Lewis H. 
Bailey, Newton, Mass. Mr. Robinson was born in Mere- 
dith, N. H., and was with the Orpin Desk Company over 





l x= a - 
THE LATE G. W. ROBINSON 


forty years. Prior to that he was associated with his 
father, selling chamber suites. 

Mr. Robinson had been a salesman over sixty years, 
traveling New England and the East. For the past 
fifteen years he traveled New England exclusively and 
more recently devoted his time to the Boston office of the 
Orpin Desk Company. While he practically retired from 
business in 1929, he kept himself active around the office 
and among the trade most of the time 


ie) Loe > 
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William Siegert 

William Siegert, for a number of years secretary of 
the Stationers Association of New York, passed away sud- 
denly on July 14 at his office. Funeral services were held 
at 8:00 P. M. Friday, July 17, at his home in Richmond 
Hill, Long Island. Interment was at the Lutheran ceme- 
tery at 1837 Metropolitan avenue, Middle Village, Long 
Island, 

The passing of Mr. Siegert is a source of great sorrow 
to his surviving relatives and many friends in the trade. 


Y y. Y 
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George J. Petsche 

George J. Petsche, accounting machine salesman at Chi- 
cago for the Underwood Typewriter Company, passed 
away July 16, after a long illness. He is survived by his 
widow, Mrs. Harriet Petsche; a daughter, Letha; four 
sisters, Miss Clara Petsche, Miss Elizabeth Petsche, Miss 
lheresa Petsche and Mrs. Mary Pryor; Henry Petsche, a 
brother 

Mr. Petsche Was a member of Normal Park Lodge No. 
797, A. F. and A. M. 

Mr. Petsche was a native of Chicago, forty-three years 
old and an outstanding salesman of office equipment. Some 


65 








LET US CO-OPERATE WITH YOU 


IN GIVING YOUR CUSTOMERS 
THE PROMPT DELIVERY 
SERVICE TO WHICH THEY ARE 
ENTITLED. 


WE STOCK IN OUR REGIONAL 
WAREHOUSE AT CHICAGO 
OVER $50,000.00 WORTH 
OF STANDARD SIZES IN 


QUALITY PARK ENV. CO 


File Pockets Wallets 
Expanding Files 


THE LINE OF ORIGINALITY— 


UP-TO-DATE 
CONSTRUCTION 
—Fold-back front 
flaps reinforced 
across the entire fold 
and with tan cloth 
gussets which will 
not burst out at the 
corners. 











MADE IN THE 
MODERN WAY— 
With reinforced flaps 
and tan cloth gussets 
to prevent tearing and 
cracking. 

Packed in attractive 
looking dust-proof 
cartons containing 10 
wallets each. 


 v 














Phone, Write or Wire Your Orders to 


Quality Park Envelope Co. 


Executive Offices Regional Warehouse 
and Factory and Sales Chico : 
QUALITY PARK 11-116 ee ANDISE 
ST. PAUL, MINN. CHICAGO, ILL. 


4. H. DENNY, Ine., N. Y., Eastern Wholesale Distributor 











































Something 


THAT HAS TODO WITH 
SALES - - 


OST things in this world that look 
better, are better. There is that 
extra something that sets the “real 

thing”’’ apart from the ‘‘almost as good.” 
It is compelling, discernible at a glance, 
and when a product has it we say it has 
EYE VALUE. 
Looking a bit deeper into the interior 
workings, as today’s critical buyer has 
learned to do—literally going over every 
inch of the product to see how it is put 
together — he finds that unmistakable 
something known as CONSTRUCTION 
VALUE. 


And when in answer to his query, ‘‘How 
Much?” the dealer quotes a price that re- 
places that anxious look with a wide smile 

you can be sure that the product has 
that necessary something known as 


PRICE VALUE, 


These three “‘somethings” are a part of 
every Hoosier product and are constantly 
working to build up good will and sub- 
stantial profits for Hoosier’s dealer friends. 
They can do the same for you. Ask us to 
show you how. 


HOOSIER DESK COMPANY 
JASPER, INDIANA 
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of the most important installations in Chicago of this type 
joined the Underwood 
1917, having 


of appliance were made by him. He« 
Typewriter Company at Chicago January 1, 
served previously with the Smith Premier Typewriter Com- 
pany and the L. C. Smith & Bros. Typewriter Company. An 
accomplished golfer, he was ever in demand among friends 
the 


some character; kindly, gentle 


Petsche was a whole- 
that radiated 


for a round on creens. George 


and the type 


friendship in all his associations. His passing leaves a void 
in many a heart, and a niche in the Underwood organiza- 
tion which will be difficult to fill. 
rls le le 
B. J. Ford 


3 Ford, manager at Washington, D. C 


sernard J 


, for the 
mpany, passed away 
A heart attack 


Yawman and Erbe Manufacturing Cé 
while engaged in the duties of his position 
had a fatal ending 

Mr. Ford became a vital part 
1919, when he joined the 
In 1925 he was appointed manager of the Spring- 
Vinton, who had been 


of the “Y and E” organiza- 
tion in branch at Springfield, 
Mass 
field branch, succeeding George E 
In 1930 he 
He is survived by his widow, who 


transferred to Chicago. was called to head the 
branch at Washington. 
has the sympathy of a wide circle of friends. 


Y Y Y 
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Walter J. Wolf 


His friends will regret to learn of the death of Walter J 
Wolf, San Francisco, Calif., after several 
months. Recent reports had been more favorable, and his 
He had for a number of years 


an illness of 


recovery had been hoped. 
conducted a typewriter business on Bush street near Mont- 
He leaves no family. 


gomery. 
—_>——_——_ 

1931 Edition of the Hotel Red Book Ready for 
Distribution 


Hotels of over 25-room capacity, numbering 18,824, are 
1931 the Hotel Red Book, just 
investment value of over five billions of 


the edition of 
issued, have an 
dollars and place the hotel industry seventh in importance 
according to Thomas D 
Green, president of the Hotel Association of 
the United States and Canada, publisher of the directory. 

The Hotel Red Book not only lists the hotels by states 
and city, but also gives names of the managers and other 
All proceeds from the sale of the book 


listed in 


and fifteenth in volume of sales, 
American 


vital information. 
are devoted to the support and expansion of association 
activities, which are directed from national headquarters, 
221 West Fifty-seventh street, New York City. 

The Hotel Red Book is the only directory permitted on 
the the 


cars of Pullman System. 


—~~— 

Sturgis Posture Chairs in DuPont Magazine 
The current issue of the DuPont Magazine features the 
scientific and adjustable chairs of the Sturgis Posture Chair 
Company, Sturgis, Mich as most of our read- 


ers know, was designed to give rigid support to the small 


This chair, 


of the back, eliminate pressure on important nerves and 
arteries, and encourage the occupant to sit erect. Other 
features are adjustment without the use of too!s, rubber 
bumpers for chairs used in close quarters, and all steel 


and malleable iron construction. These chairs are “Duco” 


finished in olive green, mahogany, walnut or black. 


————EE 

Higgins Display Cards 
Three extra fine display cards have recently been issued 
by Charles M. Higgins & Company, Inc., Brooklyn, N. Y. 


Each is handsomely lithographed in nine colors. The 
largest one features Higgins Eternal black writing ink, 
its characteristics of permanence, protection, etc. 

\ set of these cards may be had by any dealer who 


Ninth street, Brooklyn. 


will address the company at 27] 


















AnEntering Wedge 
- New Folder Business . 








- DUO-TOP 
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Hard to 
Tear 
and Long 


for Wear 


Sif 22 
mbt @ 
Fo Pp 
Filing 
Folders 





Little Fear 
of the 
Unsightly 
“Dog Ear 


Siiff and 
Straight and 
Hard to Break 


- Double Score 
se You Can Add 


More and More 


Double Thick Where the 
Wear is Greatest! 


A feature your customers will not 
overlook when they know it means 
better looking and longer wearing 
folders for his files - and often at a 
saving in cost! This saving comes 
when a user switches from heavy or 
extra heavy weight folders to the 
Weis Medium Weight Duo-Tops— 


MONROE 





Wits 


stronger and more rugged at the 
point of constant fingering—lesser cost 
because of lesser weight. And you 
ean sell your customers what they 
prefer or demand—Supertex Manila 
or Natural Kraft and any style— 
tabbed or straight cut. Let us quote 


you on your special orders. 


MICHIGAN 








TORS, 





nd 
amel 


reak 


core 
Add 


More 


ie 


the 
cost 
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NODE 


Today’s Sales 


Are made on the basis of “more for your money”. 


often pay the same or a little more if the value is there. 


really selling. 


Consumers expect lower prices, but will 
That’s why Weis Duo-Tops are 
Actual samples submitted to your customers gives them the opportunity of 


going thru the process of “feel and tear’, thus convincing themselves of the durability of 


a filing folder “Double thick where the wear is greatest” 


on the top where constant 


fingering leaves a trail of bent and dog eared tabs if single thick folders are used. No 
matter what they want, you can furnish it in a Duo-Top. 


styles with today’s list prices. 





Square Cut 
Back Flap Not Tabbed 


No. DM8003 __ Letter Size Super- 
tex Manila $12.00 
No. DM8113—Cap Size Supertex 


Manila $17.00 
No. DK8003 Letter Size Natural 

Kraft $12.00 
No. DK8113- Cap Size Natural 

Kraft $17.00 





Fifth Cut 
Five Tabs Across 
No. DM8055_ Letter Size Super- 
tex Manila $14.00 
No. DM8155_ Cap Size Supertex 
Manila $19.00 
No. DK8055_ Letter Size Natural 
Kraft $14.00 
No. DK8155_— Cap Size Natural 
Kraft $19.00 


MONROE 





MEDIUM WEIGHT 
Letter Size 11?" Wide Cap Size—14#" Wide 
94" and 10" High 





Half Cut 


Tabs in Two Positions 


No. DM8005_ Letter Size Super- 


No 


No 


No 


No. 


No. 


No. 


No. 


tex Manila $14.00 
. DM8115— Cap Size Supertex 
Manila __. $19.00 


. DKS005_ Letter Size Natural 


Kraft $14.00 


. DK8115— Cap Size Natural 


Kraft $19.00 





Third Cut 


Three Tabs Across 
DMS8035._ Letter Size Super- 
tex Manila $14.00 
DMS8135. Cap Size Supertex 
Manila--_-.-..- $19.00 
DKS8035 _ Letter Size Natural 
Kraft : $14.00 
DK8135 Cap Size Natural 
| ae $19.00 


Here are a few 


of the standard 





Two Fifths Cut 
One Tab at Right 


No. DM8037~ Letter Size Super- 
tex Manila __ $14.00 
No. DM8112~— Cap Size Supertex 


Manila $19.00 
No. DK8037_ Letter Size Natural 

Kraft $14.00 
No. DK8112~ Cap Size Natural 

Kraft $19.00 





Special Cut 
One Tab to Right of Center 
Guide High to use in Systems 
where Guides are Tabbed to left 
No. DM8078~ Letter Size Super- 


tex Manila__. $14.00 


No. DK8O78 Mow + Size Natural 
| ee $14.00 


Sf cle MICHIGAN 





Ow 






























You can arrange 
The auick. legible 
wautetabel gour 
filing folders 


classifications by 
using four colors 


White labets sent 
when color is not 


specified 


Securely hetd 
in neat package 


ill last one is used (gy 


Guaumed Labels 
that are easily typed. evenly 
scored and deeply perforated 





Perfect Legibility Thousand in Package—Four Colors 

Weis Gummed Typewriter Labels are essential to Weis Gummed Labels are packed 100 strips (1000 

an efficient correspondence filing system. They labels) to the package and may be had in white, 

not only make for neatness and perfect legibility, blue, buff or salmon. Colored labels are used 

but reduce the time required to prepare the when is is desirable to classify the correspondence 

folders for the files by half. by colors—blue for credit correspondence, buff 
for sales, salmon for purchasing, white for 

Strips of Ten general filing, ete. 
These labels come in strips of ten and a strip _ 
may be typed at one operation. After typing a These folder tabs are labeled = — 


strip, it is only necessary to separate the labels with Weis Gummed Typewriter 
at perforations in the strip, moisten the gummed a le Se ee il 
backs and apply them to the folder tabs. sicanicnnan tan — rom 
acy and speed in filing and finding. 


HM 
| 


Seored to Fold 


Each label is scored at the top so that the upper No. 5L5—1000 Labels to Package $1.00 
part may be folded over and attached to the back _ ; 

of the folder tab, thereby greatly increasing the White, Blue, Buff or Salmon 
tab’s strength and rigidity. White sent if color is not specified 


The Sf (4s Manufacturing Company 


. s -_ 
162 Union Street Monroe. Michigan 
New York-A. H. Denny, Inc Chicago— Associated Stationers Supply Co. 
6 Broadway Quincy and Jefferson Sts. 
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Launching an entirely (New Monroe 


ew from Stem to Stern 


This new Noiseless Monroe effi- 
ciently answers every requirement 
of business figuring. Itis the develop- 
ment of years of practical study of 
business figures, plus the most ad- 
vanced facilities in the industry for 
engineering research. 
NOISELESS — You can almost hear 
a pin fall while this new Monroe 
1s operating. 

SPEEDY— Maximum practical speed 
—more than six revolutions per 
second. 

HANDY— Weighs 20 to 25 pounds 
less than other keyboard calculators 
of like capacity, and is considerably 
smaller. 

NEW KEYBOARD CONSTRUCTION— 
Shadow rings around the depressed 
keys make them show up like a 
lighthouse— instant, first time, accu- 
rate checking. 


NEW ACCUMULATOR DIALS—Radi- 
cally different, three-purpose dials 
eliminate addition and countless 
other operations. 1. Simultaneously 
add or subtract while calculating. 


2. Store figures during intermediate 
steps. 3. Show negative factors for 
positive results or vice versa. 

NEW DIAL CLEARANCE —Clears in- 
stantly and quietly without effort, 
by a pinch of the fingers—while 
carriage is being shifted. 
HALF-CENT AND SPLIT DIALS— 
Automatically adjust and balance 
fractional extensions. Prorations 
proved and balanced to the penny, 
eliminating addition. 

You can’t believe what this New 
Noiseless Monroe can accomplish, 
and the work it can save until you 
see it in your own office doing your 
own figure work. Your nearest 
Monroe representative will gladly 
arrange this—or write direct to 
Orange, New Jersey. 


The New Noiseless 





Address 


ed ee 


Monroe Calculating Machine Company, Inc., Orange, New Jersey: Please send me full descriptive literature about The New Noiseless Monroe, 


a 
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One of our sturdy shop ““Minute 
Men,” with us since 1893. Work- 
ing away year after year amid 
the sunshine and fragrance of 
the Fairview hills, our guild of 
GUNN workmen thrive and 
prosper. Into the fabric of every 
GUNN desk is wrought the 
honesty and integrity of those 
who have devoted a lifetime to 
attaining skill in this particular 
type of fabrication. Good goods 
et reasonable prices are the 
inevitable result. 








GUNN Straight Shooting Policie 
Why hy nol tbs (Mh ly Ufourself with them? 


VER since GUNN first stepped into 
the furniture field back in 1879, our 
master ideal has been straight shooting. 


For fifty-two years, GUNN square 
dealing methods have prevailed in our 
own shop practice. Here years of 
mutual cooperation have brought 
about among GUNN craftsmen a 
peculiar brand of loyalty and esprit 
de corps which are reflected in the 
unique quality of every GUNN desk. 


But we firmly believe there is in 
selling also, as in producing, a super- 
craftsmanship—an astute mastery of 
modern sales tempo and the newer 
merchandising methods. 





OFFICE APPLIANCES 


yo Desk and attractive ensemble 
illustrating our Puritan Suite. Note 
the extreme simplicity and dignity of the 
design, also the style and character of the 
true colonial period motif. The stability 
of appearance but suggests the sturdy 
GUNN quality. We are prepared to 
furnish the complete ensemble—may we 
cooperate? 





$= 


We are aware that this loyal dealer 
craftsmanship may likewise be secured 
in no other way than through straight 
shooting dealer policies. Only by help- 
ing you can we help ourselves—and 
we are prepared to offer aggressive 
dealers of the right type a really 
broad gauge service which will assist 
them in the newer, more successful, 
and more profitable desk salesman- 
ship. 


We are looking, in short, for GUNN 
dealer “‘Minute Men’’—are you one 
of them? If you’re interested, better 
write us—we have a special proposi- 
tion for you. 


GUNN FURNITURE COMPANY 


GRAND RAPID $ 


MICHIGAN 


Permanent Display, Waters-Klingman Bldg., Grand Rapids, Mich. 


STRAIGHT SHOOTING FOR FIFTY TWO YEARS 











DON'T. 


GET 
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Holiday Window Display Sold Pencils 

Doubleday Brothers & Company, Kalamazoo, Mich., de- 
vised an unique window display which was shown the week 
of Memorial Day. The window was designed and created 
by H. R. Kreider, of the company. The center of interest 
was two mammoth pencils, representing a “Venus” and a 
“Velvet” pencil. These pencils led the eye to the life size 
pencils displayed in the window. This display was espe- 








TEN FOOT PENCILS IN KALAMAZOO WINDOW DISPLAY.—Doubleday 
Brothers & Company, created this unusual display which caused pas- 
sersby to “Stop, Look, and Buy.”’ 


cially effective as it spanned a window twenty feet wide. 
Flag streamers in the background helped to carry out the 
Window cards featuring the “Venus,” 
“Velvet” colored pencils were used skillfully 
in dressing this window. The background was of crepe 
paper in appropriate colors. 

The mammoth pencils were made in the Doubleday 
bindery of cardboard mounted on wooden frames. Crepe 
paper was used to simulate the gilt tips of the pencils, and 
lightweight cover stock represented the erasers. 

ae ee 
First Quarter Export Figures 

The foreign commerce department of the Chamber of 
Commerce of the United States 
figures on the fifty chief exports of the United States in the 
first quarter, January to March, inclusive for 1931 and 1930. 


spirit of the time. 


and “Unique” 


has tabulated comparative 


Typewriters were listed as the thirty-eighth in rank, with 
these values: (1931) $2,951,000; (1930) $5,699,000; decrease 
of 42.8 per cent Quantities recorded for the two 
(1931) (1930) 106,892 machines; 
decrease of 44.0 per cent in number. 


in value. 
periods: 59,820 machines; 

Adding and calculating machines were forty-seventh in 
rank, exports for the two periods being: (1931) $2,097,000; 
(1930) $4,378,000; 2.1 per cent in value. Quan- 
tities recorded for the two periods in units of machines 
(1931) 10,529 machines; (1930) 20,370 machines; de- 
crease in number, 48.3 per cent. 

Cash registers—this commodity although important as 
is not one of the fifty chief exports, as while 
it is below the minimum of $1,886,000 
Exports: 
decrease of 


decrease of 5 


were: 


an export, 
it is above $500,000, 
set for entry into the class of fifty chief exports. 
(1931) 4,390 machines; (1930) 10,054 machines; 
56.3 per cent in number. 
am 
Geyer’s to Publish Convention Dailies Again 

E. Clifton Wilson, president of The National Stationers 
Association, has notified the publisher of Geyer’s Stationer 
that the association has designated that publication as the 


official daily newspaper for the 1931 convention. This con- 
vention meets at New Orleans, La., October 19-22, in- 
clusive. 

——— 


You add to your brain power every time you subtract an idea from it.— 
Smith-Corona Sales News (L. C. Smith & Corona Typewriters Inc.). 
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A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 











MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 
BROOKLYN ‘Station’ 2) N, Y., U. S. A. 
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Feiker Made Director of Commerce Bureau 
F. M. Feiker has been appointed director of the Bureau 









- TRACK MARK = age é‘ nie : : 
of Foreign and Domestic Commerce, a post with which he 


secretary to the 






is familiar, having served as assistant 
Secretary of Commerce when President Hoover was in 
charge of the department in 1921. He resumes his work 
with the department after an extended connection with the 
McGraw-Hill Publishing Company and managing director 


of Associated Business Papers, Inc., New York, since 1927. 


Dealers! 





Herewith is 


our national 
campaign 
appearing in 
publications 
with large 


COLLIERS 
TIME 
SYSTEM, 


these ads 


are making. 






























945 W. Jackson Blvd. 


Cleartype Dry Stencils a».J Supplies for All Duplicators 





circulations 

in your COMPLETELY 
trade EQUIPPED 
territory, 

such as 





card size to 9 x 15 sheet [maxi- 
mum printing surface 71 x 11 
inches). Turns out 1,000 to 1,500 
perfect copies an hour, at an 


The Heyer Duplicator Co., Inc. 
Chicago, IIl. 


Manufacturers Since 1903 

















During the past ten years Mr, Feiker has been active in 


co-relating the governmental agencies, the trade associa- 


reproduced 
part of tions, the educational institutions and the business press, to 
specific programs under governmental auspices for the 
another elimination of waste in distribution; likewise the co-or- 
ad from dination of the forces of business opinion which can in- 
fluence changes in practice of industry and trade. Mr. 


Feiker’s activities in responsible executive capacity in pub- 
lishing, government and co-operative organizations include 


also service on committees to forward plans and programs. 








and many 
i F. M. FEIKER 
maganmes (Copyright, Underwood & Underwood] 
of various 
business Important duties undertaken in this work include: 
1—Chairman of the advisory committee of the Census 
and of Distribution—originally as vice chairman of a commit- 
professional a See tee he aded by Owen D Young. Mr. Feiker was asked by 
int or Mail Coupon for President Hoover to follow through this activity, which 
interest. 10-Day Trial Offer became an accomplished fact last year. This was the first 
If you national census of distribution ever taken in any country. 
- . NCREASE SALES! Speed up the fruits of which have been published in many business 
are handling collections! Reduce your print- 7 
ing bills! Put more money on newspapers. 
Lettergraph the brofit side of your ledger, with 2—Chairman of the Louisville Conference on Retail Dis- 
ou are poe eyer Rotary Lettergraph. tribution. This was the first conference held on a practical 
: nybody can operate this com- ly of local retail methods, which resulted in a broad 
profiting pact, durable duplicator. study os ocal retail methods, which re su ter in od roa 
by th The Heyer Rotary Lette ph educational movement to reduce wastes in distribution 
y the makes neat, exact copies of any- 3—Consultant in organization and personnel for the De- 
sales eins, typed, written or drawn, in partment of Commerce, especially for the three bureaus 
e or more oe : 
colors, from post- that are intimately related to industry and trade—the Bu- 


reau of Foreign and Domestic Commerce, the Bureau of 


the Census and the Bureau of Standards. In this work 


Mr. Feiker acted as liaison officer between scores of trade 


If you 
average Cost of 25 cents per thou- | ind d : ‘the d ‘ 
are not sand. Matches the work of the and industry groups, and the department. 
handlin highest priced duplicators. These duties required service at various times as chair- 
s in stores and factories: Illustrated man or member of special committees, including the plan- 
s . ° e “= e . 7 ° 
Lettergraph Loteees Prine Chee neers, Collection ning committee of the division of simplified practice, the 
send Im offices: Notices, Reports, Form advisory committee on domestic distribution for the Bu- 
inte Letters, Addresses. reau of Foreign and Domestic Commerce, and several other 
Im schools: Examination Questions, 7 a 
liberal Scedules, Earoliments, School Forms, committees. 
eum ~~ Mr. Feiker has been active in supporting the deeper pur- 
proposition. grams, y eaten tng News, Pro- poses of the trade organizations. He has devoted time in 
both private and public work to advance group and indi- 


vidual programs for the improvement of business practice 
in both production and in distribution, and in the fields of 
management and business policy. He is widely known in 
the fields in which he has functioned. In addition to his 
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De prepared 
to get the big installations 


A large hardware dealer in one of the central states erected a new building. The Globe- 
Wernicke Dealer got the order for the steel office equipment, as illustrated above. 


Whether you are going after orders for new buildings or for replacement purposes—for general 
offices or for private or professional offices—for equipment or supplies, as a Globe-Wernicke 
Dealer, you have not only complete lines of products to fulfill all conditions but also the full 


support of a company with fifty years’ experience in this field. 


Where we are not now represented, we have a very interesting proposition to offer a progressive 
dealer. Write for details. 


The Globe-Wernicke Co., Cincinnati 


28 Preston-Neelting, Ltd. 
Export Division—30 Church St., New York----Canadian Representatives: Stratford, Ont., Canada 
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ere’s proof that CARTER’S message 


has started Business Men thinking 
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UST as we promised you, Carter’s advertising 
to business executives is waking them up to 
the rea/ importance of ink! 












Thousands of inquiries have come in from top- 
notch organizations . . . biggest users of products 
you sell. Notice the “‘big names’”’ in the typical 
batch of inquiries shown above. 




















This amazing response proves that with the 
Carter message you can get the interest of the 


business executives on your calling list. This CARTER’S VITAL MESSAGE about 
; : ink has brought thousands of in- 

message will help you to clinch many profitable quiries from lawyers, government 
officials, doctors, engineers, bankers, 

orders. manufacturers, chemists, account- 
Send for proofs of Carter advertising and cn tye Sap ape # ee 
important customers in this message! 


other cooperative material! The Carter’s Ink 
Co., Boston, Chicago, New York, Montreal. 


Ca rte rs PENS AND INKS 
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general knowledge he is intimately informed on the elec- 
trical and allied industries in the field of public utilities, a 
wide personal acquaintance in Washington, as well as busi- 
ness experience in the editorial and promotional phases of 
specialized publishing. 
natalia 
Rumanian Market for Fountain Pens 

Commerce Reports] All qualities of fountain pens are 
sold on the Rumanian market. The cheaper kinds sell 
from $0.30 to $1.00, while the better quality retails from 
$3.50 upwards. In spite of the mediocre quality of the foun- 
tain pens produced in the country, it is estimated that 
thirty per cent of the cheap articles sold are of local manu- 
facture. The remaining seventy per cent of the low priced 
pens are imported, principally from Germany. Practically 
all fountain pens of good quality are imported. 

Official import figures do not distinguish between foun- 
tain pens and mechanical pencils, but according to trade 
estimates thirty-five per cent of the quantities and seventy 
per cent of the values were fountain pens, while the re- 
mainder were automatic pencils. The latest available im- 
port figures by countries of origin are for the first six 
months of 1930 and show imports of fountain pens and 
automatic pencils made of ebonite, plain or ornamented 
with common material, valued at 1,855,000 lei, and those 
ornamented with fine material valued at 467,000 lei. The 
origin and amounts in the two categories follow, indi- 
cating the country of origin and weight in kilos: 

Fountain pens, plain—Germany, 4,800 kilos; France, 500 
kilos; Austria, 200 kilos; Hungary, 100 kilos; total imports, 
5,600 kilos. 

Fountain pens, ornamented—Germany, 910 kilos; Aus- 
tria 210 kilos; France, 100 kilos; total imports, 1,220 kilos. 

The figures preceding include a certain amount of Amer- 
ican pens transhipped from European countries. 


Rates of Duty on Fountain Pen Imports 


The import duty on pens or pencils, plain or ornamented 
with common material is 750 lei per kilo plus 2.20 per cent 
ad valorem, while the duty on those ornamented with fine 
material is 1,800 lei per gross kilo, plus 2.20 per cent ad 
valorem. 

It is estimated by leading dealers that Rumania’s con- 
sumption of fountain pens amounts to approximately 50,000 
pieces per annum, 30,000 of which are cheap pens, while the 
balance is of the better quality. The comparatively small 
consumption is due to the fact that eighty per cent of the 
country’s population is made up of peasants who are not 
purchasers of fountain pens. 

There are three brands of American fountain pens which 
enjoy considerable popularity due to their good quality, 
as well as to the fact that they have been on the market 
a long time and are intensively advertised. German brands 
of fountain pens, which are twenty to twenty-five per cent 
lower in price than the corresponding types of American 
pens, are constantly gaining ground on this market due to 
some extent to the fact manufacturers keep consignment 
stocks with the local dealers. In addition, German manu- 
facturers have begun to imitate the popular American 
brands and the fact that they are cheaper naturally in- 
creases their sales. 

———— 
Color Preferences by Women 

According to a questionnaire by Trunks and Leather 
goods, a business paper covering the luggage industry, red 
is the most popular color of the moment. This question- 
naire covered about forty leading American cities. Aver- 
aged, the national preference is in this order: Red, green, 
blue, beige, brown and black. 


7? 








THE TALK 


of 
THE TRADE 


‘SSunruco’’ 


EXECUTIVE CUSHIONS 





“Sunmruco” engineers have excelled their rigid 
standards for quality and workmanship in the fashion- 
ing and development of the Executive Chair Cushion. 
For comfort, it has no equal. For appearance, we do 
not hesitate to state, it is the most attractive cushion 
ever designed. The pleasing colors of the velour cov- 
ering harmonize with all furniture. The Executive 


lends dignity and prestige to the finest of offices. 


The sponge rubber core or filler is made by a secret 
process, of a light, fluffy, porous composition, 2” 
thick, that actually breathes with every move of the 
body. Completely housed in an envelope of rich 
velour material. Unlike other cushions, it will not 
pack or lose shape. Improves with constant use. For 
office comfort and efficiency, use “Sumruco” Ex. 
ecutive Cushions. Furnished in four colors, Red, 
Green, Blue or Taupe. 


Wide Deep Each 
No. 1—Stenographer’s Chair... .. i, 2 $4.50 
No. 3—Stenographer’s Chair..... 17” x 1534” 5.00 
No. 5—Arm or Swivel Chair... .. 1834” x 17144” 5.50 
Packed one to a box. 


The Sun Rubber Company 
Barberton, Ohio, U. S. A. 


Write today for illustrated and descriptive broadside on com- 
plete **Sunruce” linc! 









































No . 682 
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Look to Your 
lrons for 


Chair Quality 


If you want real chair qual- 
ity, you must look under- 
That's where the 


life of a chair lies—in the 


neath. 


irons. The finest materials, 
the best workmanship in 
the balance of the chair 
can't survive if the iron 
goes bad. Putting it the 
other way, a chair can be 
no better than the iron on 
which it rides. 





C-K irons are all steel. And 


if your chairs last as long 








as C-K irons, your custom- 
ers will receive full value 
-~ 
for their money—no mat- 
MADE UNDER OUR OWN PATENTS 


COLLIER~KEYWORTA CO., 


GARDNER, MASS., U.8.a. 


ter what the chairs cost. 
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Mr. Zaccola Suggests Improved Retailing 
Abstracts from an Address by A. R. Zac- 
cola, Managing Director, Parker Pen Com- 
pany, Ltd., at the Annual Convention of the 
Stationers’ Association of Great Britain and 

Ireland. 


Trades Journal 
even though at 


This address was published by The Stationery 
as a contribution for the betterment of trade, 
aroused some antagonism. Mr Zaccola justified his statements 
in opening the address with the thought that the only kind of 
statements worth while are those with which all do not agree. 
Otherwise, a speaker utters mere platitudes and repeated axioms, 
with little good resulting. 

There is no doubt whatever in my mind that the business 
difficulties through which the entire world is now passing 
are mainly due to the failure of a large percentage of 
people in business to keep abreast of the times, and to 
change their methods of doing business to suit the times. 

It should be obvious to every retailer in particular that 
the methods of retailing which have been successful for the 
past ten or twenty years are not necessarily going to be 
successful in the next ten, and I am of the belief that the 
next ten years require methods totally different from those 
which have been successful in the past 

It is difficult to lay down clear and definite rules as to 


how these methods have to change There are at least 
three items which I am anxious to bring to the notice 
of all retailers in which I believe the future requires a 


totally different kind of retailer than the one who has 


hitherto, and with some modicum of success, served the 


public. 

Service 
I think that service 
retailer's 


The first method is that of Service. 


is the main, if not the only reason for the 
existence 

Che retailer who refuses to give his customer the fullest 
measure of service of which he is capable is simply refusing 
to give his customer the very thing that his customer is 
paying him for. 

The views of a great many retailers on this question of 
service are, unfortunately, much too narrow. 

Whilst I want to apologize for mentioning my own busi- 
ness, I cannot help doing so, because it is the one that I 
know most about, and I must cite the example of a cus- 
tomer who comes into a stationer’s shop with a fountain 
pen which is not working properly and asks the retailer 
what can be done about it. It is amazing that a large num- 


ber of retailers begin by asking the customer where he 
bought it, and unless it was bought in that shop will raise 
all kinds of difficulties about giving the service which the 
customer expects. 

In fact, even when the pen was purchased in that shop, 
the service unfortunately often consists merely of a grudg- 
ing consent to send the pen back to the maker and have 
it attended to. 

That, gentlemen, is simply not good enough 

On the other hand, in the fountain pen business in par- 
ticular, you have an extraordinary opportunity of creating 
goodwill, which, of course, is synonymous with creating 
business, by giving the consumer either instantaneous serv- 
ice, if you are in a position to do it, or at least secure for 
the consumer the necessary attention, in many cases with- 
out any cost at all, either to the consumer or to the retailer 
himself. 

Expert Advice 

Mr. Zaccola commented on the lack of enterprise of British 
stationers, who might have found him a customer for a good 
letterhead had some one stationer approached him on the subject 


of designing and printing a letterhead. 
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ERLOY STEEL DES 


STRENGTH 


Heavily reinforced throughout. 
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of design and finish. 
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EFFICIENCY 


Conveniently arranged drawers 


—effortless operation. 






































en in 


beauty of design and 
finish, the BERLOY steel 
desk adds to the attractive 
effect of the modern office. 


An efficient helper, too, 
that increases productive 
effort . . . doing all you 
could expect of any good 
desk... and often more. 


In grained walnut, oak, 
mahogany and standard 
flat colors. 


THE 
BERGER MFG. COMPANY 
Division of 
Republic Steel Corporation 
CANTON, OHIO 
Branches and Dealers in Principal Cities 





BERLOY 


BINS « SHELVING * RACKS + LOCKERS 
STORAGE CABINETS - DESKS + FILES 
BUILDING PRODUCTS + SPECIAL 
PRODUCTS IN STAINLESS STEEL 
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EACLUSIVE SALES 
FEATURES IN THIS 


REERLOWY DESK... 


There ARE a whale of a lot of 
good sales points about this 
BERLOY desk. 


We have mentioned only a few 
in the advertisement repro- 
duced here. 


This advertisement, appearing 
in national publications, no 
doubt reaches many of your cus- 
tomers. Tie in with it by display- 
ing and talking BERLOY desks. 


Write for selling helps. 


THE BERGER MANUFACTURING 
COMPANY 
Division of 
Republic Steel Corporation 
CANTON, OHIO 
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that 
Royal supports 


its Local Dealers 
100% 


Read this Royal Portable advertise- 
ment carefully . . In the Saturda 
Evening Post, Aug. 1st. 


THE SATURDAY EVENING POST 


Augustt 












an U/ 


ndependent 
MERCHANT 


ho will serve y farthfully and well 






studies when they write in this easier, more en- 
couraging way' With this handy home-sized 
writing machine they dash off the longest themes 


and essays in less than half the usual ume, gaining 


he helps to remove the drudgery from home 





Here 4s a man & 
N ul . ere hctate b ve g polures of exact lessons and contnbutes substantially ¢ ) a happier 


Every sale he makes more successtul school year 


‘ < ery your mmunity. And in buy 
ing trom b , ‘ y the full conhdence inspired by ( precious extra hours for healthful recreation 
dea ax paying fellow cuizen —a trend and Vi S | ' iz | M Olu The price of the Royal Portable with standard 
neighbor, whose civ wnterests are the same as yours 4-bank keyboard is only $60, including the new . 
Royal Duo-Case, a handsome piece of luggage suit 


High schoo! and college instructors regard the Royal ~—§ BEFORE SCHOOL OPENS 


a heavy protec f his t 


able for every traveling need. Your dealer will 


the present-day educatior 
gladly extend the courtesy of monthly payments. 


scheme. Students hail him as a benefactor, By demon So much faster and neater than the pen, the 
strating th . ¢ Royal Portable Typewriter Royal Portable makes lessons an exciting adven ROYAL TYPEWRITER COMPANY, Inc 
ture and paves the way to higher ranks! You will NEW YORK CITY 


be amazed at your children’s enthusiasm for theu More thane Xun Renal Pervable Dealer: v0 the U witad Seats 


Royal ortable 


YPEWRITERS 














The National Association of Typewriter Dealers Convention promises to be one of the 


most important of recent years. Your presence is earnestly requested. Be sure to come. 


Remember . . . New York City . the Hotel New Yorker . . . August 17, 18 and 19. 
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Here I know some of you will retort that there are 
countless stationers to whom I could have gone, and got 
exactly what I wanted in this connection. That brings me 
to the next point that I want to make. 

In the past it might have been possible for a retailer to 
have done enough business to pay his way and show a 
profit if he just looked after properly all the business that 
was coming to him, without any particular effort on his 
part to secure it. 

Those days, gentlemen, are gone. 

The days when you can make progress purely by auto- 
matic sales—that is, by sales that come to you of their 
own accord—are definitely gone, unless, of course, if you 
want to run a Woolworth type of business, confined to 
goods of very low value, where the sales resistance is vir- 
tually non-existent. 

If you want to sell goods of the better grade, where there 
is a certain amount of resistance on the part of the con- 
sumer to pay the price which you have to get for them, if 
you want to sell something which is not among the neces- 
sities of life which the public buy of their own volition, 
then you must offer your goods to the public—just as some 
stationer should offer me his note paper. 

Hundreds of stationers have had hundreds of opportu- 
nities during the past few years to offer to supply me with 
note paper. If they wait for me to come and ask them for 
it, they, I am afraid, will wait in vain; just the same as | 
thousands of other dealers with goods will wait in vain for | 
customers to come and buy them unless they make some 
effort to sell them. 





Remuneration for Assistants 

There are, of course, all kinds of ways and means by 
which retailers can sell their goods—in the real meaning 
of the word “sell,” instead of merely supplying them as 
and when asked for. 

This brings me to the next greatest difference between 
future methods and those of the past, and that is the 
method of compensating assistants and salespeople in re- 
tail shops. 

I am of the firm opinion that a method of compensating 
people which is not based directly on their sales results 
is absolutely and unquestionably wrong—it is just bad 
retail sales organization, and nothing will persuade me that 
the average salesman, whose salary at the end of the week 
is fixed and certain, irrespective of the amount of busi- 
ness that he has done for his employer, will do the best 
that is in him. 

I have been accused of underestimating the ability of 
the retailer. Whether that is so or not, I am accusing the 
retailer of underestimating the ability of his sales persons. 

There is much better sales talent in the retail shops of 
Great Britain than the retailers themselves are aware of. 
It is for the retailers to stimulate that sales talent by mak- 
ing it worth while for the assistant to do his best, by mak- 
ing it possible for him to get a direct and tangible reward 
for the extra business that he can get for his employer by 
making an extra effort. 

I know full well the fear of every retailer that if his cus- 
tomers are asked to buy they will resent it and he will lose 
their custom. That is one of the greatest fallacies in re- 
tailing. It is not the customer who is asked to buy who 
resents it, but the customer who is not asked to buy. 
Nothing irritates me more than to go into a shop and find 
the assistants absolutely indifferent to my requirements 
and quite unconcerned whether I buy anything or not. 

The public like to be asked to buy. Of course, it has 
to be done tactfully, and assistants stimulated to sell re- 
quire perhaps closer supervision than those who are not. 
That, of course, is only part and parcel of the business 
of retailing. We could not operate a sales force without | 


supervision. We have to see that salesmen do not over- | 
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an now 
for Fall business 


Ricut now is the time to 


get ready for better business this Fall. 
And one sure money maker for office 
supply dealers is Canco Metal Office 
Baskets. Institutions, business houses, 
clubs, hotels and hospitals are good 
Fall prospects. Be sure to have the 
complete line of these famous baskets 
to show—and win sales from all types 


of prospects. 


Canco Baskets are handsome, fire proof 
and durable. There are rich finishes of 
walnut, oak and mahogany to blend 
with office decorations, green ones — 
and white baskets for institutional 


use. Place your order now. 


Galvanized Ware Department 


AMERICAN CAN COMPANY 
TOLEDO, OHIO 
City Park Avenue and Hamilton Street 





Illustrated here is the Canco 
No. 82, 13% x 14%, furnished 
in green, walnut, oak or mahog- 
any. We have available also the 
small size corrugated basket No. 
160, 12% x9%x11%, also No. 
480, 19% x 12¥5 x 18, a larger 
corrugated basket. Both of these 
baskets can be had in either 
green or white. 








82 





a A 


OTCHKIS 


(TRADE MARK) 


NEW 














Hotchkiss No. 1A Model 


Since Hotchkiss introduced the new improved 
Wire Machines on January Ist, 1931, incor- 
porating FOOL-PROOF and CLOG-PROOF 
features, not one machine has been returned 
on account of clogging although thousands 
are inuse. This improvement is the outstanding 
achievement in the history of the stapling ma- 
chine industry. Model 1A holds 210 staples, 
weighs 2 pounds and has a reach of 414 inches. 





The New Model 2A is 
identical in appearance 
and performance to the 
No. 1A, differing only 
inthe holding capacity, 
which is 105 staples; in 
the reach, 214 inches; 
and in the weight, 1'4 





pounds. 


Hotchkiss No. 2A Model 


[he No 
Machine is aptly called 


1 Regular 


the Universal Model and 
is one of the most con- 
venient desk appliances 
It holds a 
strip of 25 flat, bright 


ever offered 





steel staples, weighs 114 
pounds and has a reach 


of 2 inches 





Hot hkiss No Model 





Always stress to your customers the importance of 
using genuine Hotchkiss Staples 





HESE are but three of the many 
HOTCHKISS models which have always 
been distributed through legitimate office 
supply dealers. They are recognized as the 
STANDARD LINE in the stationery trade, 
not just as paper fasteners, but as Staplers 
of quality, impressiveness and character. 
Made by the world's oldest and largest manu- 
facturers of Stapling Machines and Staples 


| THE HOTCHKISS SALES COMPANY | 
| NORWALK CONNECTICUT, U.S. A. 


Sole Domestic and Foreign Distributors 
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reach themselves in their anxiety to do business, and the 
retailer has to do the same. But if some of you were to 
get your sales people together, show them exactly how 
much their wages have cost you in percentage of their 
sales during the year, tell them that if they can increase 
those sales they can increase their wages in direct ratio, 
you would be amazed at the difference that it would make 
in your figures. 
Dissect the Sales 

Better still, if you can split up those sales into different 
departments, divide them up into different months of the 
year, and set a sales quota for each salesman for each 
month, based on your experience in the past few years, 
watch which articles he sells and which he neglects to sell, 
stimulate him to sell for you the articles which leave you a 
reasonable margin, instead of concentrating on bread-and- 
butter lines which you have to sell at close margins and 
which virtually sell themselves; divide, in fact, the volume 
of his sales between the business which would come any- 
way and the business which has to be created, and re- 
munerate him accordingly. 

This naturally requires a thorough knowledge of your 
business and a very close control of it, and that brings me 
to the third and last requirement which will make future 
business differ radically from the past. 

No man will be able to stay in business during the next 
ten years who does not know exactly what is happening in 
his business every day and every month of the year, in 
every department of his shop; and, mind you, he must 
know it, not six months afterwards, but at the time it takes 
place—that is to say, every retailer, large and small, must 
introduce in his business some kind of budgetary control; 
budgetary control of sales by months, by weeks, by de- 
partments, so that he does not carry an excessive stock of 
certain lines during periods of the year when these stocks 
are not required, and insufficient stocks of other lines for 
which a ready sale can be created; a careful control of his 
expenses so that they always bear a reasonable ratio to 
the business he is doing, and, above all, a very careful 
control of his stocks of merchandise, and particularly the 
rate or speed of turnover of those stocks of merchandise. 


Gross or Net Profit 

Surely all retailers must realize that gross profit has 
nothing to do with net profit—that the discount that a 
manufacturer is said to give to a retailer is something that 
he does not give at all, but merely promises to him. In 
order for the retailer to get the discount he must first of all 
sell the goods. A discount is not made when the goods 
are bought but when the goods are sold. Out of this 
discount have to come all the overhead and the expenses 
of the business, and the amount left, if any, is the only re- 
ward of the retailer for his labor. 

Whether there is anything left or not depends mainly 
on one thing, and that is on the time it takes to sell those 
goods and turn them into money, and therefore the bud- 
getary control of stocks, and the rate of turnover of such 
stocks is essential to any business, large or small. 

If it is a small business, it is a comparatively simple 
thing to keep such control, because, although a stationer’s 
stock consists of an infinity of lines, these can be grouped 
into certain main classifications, and then the retailer can 
trust to his memory to watch the details that make up 
these different classifications. 

In the case of larger businesses, it is impossible for the 
retailer to rely purely on memory and visual observation, 
and more thorough and complicated methods of control 
can be introduced. 

One of the things I must emphasize in this connection is 
another of the radical differences between the future and 
the past, namely, that no retailer can afford any longer 
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STEEL! § 


THE MODERN 
SHELVING 





SLOVUGE COSTS 


The many points of superiority 
that feature ““Y and E”’ Steel Shel- 
ving are each a profit making op- 
portunity for the dealer. 

“Y and E”’ Steel Shelving is easy 
to sell because of its ease of in- 
stallation, extra strength and 
longer life. Erection is merely the 
assembly of standardized parts 
with screw driver and wrench. 
Quickly and easily altered, added 
to or moved. Can be fitted to 
any space...adapted to meet 
any storage need of office, store 
or factory. 

“Yand E”’ Steel Shelving keeps 
stock clean and neat. Reduces 





We, 
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’ 








handling . . . cuts spoilage losses. 
Adaptable to any load ... never 
warps ... stands independently. 
Strong, rigid and durable. 
Backing the ““Y and E” Fran- 
chise is a record of more than a 
half century of superior design, 
workmanship and materials that 
has earned for “Y and E”’ the 
reputation ‘‘Foremost for More 
than Fifty Years.’’ Such a rep- 
utation for quality marks the 
‘“Yand E”’ dealer as the outstand- 
ing merchant in his community. 
Send the coupon for details on 


the ““Yand E”’ Franchise. 


YAWMAN“~» FRBE Mr6.. 








> | 
i } Yawman and Erbe Mfg. Co. 1 

| 855 Jay St., Rochester, Be | 
Please send me complete details on the | | 


“Y and E” Franchise | 
i 














855 JAY STREET : ROCHESTER, Y. 
Export Dee. 368 Broadway, New York, N. Y., ca 

» » 
Steel and Wood Filing Cabinets .. . Steel Desks . . . Steel 
Shelving . . . Visible Index Equipment ... Safes . . . Office 
Systems and Supplies . Bank and Library Equipment. 








A Greater 


Advertising 
Campaign 


“Y and E” has demon- 
strated its faith in 1931 
Business by launching an 
Advertising ee gr 
that will be read by 3% 
million people each month. 
This National Publicity 
stands back of “Y and E”’ 
Agents and Dealers and is 
a powerful force in helping 
them to get a major share 
of present business. 


During 1931 “Y and E” 


advertising will appear in: 


Saturday Evening Post 

Nation’s Business 

System 

Business Week 

Fortune 

Burroughs Clearing 
House 


“FOREMOST FOR #925 FIFTY YEARS” 














Mahogany or Olive Green 


Showblott is 
good-looking 


This will be one of the most attractive 
units of equipment in your entire store. 
The beauty and variety of the colors of 
these blottings never fail to catch the 
eye, which, of course, is the first step in 
getting the customer interested. The 
Showblott makes an excellent counter. 
The top is heavy polished plate glass, 
the front is heavy clear glass, the cabinet 
is a genuine G. F. Allsteel, heavy gauge. 
The colors are red-brown mahogany and 
olive green. The finish is enamel, baked 
on and hand-rubbed to a beautiful satin- 
smooth surface. The door locks, so that 
your entire blotter stock, while con- 
stantly on display, is protected against 
spoilage from dust, careless handling, 
accidental damage. The Wrenn Show- 
blott comes to you with a balanced 
assortment of Wrenn Blottings. Write 
for our special introductory offer. 


THE WRENN 
PAPER COMPANY 
Middletown, Ohio 
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to choose his merchandise—the merchandise that he will 
buy—in accordance with his own personal tastes and his 
own personal feelings about the goods, the firm that makes 
them, or the salesman who sells them. 

Public Taste Guides Buying 

There is only one thing that the retailer has to consult 
and is bound to consult if he wants to carry on a success- 
ful business, and that is the taste of the public. In the 
last analysis the public will decide what goods they will 
buy from you and what goods they want. You may be able 
to influence their choice one way or the other and for a 
time, but to do the greatest possible volume with the least 
possible stock, in the shortest possible time, and at the 
lowest possible expense, which must be the aim of every 
retailer, then you have to discover which types of mer- 
chandise the public want, and advise your customers to 
buy these. 

If you will realize that these are some of the things that 
the future requires of retailing—if you will admit that, in 
spite of your having been able to conduct a business suc- 
cessfully in the past without them, you cannot do so suc- 
cessfully in the future; and if you will decide to conduct 
your business along the lines which the future requires— 
that is, attune yourself to conditions as they are and not as 
they were—you have nothing to fear from trade depres- 
sion or any of the evils which now beset us. In spite of 
this depression and in spite of these evils, you will continue 
to conduct a business satisfactorily and to your profit. 

Ee 
Discovery of Lake Geneva Celebrated 


The hundredth anniversary of the discovery of Lake Ge- 
neva, Wis., was celebrated by elaborate ceremonies late 
in June. Lake Geneva is one of the most popular bodies 
of water in the Chicago area, and many palatial residences 
show appreciation of Chicago business men for ideal home- 
sites. 

Col. W. N. Pelouze, of Chicago, has his home at Lake 
Geneva, as well as a farm which boasts of cattle of proud 
lineage. The Colonel was active in arranging the cen- 
tennial anniversary. 

To this celebration were brought Pottawattamie Indians, 
whose ancestors occupied several villages of birchbark 
lodges on Lake Geneva a hundred years ago. Lodges and 
tepees of birchbark were erected by these Indians in the 
timber, close by the pretentious homes of Chicago business 
and professional men, and in sight of the dome of Yerkes 
observatory of the University of Chicago, one of the im- 
portant units of astronomy in the United States. 


———— 


Federal Contract to Milwaukee Chair Company 

The Milwaukee Chair Company, Milwaukee, Wis., has re- 
ceived a contract from the general supply committee of the 
United States Treasury Department covering the fiscal 
year ending July 1, 1932. This includes all chairs, Milwau- 
kee “Health Chairs,” typewriter chairs, etc., that will be 
required by the Treasury Department and the general 
supply committee. The contract was not placed on price, 
as lines offered at lower prices were rejected because the 
samples submitted did not come up to Government speci- 
fications. 

—— 


Curran Represents Bentson in Chicago Field 

The Bentson Manufacturing Company, Aurora, IIl., has 
announced the appointment of H. W. Curran as represen- 
tative in Chicago. His headquarters are at Space 1410, 
Merchandise Mart. Mr. Curran is devoting his time to 
dealers in the Chicago territory. He is known widely in 
the Chicago field and elsewhere as an able and experi- 
enced sales executive in metal office furniture lines. 
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DO YOU SELL EXECUTIVES ? 






no more 
calendar 
refills 
to worry 
about 


D 


very executive or professional man will 
nt one. 

Fach month visible for 200 years. 
fee from the best materials m@pey 


ca y. Using Bakelite case andg{heels 
mes with noiseless brass g f/ Paper 
rides & yet el rollers. cknesses 


of clear Wiz Pp Weston paper 
dial between» 


FOR EXAMPLE: 
week was May 9, 1892? 

Turn left dial to year 1892. Opposite 
May key number 14 appears. Turn 
right dial till the key number 14 appears 
at the top in center of large dial. This 
gives correct calendar for May, 1892. 
May 9th falls on Monday. 



















What day of the 
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HIS new calendar answers the long felt need of every 

executive and professional man for a neat, attractive 
and useful calendar that is always on the job—year in 
and year out. 


Now there are no more refills to worry about . . . The 
first investment is the last . . . The calendar refers back 
130 years with any full month visible . . . Absolute 
accuracy for 200 years . . . Eliminates errors and tech- 
nical disputes such as legal entanglements . . . Savings 
on refills pays for it. 


Furnished in any color to harmonize with every surround- 
ing, this new calendar is a sure-fire winner at $5.00 
retail. Order sample now! Regular discounts to dealers. 
Some exclusive agencies still open. 


ACE MANUFACTURING CO. 


280 PLANE STREET, NEWARK, N. J. 
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—a new 
executive type 
200 year calendar 


From year 1800 to 2000 inclusive 
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Over PO <0 
..: ABOVE $5! 


Consider these statistics, if you believe that this is the day 
of the low-priced pen. 

In response to a recent request we analyzed our total 
sales volume to show our percentage of pen sales in each 
price class. The figures were taken — not from the 1929 
prosperity year, but from the year 1930: 


Price Class Percentage of Total Sales 


ie a ae 2 ee a ea ee we 23.2% 
ES, rg gs wk Se me 21.9% 
nr - : «ss Se ee e+e 8 8 7.6% 
Se as ks a kk ek es ee Se 7.7% 
$7 and $7.75 Lifetimes’ (Ladies’ size) ..... . 14.3% 
Peerrreemey « s «6 « 46 + «see so -e « ee 
<6 «se + e a + 6 Sew we ee 7.6% 
ie ew tt eH «+ see 6 OO a See 1.8% 


These figures are ssealitentualy significant, when you con- 
sider that Sheaffer has by far the largest volume of any 
fountain pen concern in the United States. Yet, over 75% of 
our sales average above $5. Of this great Sheaffer volume 
less than 8% are $3 pens, and less than 2% are $1 pens. 

Are you equalling or approaching this average in your pen 
sales? You are, of course, if you’re a Sheaffer dealer. If you 
aren’t, read these figures again. Here’s conclusive proof that, 
with the right merchandise, and constructive selling, you 
can maintain a higher unit sale, and a larger profit volume. 

When a $5 pen is called for, show a $5 Sheaffer and you 


can raise the unit sale. 


Write for our booklets: 
“Should Salaries Stay at Their Present Level?” “Constructive Merchandising 
“Must the Successful Merchant of Tomorrow Change His Business Methods?” 


SHEAFFER'S 


PENS-PENCILS-DESK SETS-SKR 


W. A. SHEAFFER PEN COMPANY + FORT MADISON, IOWA, U.S. A. 
AND ALL PRINCIPAL Liye OF = WORLD 
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The Endine of Sheaffer's 
Lifetime® fountain pen. 
This fine iridium- 
tipped point costs 
more than most 
entire foun- 
tain pens 
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This white 
dot identifies 
Sheaffer's,the 
ONLY Aenuine 
Lifetime” pen. 
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Sw Band, $15.00) \ PENS-PENCILS-DESK SETS‘SKR 
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SAFETY SKRIP—SKRIP 
| FILLED, S0¢ TO $10 
Go back to school with 
Skrip— free-flowing. non 
cloagina. Non-leakable 
Safety Skrip container 
protects clothes, furniture, 
rugs—keeps fluid fresh. 
Carry in pocket forexams. 
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Dealers- 


Every Office a Prospect 
for the New 
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Tele-Waste Cabinet 


A NEAT, compact combination of 
waste basket and telephone stand. Well con- 
structed of heavy gauge furniture steel, smartly 
styled to fit up to date offices. 


Each Tele-Waste cabinet is 30!4 in. high, 
15 in. wide and 12 in. deep, and contains 
one large storage drawer and a commodious 
waste basket with a spring waste trap. Cabinets 
are furnished in beautiful walnut, mahogany 
or oak wood grain finish or standard green. 


Tele-Wasté cabinets are Low in Cost and 
will increase your sales profits. Write us 
direct at once for complete information and 
prices. To assist your sales, we have pre- 
pared attractive new three-color circulars for 
your customers. A quantity of these will be 
sent to you on request. 


Aurora Metal Cabinet Co. 
435 Woodlawn Ave. 


Aurora, Illinois 


~ 
AURORA.ILL USA 
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Clouter Extraordinary Wins “Autograph” Set 

Bill Cissell, star player of the Chicago White Sox base- 
ball club of the American League, fussed up the natives 
when he hit the longest home run ever made on the field 
at Chicago, sending it over the fence. He received the 
ovation due from the assembled fans, as well as valuable 
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BILL CISSELL, WHITE SOX STAR PLAYER, RECEIVES SHEAFFER 

“AUTOGRAPH” WRITING SET FOR CLOUTING THE LONGEST HOME 

RUN EVER MADE ON THE HOME FIELD.—Left to right, Ken Bray- 

man, donor of the trophy, Bill Cissell and Hal Totten, sports announcer 
for Station WMAQ 


prizes for the first home run of the season. Among these 
was a Sheaffer “Autograph” set in the “Balance Lifetime” 
pen and pencil, donated by Brayman & Company, Chicago 
jewelers. That will be a right handy tool to use in auto- 
graphing baseballs for fans, and if anyone doubts the 
authenticity of the signature Bill can show him the 
facsimile of his signature engraved on the pen. 


——— 

“Y and E” Branch Manager Personnel Changes 

A number of changes in the branch office personnel of 
the Yawman and Erbe Manufacturing Company were ef- 
fected recently. George E. Leebody, who organized the 
Detroit branch and has been manager since, has been made 
manager at Los Angeles, replacing R. A. Curtiss, who has 
resigned to enter another field. He had been connected 
with the organization in various capacities the past eighteen 
years. 

C. G. Stiles has been assigned to the post at Detroit left 
vacant when Mr. Leebody transferred to Los Angeles. 
Mr. Stiles had been connected with the New York branch, 
where he had charge of national accounts. He has been 
with “Y and E” since June, 1919, serving as a traveler and 
a branch salesman. At one time Mr. Stiles handled na- 
tional accounts for the Chicago branch. 

H. J. Mehserle has been appointed manager of the New 
York branch, where he was called after the sudden death 
of B. J. Ford. Mr. Mehserle entered the organization in 
1925 as salesman for the Pittsburgh branch. Of late he 
had been traveler in Territory No. 34, handling agency- 


dealer matters. 


en 
Du Pont Man Heads Sales Managers’ Club 

The annual election of the Sales Managers’ Club of New 
York placed Oliver F. Benz, director of sales of the Du 
Pont Cellophane Company, in the presidential chair. He 
succeeds Bevan A. Lawson, executive sales manager of the 
Dictaphone Sales Corporation. Other officers elected 
were: Edward Krehbiel (Gorham Company), vice-presi- 
dent; George N. Ackerman (Doughnut Machine Corpora- 
tion), re-elected treasurer; Carol Lyttle (Dictaphone Sales 


Corporation), re-elected secretary. 





5 Che old pied piper of Hamel ir town 
i ho led the rats to the stream to drown _ 


—had a simple task compared to the 


advertiser of today. 







He “piped” alone—but the ad 
vertisers message must successfully 


compete with thousands of claims. 


If yours were the only stationery store in your territory 

—any kind of storekeeping would bring profits pouring 
in. But you cant play solo like the Pied Piper. You have competition 
that must be met, or surpassed sea eee your store can be distinctive. 
THOUGHT is the one ingredient a stationer adds to his merchandise, that 
makes his store utterly different from its competitors. Extra THOUGHT 
in your buying, store appearance, stock arrangement, advertising and 
service soon puts your store in a class by itself... That is why stationers 


and their customers value Ault & Wiborg products more than ever 


since the added THOUGHT and experience of I. P. I. have been added. 





the intemationad printing im co'ypo'cation 


Manufacturers of AULT & WIBORG PRODUCTS 


Cincinnati, Ohio + 26 Branches in Principal Cities - New York City 











a sole 
A certain stationer decided to be different... 
“Our local stationers sound like a Brass Band,” 
he said. “We're all playing the same tune — 
better goods for less”. . . He decided to play 
a new tune—THOUGHT that would give 
better service to his customers. Stationery 
buyers began to sit up and listen—his tune of 
better service sounded good eee They found 
his service was better—after he dressed up his 
store, pruned his stock of slow-demand brands, 


added a wider variety of products of each 


chosen brand, and installed a prompt delivery 





system on bulk orders. They also ap- 
proved his adoption of I. P. L Ault & 


Wiborg products, because they know 







that the problems of carbon paper and 
typewriter ribbons are 
essentially ink prob- 
lems. It is only reason 


able that the research, 


F y knowledge, and experi 
ence of the world’s 
leading ink makers will 


add extra quality. 








the intevmationa® pu nting ima coyportation 


Manufacturers of AULT & WIBORG PRODUCTS 
Cincinnati, Ohio New York City 


Suceessor to The Ault & Wiborg Company (Ohio); The Queen City Printing Ink Co.; Philip Ruxton, Incorporated 


26 branches in principal cities 
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NO TRIGGERS TO PUSH 
NO CRANKS TO TURN 











NO GEARS TO GRIND 


HE action of the New HANNA is entirely different 

from any register you ever saw. A simple backward 

and forward movement that is as natural as swinging 
your hands when you walk and as precise in registering 
the forms as the ticking of a watch. 


Never before has a register been so 
fast and so easy to operate. 


1. Easy to install forms 
2. Write 
3. Grasp handle 
4. Pull down 
5. Push up 
6. Tear off tickets 
7. Remove record copy 


You can not tamper 
with record copy. 


18 sizes and models—Priced from $5.00 to $20.00 lower on 
each size. Sold through progressive dealers. Write for cir- 
cular and details. We solicit your inquiry. 





Hanna Register Company, Ine. 
Indianapolis, Indiana 


Canadian Sales through 
Crain Printers, Limited, Ottawa 




















NOTE THE SIMPLE MECHANICAL CONSTRUCTION 
No Gears — No Rollers — No Discs — No Levers — No Cranks 
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Capt.Campbell 
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Fla ior Orlebar 
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PEED — the new line of office desks. Speed is its name and speed is its 
achievement. Features — telephone drawer, (optional) in-and-out drawer 
letter trays. Special roller suspension file drawer. Linoleum or wood tops (optional). 
Modern and etlective drawer arrangement and equipment. Bakelite chair guards 
set in legs prevent splintering. All corners conv eniently curved. Rounded fer- 
ruled legs protect ag: ainst careless mopping and obviate shoe scuffing. Complete 
line — seven desks, five tables , nine chairs, and accessories. Meets present cry ing 


need for or anized office. In fact, it is a “Speed Desk” to speed your saies. 


Send for il ustrated booklet. 


SO la OR Cn OI I ge | TT Mt LOE TT OS 
ee et ee eee oe 





WRITE REGARDING REPRESENTATION ~ THE LEOPOLD COMPANY, BURLINGTON, IOWA 
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SALMAGUNODI 
The Field in Retrospect 





Paragraphic Bits About the Office Equip- 
ment and Supply Activities of the United 
States in Years Past 


{From The American Stationer, August, 1881—Absorbed by Office Appliances] 
Fifty Years Ago 
Samuel Hobbs & Company had succeeded L. W. 


Lawrence, Adams & Company, 169 Devonshire street and 
30-32 Arch street, Boston, Mass. 

N. Ure had taken possession of the business of the 
late firm of Hart & Mr. Ure had 
been with Dawson Brothers at Montreal many years. 

Edward Cook had become a partner in Jansen, McClurg 


Rawlinson, Toronto. 


& Company, Chicago. 

Archery was a popular diversion in those days; it has 
been revived and become popular in 1931. 

[From The 1906—Absorbed by Office Appliances] 


American Stationer, August, 


Twenty-five Years Ago 

The H. S. Crocker Company had started the erection of 
a factory building on Brannan street, San Francisco, for 
the manufacture of stationery items. 

An editorial commented on the growing practice of sta- 
tioners in carrying various office appliances in stock. 

The L. C. Smith & Bros. Typewriter Company has been 
incorporated at Jersey City, N. J., with capital stock of 
$5,000. 

Stevens, Maloney & Company had purchased the sta- 
3aldwin, 109-11 Quincy street, 
3aldwin Sta- 


tionery business of Sarah 

Chicago. The business was continued as the 

tionery Company, officered by members of the Stevens- 

Maloney organization. 
{From Office 

Fifteen Years Ago 

York manufacturers and retailers suf- 


Appliances, August, 1916] 

A number of New 
fered damage through a mass explosion of munitions on 
the Jersey shore. 

The Corona Typewriter Company, Inc., had plans for 
the erection of an extensive addition to its plant at Groton, 
ee 

The Wabash Cabinet Company had completed a three 
story addition to its plant at Wabash, Ind. 

= a - = = 
House Organ Philosophy 

The wise man has his doubts, but only the fool is posi- 
tive—The Coach (published co-operatively by the Boorum 
& Pease Company, The Eagle Pencil Company, C. How- 
Hunt Sanford Manufacturing 
Company). 


ard Pen Company and 


* * & 


The straight and narrow path never suffers from traffic 


congestion.—Smith-Corona Sales News (L. C. Smith & 
Corona Typewriters, Inc.). 
* * 7 


A lazy man is of no more use than a dead one, and takes 
up more room—The “Y and E” Idea (Yawman and Erbe 
Manufacturing Company). 

* * &* 

Lots of models can’t be as bad as they’re painted.—It’s 

Said and Done (Dictaphone Sales Corporation). 
* * &* 

Radiate Good Will—earn your piece on earth.—The 

Office Cat (The Richmond & Backus Company). 
* * * 

The smaller ones vocabulary, the higher the rate of turn- 

over.—Bramwords (The Bramwood Press). 
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ARMOR 


Corry-Jamestown Mig Corp~ 


Coney Fens. 


he Leading Steel Case of 


Dependable Quality at 
New Low Price 


Zz BAR 
REINFORCEMENT 





HEAVY CHANNELS 











POSITIVE 
COMPRESSOR 





FRONT 
ROLLERS 





New Style ‘‘Ar- 
mor.”” 4-Drawer 
Vertical Letter 
File—OliveGreen, 
Mahogany, Oak 
or Walnut Finish. 


[Bereasing demand for the ““Armor”’ proves 
its value no matter what other lines of 
filing cases you carry. Features: electri- 


cally-welded construction — positive 
locking compressors — no extra end 
panels — drawers remain horizontal 


when extended — no lifting of drawers 
to close. 

The complete Corry-Jamestown Line in- 
cludes units of “Armor,” “Viking” and 
“Steel Age’’ filing cases, storage cabinets, 
desks, commercial safes, wardrobes . . . 
all built according to a high standard 
responsible for our slogan “‘Excellence at 
the lowest Price.” 


Please use your business letterhead in re- 
questing new Catalog which describes new 
features of this triple line. CORRY- 
JAMESTOWN MFG. CORP., Corry, 
Penna. Cable Address: CORJAM. 


Warehouse Stocks Carried in New York, 
Chicago, Philadelphia, San Francisco, 
Los Angeles 


ORRY- 


STEEL FURNITURE 











there's 


ALWAYS A 
DEMAND for 


this BASSICK equipment 






| ae new 


profitable 
business 





) THERE IS A DEFINITE NEED 
in the modern office for 
these items which protect 
floors and floor coverings: 


There are four sizes of NoMar Rests in 
two types. They spread the weight of fur- 
niture on a flat surface and prevent marks 
and scratches. Neat in appearance and 
unbreakable. 

The “Drive-On” NoMar drives on like 
a nail. Will not pull off. Will not split 
legs. Socket’ NoMars fit into caster sockets. 

Bassick Casters are the easiest rolling, eas- 
iest turning, most enduring for office chairs. 

There is a type and size for every chair on 
every type of floor. They give lasting satis- 
faction. Sell this equipment and you sell your- 
self and your store more strongly to your 
customers. 


Branch Offices in— 
New York City, N.Y. 





NoMar Desk Cups for both round and 
square desk legs. The brown Atlasite ma- 
terial is unbreakable and adds a neat, 
finished appearance wherever used. 


THE BASSICK CO., Bridgeport, Conn. 
Grand oe Mich. Adanta, G 


Evansville, Ind Bassick Chicago, Til. 


“For 35 years the buy-word for fine casters and furniture rests” 


Branch Offices in— 
ey Pa. 
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Smith-Corona Dealer Selling Service Announced 

L. C. Smith & Corona Typewriters Inc., 51 Madison Ave- 
nue, New York City, is offering a new dealer selling serv- 
ice which has as its objective the supplying of ideas and the 
material with which to carry out these ideas. 

With the first release of this service, which is the Corona 
portfolio illustrated, 
call on the dealers explaining the service and aiding in the 
They 


prepared for 


representatives of the company will 


selection of the proper ideas to meet local needs. 


will also show the material that has been 


using these ideas to create additiona! dealer business. 
There are nine features in this book, as follows: 
1. A trade-in 


letter for circularizing, 


campaign to old users, which includes a 


complete a special business reply 
card, and a new window strip. 


2. A plan for using the 


Corona Copygraph with letters 
to users and prospects. 


3. A 


complete 


home demonstration campaign, which includes a 


letter for circularizing, a special business reply 





CORONA PORTFOLIO THE FIRST RELEASE OF THE 
SMITH-CORONA DEALER SELLING SERVICE 


card, a “special monthly terms” window poster, and single 
and double column newspaper advertisements. 

4. A plan for the effective 
“Corona Keys to Contract 


5. Club women’s mailing; 


distribution of the folder 


Bridge.” 
including a letter on four page 
letterhead, special business reply card, and a Manual for 
Club Women. 

6. A letter to 


students, students’ engineering keyboard, sample sheet, and 


college student campaign; including a 


Copygraph business reply card. 


7. Circulating library publicity plan; including Corona 


bookmarks and suggestions for distribution 


8. Newspaper advertising material including clipsheets 


of electros and complete advertisements. 


Thirty-six ideas for selling Coronas, including sug- 


gestions on store demonstration, circularizing, window dis- 


play, selling special vocations, large concerns, old users, 


service selling, rentals, etc., etc. 


— ——~<>—_—___—__ 
Announcement by Defiance Sales Corporation 


Sales Corporation of New York City, 
Jalliett no longer represents the 


The Defiance 
states that 
company and that, therefore, 
rarily without a representative in the Central West, orders 
office at 72 


Clarence E. 
while the company is tempo- 


from that territory should be sent to the home 


Spring street, New York. 
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Do you want 


PROFIT or VOLUME? 





iP every business there are some people who want 
“volume.” They sell at any old price just so they 
can sell. They think that no profit x 100 = Profit. 

They are the kind of people that come to a manu- 
facturer and say: “We want a cut price because we 
buy in large quantities.” Then, if they get it, they turn 
right around and cut their prices “to get more volume.” 

That wouldn’t be so bad if it didn’t affect the mer- 
chant who wants to sell at a profit. It affects him in 
two ways: First, it takes some business away. Not much. 
Not nearly as much as he thinks. But some. 

Second, and much more important, it affects him 
psychologically. He hears a low price and says: “Oh, 
dearie me! I suppose [ll have to meet it.” So down 
goes the price. Low prices are contagious. Then he says, 
and quite rightly, “There is no profit in these goods.” 

But there could be. There is in some business. In 
thousands of independent drug stores today the price 
of advertised commodities is considerably higher than 
the prices in the chain stores. And they sell plenty 
of merchandise too. 

Don’t think we don’t sympathize. And don’t think 
we aren’t going to do something. But you can do 


something too—and now. Why not do it? 


Vana 


AMERICAN PENCIL COMPANY 


212 FIFTH AVENUE, NEW YORK 
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OUR PRODUCTS ARE DISTRIBUTED IN CANADA BY VENUS PENCIL COMPANY LTD., TORONTO 
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our field is unlimited 
with this extensive line... 


The above installation of Security Steel Storage Cabinets and Tables 
in one of the largest Cathedrals typifies the variety of work obtain- 
able by Security dealers. No job is an unusual job for the Security 
dealer; he is given expert assistance in the planning, manufacturing 
and installation of equipment to fulfill all conditions. 


Learn more about your opportunity as a Security dealer. Write to- 
day for complete information. 


STEEL EQUIPMENT CORPORATION, AVENEL, N. J. 


Branches: New York, Newark, Boston, Chicago, New Haven 


Filing Cabinets O Bookcases 


Desks & Tables Shelving 
Storage Cabinets Safes 
Planned 


Transfer Cases Equipment 
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The Selling Technique of Charles B. Davis 

It is the conviction of Charles B. Davis, president of the 
Davis Office Supply Company, Birmingham, Ala., that fre- 
quent contacts with buyers made at regular intervals are 
what sell office supplies. This selling philosophy explains 
why he insists that his salesmen cover their territory sys- 
tematically and at about the same time each week. In fact, 
his men try to call on customers within an hour of the 
same time as the previous call 

“There is very little shopping around for stationery and 
other office equipment,” said Mr. Davis. “Here in Birming- 
ham as elsewhere, a bottle of ink costs the same at every 
first-class store. Hence, the appeal should be based on 





CHARLES B. DAVIS 


service. One item of service a salesman can render is to 
be on hand when the customer has a need. A salesman’s 
task should be also to make the public like him. Where 
salesmen of two or more firms are calling on the same 
buyer, the sales usually go to the salesman with the most 
personality, the one who sells himself as well as his com- 
pany and his goods.” 

The Davis Company is beginning its second year of serv- 
ice to Birmingham customers. In 1930 it took over the 
assets of the Watson-Newell Company. The firm is agent 
for the National Blank Book Company, Stafford Ink Com- 
pany, Tell City Desk Company, Jasper Chair Company, 
Automatic File & Index Company, and the Eaton, Crane & 
Pike line of Berkshire typewriter papers. 

Mr. Davis received his sales training during a five year 
period when he was affiliated with the Office Outfitters 
Company of Birmingham. He says there is a lot of fun in 
meeting people, studying them and making them like you. 
—GHW. 

ee 
A New Sales Company in Birmingham 

The Edward I. Leighton Company has been incorpo- 
rated and opened for business in Birmingham, Ala., as 
exclusive dealer for A. B. Dick Company products. There 
are few specialty salesmen in Alabama as well known as 
Mr. Leighton, who is president of the company. He served 
eighteen years on the sales organization of a well-known 
specialty manufacturing company. In 1928 he was selected 
to contact all of its agents in South America. He spent 
two years in this work, returning to Birmingham to open 
up his own business and to sell Mimeographs.—G. H. W. 

a 
Montgomery Ward & Co. Places Large Order 
for Monroes 

For use in their retail stores throughout the country, 
Montgomery Ward & Company have just purchased one 
hundred electrically operated Monroe adding-calculators. 
The order was placed through R. F. White, manager of the 
Chicago district for the Monroe Calculating Machine Com- 


pany. 
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“The BARR 


makes a great 
demonstration” 





Harry E. Russell 


President of the 
Office Equipment Company 
Des Moines, lowa 


“When a prospect sits down to try a Barr type- 
writer | always feel satisfied that no matter 
what features he is looking for, he is sure to 
find them on the Barr. 


“It is such a complete little machine that it 
makes a great demonstration. And when you 
have finished showing what the Barr has to 
offer —there just isn't much more to be said.” 


Seeentntmemnatl 





Dealers who recognize the advantage of con- 
trolling the sale of some one make of port- 
able typewriter in their territory are invited to 
discuss with us the terms of a five-year exclu- 
sive franchise. 





BARR - MORSE 


CORPORATION 
174 Fifth Ave. New York 
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BETTER 


STE 
FILING 


CABINETS 


Interchangeability of drawers is 
an important factor. The ease with 
which drawers may be lifted out of 
the cabinet and replaced, and the 
ease with which the arrangement of 
the drawers can be changed as your 
requirements change are outstand- 
ing features of the Steel Furniture 





This is a counter-height letter file 
of the 6600 Executive line with in- 
serts substituted for the two upper 
drawers—one of the many possible 


combinations. 


DEALERS: Investigate the Steel 


Furniture Company’s franchise 


which may be available in your 


territory. 














BALDWIN PARK, CALIF, 


STEEL EuRwrTuRe | 
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Pioneer Underwood Salesman Sells New Model 

George Crouch, who sold the first Underwood type- 
writer over thirty-five years ago, went out a few weeks 
ago and sold the first of the new model typewriters intro- 
duced recently by the Underwood Typewriter Company. 
In the interim from selling the first machine marketed, 
and the first of the new model, Mr. Crouch has actually 
sold more than 100,000 machines. 

Regarded by the directors of his company as “the great- 
est typewriter salesman yet developed,’ Mr. Crouch is now 
the New York district sales manager of the company for 
which he was the first—and for about one year, the only— 
salesman. 

Mr. Crouch has done nothing else but sell typewriters 
in his thirty-five year career. He has sold as many as 
400 or 500 machines a week. He was one of the pioneers 
who patiently overcame the prejudice against “writing 
machines,” and the conservative insistence that the pen 
and inkwell were the best means of carrying on business 
correspondence. Later the specialized writing machine— 
now known as an accounting machine—met the same re- 
sistance. Mr. Crouch has seen dozens of different type- 
writer models of various makes produced for a time and 
then withdrawn from the market, with a limited number 
of survivors now contending for the field. 

During the thirty-five year period Mr. Crouch has seen 
his company rise to premier position in the still compara- 
tively-new industry through the manufacture of more than 
4,000,000 machines. 

—- ——~ — 


Watson Heads Merchants’ Association of New York 

Thomas J. Watson, president of the International Busi- 
ness Machines Corporation, was elected president of The 
Merchants’ Association of New York. He succeeds Willis 
H. Booth, who was president the last three years. Mr. 
Watson had been third vice-president of the association; 
his place in that position was assigned to John Lowry. 
Other officers re-elected were: Lincoln Cromwell, first 
vice-pre sident; Louis K. Comstock, second vice president; 
John H, Love, treasurer; S. C. Mead, secretary. 

Mr. Watson has been president of the International 
Business Machines Corporation since the formation of 
that company. He is a director of the Dictaphone Com- 
pany, Weston Electrical Instrument Company, the Irving 
Trust Company, and the First National Bank of Millburn, 
N. J. He has been identified actively with the American 
section of the International Chamber of Commerce. Mr 
Watson is a member of the advisory boards of the New 
York City branch of the Liberty Mutual Insurance Com 
pany, and of the foreign exchange branch of the Irving 
Trust Company, and a member of the advisory committee 
of the Produce Exchange branch of the Chase National 
Bank. He is vice-president of the National Industrial Con- 
ference Board; a trustee of New York University and also 
of Lafayette College. 

i 

Bakelite Advertising Gets Honorable Mention 

The Bakelite Corporation, Chicago, was one of a number 
of entrants in a “Better Advertising” exhibit conducted by 
the National Industrial Advertisers Association. Two hon- 
orable mentions were secured; one for the best exhibit of 
industrial advertising, judged on the basis of meeting a 
definite problem, and the other for the best advertisement 
or series featuring performance of product. 

2 
M. S. Eylar in Europe 


M. S. Eylar, vice president of the Underwood Elliott 
Fisher Company, has been in Europe on one of his periodi- 


cal business trips. 


7 were 
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A USEFUL SUGGESTION 
AT THE RIGHT TIME IS ALWAYS 


«! 





F. E. Bee-Line INDEX CARDS ready for every office use! 


F. E. Bee-Line STOCK FORMS ready for every common use! 


F. E. Bee-Line 


F. E. Bee-Line TRIPLTOP FOLDERS last longer and save space! 


F. E. Bee-Line FLEXI-FLASH SIGNALS, self-adhesive, removable! 


GOOD NEWS ! 


We can furnish them in 5 grades of card stock, from Library 
Grade which is 100°) rag down to Economy Grade, low-priced 
for temporary uses. There’s a range of 8 colors and 4 weights! 
All cards rotary cut, ruled or unruled, punched, unpunched 
or tab-cut in any manner desired. For further details consult 
pages 5, 6, 7 and 8 of our catalog or write to us for samples. 


An exceptionally complete line, providing economy, quick serv- 
ice and constant uniformity of supply with many types of ledg- 
er and journal cards, ledger cards for bookkeeping machines, 
cards and forms for bank, insurance, real estate, school, library 
and many other miscellaneous records. Refer to our catalog 
pages I1 to 20 for details. 


VERTIFILE keeps folders erect, orderly! 


A simple attachment for correspondence file drawers of any 
depth or width, Vertifile prevents folders and papers from 
slumping down. Three sliding partitions hold every folder 
*“*heads up”’ at attention. Each folder opens at a touch—coiled 
springs close it immediately when the hands are removed. 


Another famous F. E. B. invention—l-ply folders with entire 
3-ply top and tab in colors. A light-weight, low-cost folder that 
stands the hardest wear, made of a NEW SUPER-QUALITY 


STOCK. See page 36 of our catalog, or send for samples. 


Newest F. E. B. invention. Will go through any typewriting or 
bookkeeping machine. Revolutionary improvement. Cost about 
half the price of steel signals, have 10 important advantages, 
made in 10 colors. NEW COUNTER DISPLAY holds 500 of each 
color. SELLS signals and DOUBLES YOUR MONEY. Write for 


samples. 


Filing Equipment Bureau 


Manufacturers of the Widest Line of Filing Supplies in the World 


F. E. B. Building 


+ 27 Melcher Street - Boston, Mass. 
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This isthe little 
booklet for which 
greatnumbers of 
business men are 
asking. It makes 
them buying-minded. 
Have you read it? 
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$K BUYERS.. 








There's a new sales potential 
these days, with every copy of “Desk Styles by 
Myrtle” that goes into the mails to consumers. And 
the same mail carries the lead to our local dealer. 
Quantities of Style Books going out—with orders 
showing widely distributed sales in suites and sep- 
arate numbers. 


Unusual demand attends this massive Jacobean suite, 
in antique English Oak. Exceptionally striking in 
appearance, dignified, and so reasonable in price 
that many dealers are pushing it hard while certain of 
their customer's interest. Send the coupon, and learn 
the complete story of the 3300 line, partially illus- 
trated above. 








GOOD Sr 


MYRTLE 







- FOR 2 —_— 








DESKS 
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Fountain Pen Industry Opens at Pasadena 

A plant manufacturing fountain pens and mechanical 
pencils has been opened at 154 West Colorado avenue, 
Pasadena, Calif. The DeFon Pen Company was organized 
to manufacture controlled flow fountain pens and gravity 
feed mechanical pencils, under the Houston and Irvin 
patents. The officers of the company are Charles N. Hatch 
of Pasadena, president, and F. W. Waller, Beverly Hills, 
vice president and treasurer. 

Mr. Hatch went to Pasadena in 1928, having been sta- 
tioned previously at Erie, Penna., where he was vice presi- 
dent and general manager of the Northwestern Electric 
Service of Pennsylvania. Mr. Waller had been an execu- 
tive with Swift & Company, Chicago. 

F. W. Houston, technical advisor, has been in the foun- 
tain pen field twenty-five years. Formerly he was with the 
American Fountain Pen Company. He is the inventor of 
the DeFon pen, assisted by his son. D. C. Houston, the 
factory superintendent, is a graduate of Columbia univer- 
sity. L. A. Irvin is the inventor of the DeFon pencil. 

— - ——-————_— 
Tribe of K Offers Stock in Business 

The Tribe of K, commercial stationer, Gary, Ind., has 
offered 150,000 shares of cumulative seven per cent pre- 
ferred stock, par value $100. In addition to commercial 
furniture and stationery lines, and other related merchan- 
dise, the company is a distributor of magazine and news- 
papers. This issue will be used to replenish working capi- 
tal, discount merchandise bills, and retire certain outstand- 
ing indebtednesses. 

This business was founded twenty-four years ago, when 
the steel city was springing up from the sands at Gary. 
It has continued under the direction of members of the 
Kleinschmidt family ever since, and is one of the oldest 
business houses of Gary. In its development and growth 
the Tribe of K has moved five times, each change being 
to secure increased space. 

Ee 

Standard Typewriter Service Expands Activities 

The Standard Typewriter Service, 109 North Dearborn 
street, Chicago, Ill., has expanded its activities to include 
service and repairs for accounting and adding machines. 
It is equipped to aid users of United accounting machines 
and Brennan adding machines. This new work is in 
charge of E. J. Jordan and J. Black. The former was 
superintendent for the Victor Adding Machine Company, 
and also served in that capacity for the Brennan Adding 
Machine Company. Mr. Black rates high in repair work 
on intricate office machines. ‘ 

Ee 
Sengbusch Family Touring Europe 

G. J. Sengbusch, president of the Sengbusch Self-closing 
Inkstand Company, Milwaukee, Wis., is touring Europe. 
Accompanied by his wife and son, he will enjoy the attrac- 
tions of the old world, returning to the United States in 
September. 

—— 
C. W. Straubel Returns from Coast 

C. W. Straubel, vice-president of The Automatic File & 
Index Company, Chicago, IIL, returned early in July from 
a trip to the Pacific coast. This was his second journey 
to the far west in a few months, which brought highly 
gratifying results. 

———— 
Typewriter Exempt as Writer’s Tool 

A new law passed in France permits any writer or jour- 
nalist going into liquidation, to retain his typewriter, to- 
gether with books and other accessories, to the value of 
5,000 francs. 


——_ 


Another definition for Pop: A Kin you live to touch.—It’s Said and 
Done (Dictaphone Sales Corporation). 
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STOCK BOLING 
rh CHAIRS 


(2, Profitable 


Tu VY nover | 


No. 7500 Arm Chair 
(quartered Oak) 


Height of back above 
seat 18\o 








Sitting depth of seat 
18° 
Width between arms 
20° 


The complete suite 
includes straight 
chair and  stenog- 
rapher’s chair. 
Swivel arm chair 
shown below 


This series is also 
made in Pecan, Wal- 
nut finish; Maple, 
Mahogany finish; 
Maple, Steel green 
finish. 


& With the approach of the fall buying season and 

its promise of improved business, wise dealers are 
laying plans now to be ready with every advantage 
with which to make secure their part of the expected 
trade. 


Boling Office Chairs in their complete range of 

period and standard styles in all of the popular 
finishes are being stocked by many dealers for this 
purpose. Boling Office Chairs are abreast of the 
popular demand which is seeking the best in style— 
design—construction and finish at prices that leave 
no question as to the utmost in value. 


A complete catalog and 
price list will be sent to 
dealers upon request. 
Ask to be put on our 
mailing list to receive 
literature. 














Swivel Arm Chair 


SILER CITY NORTH CAROLINA 
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SOMETHING 


NEW! 


The AMES 
Flexible PLATEN 





Mme years of costly experimental work en- 

ables us to announce a new platen of per- 
fection, developed by the Manhattan Rubber Mfg. 
Co. of Passaic, N. J. 


The illustrations clearly demonstrate the wonder- 
ful flexibility of this new compound, which, due 
to toughness rather than degrees of hardness, has 
the following distinctive features: 


THIS PLATEN IS SOFT ENOUGH to pro- 
duce perfect type impressions, materially increases 
ribbon life, improves paper feed, prevents type 


wear. 


IT IS ALSO HARD ENOUGH to produce 
better and more carbon copies, making brick-hard 
or brass platens unnecessary. Does not emboss 
paper. Perfect stencils are cut without special care. 

The price of this platen is only 10% higher— 
just enough to cover the increased material cost. 

Ames Flexible Platens are available for all 


makes of machines and in all sizes. 





AMES SUP:PLY 
COMPANY 


564-572 W. Randolph St., Chicago 


Branch Office and Export Dept., Branch Office, 
50 Lispenard St., New York 583 Market St., San Francisco 
Great Britain Office: Longs, Ltd. 
79 and 80 Queen Street, London E. C. 4, England 
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J. B. Lynch Company Moves East 

The J. B. Lynch Company has moved to 69 East Van 
suren street, Chicago; this business had been located many 
years at 425 South Dearborn street. The change brings 
the store to an active retail district; a thoroughfare which 
carries many commuters from Illinois Central suburbs to 
offices on the southern edge of the loop, as well as theater- 
goers. 

While the space occupied is about the same as that of 
the Dearborn street establishment, it permits more effective 
arrangement of stocks and displays, and avoids unneces- 
sary footwork by the store staff. A commodious display 
window occupies the store front, with an entrance on the 
The building abuts the alley, and a display window 
This display is in good view of the pedes- 


side. 
faces this alley 
trians going west on Van Buren street. 

As one enters the store there is a display table of mis- 
cellaneous items on one side, at the right. On the other 
is a table where orders are taken for engraving work. 
The wrapping counter 
The office furniture dis- 


Adjacent are greeting cards, etc. 
and cash register are next in line. 
play extends from this point to the rear of the store. 
Shelving for open stock lines the sides of the stcre. The 
office and shipping room are on the second floor. The 
basement is used for storing goods in crates and boxes. 
Open stock for city deliveries or shipments is carried in 
All shelving and fixtures are steel. 
a 


Informal Reception for N. Edwards 

N. Edwards, Jr., erstwhile manager at Chicago for the 
L. C. Smith & Brothers Typewriter Company, was ten- 
dered an informal reception at 26 South Wells street, Chi- 
cago, in July. His first act was to call up Otto Munzer, 
mechanical chief of the Adding & Calculating Machine 
Exchange, an action prompted by pleasant recollections 
Edwards was 


the shipping room. 


of the Smith service department when Mr 
Chicago manager. Later the typewriter clansmen gathered, 
veteran the days of the Smith Premier 
branch in Chicago, and the old timers in the L. C. Smith 
There wasn’t much business done at 26 South Wells 


salesmen from 


ranks. 
street that day, but the air was vibrant with reminiscences 
of “way back when” the typewriter men present were 
getting a toehold in the industry at Chicago. 

Mr. Edwards is now in the investment business at Okla- 
homa City, Okla. After a pleasant day with his former Chi- 
cago associates, Mr. Edwards drove back to Oklahoma 
City, traveling all day. Undoubtedly the Chicago breezes 
which were condensed in his tires made the trip snappy 
and comfortable. 

——— 


Office Equipment House Opens at Malden 

The Malden Office Equipment Company, conducted by 
Harold W. Crozier, has opened for business at 14 Exchange 
street, Malden, Mass. The lines carried include steel fur- 
niture, card systems, filing supplies, adding machines and 
typewriters and commercial stationery. 

Mr. Crozier left the service of the Remington Rand Busi- 
He had been attached to the 


ness Service Inc., recently. 


Dalton adding machine division the past three years. Pre- 

vious to that connection he was with the Boston service 

surroughs Adding Machine Company. 
ee 


Control Division Organized by Dictaphone 
The Dictaphone Sales Corporation has organized the 


department of the 


control division, to develop closer relations between branch 
offices, and to establish standardization of branch office 
operation. This work is in charge of E. E. Gesner, assisted 
Mr. Gesner had been director of service; 


by H. H. Cross. 
Mr. Cross was manager of the Cleveland branch, 
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fe \, 
REATER 


CONVENIENCE 
FILING AND FINDING 


— 


SUPERIOR 
CONSTRUCTION 


Se 


AUTOMATIC 
EXPANDING FILES 


4 ILL the Automatic drawer fu//—put your hands on the folder 
you want—open it—the front of the drawer tilts forward, the 
compressor backward, adding 9 inches of working space. You do 
not waste 5 inches in each drawer for working space as in other files. 
This wide space enables you to file and find quickly and accur- 
ately, without forcing and jamming letters into the folders. 
A touch of the hand closes the Automatic drawer — the front 
and compressor automatically resume vertical positions — com- 
pressing the contents without adjusting the compressor, keeping 
them under constant compression. The guides and folders are 
held vertically with every index uniformly visible. 
Thus the 9 inch working space, the visibility of the contents, the 
elimination of manipulating the compressor, and of the waste 
working space required in other files—speed up filing and finding 
operations 50°:—save 20°< to 30°o in floor space and give to Auto- 


matic files the lowest cost per filing inch. 
x U I OMA I ic 


EXPANSION ad COMPRESSION 


A complete line in two depths—241" 
and 28’, with every practical drawer 
combination — superior in construc- 
tion, workmanship and finish. 


Send for descriptive literature and 


— 
ME'D AT GREEN BAY WISCONSIN USA our agency plan. 


ee 7, 
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=. 
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DOUBLE DECKS AUTOMATIC 
FILES 


National Broad- 
casting Com- 
pany, to save 
space, time and 
have ready ac- 
cess to its music 
library, double 
decked its Auto- 
matic 4-drawer 
files. 


AUTOMATIC FILE AND INDEX COMPANY 
427 West Randolph Street CHICAGO, ILLINOIS 
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MODERNIZE YOUR OFFICE 


with 





Motorized Appliances 


ROGRESSIVE-minded business men re- 
alize keenly the influence of effective 
office operations. That’s why these men are so 
interested in modern motorized appliances. 























That’s why you should consider modern G-E 
fractional - horsepower motors — proved by 
successful operation on all types of modern 
appliances. 





Specify G-E fractional-horsepower motors. 
These efficient, dependable power units are 
designed and built for either a-c. or d-c. oper- 
ation. They are always “‘modern’’; adequate 
manufacturing facilities, backed by far-sighted 
research and engineering, keep them always | 


a step ahead. 


G-E application engineers are continually 
cooperating with appliance builders to give 
them exactly the right motor—to give you 
the best possible service. 




















You'll find the story of modern motors ex- 
tremely interesting; why not ask your nearest 
G-E ofhce to tell you about them? 








There's a G-E fractional-horsepower motor, electrically correct, and highly efficient, to drive each 
appliance on this list — and others: 


Adding machines 
Addressing machines 
Auto callers 
Automatic typewriters 
Accounting machines 


Billing machines 
Binding machines 
Blueprint machines 
Bundle tiers 
Bookkeeping machines 


Canceling machines 
Calculating machines 
Card punchers 
Cash-carrying machines 
Cash registers 

Check endorsers 

Check writers 

Check protectors 





Clock winders 
Coin-counting machines 
Computing machines 
Com-wrapping machines 


Dictating machines 
Duplicators 


Embossing machines 
Engraving machines 
Envelope-opening machines 
Envelope-sealing machines 
Erasing machines 


Fans (for desk) 

Fare boxes 

Film-washing machines 
Folding machines (paper) 


Gluing machines 


Key-cutting machines 


Letter openers 
Labeling machines 
Letter presses 


Mailing machines 
Meters (postage) 


Package-sealing machines 
Package-wrapping machines 
Paper-box machines 

Payroll machines 
Perforating machines 
Photograph printers 

Postal permit machines 
Printing machines 





Registers (sales) 


Sorting machines (cards) 
Sealing machines 
Stamp-canceling machines 
Stenciling machines 
Stock-quotation boards 
Stitching machines 


Tape moisteners 
Tape-pulling machines 
Telegraph machines 
Tickers 

Typewriters 
Typesetting machines 
Ticket counters 
Tabulating machines 


Venders (ticket) 
Voting machines 





Wrapping machines 


JOIN US IN THE GENERAL ELECTRIC PROGRAM. BROADCAST EVERY SATURDAY EVENING ON A NATION-WIDE N.B.C. NETWORK 
DE 210-128 
SALES A N D ENGINEERING SERVIC IN PRINCIPAL Sia kes 
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Wilson Viewpoint of Orient Trade 
American business equipment, automobiles and ma- | 
chinery now dominate the markets in the Orient, where | 


there is still a practically unlimited field for the expansion 


of American foreign trade, J. T. Wilson, vice-president 


of the Tabulating Machine Company Division of Interna- 
tional Business Machines Corporation, said a few weeks 
ago, after returning from Japan, China and the Philippines, 
where he spent eight months in studying the twelve prin- 
cipal markets of the Far East and in visiting his com- 
pany’s agencies and service representatives. 

Mr. Wilson reported that Far Eastern sales of all prod- 
ucts of International Business Machines Corporation for 
the first half of 1931, including tabulating machines, scales 
and time-recording equipment, are considerably ahead of 
those for the first half of last year. He expressed confi- 
dence that future business of his own and other leading 
American companies in that foreign field would constantly 
increase. 

“Everywhere throughout the Orient,” Mr. Wilson said, 


“the influence of American business methods, processes 


and products is visible. American methods are being 
closely followed there and our products, especially all 
types of machines and mechanical appliances, are grad- 
ually being adopted. The Far Eastern field is still vast for 
our mechanical products, and it affords a favorable outlet 
for many American non-mechanical products in daily use 
here.” 

Commenting on conditions in individual countries in the 
Orient, Mr. Wilson observed that Japan is beginning to 
experience an improvement in business. The Japanese, he 
reported, are gradually securing the Chinese market for a 
number of products and are progressing in many indus- 
tries, chiefly by adopting American business methods. The 
United States is getting most of the foreign trade of the 
Philippines, where American business appliances and agri- 
cultural equipment are extensively used, he said. The bene 
fits to the Philippines of widespread education along 
American lines are resulting in better living conditions 
and business efficiency, he pointed out. 

China needs to be stabilized politically and to have its 
educational standards raised to the level of these two 
other peoples before its markets can be vigorously devel- 
oped by foreign companies, Mr. Wilson concluded, but it 
affords the greatest potential market in the Far East. 

7 
Typewriter Trade of British Malaya 

Commerce Reports] Imports of typewriters into British 
Malaya during 1930 totaled 1,415 units valued at 171,219 
Straits dollars. Imports in 1929 amounted to 2,134 units 
valued at 256,983 Straits dollars. The decline of over thir- 
ty-three per cent in volume and thirty-three per cent in 
value is a direct result of the severe loss in Malaya’s pur- 
chasing power due to the drastic shrinkage in the world 
prices of her two principal export commodities—rubber and 
tin. 

Imports from the United States in 1930 amounted to 
1,074 units, or seventy-six per cent of the total. The 
United States proportion of total imports in 1929 was 
seventy-five per cent, 1,602 units. Imports of typewriters 
into British Malaya in 1930 are listed here; the value of 
the Straits dollar is $0.56 in United States currency. 

United Kingdom—292 units @ 35,075 Straits dollars. 

British possessions—thirteen units @ 1,880 Straits dol- 
lars, 

Continent of Europe—twenty-six units @ 3,575 Straits 
dollars; United States—1,074 units @ 129,321 Straits dol- 


lars 
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AW. FABER 


ERASERS 


Gor &very Purpose 


—PENCIL ERASERS 
—INK ERASERS 
—-TYPE ERASERS 
—COMBINATIONS 


She Highest Possible Quality 
dnévery Wanted Style ¢ Size 
~Por School or Office Use 


Made by theMakers of World Renowned 
"CASTELL Pencils 


AW. FABER 


INCORPORATED 


NEWARK, NEW JERSEY, U.S.A. 














106 










STIMULATOR 
UU ee 





“The best folders we ever had!" 


SELL QUALITY 
TO BUILD CUSTOM 


CONFIDENCE is built on performance... 
not on words or “personality.” The integrity of 
your product is as important as your own charac- 
ter or the standing of your firm. Good products 
that serve well bring repeat business for years after. 
That’s why Wabash Supreme Quality Filing Sup- 
plies are the best foundation on which to build a 
reputation. Long after the price is forgotten their 
quality is appreciated. Investigate the Wabash 
Line.....today! Use the coupon! 


Wabash 


WABASH ~ INDIANA 


@eTHISe 








THE WABASH CABINET CO., 
Wabash, Indiana 


Please tell us more about items in the Wabash Line 
which will help to stimulate our summer sales. 


Name 


Firm 








Address 
NE SO ee ae 
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Other countries—ten units @ 1,568 Straits dollars. 

Total imports—1,415 units @ 171,419 Straits dollars, 

There were 224 typewriters exported from British Malaya 
in 1930, valued @ 32,521 Straits dollars. Nearly all of 
these re-exports were shipped to neighboring countries, 
principally to the Netherland East Indies, British North 
3orneo and Sarawak. Deducting these exports, a net 
import total of 1,191 results. Net imports in 1929 were 
1,892 units, and in 1928, 1,674 units. 

Exports of typewriters from British Malaya are prob- 
ably accounted for largely by companies with head offices 
in Singapore, who purchase from Singapore importers 
for their branch offices in neighboring territories. A rela- 
tively small per cent of the total represents direct sales 
by local importers. 

Stocks of typewriters in the hands of local importers 
are reported to be high at the present time, and there is 
little likelihood that imports in 1931 will equal the 1930 
figures. American typewriters are becoming increasingly 
popular in this market, and any improvement in business 
conditions will be reflected in imports. Replacements are 


now being delayed as long as possible, and by 1932 a de- 


| cided sales gain should result 


——— 
Book Matches Simulate Lead Pencils 

The American Lead Pencil Company, Hoboken, N. J., 
has developed an original novelty for advertising the 
“Venus” and “Velvet” lead pencils. The company will 
gladly include on request either “Venus” or “Velvet” book 
matches with all shipments to the stationery and office 
supply trades. 

The covers of these book matches show an attractive 
colored illustration of a “Venus” or “Velvet” pencil as 
the case may be. The manner in which the matches repro- 
duce the color and shape of the pencils is striking. The 
head of the match represents the pencil eraser, and is 
colored appropriately. The cardboard body of the match, 
which is wider than the usual book match, shows the gilt 
tip and the wood portion of the pencil casing. In the case 
of the “Venus” the casing bears a reproduction of the 
famous green crackled finish; in the case of the “Velvet” 
match the casing shows the natural cedar finish. 

Daily reminders reach the company at Hoboken that 
these book matches are among the most successful novel- 
ties ever created by the company. The enthusiastic com- 
ments come from both dealers and consumers 

; — 
Federal Court Sustains American Crayon 

A decision was rendered in the Federal court at Wil- 
mington, Del., by Judge John P. Nields in favor of The 
American Crayon Company, Sandusky, Ohio. This denied 
a motion of the Prang Company, in second contempt pro- 
ceedings. The Prang Company applied for an order ad- 
judging The American Crayon Company in civil contempt 
for violation of an injunction issued in the case April 5, 
1930. The application was denied. 

This litigation was based on the use of the name, 
“Prang,” on certain products of The American Crayon 
Company, which paid $50,000 for this privilege. The Prang 
Company retained the use of the name on other products, 
particularly modeling compounds, used in school work. 
The injunction in this case was issued by Judge Hugh M. 
Morris, who was sustained by the Circuit Court of Appeals. 

——_ —-~ > - 
Sometimes a Chapeau Hides There 

Louisville Courier-Journal] The boss eyed the stenogra- 
pher with a cold eve 

“Young lady,” said he, “that filing cabinet is supposed 
to be very exact. How is it you can’t find what you are 
looking for?” 

“I’m looking for my lunch.” 
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A RIGHT PRODUCT 
A RIGHT PRICE 
A RIGHT POLICY » 








STEEL cics BANK PINS 


ea OR FE Pi . Xs TO THE POUND IN EVERY SIZE 
MORE PERFECT POINTS wy vvexy sox 
ADEQUATE.EVERY RIGHT sino. USAGE 


e No manufacturer of brass pins depends upon the 
Remem ber: RUSTPROOFNESS of brass, but covers his pins 
COMPLETELY with as heavy a coating of TIN or 

NICKEL plating as the gauge permits. 


Have you ever seen a brass pin without its tin or 
| THERE ARE desirable DIS. nickel'plating? How unsightly its green, poisonous- 
TRIBUTOR franchises. Our rigid looking verdigris! 


|, DEALER POLICY qua: , 
i = ADEQUATE AND brass PINS COST 25% MORE! 


J PROFITS. We invite inquiry. | 


eet 








how unnecessary! 


Commercial Stationers all over the country have put 
come inal tanderd sizes rom 00 to 7 and lls SONOMOR claims to the test and given us their 
— verdict—in DISTRIBUTOR CONTRACTS .. . 


We are the source of supply to some of America’s 
leading Banks, Railroads, Insurance Companies, In- 


dustries, Mercantile Chains -ONLY THROUGH 
OUR DISTRIBUTORS .. . 


WILLIAM PRYM 
of AMERICA, Ine. 


223 W. Jackson Blvd. 34-12 Washington Ave. 
CHICAGO Long Island City, N. Y. 
































Terrell Cabinets 
for storage of of- 
fice supplies, sta- 
tionery, samples, 
etc. Especially 
adaptable for 
transferred rec - 
ords or surplus 
stock. 

















Terrell Cupboards 
may combine ward- 
robe facilities with 
storage space. Ideal 
for the small or 
private office. 











| Pah wd 











Terrell wardrobes 
are dust - proof, 
fire-resisting, at- 
tractive, easily 
moved, economi- 
cal. For use any- 
where. 


























In the Home, 
Apartment or Ho- 
tel, Terrell’s af- sdadgiaid 
ford storage for 
canned fruit and 
groceries, linen 
and bedding, 
cleaning supplies € 
and equipment. 




















In the School or 
Library, Terrell 
Cabinets provide 
adequate shelf 
room for books and 
supplies of all 
kinds. 


| ii 


i: 


epite 


¥ ty + li. 








| 
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In the Garage, 
Terrell Cabinets 
protect the con- 
tents. Tools, spare 
parts, tires, etc., 
are safely and 
conveniently 
stored. 
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CTER REL 
CABINETS 


Serve Everywhere 


Terrell Cabinets are adaptable to 
so many different storage require- 
ments that their popularity is easily 


understood. 


In construction and economy there 


is no better storage equipment than 


is found in the Terrell line. 


It will pay you to look into this 
Terrell Cabinet proposition; it is a 
profit maker for dealers everywhere. 


Write us today. 


TERRELUS EQUIPMENT COMPANY 


(Division Metal Office Furniture Co.) 


Grand Rapids Michigan 
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(New Machines and Devices—Continued from page 31) 


Conklin Offers Matched Pen and Pencil Sets 


The Conklin Nozac Classik model is a new type of 
pen and pencil set recently produced by The Conklin 
Pen Company of Toledo. The Nozac Classik is the ultra 
elegant edition of the Conklin Nozac, the “pen that 


Classik features a decag 


Che Nozac 


rounded ends 


winds like a watch.” 
The company 

the United 
not only 


onal barrel with gracefully 


design patents from 


the 


has already received 
States Patent Office. 


matches the pen in color and general appearance, but has 


In this set pencil 





CLASSICK FOUNTAIN PEN AND PENCIL 


CONKLIN NOZAC 


been designed so as exactly to conform to the lines and 


proportions of the pen The cap of the Nozac Classik 
pencil is shaped and positioned like that of the Nozac 
Classik pen. The perpendicular lines of the pencil are 
deflected at the cap in the same manner as on the pen 


and the cap extends down on the barrel of the pencil to 
the 


In the conventional design, the diameter of 


same point reached by the cap on the pen. 


the pencil 


is the same throughout its entire length, revealing the 
same diameter proportions throughout as the pen. 

[The Conklin Nozac pen which features a new filling 
device whereby the pen is filled or emptied by merely 


turning the knurled end of the barrel as one winds a watch, 


was introduced to the market this summer in an all-black 


round model retailing at $6.00, the pencil being priced at 
$3.50. The Nozac also features a visible ink section show- 
ing at all times the amount of ink in the pen and remind 
ing the owner when refilling is necessary This visible 
ink section is optional, as the Nozac is also available with 


an all-opaque barrel, if desired. The Nozac is character- 
ized by ease of manipulation, fine writing quality and 
large ink capacity. This set is available in a rich, green 


the texture and appearance 


Both 


combination, approximating 
of chalcedony, and is also provided in jet black 
equipped with chased gold mountings. 


Nozac Classik set will retail for $15, in a 


are 
Conklin 


colors 


rhe 


luxurious presentation box Pens alone retail for $10 
and the pencils for $5. 
The Conklin line of rubber sac pens will appear this 


fall in new color combinations and even the lower priced 
now supplied in the new Conklin Symetrik 


numbers are 
shape 
a 
Inexpensive Metal Copy Holder 
E. E. Fink of Eldorado, Kas., is offering a metal copy 
holder to retail at $1.00. This device is sold under the 
trade name “Classroom” and is particularly recommended 


for use by schools teaching typewriting 

16 inch cold-rolled steel The 
inclined plane, set at an angle of forty-five degrees, is of 
by 10 inches It 


A sliding arm is attached 


The frame is one piece 3 


twenty-four gauge iron and measures 8% 
is machined to the steel frame 
to the copy-holder in such a manner as to hold a text book 
open so that the page is flat, hold a single page copy, or 


may be pulled out and pushed back under the side com- 
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A beautiful new chair of excepti 
and proportion. Comfort is a dominant note. 


Unbidden the Eyes Pick Those Chairs 
Which Yield the Greatest Comfort 


Eyes are that way—they seek comfort for the body. 
Take a customer into your showroom. If there are 
Milwaukee Chairs in sight their comfort is so evident 
that the eye telegraphs that message to Mr. Brain who 
orders the body to sit down in them to test them for 
comfort. 


Give a man a chair he can sit in — COMFORTABLY 
and you have satisfied his first demand — the physical 
demand. 


Point out the attributes of beauty, symmetry and rich- 
ness of design and for good measure mix in plenty of 
information about Milwaukee's “‘Life-time Service’ 
Construction (see catalog) and you've done your sell- 
ing job, and a good selling job. 


Comfort is a predominant characteristic of all Mil- 
waukee Chairs. The comfort line is so broad as to 
cover every business need: Office, Bank, Bond House, 
Court House, Capitol, Public Library, Club, Pro- 
fessional, Telephone, Telegraph, and Draughting Room 
use. And so the Milwaukee Chair Line is easier to 
sell—easier to profit with. 


Use the Milwaukee Catalog as your chair sales guide. it will 


prove a helpful assistant if you'll give it due attention. 


THE MILWAUKEE CHAIR COMPANY 
For Over Half a Century Makers of Fine Chairs 


Executive Offices and Factory 
MILWAUKEE, WISCONSIN 


Member: Wood Office Furniture Associates, inc., whose work it is to promote 
better offices through the use of wood. 
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40% FASTER STRAIGHT BOOK- 
KEEPING is done by L. Ruben & Son, 
Brooklyn manufacturers of fruit syrups. 
Their bookkeeper says his Postindex Visi- 
ble File takes 40% less time to run than his 
old-style ledger. 

He has a 4-sided Postindex card for each 
customer . . . buff for cash, red for charge, 
blue for specials. There’s room for 176 
debits or credits on each... and he can slip 
an extra card on any wire if he needs it. To 
take off a trial balance, he simply flips 
through his active cards . . . they're offset 
to the right of the month’s inactives. 

When you sell Postindex for so many spe- 
cial records, you sometimes forget straight 
uses like this. Look about the next office you 
equip ... is there a chance to fatten the sale 
by suggesting Postindex for the double 


entry ledger? 


TO OFFICE APPLIANCE MEN: 
Stock control, bookkeeping, 
sales records...there’s no end 
to the market chances for Post- 
index. Dealers find it a desir 
able franchise. Drop us a line 

we'll be glad to tell you if 
your territory is available. 










Drawer Cabinet 
POSTINDEX VISIBLE FILES 


Sostindex 
tstble files 


“4 SIDES TO WRITE ON” 











A Division of Art Metal Construction Company, Jamestown, N. Y. 


MAKERS OF THE COMPLETE LINE 
OF STEEL OFFICE EQUIPMENT 





-”~ _ 
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pletely out of the way. Four pieces of rubber tubing ars 


placed on the frame during the process of manufacture in 
such a position that the copy-holder rests on rubber at 


It is finished in a glossy black lacquer 


four points 


a — 
Hanson Announces an Automatic “Free Wate” 


Scale 


Company, Ada 


new 


525 Street, 


Hanson Scale North 
Illinois, has placed on the market a 


The 
Chicago, 
matic heavy duty scale called the “Free Wate.” 
retail merchandising 
into 


auto 
This scale 
kinds of 
attract 


is intended for use in all 


purpose is to customers 


establishments. Its 
the store by permitting them to weigh themselves free of 
charge. With each scale is an electric sign to be hung out- 
side the store calling the attention of passers by to the 
fact that they can weigh themselves free of charge inside 
the store. 

Che mechanism of the “Free Wate” is of the 


scale auto- 


matic type with no beams or weights to shift. It is made 











HEAVY 
SCALE 


HANSON AUTOMATIC 


“FREE WATE” 


No. 456 

DUTY 
and is guaranteed for one year 
against defective materials The 
provided with a broad cast iron base which prevents tip- 


of heavy metal throughout 


or workmanship scale is 


ping. The base measures 8 inches high, 11% inches wide, 
and 15% inches long. The over-all height of the scale is 
31% inches. The dial is 8 inches in diameter and is glass 


protected. The capacity of the scale is three hundred 
pounds, the dial being graduated by pounds. The platform 
is made of solid chromium steel and measures 8 by 10 
inches. The mechanism is built for heavy duty and does 
not require oiling. Any adjustments necessary can easily 
be made by inserting a small screw-driver through an 
opening provided for that purpose in the body of the scale. 


The scale is attractively finished in red, light green or 
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Order now 
for school opening! 


“The pencil of big business” will appeal to the 


future generation of business men and women 
















Autopoint No. 18. 14-k green gold-filled 
tip, bell cap and eraser. List $3.50. A 


pencil of same size but less expensive 


UTOPOINTS are ideally suited design, Model No. I-X:R, list 60c. 
for school trade because of 

(1) sturdy mechanical construction, 
(2) moderate prices, (3) the romance of 


using “the pencil of big business.” 


The new Autopoint Pen is another 
ideal school item. The patented new-type 
filling mechanism increases ink capacity 
and means freedom from the annoyance 


of frequent filling. 


Feature Autopoint when schools open 
in your community. Complete your stock 
now so that you will have all desirable 
models on hand. Display material will 
be supplied FREE. Order now. 


Autopoint Over- 
size, the famous 
“pencil of big 
business.” List $1. 


Autopoint Pen and Pencil in matched 
sets are ideal for school use. To list 
from $7 to $10.50 complete. 








The “Better Pencil” J The “Better Pen” 
Autopoint Company, 1801-31 Foster Ave., Chicago, IIl. 
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Tzme -to 


Dipaday Desk Set—Pen 
adjustable to any posi- 
tion; socket adjustable; 
many beautiful styles 
and color combinations. 


the dark-colored glasses 


The rose-colored glasses cracked nearly two years ago. 








Seng busch Self- 


Gloomy, smoked lenses have been all the rage for a Closing lnhstend 
long time — too long a time. pli lea fresb 
mk to the pen. 


Let’s take ’em off. Let’s look the old world in the 
face. Let’s see the sun that’s shining now. Let’s look 
at the facts. 

Our nation’s leaders have taken the step which is 
lifting the world’s financial burdens. Finance, busi- 
ness in every line, has reacted with the old, long- 
absent, fighting optimism. 

This recent change in the spirit of doing business 













is the sign we've all been hoping for to get back into wjust what themame 
- . . . smpises; inner ,4amoer 
the fight. It is the sign that the world is weary and takes care of overflow in 
° ° e s sf white, green and brou 
sick of depression. It is the sign of better business bopetaens _ 


— for you, for us, for our neighbors, our country. 
Today’s events are welcome to the man who is 
ready to do business. They are a warning to the man 
who is not ready — a warning that there is no time 
to lose in rounding out his stocks and reordering the 
items which his customers want and must have. 
In our business, Sengbusch products meet the test 
of customer preference. A full Sengbusch stock now fiee4-4,, 
is your best asset in these days when people are  piper'in’iss piace. 
throwing away their dark-colored glasses. 


Sengbusch 


SELF-CLOSING INKSTAND CO. 
815 Sengbusch Bldg. Milwaukee, Wis. 
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ivory with a black trim and a chromium rim around the 
dial, and chromium steel platform. The sign space, which 
in the accompanying illustration carries the words “Your 
Weight Free,” can be used for some special message about 
the merchandise carried in the store. The list price of the 
“Free Wate” scale is $75.00 
7 
A New Type of Carbon Paper 

Carter’s “Midnight” carbon paper is the name of a new 
line gotten out by The Carter’s Ink Company, Cambridge, 
Mass. By an ingenious process, the Carter factory has 
marked every part of every sheet of Midnight carbon paper 
with a beautiful silver design resembling the midnight sky 
This sheet reproduces with a clear black impression and 
is capable of producing a remarkable number of manifold 


Carter's ater. 
CARBON PAPES 





CARTER’S “MIDNIGHT” CARBON PAPER 


copies for a standard weight sheet. It offers a desirable 
article for the dealer’s customers and is useful in dressing 
an attractive window when used in conjunction with other 
display materials prepared for the purposs [hese include 
easels, carrying the characteristic “Midnight” design, sam- 
ple boxes and blue blotters for general distribution printed 
in silver and black. 
_— 
A Portable Electric Humidifier 

Operating on a principle of forced evaporation from a 
restricted heating surface, the Lewis portable electric 
humidifier made by Lewis Air Conditioners, Inc., Minne 
apolis, Minn., has an unusual degree of operating efficiency. 
[he evaporating unit is in the form of a float in which 
the heating element is enclosed. This float rides on the 
surface of the water in the urn. A small porthole admits 
sufficient water from the bottom of the float to cover the 
heating surface to a depth of one-eighth of an inch. This 
coverage of water is constantly and automatically main- 
tained as the float gradually descends in the urn with the 
evaporation of the water supply. 

\n important feature of the Lewis humidifier is that it 
shuts itself off. On the inside of the floating element is a 
mercury tube which is so placed that when the unit is 
floating the mercury is at the “on” position. A short leg 
on one side of the float touches the bottom of the urn as 
the water level is reduced and, as the evaporation con- 


tinues, gradually tips the floating element until the mer- 
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HERE'S 
A New 
Service 
for You! 


with Big Profits 


from New Customers 


HE ideal 


made 


binder folder is 


either manila or 


pressboard with the Acco FastENER—this 


gives security. 


The ideal way of attaching the Fastener to 
the folder is with the Acco FasteNER Ma- 
CHINE—this properly places and fastens it. 


Such a safe folder costs considerably less 
than any other folder and is considerably 
superior in durability also, because of the 
proper placing of the Acco FAasTENER re- 
inforces the folder at its weakest point (its 


backbone). 


You can obtain one of these Acco FASTENER 
Macurtnes which any boy or girl canoperate 
at a labor cost of less than two-tenths of a 
cent for each folder—you can figure the 
cost of the complete folder yourself. With 
this machine, Acco Fasteners and Manila 
folders from your own stock, you can make 
new customers, big profits and eliminate 
“Direct Selling’ competitors. 


Write for confidential information. 


ACCO PRODUCTS, Inc. 


39th Ave. and 24th St., Long Island City, N. Y. 





ACCO EZEON 
——, PAPER CLIPS 


Powerful yet 
smooth sliding. 
never tear even 
the thinnest of 
papers even 
though they grip 
tenaciously at 
THREE points of 
contact. Used 
over and over again 
and bought by the 


millions! 











CANADA 


Acco Canadian Co., Ltd., 
454 King St., W., Toronto 


EUROPE 
Acco Company, Ltd., 


18 Whitefriars St., London, 
E.C.4 


ARGENTINA 
Fred Berg & Co., 


448 Sarmiento, Buenos Aires 


ACCO FASTENERS 
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A SCIENTIFIC 
FACT 





The eye has natural protection from above but not from below 


HNNtE0[Eut 


Prevents Eye Strain 








= 














“‘Glare from glass desk tops confuses the eye by giving con- 
flicting orders concerning me size of the pupils.’’—DR. 


E. E. FREE 
Read what Dr. Free of N. Y. University said before 
the Westinghouse Lighting Institute about the dam- 
aging effect of reflected light. 
No one can pretend indifference to the preventable 
causes of affected eye sight, headaches, etc. 

Our booklet “Reflections on Desk Tops’ sent on 
request. Your customers will appreciate one. 
The comparative light reflection or glare of plate glass, 
finished wood and Neo-Leum is shown in the follow- 


ing table: 
DR of a tele 2 gg) 
Quartered Oak Panel . . . . . 90% 
Walnut Panel . . . . . . . 70% 


Neo-gum ....:.-+.e 14% 









The above table is the 
re of a test on the 
Pfund Glossimeter 
made at the DuPont 

laboratory. 


The Pfund Glossimeter 
measuring light reflec- 
trons. 





COMPANY 
GRAND RAPIDS, MICH. 
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cury runs to the “off” position, breaking the electrical 
contact. 

When filled, the urn holds six quarts of water. It takes 
but one minute for the evaporation to start and, because 
heat is applied to only a small amount of water at a time, 
evaporation immediately reaches the high rate of a full pint 
of water per hour. The normal operating time is nine or 


ten hours without refilling. 
The urn itself, made of twenty gauge spun copper, is 
ornamental. The green color, resembling old oxidized 


-_—_ 





THE LEWIS PORTABLE ELECTRIC HU- 
MIDIFIER FOR OFFICES AND STORES 


copper, is in harmony with any setting in which the humid- 
ifier may be placed. The heating element, made by the 
Chromalox Company, is of three hundred watt capacity, 
one hundred fifteen volts—and may be operated on either 
\. C. or D. C. current. 

The Lewis humidifier is recommended for use in homes, 
apartments, offices, sick rooms and hospitals. Flower or 
pine essences may be used to introduce a pleasant fra- 
grance or to neutralize tobacco odors. 

The manufacturers of this new portable humidifier have 
had years of experience in meeting humidity needs with 
complete air conditioning systems. The new portable unit 
is a low priced humidifier made to retail at $16.50 

> 
Parker Pen Company Produces New Ink 

“Quink” is the snappy name of the new, quick drying 
fountain pen ink just announced by the Parker Pen Com- 
pany of Janesville, Wisc. This ink was adopted after a 


Quink 
© 


CONTAINER FOR PARKER'S NEW 
“QUINK” 





total of 1022 special formulae had been made up and tested 
by the company. It is said that the company spent three 
years and $68,000 in perfecting an ink that satisfied their 
ideals. 

QOuink is remarkably quick drying and contains a solvent 
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How Many Of These Questions Are You 


Prepared To Answer ? 


Remington Portable dealers who have familiarized themselves 
with the valuable contents of “Selling the Remington Portable” 
are equipped to get a big share of the portable typewriter busi- 
ness in 1931. 

They know their product. They know their prospects. They know 
how to present a convincing story of Remington Portable super- 
iority, and how to point out many reasons why a doctor, lawyer, 
clergyman or banker is wiser if he uses a Remington Portable. 


How many questions on the above illustrated page can you 
€ a hl . ¢ 

answer? Thousands of Remington dealers can answer every one 

of them. And, as a result, they are going to get more business. 


Why not send for a copy of “Selling The Remington Portable”. 
Each chapter, from cover to cover, is packed with information 
that you can’t afford to be unfamiliar with. Mail the coupon to- 
day for a free copy. 


Typewriter Division, Remington Rand, Buffalo, New York, 
Offices in all principal cities. 


REMINGTON 
Portable 


ll 
i 














Send for your 
copy Today! 





Please send me a free copy of 


“Selling the Remington Portable”, 


Name 





Address 





O. A.B 
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Transportation Systems Adopt Columbia 


Our day surpasses all previous days in the ease and rapidity of transportation. 
Steamships, railroads, buses and airplanes are ready to carry you anywhere you wish 
to go. 


Such complex and widely extended transportation systems demand records of 
many kinds and voluminous correspondence. Files of many types are an absolute 
necessity. 


Numerous transportation companies have found Columbia products excellent for 
their purpose. Columbia, Atlas and Apex files are in daily use in their main offices, 
in ticket offices, and aboard ships. Columbia dealers enjoy a steady volume of repeat 


business from this source. 


The surprising variety of the Columbia line is an important factor in serving the 
transportation field, as in serving all other fields. There are five drawer, four 
drawer, counter and desk height files; wide and half sections, card indexes, short 
depth files, and transfers; posting trays, ledger desks, check sorting desks, cross 
files, etc. No matter what filing equipment is desired, Columbia has it in stock or 
can make it quickly on special order. 


Dealers wishing to learn more about Columbia, Atlas and Apex lines are invited 
to write for our latest catalog and price list. 


Columbia Steel Equipment Company 
Office and Showroom P. 0. Bex 2244 
Chestnut Street at 18th Philadelphia, Pa. 


In this test, a four 
drawer Columbia 
file sustained a to- 


tal load of 4330 
Ect OLUMBIA 
heavy-duty con- 


struction is de- 
scribed in the cata- 
log. 





THE SUPER-QUALITY LINE OF OFFICE EQUIPMENT 
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which, like high test gas in a motor car, removes the res! 
due in the pen. The company states that it is 99-99/100 
per cent fluid by laboratory test. It dries, we are told, by 
penetrating the paper in three and a half seconds, yet it 
resists evaporation and keeps the pen point moist. Quink 
is said to be permanent in red, green and violet, as well as 
in blue black and black. A washable blue ink is also made. 


An extensive sampling campaign is being conducted 





through newspaper and magazine advertising and by 
means of a free filling station which the Parker Company 
is supplying without cost to dealers with orders for an 


initial assortment 





>_> 


New Idea in Felt Stripping for Under Glasses of * P R O S P E R I EY 


The Polar Manufacturing Company of Philadelphia, 
Penna., has perfected a type of felt stripping around the 


awaits just 
around the corner... 


But it must be pursued. Wise 
dealers of 1931 are looking 
| for the best possible product 
that gives them the largest 
profit. No sacrifice of quality 

mind you—but just wisdom 
in selecting the most generous 
sales plan. 


Grand Prize Carbons & Rib- 
bons lead to Prosperity. 
Greater volume of sales be- 
cause better products do 
bring back customers. Better 
Products because the best ma- 
terials are used (Dupont 
Dyes because they make more 
lasting impressions) and the 
finest of cloth and paper. 


entire edge of a desk under a glass that they declare over- 
comes every difficulty in handling a felt stripping for this 








NEW POLAR FELT STRIPPING IN USE 
UNDER GLASS DESK TOP 





purpose. The new Polar article is treated top and bottom , 
A sales plan offering a gen- 


erous profit is ready for you. 
Let us tell you more about 
Grand Prize Products. A card 
from you will bring complete 
details. 


and can be attached easily by anyone. One side is coated 
with a stick-strip coating covered with paper which is 
removed at the time of using. This side is placed on the 
desk where it stays in position yet will not harm the finest | 














finish. 

The top side has a non-skid surface which holds the 
glass in position. This felt comes in walnut brown color 
only and is to be had in two thicknesses, three-sixteenths 


Super-W rite 
A new line of Carbons 
and Ribbons for those 
who demand the finest. 
Write for samples. 


GRAND-PRIZE 
‘CARBONS ana RIBBONS 


PaciFic CARBON AND RIBBON Mee. Co. 
J. Francis O’Connor, President 
Head Office and Factory 


of an inch and one-eighth of an inch. It may be had in 
both sizes in one-hundred foot rolls on reasonable terms 
and good discounts. A sample will be sent on request. 
enemas 
Markilo Offers a New Line of Index Strips 
The Markilo Company, 936 West Sixty-third street, Chi- 
cago, Ill, announces a line of index strips and tabs of im- 











1451 HARRISON ST. SAN FRANcisco, CALIF, 
Chicago Offer: Boston Office: 
. : rz 608 S. Dearborn St. 93 Federal St. 
MARKILO BLANK LABEL INDEX San Francisco Office: New York Office: Los Angeles Office: 
149 New Montgomery St. 149 Church St. 406 S. Main St. 
proved construction. This concern has been making book : rat A ik Tee 











indexes of special construction for many years, and has | oe 


embodied some of the patented features in an index for 
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A NEW 


INGENTO CUTTER 
30 Inches 





Heavy Duty Cutter 
Cutter and Table Combined 
There are now eight sizes 


Write for prices 


Manulactured Only by 


IDEAL SCHOOL SUPPLY CO. 
8316-8346 Birkheff Avenue 
CHICAGO, ILLINOIS 














EMAND will be immediate 

for this outstanding addi- 
tion to the Boston Line—the 
new lower priced Self-Feeder 
Pencil Sharpener. Retains the 
mechanical excellence and out- 
ward beauty of the larger and 
higher priced machines. Display 
them for sure profit. 


BOSTON 


SELF-FEEDER 
PENCIL SHARPENER 


No. 3—All Nickel. 
Lists $2.50 
No. 4 Green 
‘ Enamel. Lists 
" $1.75 


new 










Ask forin- 
formation on 
Model No. 3 or 
4. Do it to-day! 


C. HOWARD HUNT PEN CO., Camden, N. J. 








ORDER FROM YOUR JOBBER OR WRITE US FOR DEALERS DISCOUNT LIST 
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general purposes. The company claims to have solved the 
old problem of coating celluloid with a remoistening glue 
and refers to this advantage as one of the outstanding fea- 
tures of the new index strips. 
The Markilo blank label 
through commercial stationers and jobbers as other Mar- 
kilo products have been. 
a 


A New Low Priced “Jemco” Pad and Calendar 

A new dollar item has just been put on the market by 
J. E. Mergott Company of Newark, N. J. This item is an 
attractively designed and well made combination desk pad 
and perpetual calendar that measures 3% by 6% inches. 


indexes will be marketed 





NEW “JEMCO” COMBINATION DESK PAD AND 
PERPETUAL CALENDAR 
It is primarily intended for use on an office desk, but can 
also be used at home as a memo or bridge pad. The cal- 
endar is kept up to date by a simple movement of a small 
knob each month 
a ae —— 

Handy Blotting Device Invented by Floridan 

E. H. Thompson, Jacksonville, Fla., has been granted 
at patent on an interesting blotting device that fits over 
the palm of the left hand. The device is large enough to 


eo. e 

















<P 


“7g 
4Z 


470 


FRONT AND BACK VIEWS OF A NEW BLOTTING 
DEVICE INVENTED BY E. H. THOMPSON OF JACK 
SONVILLE, FLA 
blot an ordinary signature and yet small enough to permit 
unrestricted use of the hand for other purposes. The device 
permits replacement of blotting paper as required. The 
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A PAPER RIGHT FOR 
CARBON COPY USE 


A CONVENIENT BOX 


A NATIONAL 
ADVERTISING CAMPAIGN 


Sea Foam Bond is a thin paper, specially designed 
for carbon copies and office forms. Used with thin 
carbon paper it gives 14 legible carbon copies. Re- 
mains upright in files. Stands erasures. 7 bright colors. 

The new blue and green box holds 1000 sheets. 
Offers wonderful window and counter display mater- 
ial. Acts as a constant reminder of Sea Foam Bord 
in the office where it is used. 

Sea Foam Bond is supported by national adver- 
tising in two great publications—a monthly and a 
weekly. A consistent, strong-selling campaign making 
sales for you! 

Stock and display profit-building Sea Foam Bond 
now! If you can’t get it from your regular wholesaler, 
write us for samples and prices. 


Look for this mark in each Sea Foam Bond sheet 
SSS 
2 fem F . of A 7 
“al * 


a 
THIN PAPER, ESPECIALLY DESIGNED 
FOR CARBON COPIES AND OFFICE FORMS 
4 





BROWNVILLE PAPER COMPANY 
6 Water Street . Brownville, New York 
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OFFICES OF 
TOMORROW 


M VE EY 


: ompany, 


GRAND RAPIDS, MICHIGAN 


NEW YORK: 
545 FIFTH AVE. WHERE NOT EXCLUSIVELY 
REPRESENTED WE ARE 
CHICAGO: INTERESTED IN RESPONSI- 
BLE CONNECTIONS: 


610 SO. MICHIGAN AVE. 
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which 
holds 
band 


material 
str 


blotting device is 
the 


the base in position at the 


base of the of pliable 
the hand. A 
wrist end and 
An elastic band is used at 
of the 


of a leather 


allows freedom in use of ap 
an elastic 
€ palm. 
fact that doubling 


would make the us« 


at the finger end of th 


this place because of the hand 


enlarges the joints, whicl 
strap awkward and binding. The device is recommended 


clerks, bo 


others wh« 


for use by kkeepers, auditors, accountants, 


) use a pen constantly. 

particular advantage of Mr. Thompson’s blotting 
that it With this 

on the hand no time need be lost in searching for 


students and any 

The 
device is saves time. device fixed in 
position 
a loose blotter and picking it up before blottrng the matter 
just written. 


rl 
for 


are 
Communications should be addressed to E. H. 
105 East Union Street, Jacksonville, Florida 


ie patent rights on this new hand blotting device 

sale. 

Thompson, 
——__—g—___—_ 

A New Super Automatic Calculating Machine 

Che 


machine, is a new 


Mathematon, Model S, super automatic calculating 


and interesting office machine which is 


being distributed by Ralph C. Coxhead Corporation of 
New York City. It is declared to be remarkable in point 
of operating speed and simplicity and it is said that even 
the inexperienced operator can achieve high speed with 
little instruction. The machine is automatic in both multi 


lication and division, as well as being rapid and efficient 











rHE 


NEW MATHEMATON SUPER AUTOMATIC 


The 


dividend. 


for addition and subtraction Mathematon, Model S, 


features direct setting of 
In multiplication, the multiplicand is set on the keyboard 
in the auxiliary multiplier keyboard, a 
After 


only 


and the multiplier 
small ten key mechanism at the right of the machin«e 
both the the 


action depress the multiplication key 


factors have been written on keys, 


required is to and 
the machine automatically calculates the problem, showing 
the answer in a large convex dial, whereupon the multi- 
plier reappears and will accumulate if desired in the multi- 


WI! ile 


Starting point, 


the carriage is automatically re- 


the operator may set up the next 


plier proof dial. 
turning to 
multiplier 

\- few 


as follows 


features of this machine are 
ten key 


of the outstanding 


automatic multiplication; multiplier 
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TYPEWRITER 


BB EVERYTHING for the 
TYPEWRITER 

| No matter where you are 

located in the United 

| States you can get over- 

| night service from any 
one of our many 

branch offices 


American Writing Machine Co. 


Established 1880 


374 Broadway 
New York, N. Y. 


IN ALL PRINCIPAL 





OFFICES CITIES 














BEAUTY ° STRENGTH 


In the COLUMBIAN-SUCCESS Desk Calendars your cus- 


tomer instantly sees two striking characteristics. 


The modern note is evident Substantial and Durable in 
in the appealing ranges of construction, Columbian- 
color available . . . Satin Success bases have a 
Black . . . Olive Green quick appeal to the 
... Mahogany Brown buyer . . . Carefully 


... Chinese Red... 
Color in the office 
is the keynote to- 


That 


designed, —the 14 
New Features are 
winning hundreds 





day. is of users daily. 
why these That is why 
bases in these dura- 
color ble bases 


SERIES 19 BOOK STYLE 


Spell DROFIUTS for You 


Write for Catalogue and Prices 


COLUMBIAN ART WORKS | 
1024 JUNEAU AVE. 
MILWAUKEE 



































THE 


-o- Meter 


REG U.S. PAT OFF 







Absolute 


Positive 
Control ! 


FORGERY 
PROOF 


The Signature affixed by the SIGN-O- 
METER is SHREDDED and defies re- 


production. 


SAVES TIME 
—LABOR—MONEY 


THE HEDMAN MANUFACTURING 
COMPANY 


1158 Center Street s 





Chicago, Illinois 
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keyboard, two multiplier proof dials showing amount be- 
fore and after problem, smooth sliding carriage, automatic 
carriage return, direct setting of dividend, fast mechanical 
action, milled and cut construction, occupies only little 
more desk space than the ordinary letterhead, and is ex- 


ceedingly quiet in operation. 

















| Announcing a New 
Water Control 
Creatly Increasing the Efficiency of the 


DANDY ENVELOPE SEALER 





PRICE $12 


Retail in The United States 

“SAVES TIME WHEN MOST NEEDED” 

THE DANDY ENVELOPE SEALER 
offers a fine sales opportunity due to the wide 
demand for an efficient rapid and reliable ma- 
chine at a moderate price. Sells readily to the 
concerns you serve with other lines. 

ATTRACTIVE CIRCULARS and order 
blanks free which help produce business. 

SEND FOR SAMPLE MACHINE and 


get our new liberal proposition to dealers. 


THE OFFICE APPLIANCE CO. 


191-195 Devonshire St. Boston, Mass. 
(Sole Selling Agents Dandy Sealer Corp.) 




















MAYFLOWER SHIP” DESK BLOTTER-—This is dis 
tributed by the Stationers Specialty Corporation, 149-51 
Lafayette street, New York, N. Y., and was described 

on Page 33 of the July issue 








Bookkeepers’ Unique Arm Rest 


Thomas C. Raine has obtained a patent on an interest- 
ing arm rest which is particularly suitable for use by book- 
keepers. Reference to the accompanying illustration will 
make clear the structure and function of the arm rest. It 
has a flat rest portion for the right hand of the user, from 


which projects, in a lower plane, a stabilizing plate which 





BOOKKEEPERS’ DEVICE INVENTED BY T. C 
RAINE, MULLINS, SOUTH CAROLINA 

fits in between the leaves of the book being worked 
upon. A guide arm provided with finger grips extends to 
the left providing easy means of shifting the arm rest 
when desired 

Mr. Raine’s device can be made in various sizes and of 
various materials. The patent rights on it are for sale. 
Communications should be directed to Mr. Raine at Mul 
lins, South Carolina. 

— 


“Ready-Dip” Fountain Inkwell 

Patent No. 1,811,745 has been granted to Jan P. Clary, 
Hartford, Conn., on his invention called the “Ready-Dip” 
inkwell. This new inkwell is referred to as an improved 
type of fountain inkwell wherein the reservoir is formed by 
an ordinary commercial bottle of ink. The base of the 
“Ready-Dip” well has a central well portion and is sur- 
mounted by a casing having pen openings. Just above the 
A special 


well is a space for an inverted bottle of ink. 
stopper is provided for the ink bottle which permits only 
the correct amount of ink to flow from it to fill the well. 

The “Ready-Dip” well can be used as a fountain pen 
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CoLLEcTIONS SPEED UP 
for ELLIOTT-FISHER users 


“UNDERWOOD, 








Because they are prompt, statements that 
appear on the first of the month are strong 
bids for prompt payment. These get first 
call on the customer’s check book, while 
bills that straggle in ten or twelve days 
late may be held over until the following 
month. Users of Elliott-Fisher reap the bene- 
fits of this human tendency. They save time, 
trouble and money on collections because 
Elliott-Fisher Machines enable them to 
keep their postings up to date...to mail 
their statements on time. 

Elliott-Fisher speeds up all your record- 
writing requirements. It simplifies every 


operation. The exclusive flat writing sur- 


face reduces form-handling, insures clean, 
readable carbon copies and makes rapid, 
accurate collation of forms of various sizes 
remarkably easy. Costly operations are 
eliminated by writing several related rec- 
ords simultaneously. 

Accuracy is certain on Elliott-Fisher be- 
cause each entry is proven at the time it is 
written. Trial balances are prepared in a com- 
paratively short time. And at no additional 
cost Elliott-Fisher provides in the complete, 
compact form of the Automatic Audit Sheet, 
a summing up of each day’s transactions at 
the end of that day. There is an Elliott-Fisher 
to fit every record-writing requirement. 


Elhott-Fisher 


Flat Surface Accounting - Writing Machines 
PRODUCT OF UNDERWOOD ELLIOTT FISHER COMPANY 


Marketed by General Office Equipment Corporation, 342 Madison Avenue, New York, N. Y. 


Sales and Service Everywhere 


ELLIOTT-FISHER, SUNDSTRAND...SPEED 


THE WORLD’S BUSINESS” 
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This advertisement is No. 12 in a series of testimonials from America’s Leading Dealers 


From this up-to- 
dale store al 23 
Tenth Street, Marr- 
Lyons Co. serve 
prominent Philadel- 
phia business with 
Columbia-made 
Typewriler ribbons 
and carbon papers 





**Your merchandise 
has been the means of 


developing some very nice business 


- - - is the kind of business 
that stays sold!” 


ry. 
[Hus does the Marx-Lyons Company, of 


Philadelphia, testify that a properly organized type- 
writer ribbon and carbon paper department will pay 
gratifying profits regardless of business conditions and 
seasonal slumps. 


“Since we have adopted your carbon papers and type- 
writer ribbons,” reads their letter in part, “‘we have 
had practically one hundred percent satisfactory re- 
sults. Your merchandise has been the means of de- 
veloping some very nice business along this line, and 
it’s the kind of business that stays sold.” 


It is decidedly worth while to really organize your 
ribbon and carbon department—to organize it effi- 
ciently and effectively with Columbia methods and 
Columbia merchandise which together create ap- 
preciable profits and customers that stay sold. Write 
us for the reasons—and the proof. 











Among the prominent firms whose 
endorsements of Columbia mer- 
chandise and sales cooperation have 
already appeared in this series are: 


Farnnam PaintinG And Stationery Co., 
Minneapolis 

Witson Sratrionery Anp Parintine Co., 
Houston 

FE. L. Warre & Co., Fort Worth 


Scuwaspacuer-Frey Stationery Co., Los 
Angeles and San Francisco 


Frecp Stationery Co., Tulsa 

Zac Suiru Stationery Co., Birmingham 
Hetwic-Caapman Co., Portland, Ore 
Gustave Fiscuer Co., Hartford 
Srewaarr Orrice Surety Co., Dallas 


COLUMBIA cre reper: 
and Carbon Papers 


° COLUMBIA RIBBON & CARBON MFG. CO., Inc. 





a Main Office and Factory Glen Cove, L. I., N. Y. 
Aye: Branch Offices and Agencies in all Principal Cities of the United States; also Toronto, Merico 
. City, London, Madrid and Milan. 








——— . — —EE 
THERE LS A DIFFERENCE IN TYPEWRITER RIBBONS and CARBON PAPERS! 
Leading Dealers Everywhere Will Tell You! 
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a fountain pen or an 
The 
so made that it will accommodate one or more pens on the 
stand. It for use in 


to keep 


steel pen always ready for action. 


filling station or as a place 


ordinary well is 


same is recommended particularly 


banks and hotels where it will tend to prevent unsightly 


2 Se TT 


< 
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INK- 
SHOWING ITS CONSTRUCTION AND OPER- 
ATING FEATURES 


CROSS SECTION VIEW OF THE 
WELL 


““READY-DIP” 


appearance and for use in the office or home where a pen 
ready for use is constantly needed. 

Further information concerning the “Ready-Dip” inkwell 
from the Inventors Manufacturers 
Technical Service Company, 488 Prospect avenue, Hart 


can be secured and 


ford, Conn, 
— 
Smith-Corona Steel Utility Table 
The L. C. Smith & Corona Typewriters Inc., 51 Madison 
avenue, New York, N. Y., provides an all steel utility 


stand which its dealers sell for office, school and home 


The dimensions are 18x32x26 (high); a drawer is provided. 


The finish harmonizes with office furniture in green. The 
table is shipped knocked down, each in an individual car 
ton. The retail price is $8.00. 
- a = 
New Features of Bosch Trimming Board 
The Bosch trimming board, manufactured by Bosch 


370 Lexington avenue, New York, N. Y., is 
Jakelite laminated sheet stock for 
the surface of the board, and is equipped with an automatic 


Products, Inc., 
now being made with 
hold-down clamp which insures alignment and safety dur- 


ing the trimming operation. Use of the phenol resinoid 








THE NEW BOSCH TRIMMING BOARD WITH LAMINATED BAKE- 

LITE ON SURFACE OF BOARD AND AN AUTOMATIC HOLD- 

DOWN CLAMP WHICH INSURES PERFECT ALIGNMENT AND 
SAFETY 


material makes for more speedy operation of the trimmer, 


this material smoother finish than either 


wood or metal and reduces static, thereby preventing the 
Other ad- 


as preserves a 

clinging of the paper or print to be trimmed. 

vantages are strength, lightness and durability. 
The hold-down clamp works through the movement of 












HEY tell automatically the exact amount of 
postage, in cents, required on all mail matter, in- 
? cluding parcel post rates by zones. Warranted ac- 
Fi curate. Beautifully finished in French gray or gold 
Is bronze enamel. 

Ed 
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Made in Several Styles 
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Intended for in- 
dividual desk, li- 
brary, office or 
shipping room. 
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NATIONAL 





Dealers Supplied 
Leading 
Jobbers 


by 







Send for 
Catalogue 













“FAST MAIL” 


Ya tia ta tlaxt 
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Pelouze Manufacturing Co. 
232-242 East Ohio Street, Chicago, Illinois 


Original Manufacturers Reliable Automatic Postal Scales 


Tateatet 


viva 
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it’s GOOD BUSINESS 




















to stop where Business is Good! 








| cluding a 






You'll find extra 
value in every- 
thing at New York’s 
most successful 
hotel... 


of the town. Extra Value 
A location in the heart of 
mid-town Manhattan “next 
door to everything.” Private 
tunnel to the Pennsylvania 
Station. B.&O. Motor Coach 
connections, too. 
a The overwhelming success of 
116 new sample rooms. Four the Hotel New Yorker is not 
popular price restaurants, in- —_ built upon low rates alone; it 
“speed counter is built upon BIGGER AND 
Coffee Shop—with BETTER VALUE. Come and 
food that is the talk get it! 


NEW YORK'S MOST POPULAR HOTEL 


HOTEL NEW YORKER 


34th Street, at 8th Avenue, New York 
RALPH HITZ, Managing Director Chicago Office: 77 W. Washington St. 


2,500 rooms. A radio, tub, 
shower, circulating ice water, 
Servidor in every one of them. 
Extra value! Every room an 
outside room—and 85 % of them 
priced at $3.50 to $5.00. Extra 


value! 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
partitions, wire guards, etc. SPECIAL 
WIRE GOODS MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 
2720 Ferry Street 
BRYAN. LAFAYETTE, 

‘eS INDIANA 


ANITARY 























The approval of Bindah Fasteners by both the 
large and small users accompanied by helpful 
suggestions has been spontaneous we 
acknowledge our indebtedness. Although we 
were convinced of the superiority of Bindah 
Fasteners, this immediate, almost universal 
commendation of our product is a complete 
surprise. We are, however, in position to 
take good care of all inquiries and orders 
Please address 


BINDAH PRODUCTS !NC 


3645 Montrose Avenue 
CHICAGO, ILLINOIS 
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the upper knife, in advance of the shearing. Under com- 
pression a print is firmly held to the cutting edge for its 
full length before shearing begins, preventing any move- 
ment of the print and permitting clean edge cutting. This 
feature promotes safety by making it unnecessary to have 
ngers near the cutting edge. 
i iicaeiadieseanaiaias 
Timely School Window Displays Offered by 
Eberhard Faber 


lo provide dealers with suitable window display mate- 
rial to be used when schools reopen after the summer 
vacation, the Eberhard Faber Pencil Company has made 
up a handy carton containing selected descriptive cards, 
school supply streamers, attractive cutouts and large re- 
productions of Saturday Evening Post advertisements re- 
lating to the company’s Mongol No. 482 pencil, Mongol 





SCHOOL y SuppPui 


a 
eee 
* 


Large displey pieces 
sent on request with 
smaller cards by 
Eberhard Faber 
Pencil Co. to dealers 
for school window 


display. 





colored pencils, Van Dyke 601 pencils and Eberhard Faber 
erasers. This collection of advertising material is designed 
for a window of moderate size. For those dealers whose 
windows are large, additional easel back cards, each 28 
inches by 36 inches, featuring the various items, will be 
furnished on request. All of this material may be ob- 
tained without charge by writing to the Eberhard Faber 
Pencil Company, 37 Greenpoint avenue, Brooklyn, N. Y., 
asking for school display for medium sized window, or for 
a large window, as the case may be. 
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Announcing 


The Invineible 


“FAIR PLAY” CREED 


In order that all Invincible dealers may have a clear and definite 
understanding of the sales policies of this company we set 





forth the following as the Invincible Creed: 


{ The Invincible Metal Fur- 
@ niture Company never 
has, and does not intend to es- 
tablish direct factory sales 
branches. 


J It has been the policy of 
@ the Invincible Metal Fur- 
niture Company to carry on 
transactions through dealers 
and in no case where we have an 
established dealer will this fac- 
tory quote direct to the con- 
sumer. 


We shall deal exclusively 

@ through our own dealers. 

In no case will we change the 

name plate on any of our stand- 

ard merchandise so as to be able 

to sell competition, ‘‘around the 
corner.”” 


We have not, nor will we 

@ accept orders from any so- 

called Mail Order House for 

standard merchandise for re- 
sale. 


> Invincible metal products 
@ will never be sold to syn- 
dicates for resale at a less price 
than sold to our established 
dealers. 


Quotations to all estab- 

e lished Invincible dealers 

will be based on the same quan- 
tity prices, f.o.b. factory. 


4 An “In Stock’? Depart- 
@ ment shall be maintained 
insuring prompt delivery on all 
standard numbers at all times. 


if Invincible metal products 
@ shall be priced low enough 
to assure the dealer quick turn- 
over at a fair profit, and enable 
him to meet competition. 


Complete satisfaction to 

@ the buyer shall always be 

the first consideration in mak- 
ing Invincible products. 


This is the Invincible “*Fair Play’’ Creed—our pledge of per- 
formance in the making and selling of Invincible Products. Its 
purpose is to protect Invincible dealers and to help them make 
greater profits. 


INVINCIBLE METAL FURNITURE CO. 
2600 Franklin St. 


Manitowoe, Wisconsin 
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SELL YOUR GOODS WHERE GOODS WILL SELL 


TO MANUFACTURERS WHO 
SEEK DISTRIBUTION IN 
SOUTHERN UNITED STATES 


AND SOUTH AMERICA 





only an opportunity for a permanent display 
in the Exchange Building, but representa- 
lion by highly trained salesmen who know 
office equipment and HOW TO SELL IT?! 
Through its activities the Exchange wiil be 


This is your opportunity. If your goods 
have a market in the southern states, or 
South America, or both, you can profitably 
use the services of the Manufacturers 
Exchange in building sales volume. 


The Manufacturers Exchange under the 
leadership and direction of M. Martin 


in a position to furnish much valuable mer- 
chandising information to manufacturers 
who make use of its services. 


Kallman, offers a unique service. It offers not 


HOW YOU WILL BENEFIT 


1. The Exchange provides a permanent display and warehouse for stock. 


2. The Exchange provides factory representation by high grade, trained 
salesmen. 


3. The Exchange aids in developing and maintaining southern markets. 
4. The Exchange furnishes authentic information on merchandising problems. 


5. The Exchange is on the firing line and in a position to cope with situations 
as they are—facts not theories. 


Bul send for the Exchange booklet describing in MANUFACTURERS EXCHANGE 
MANUFACTURERS EXCHANGE BUILDING 

: . . : 603 ST. CHARLES STREET 
manufacturers of office equipment. It tells an yew on EANs 


detail the benefits this organization offers to 


LOUISIANA 


interesting story. Wrile for a copy today. 
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(Meetings and Dinners—Continued from a Forward 


Section) W 
Stationers Association of New York Appoints A CTION, NO ye @ 


Committees 

rhe Stationers Association of New York has appointed 
the following committees for 1931-32: 

Membership committee Chairman, Samuel Libien, 
Libien Press, 920 Eighth avenue; Arthur Hirsch, J. Meyers 
Stationery Company; Charles Krickel, National Blank 
Book Company; Louis Tavernier, Fulton Specialty Com- 
pany; C. A. Nitschke, Automatic Pencil Sharpener Com- 
pany; I. Monheimer, Boorum & Pease Company; Henry 
L. Erny, C. Howard Hunt Pen Company; Edward Dooley, 
Wilson-Jones Company; Charles Herold, Oxford Filing 
Supply Company, Brooklyn, N. Y.; E. J. McDonough, E . F 
J. McDonough & Company, Brooklyn, N. Y.; Mr. Griffin, for husiness this fall i nets ‘ale 
John E. Meyer, Inc., and Louis Wachtel, American Lead 
Pencil Company. 





A busy autumn season is more likely to be 


your portion if you are well prepared. Fall 


Engraving and printing committee: Chairman, H. D . > 
Plummer, H. K. Brewer & Company, Inc.; George H business should be anticipated now, and 
Bayer, Stevenson & Marsters, Brooklyn, N. Y. stock arranged accordingly. Dealers who 

Loose leaf and blank book committee: Chairman, Wal- can show the goods will be the ones to sell 
cott Rogers of Wilbur & Hastings, and William C. Siegert. them. . 

Paper committee: Chairman, Clarence M. Smith, Smith Gunlocke has a plan of cooperation that 
& Thomson: William E. Ward, J. Ward & Son. and J. enables dealers to get the most out of their 
Thomas Hill of Brooklyn, N. Y._ territory all the time. If you would like to 

Auditing committee: Chairman, Louis Crummel, John know more about this, write us on your 
Ward & Son and A. G. Seiler ; business letterhead. 


Entertainment committee: Chairman, Edward Gash, 
George B. Hurd & Company; H. W. Rogers, Wilbur & e = e un OC eC 
Hastings; Myron A. Stein, John Ward & Son; Mortimer 4 
O’Connell, L. E. Waterman Company; Milton Van Alst, ( h ( W 
Eberhard Faber Pencil Company; George Hanna, E. V. alr O., ayland, N. xX 
Brokaw Compan) New York Salesroom: 138 Grand Street 

Office commodities committee: Chairman, Henry Frank, 
and H. A. Farnell of H. A. Farnell & Company, Brooklyn, 
va 
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Toronto Stationers Hold Golf Tournament 
The Commercial Stationers Association of Toronto held 
a golf tournament at Stratford on June 24. It is reported 
that everything was fine, even the weather 
The stationers were guests of James Preston, whose hos- 


pitality was acknowledged in suitable words by the chair- 





man of the golf committee, D. A. Balfour. Twenty-four 
members and friends were present 
Gordon Moir, who presented a card with a low net of 
sixty-four, won the “James Preston Cup.” Other prize 
winners were as follows: Mr. Popham, low gross; second 
low gross, Mr. Parker; least number of putts, E. Collins; 
second low net, W. E. Hardman; low on first nine, D. A 
Balfour; low on second nine, R. H. Helwig; second low on 
second nine, H. L. Muir; high gross, J. S. Luckett 
smimenneiiliajuicaianitiy 
Scoville Community Picnic 
The Scoville Manufacturing Company, Waterbury, Conn., 





held its annual field day June 27. This is an evolution from 





the Bushnell national magazine advertis- 
ing is increasing the popularity of Vertex 
File Pockets and Paperoid Wallets, mak- 
ing these items easy for you to sell. 


a family picnic to an important community event. 
a 
Stationers Square Club Holds Final Meeting Before 
Vacation Season 
The Stationers Square Club of Greater New York met 
at the Hotel Aberdeen, New York City, June 25, for the 
final gathering before the summer season. The next 


Our Store Proposition, including only the 
most popular numbers, makes it easy for 
you to stock the Bushnell line. 


ne ’rite now for full particulars 
meeting will not be held until September. Write now for , chs 


After enjoying a general fellowship at dinner, the meet- 


ing was called to order at eight o'clock by George A. A L V A H B U 5 ‘4 N E L L i O : 
Nitschke. A number of business matters were cared for te n 

3 ners 
and several suggestions as to the activities of the asso- Durable Filing Contai ‘ hi 
ciation next fall were made by the officers and members | 13th & Wood Streets Philade pnia 
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Right Through the\ear 


HERE is no “closed season” on the sale of JOSLIN Eclipse 

Time Stamps. Every day, every week, every month—the year 
through—there is a constant demand for and sale of them. Plenty 
of dealer helps, too, all for the asking: three-color counter and 
window displays, literature, newspaper mats, national advertising— 
all these to create inquiries, sales i you. 
Guaranteed? Yes—unconditionally for one year! Substantially 
built for hard service, satisfaction and added profits. Order a trial 
lot today of this “Stamp With a Memory.” 


A. D. JOSLIN MANUFACTURING CO. 


lith Floor, Merchandise Mart Chicago, Ill. 





ECLIPSE TIME STAMP 








For Inventory | 


--+-+In the freight house and the 
shipping room ... hundreds of places | 


KLUTCH 
BINDERS 
and 
BOARDS 





There are actually very many different kinds of record keeping jobs 

which are handled more conveniently and with greater time economy 

when “KLUTCH” Binders and Boards are used. Handier, more posi- 

tive in action and easier to operate than ordinary clip and archboard 

devices, KLUTCH uses a new principle of operation, dispensing with 

springs, levers and handles. Write us for descriptive matter, prices 
and discounts. 


Atlas Stationery Corp. 
Distributors for Cushman & Denison Mfg. Co., 


109-111 Leonard St. New York, N. Y. 


Middle West and Western Distributors: Associated Sta- 
tioners Supply Company, Jefferson & Quincy Sts., Chicago 
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present. The meeting also served as a goodbye party for 
Abe Goldberg, who left shortly after for a journey to 
Europe. 
—_—_—~=f- - 
New York Office Appliance Managers Close 
Successful Half Year 

The New York Office Appliance Managers Association 
wound up the first six months’ activities with not only 
the best attended meetings for that period, but with what 
is probably the most interesting program they have ever 
undertaken. The program throughout the year has been 
organized by President C. M. Price and is highly in- 
structive and helpful. As a fitting close to the season, 
a golf outing was held at the Winged Foot Country Club, 
Mamaroneck, N. Y. The membership of the association 
has steadily increased and plans under way for the fall 
meetings are such as almost to guarantee one hundred 
per cent attendance at every meeting from September to 
the end of the year. 

——— 
Central Travelers Hold First Annual Summer 
Meeting 

The Central Travelers Club, for the states of Indiana, 
lower Michigan, Ohio and West Virginia, held its first 
annual summer meeting and outing at the Brookside Coun- 
try Club, Columbus, Ohio, on June 25. A golf tournament 
took place in the afternoon, which included members of 
the Travelers Club and several of the local stationers. 
Prizes were awarded as follows: Low gross, Steve Stout, 
Wilson-Jones Company; low net, Harry Balch, Quality 
Park Envelope Company; second net, Don Hanover, 
Hoosier Desk Company; third net, John Duncan, The 
Diehl Office Equipment Company. 

Other prizes were also awarded for various achievements, 
to Ed. Sell, Harry Squire, Eddie Nelson, Harry Nichols, 
John Wiesing, and Jack Sell. Frank O’Connor drew a 
prize for the shortest drive. In the evening a fine dinner 
was served, followed by a business meeting, at which the 
first draft of a code of ethics, which the Central Travelers 
Club is going to submit to the stationers and travelers 
throughout the country, was read and which was received 
with the hearty endorsement of all present as a move to 
create a better understanding in our industry. 

—_—- ~~ SO 
New York Stationers Golf Association Holds 
Tournament 

The fifth tournament of the association above named 
took place on Tuesday, July 14, at Dunwoodie golf club, 
Yonkers, N. Y. 

\t the previous tournament held on June 
members and guests played at Lennox Hills, but on 


23, nineteen 
account of rain no points were issued on season’s cups. 

Following are the remaining tournaments for the 1931 
season at the time of writing: Thursday, July 30, Shelter 
Rock, E. E. Huber, host; Tuesday, August 11, Englewood, 
G. W. Fairchild, host; Tuesday, August 25, Gedney Farms, 
Morris Popper, host; Tuesday, September 15, Knicker- 
bocker, L. H. Tavernier, host; Tuesday, September 29, 
Preakness, Julius Kahn, host; Tuesday, October 20, Rich- 
mond County, F. B. Huber, host 

ore = 
Montreal Stationers Enjoy Golf Tournament 

On June 24 some fifteen dealers and manufacturers at- 
tended a golf tournament at the country club at St. Lam- 
bert, Quebec. 

The outstanding features of the game were the low net 
scores turned in by William P. Crites of Crites & Riddell 
and his two sons, each gentleman carding an eighty-six. 
Those attending the tournament included W. P. Crites of 
Crites & Riddell; William F. Dawson, Charles F. Dawson, 
Ltd.; O. H. Manning, O. H. Manning & Company; Eugene 
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Quick SALES 


School equipment shoppers, millions of whom come into the market 





















in September, will buy the Conklin Nozac Symetrik—the sac-less 
“Pen That Winds Like a Watch." Here is the new fountain pen that 
has already brought a renewed and aggressive public interest and 
renewed public buying into the fountain pen industry. 
Be prepared for these Quick Seles. 













All = stu- 
dents and 
writers want 
the greater ink X 
capacity of the 
sac-less Conklin 












Nozaec Symetrik 
—35°> more than 
sac pens of the same 
size. With visible ink 
section or all opaque 
barrel, as desired. The 
pen is filled or emptied 
by merely turning the 
knurled end of the barel— 
like you wind a watch—e 
unique new filling device that 
has captured popular interest. 
In two models, $6 and $10. Pen- 
cils to match $3.50 and $5.00. 
The famous Conklin Endura Symet- 
rik pens and pencils appear this fell 
in startling new color combinations, 
pens $5.00 to $8.00, pencils $3.50 to 
$4.50. Other Conklin pens, new shapes 
new colors, $2.75 and more. Pencils 


$1.00 and more. schematic. SE 


THE CONKLIN PEN CO. 
Conklin advertisements will 


TOLEDO, OHIO ee “a appear regularly in all leading 
Chicago San Francisco 4 College Weeklies during the opening 
semester. 


10 Great Magazines 
21,581,941 Circulation 
Approximately 100,000,000 
Readers 
Striking, attention-getting Conklin 
advertisements wil appear in Au ust, 
September and October in The turday 
Evening Post, American Weekly, American 
Magazine, ‘Collier's Cosmopolitan, 
Literary Digest, True Story, 
Country entleman, 


Pathfinder and 
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SYMETRIK he 
UNCONDITIONALLY GUARANTEED hig . a 
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Famous 
Magazine 
helps you sell 
printing on a quality basis 


Weston’s Record — the fascinating Readers of Weston’s Record know that 
magazine that you see on the desks of Byron Weston Papers are the best and 


most economical for the purpose. The 
printer who says “We'll use Byron 
Weston Paper on this job” commands 
their instant respect. 


buyers of printing in banks, insurance 
companies, law firms, manufacturers 
and keepers of public records. 


It is the house organ of Byron Weston Square your shoulders and go after 
Company and sent with their compli- the good jobs. Get sample books and 
ments to thousands of the largestusers the new catalog of Byron Weston 
of quality ledger and bond papers. Its Papers from your paper distributor 
unique make-up and interesting con- or from us. 

tents have won for it a place of decided You'll be surprised how well “ Weston’s 
importance. Record” has paved the way for you. 

- 


BYRON WESTON COMPANY 


Leaders in Ledger Papers 
Mills at Dalton, Massachusetts, U.S. A. 5006 
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and Gerald Charters, Latter & Charters, Ltd.; R. G. Briggs, 


L. E. Waterman Company; M. A. Reid, Barber-Ellis, Ltd.; 
J. E. H. Stethem, The Wahl Company, Ltd.; R. Osborne, 
O. H. Manning & Company and L. A. Frederick, secretary- 


treasurer of the Montreal Stationers Association 
> - 

Prizes for New Members 

the Penn-Mar-Va 


recently, it 


lravelers 
to 
pre curing 


annual meeting of 
Wilkes-Barre 


prizes to 


At the 
Club in give 
club the 
greatest number of memberships during the current club 


H. G the 


America, chairman of mem- 


was decided 


away several members 
Shreiner of 
the 
ffering an aluminum chair suitable 


In addition to these 


ompany otf 


year prizes, 
Aluminum ( 
bership committee, is « 


for the home as a prize to the member who procures the 


greatest number of new members for the club in excess 
of fifteen 

Now, Mr. Shreiner believes, is the time to start an 
active membership drive. Mr. Shreiner earnestly urges 


cooperation so that the club may have a membership of 


before its next annual meeting. 


two hundred or more 
ia, 
Activities of Retail Stationers Association of New 
York City 
The association named in the caption hereto held its 


final meeting for the summer season on July 8. The meet- 


ing was enthusiastic in spite of the extremely hot weather 
The re 


summer, but the board of governors will meet 


prevailing. will be no further general meeting 
during the 
frequently 

The opening fall meeting will take place the latter part 
of September. 


Ed. Newton Moves to Springfield 

Ed. Newton, for many years with the American Writ 
ing Machine Company, has joined forces with Harry A. 
True of the Springfield Typewriter Exchange, Springfield, 
Mass., and will now have Springfield as his home town in- 
stead of New York City. 

The Springfield Typewriter Royal, 
machines, and also a line of 


Exchange handles 
Corona and Barr portable 
rebuilt typewriters. Mr. 
with so experienced a man as Ed. Newton in collaborator. 
(= i$ 
Luff Moves from Toronto to Los Angeles 
William C. Luff, formerly manager of the L. C. 

and Corona branch in Toronto, Canada, has moved to Los 
Angeles, Calif., and has taken over the managership of the 
Woodstock Typewriter Company office at 815 South Hill 


True expects wonderful results 


Smith 


street 
— ee — —- — 
New York Firm Changes Name 
The Mimeograph Repair Company, 154 Nassau street, 
New York, N. Y., has changed its name to the Duplicating 
Repair Company. The continue 
the old address. 


Machine company will 


under the new name at 


ee 

M-B-P Managers Visit Factory 
In recent weeks the general offices of the Miller-Bryant 
Pierce Company at Aurora, IIl., were visited by two branch 


managers. The callers were E. O. Andree, manager at 
Cleveland, Ohio, and T. J. Gibson, manager at St. Louis, 
Mo. 
————_<——— 
Springfield Has a New Stationer 
A new stationery house under the firm name of John 


Hopkins Company has been opened at Springfield, Mass. 
The store is situated at 25 Harrison street, which by the 


way, is considered a good location. Office Appliances ex- 


tends good wishes to the new house. 








Sherman-Manson Tu- 
bular Steel Stands, in 7 
Improved Models cost 
less today than ever 
before. 


Sign and mail the cou- 
pon below for further 
full particulars and 
prices. 








Style 22-A 


SHERMAN-MANSON MBG. CO, 
K 621-31 S. Kolmar Ave., Chicago 


Please send folder with full information regarding your new, lower prices, 


Name 





City. 








VL aaddiddddisddddddbbbdbddddddddddddide 


BUSINESS 


demands it! 


Business executives and 
clerks alike are no longer 
satisfied with ordinary chairs. 
They now demand the com- 
fort and convenience of 
posture chairs. And such 
chairs are economical—in 
fact profitable, because they 
make for better work. 


Ko-Rect posture chairs are 
| anatomically correct. They 
give proper support and thus 
produce a correct and com- 
fortable sitting position. For 
details, write Mr. Guy Ful- 
ton, Director of Sales, In- 
dianapolis, Indiana. 


Ko-Rect Posture Chair Co. 


High Point, N. Carolina 





All office styles, with or with- 
out arms, straight leg or 
pedestal, in genuine mahog- 
any or walnut, imitation 
mahogany or walnut, quartered or plain oak, 
also finished green enamel. 











WL eddddddddddddddddididdddddbddddddddddbdldbddddfddddddbddddddde 
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= Business College Principal Gives Advice to 
Graduates 
At the thirty-fourth commencement. exercises of the 
Utica School of Commerce, Utica, N. Y., William S. Ris- 
inger, the principal of the school, told the one hundred 
graduates that a very sick world has now “been discharged 
from the Depression Sanatorium” and is ready to admit 
them. After diagnosing the world’s ills, Mr. Risinger de- 
clared that the present time is auspicious for the business 
school graduates to start a career. 
“You see, young ladies and gentlemen,” said Mr. Ris- 


bbe. 4200.€ inger, “that with the building up of commerce today, you 





are destined to become a factor in the rehabilitation of 
business. You will be a contributor to the bringing back 
of a revival of trade and in the reestablishment of the 
Th D f O ii favorable cycle as gauged by the barometrical indices of 

e anger oO verselling consumption, freight movements, employment, the money 
market, and so on. Yes, you can be sure, regardless of 
When o buyer feanhdy ashe to be shown 0 cheap deck, what department or phase of work you find yourself doing, 
5 that because you are participating in an unusual general 


do you make every effort to sell him a better grade : 
situation, you will find it to your greater advantage that 


Avoid the danger of overselling by showing him an you have entered the commercial world at this particular 
Alma Desk, something he can afford, a product you time.” 

know will stand up and give him his money’s worth. Mr. Risinger completed his address by saying, “Business 
There are cheaper desks made but none equal them today is on the battle front. The cry is for every worker 
in quality at the price. to be a fighter.” 








Write for full information. 


ALMA DESK COMPANY 


HIGH POINT, N. C. 

























A COMPLETE LINE 


Correct in Design— Honestly 
Built—at the Right Price 













MISS STELLA WILLINS OF NEW YORK, WORLD'S CHAMPION FE- 
MALE SPEED TYPIST, EXPERIENCES THE NOVELTY OF BEING 
DRIVEN AT HIGH SPEED WHILE DOING HER TYPING IN THE SAME 
MANNER DURING A DEMONSTRATION AT BIRMINGHAM, ENGLAND 
Miss Willins is using the new Underwood portable typewriter 








Dealers Show Interest in New Product of Hanna 
Register Co. 

The Hanna Register Company of Indianapolis, whose 

new machine was described in the July issue, states that 

dealers are showing active interest in the new product 






A Style to Suit Every Preference. 
A Quality to Satisfy the Most Exacting. 
A Price to Fit Every Purse. 

Glad to send Catalogue 


and that orders and inquiries have come to them in large 






volume. The company feels that the reception accorded 






their new machine is due to a new trend in business con 





ditions. Dealers who realize the large volume of business 
in sales ticket registers and continuous form stationery 
naturally welcome the dealership idea as presented by the 


Jasper Seating Company 
Jasper, Indiana 





Hanna principle. 
The reader is referred to the previous issue for a descrip 






tion of the new register 








AUGUST 


Ve em me 


FEATURE THIS SALES STAR 


EC. ss 


— 
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[owe 





FO RCI I 


Model *150 
AUTOMATIC NUMBERER he 










% 
~\ 






Business slow? Then snap a little action into the old cash register with 
the Force Model ‘150°'—sales star of numbering machines. 






Customers pick the Model ‘150°’ because it gives them so much for their 
money. Look what they get for only $6.00 . . . strong frame, deep-engraved 
steel wheels, self-releasing handle catch, alignment gauge, convenient ink pad, 
simple action control, and permanent smooth operation. 







Don't complain about bad business; make it better. Stock up with Force ‘150's” at once; 
push them—tell every prospect you've got the biggest bargain ever in hand numberers—and 





be ready for a lot more customers . . . and bigger sales. 
WM. A. FORCE & COMPANY, Inc. 
105 Worth St., NEW YORK 180 No. Wacker Drive, CHICAGO 


Pacific Coast Agent, Wm. M. Partridge, 573 Mission St., San Francisco 
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A new “Profit Point” will 
appear each month pointing 
the way to profitable retail- 
ing of this major record 
keeping line. Write for an 
outline of the Oxford 
proposition NOW. 


[Nn Filing Supplies, the 
Oxford Line offers you the 
same modern packaging 
advantages as leading lines 
in other fields. 


PROTECTION 
CONVENIENCE 
ATTRACTIVENESS 


Oxford packaging protects. Of 2-piece con- 
struction, each Oxford box is designed to 
withstand transportation and handling, and 
is full covered with durable and practical 
gray kraft. Contents are always in perfect 
condition 


Oxford packaging is convenient. Common re- 
sale units are individually boxed, ready for 
resale and without rewrapping. Stock num- 
bers and descriptions are always legible 


Oxford packaging is attractive. Beautifully 
lithographed in Blue, White and Gold, Ox- 
ford labels enhance the appearance of your 
shelves. They create an atmosphere of qual- 
ity and promote the acceptance of Oxford 
Filing Supplies as a line well worth the price 
asked 


Let us send you a few of these outstanding 
examples of modern packaging and repre- 
sentative samples of the outstanding mer- 
chandise they contain. 


OXFORD FILING SUPPLY COMPANY 
340 Morgan Ave. 


Brooklyn, N. Y. 
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Portable Typewriters Stolen from King Typewriter 
Exchange 

ym the King Typewriter Exchange, 

Indianapolis, Indiana, that the 

stolen from its store 


Word has come fri 
205 Massachusetts avenue, 


following portable typewriters were 


on Sunday, July 7, 1931: 

Barr Universal 8106 
Coronas Royals Underwoods Remingtons 
V3A04675 265771 182082 323783 
J5A00232 270528 211436 270154 
D5A06129 236038 509594 
14402460 513012 
J1B05097 521798 
R6A03683 520093 


G2A08157 
The 


machines without question, p 


King Typewriter Exchange offers to redeem these 
roviding the total cost does 
not exceed $15 per machine 

In addition to the fact that the gross value of the ma- 
chines stolen is $1,140, 


local people because the 


suspicion has been cast on a few 
robbers gained entrée to the store 
which several tenants and their 


through the basement—to 


help have access. For these reasons the company is very 


anxious to have the matter cleared up as soon as possible 


iaendaltiiinaitaaa 

A Window Display that Made Good 
The Columbus Blank Book Company recently installed 
a window display featuring Rand visible record equipment 
and Vict 
play is said to have been unusually successful in attracting 


yr safes in a novel and striking manner. This dis- 


A flashing 
1 occupied the center of the win- 


attention and creating interested prospects. 


miniature crossing signa 


dow, with a miniature electric train running around its 











SUCCESSFUL 
RAND VISIBLE RECORD EQUIPMENT AND 


WINDOW DISPLAY OF 


VICTOR SAFES BY THE COLUMBUS 
BLANK BOOK COMPANY 


\ m 


and 


ach supplied the contrast between 
The 


value of 


base. del stage c¢ 


modern antequated methods. window contained 


out the 
rdern business. 


many signs, all pointing Rand visible sig- 


nal control in m¢ 


Che 


produced exceptional results, 


for one month and 


both 


window was continued entire 


in new prospects and 


lirect sales. 


aiiteaes 
Elbe Publishes New Catalog 

ue No. 31 has just been put into circulation by 

File & Binder Ce 

York, N. Y. 

1927 the Elbe 


The new catal 


Catalog 
the Elbe 
New 

In 


pages. 


ympany, Inc., 215 Greene street, 


catalogue contained only thirty-six 


gue has one hundred and sixty-four 
pages, an increase of over four hundred and fifty per cent. 
The difference in size indicates the rapid expansion of the 


Elbe 
ment. 


lines to include all kinds of loose leaf binder equip- 
The manufacturer offers to send copies of the new cata- 


logue to all dealers on request. 


pie, 
The F. & E. Baseball Sales Contest 
» Lightning Weekly, 
the Hedman Manufacturing Company, 1158 Center street, 

Ill., to an interesting 
which under the 


In a recent issue of the published by 


was made sales 


conducted 


Chicago reference 


contest is being heading of 














Lay Your Plans Now! 


Next month business will quicken 

it always does, that time of 
the year. If we are not prepared, 
we may not feel it; it is essential 


that we all! feel it . to the full 
eHect. Therefore, look around 
now and make ready. Take on 


lines that offer better convenience, 
neater, more becoming designs 

greater values. Check up on 
this oer as a starter: 























Sainberg 4-piece desk set, Florentine finish genuine leather, hand 


COGN BE in.an was 04000000 0c0ccerescsonneuceds capnet $25.00 
Also sold individually 
ee Ee eee er ee 7.00 
Letter Tray and Bovalled'C NR dens'sh sone desechanedat an 10.00 
I, «0 seen G660s odds octieceesscasseeeet 3.00 
Cees Fe OU GN eikkk dd cab obec cccccvecsccsccees 5.00 
Pam BRN SE Rs owe Sb binea pede ccccccebdgoccncese 4.00 
Atte GNI 6 5 ko no'de ndecahews thee: céetccecescusaens 3.00 


See our catalog for other self starting specials. 
“Beautifying the Office." 


Write for your copy of 





37-43 W. 26th St. 


S eames & CO., Inc. New York, N.Y. 


of DESK PADS AND OFFICE ACCESSORIES 


Manufacturers 





The quality and | price 
on these 


FILE FOLDERS 


will surprise you 


However you judge filing folders—stock, scor- 
ing, tabbing, etc.—you will find our line of 
folders compares only with the best. Yet the 
low price will surprise you. All sizes and styles 
—guide height, straight cut or tabbed in 1/, 
1/3, 1/5 and 2/5 cuts. Our stock is always 
uniform in quality and workmanship. Send 
for free samples and price list to the trade. 


WARSHAW 


MFG. CO. Inc. 

35 YORK ST. 

BROOKLYN 
N. Y. 
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oo 


Every dealer knows 
the Filing System today is the back- 
bone of every organization. And filing 


function satisfactorily 
They must have 
at 


supplies must 
over longer periods. 
quality, and yet they must sell 
competitive prices. 

Dealers who are selling GUSSCO Fil- 
ing Supplies find their customers get 
satisfactory performance. The GUSSCO 
line is diversified, reducing the ne- 
cessity of many special orders—it is 
sold at competitive prices—it isa great 
buy for the money. 

You too should be a GUSSCO desler. Write for catalog! 


GUIDE SYSTEM & SUPPLY CO. 


rPeea ECNE THAT STEP TO THE TRADE 
fone SAAR CF, 
NEW YORK, WN. Y. 


Look for the Blue Metal 
Edge Box. Be sure it's 
GUSSCO. 














Get the Effect with 
TELL CITY DESKS 





In general design, matching of clear grained wood and in 


transparent, durable finish, TELL CITY DESKS make a 


fine impression. The quality of materials and methods of 
joining insure lasting service. And, there is the feature of 
accessibility. Thousands of letters, reports, card records, 
books, etc., as well as tools and supplies can be put away, 


every one in arm’s reach, for instant selection. 


Here are weighty arguments for the Tell City dealer—not 
only in competition with other new equipment but in convinc- 
ing the user of an old desk that it should be replaced. In 
planning your autumn work, consider Tell City Desks. De 


scriptive matter on request 


TELL CITY DESK COMPANY 
TELL CITY, INDIANA 
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the F. & E. Baseball League. The twenty branch offices 
of the company are entered in the race, and play each other 
At the time of 


record of 


in accordance with a regular schedule 
Pittsburgh was top with a 
won and none lost. The other teams in order of position 
are as follows: Boston, Milwaukee, Philadelphia, Toronto, 
New Orleans, Seattle, Cincinnati, Los Angeles, San Fran- 
cisco, Buffalo, Kansas City, New York, St. Louis, Toledo, 
Cleveland, Florida, Minneapolis, Detroit 


writing, on seven 


Chicago, 


> 


Molyneux Takes New Position 
J. Chester Molyneux, who for the last five years has 
managed the Monarch Stationery & Paper Company of 
Jamestown, N. Y., has resigned to become manager of the 
a personal loan com- 


Jamestown Community Loan Inc., 


pany with a capitalization of $100,000.00 which is being 
formed by merchants and professional men. 

Under Mr. Molyneux’s management the Monarch store 
has become widely known for its novel methods of mer- 
chandising. During the past year he was president of the 
Jamestown Retail Association and of 
the sponsors of the company he has just joined. 

Mr. Molyneux won second prize of $100.00 in the Ester 
brook last He is 


of the organizers and treasurer of the greeting card 


Merchants was one 


merchandising idea contest December 
on 
dealers association of New York State, and he is a mem- 
ber of the committee of One Hundred of the National Sta- 
tioners Association. He will be missed by many friends 
among the trade. 


—_—>- 
Chicago Office Machines Firm Changes Name 
Robert Novak & Company is now operating under the 
the Chicago Office Appliance Company. The 
change was made indicative 
of the kind of business conducted, which includes the sale, 


name of 
so as to make the name more 


repair and rebuilding of used billing and bookkeeping ma- 
chines 

In addition to changing its name, the company recently 
moved from an upstairs location to a ground floor sales 
room at 533 South The new 
quarters are much larger and more accessible to customers. 
Robert Novak remains as president of the company. 

sceateiieatliiaapeanctniien 
Smith-Corona Agency in Topeka Moves 


Smith and 


Dearborn street, Chicago. 


Ransom O. Vaughan, manager of the L. C 
Corona Typewriters, Inc., sub-office at Topeka, Kas., an- 


nounces that the office has been moved into new and larger 


quarters at 1009 Kansas avenue, the main business street 
in Topeka. The office was formerly located at 119 West 
Seventh street, Topeka. 

salle 


Mark Twain on Advertising 
McKinney, sales manager of the Consolidated 
Appli- 
ances that the story of a recent advertising convention in 
New York held to get merchants and manufacturers to do 
more advertising, brought out no arguments to 
one advanced many years ago by Mark 


Edwin 
Press Clipping Bureau of Chicago, reminds Office 


sales be 


compared with the 


Cwain 

Mr. Clemens was editor of a Missouri paper at that time 
and a subscriber wrote to him saying that he had found 
a spider in his paper and asked the editor if this was a 


sign of good luck or bad. Mark Twain replied as follows: 

“Old a spider in your 
neither good luc! The 
merely looking over our paper to see which merchant was 
that that store, spin his 


web across the door, and lead a 


Finding paper was 


nor bad luck for you 


Subscriber 
spider was 


go to 
life of undisturbed peace 


not advertising, so he can 


ever afterward.” 
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Rust proof — they satisfy the 
customer. They protect the 
dealer against serious complaints 


Steel pins should never be sold excepting 
for the most temporary uses. They should 
never be sold under any circumstances to an 
unsuspecting customer who doesn’t know 
that steel pins rust quickly. Steel pins may 
be indistinguishable from BRASS at the 
moment of purchase, but the user may be 
expected to make serious complaints when 
paper or cloth is ruined by the rusting of 
steel pins. 


For all but the most temporary uses 
Puritan BRASS pins are the pins to sell. 
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Puritan bank pins are mace of brass wirefand cannot rust. They are made in sizes 00, 1, 2, 3, 4, 5, 6, /, 
and Lills and are packed in \%4-lIb., %4-Ib., and 5-lb. boxes. 


Puritan Brass Pins 


They are universally useful and they are 
everlastingly dependable. 


Puritan BRASS pins never mar, stain, or 
tear paper, no matter how long they are 
left in place. They never stain or tear cloth. 
They cannot rust, either before or after they 
are used. They protect the customer against 
disappointment and actual damage. They 
protect the dealer against serious com- 
plaints. 


Protect your business by featuring and 
pushing Puritan BRASS bank pins. 


The Oakville-American Pin Division also 
makes all grades and sizes of steel pins for 
temporary use. 


OAKVILLE-AMERICAN PIN DIVISION 


SC OVIEILEL 
WATERBURY. 


Pins, Clips, Fasteners, Thumbtacks, 


MANUFACTURIN G c O™MPAN Y 





CONNECTICUT OAKVILLE -AMERICAN 
Teh , yy te dag 
ak-a-pins, etc. £ 





NEW YORK CHICAGO 





E 
SAN FRANCISCO 5 
q& 
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ROBARCO! 


mae 


ADDING MACHINE ROLLS 


Now stocked in five grades, offering sufficient variety to 
answer practically every requirement. 


Manufactured in our own plant. 

Every roll firmly wound, with smooth edges, free from lint and 
breaks. 

2-5/16” rolls packed loose, 100 to carton. 

2-5/16” rolls packed 12 to box, 8 boxes to carton, for convenient 
distribution in small units. 

3-15/32” rolls packed loose, 50 to carton. 


SPECIAL SIZE ROLLS TO ORDER. 


Prices according to quantity ordered. 
Send for samples and quotations. 


ROCKWELL-BARNES COMPANY 


1511 West 38th Street Chicago 














Buyers 
Believe 
am Signs 





Those who look for up to date equipment... —_ capacity and suitability of your store as a source 
look around. They gauge your store and your- _ of supply for newest and best office equipment. 
self by what they see. Modern store arrange- Thruout, Edco Desks are modern. Edco is for 


ment and display are seconded by up to date __ the dealer who isn’t and wants to be satisfied. 


lines. A display of Edco Desks suggests the 


EVANSVILLE DESK COMPANY, evaxsvite io. 
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Swartz Opens Business in Los Angeles 


Wiley Ray Swartz, who for eight years has managed the 


) 


interests of the Gunn Furniture Company in Los Angeles 


and surrounding territory, has gone into business for him- 
self under the name of the Swartz Desk & Chair Company 
at 700 South Sichel street, Los Angeles. The 


is one block from North Main street at the corner of Sichel 


new location 


The com- 


Milwaukee 


near Mission road. 


desks 


Alhambra avenue, 
the American 


street and 


pany handles new and 
chairs. 

The American desk has been a Los Angeles product for 
The 


Swartz’s specifications, and it is said 


the last fifteen years. new construction and finish of 
this desk to Mr 
to be a particularly attractive and substantial product. The 
Milwaukee 


ard of quality is well known and the new posture lines are 


is 


chairs require no comment. Their high stand- 
superior articles in every 
Office Appliances extends its cordial good wishes to Mr. 


respect. 


Swartz and his associates 











ham 


a sledge 


the final step in the Bates 


“GETTING THE BREAKS.” anvil, 

mer and a strong right arm 

trade-in plan for stapling machines 

a goed way for many dealers to “‘get the breaks’ 
Stapler business 


An 


This has proved 
on the 


Mr. Cohen Composes New Words for an Old Song | 
J. J. Cohen of the C 
York City, has written some new verses to go with the 
tune of The Old Oaken Bucket, with the intention of hav- 
ing the song sung at the convention of the National Type- 
writer Dealers Association in New York City this month. 
The the old 
How dear to my heart are the yearly conventions 
Where friendships of old are “rebuilt and made new” 
The the 
And seeing the sights of the 








yhhen Typewriter Exchange, New | 


new words to song are as follows: 


fun and attention, 
Town old and new, 


meetings, the dinners, 


I always regret when the last day is ended; 
And wish it continued a day or two more; 
And sad is the parting, and with hand extended, 

I leave for my home as I say au revoir. 
Chorus 
The Typewriter Dealer, the Portable Dealer, 
The Used-Machine Dealer, we all love so well. 
Then back to the job of repairing and trading; 
I work with a zeal and I'll do 
My work-day goes on till the twilight is fading, 


so much more, 


3ut light is my heart as I reach my home door. 
I'll dream for a of another convention 
With heart full of hope 
Awaiting the day with an anxious attention 
friends that I knew as of yore. 


year 
we will all meet once more; 
To meet with the 
(Chorus) 
——— se 
Woonsocket House Changes Name 
The house of W. S. Preston of Woonsocket, R. I, 
be known in the future as the Mason-Preston Company. 


will 
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SIGHT WILL SELL! 


FLAT ND 
EXPANDIN¢« 
ENVELOPES 





ASK FOR DETAILS OF THE PLAN THAT MAKES THIS 
CAPABLE SALESMAKER YOUR PERMANENT EMPLOYEE 


NATIONAL FIBERSTOK ENVELOPE CO. 


429.447 MOYER ST., PHILADELPHIA, PENNA. 
CENTRAL WAREHOUSE, 54 W. LAKE ST., CHICAGO 
















Needed in Every Home 


Hang -up-Things 


Moore Push-Pins 


Glass Heads, Steel 
Points, 2 sizes. 


Moore Push-less Hangers 
For framed pictures, 
etc. 4 sizes. 

Moore Decorative Push-Pins 
6 colors, with gilt 
decorations. 3 sizes. 

Moore Decorative Fasteners 


6 colors, with gilt 
decorations. 2 sizes. 





Our attractive counter or table displays make 
sales wherever shown. Send for our new illus- 
trated price list, or order through your Jobber. 
MOORE PUSH-PIN CO. 
113-125 Berkley Street 
PHILADELPHIA, PA. 
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Letter Trays 
Letter Baskets 
Waste Baskets 

Mail Baskets 

Filing Hooks 





No. 62 Letter Tray 


Worcester Wire Novelty Co., Inc. 
Baltimore, Md. 





Baskets and 
Trays retinned 
after making. 


All Trays come 
with rubber 
feet attached. 


Write 
for Catalogue 

















SROL 
ADDING MACHINE 
PAPER 


250 
FEET 


Guaranteed 













NEW 
LOW 
PRICE 


At its new low price 
VAL-U-ROL is a 
better buy than ever! 
Made right—from a 
strong bond paper free 
from lint. Wound in full 
34-inch size on a °4-inch 
core. Write for samples, 
prices, etc. today. 


YANKEE PAPERYX.. 
SPECIALTY CO. wisce 
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Boston, Mass..-The Simpson Furniture Company has been chartered to 
deal in house and office furniture of all kinds; capital stock, $50,000; 
Warren T. Simpson, president and treasurer, 107 Spring street, West 
Roxbury 

Chicago, tli..-The J. B. Lynch Company, formerly at 425 South Dear- 
born street, has moved to 69 East Van Buren street, close to Michigan 





avenue 

Chicago, 1.—-The Bentron Manufacturing Company, Aurora, IUl., has 
appointed H. W. Curran as representative in Chicago His headquarters 
are at Space 1410 in the Merchandise Mart Mr. Curran is devoting all 
time to the dealers in the Chicago territory 

Chicago, Il!.--Bidwell & Company, an established business, has been 
chartered to conduct a general office furniture business; capital stock, 
$20,000; incorporators—Arthur J. Bidwell, John T. Connery, Jr., and 
Edward J. Kelly 

Chicago, Ii.—-George E. Vinton, local manager for the Yawman and 
Erbe Manufacturing Company, spent an enjoyable vacation in July at 
Estes Park, Colo.-G. W. McLaughlin, of the McLaughlin-Stevens Com- 
pany, Mohawk, N. Y visited Mr. Vinton July 25 

Chicago, t1i..-G. W. Baker, of the Internal Metal Equipment Company, 
is able to get around and call on his trade, after an injury to his leg. He 
Was superintending an installation in New York City, and a heavy pack 
ing box fell, causing a long gash He was confined a considerable time, 
but after he was able to navigate with a cane, he managed to get aboard 
his yacht, the ““Onaway,’’ in Belmont Harbor, where the summer sunshine 
helped the healing process 

Charlotte, N. C.--A business show was conducted by Pound & Moore 
when the new store at 213 South Tryon street was opened Representa 
tives from factories whose lines are sold by Pound & Moore, demonstrated 
their products to visitors 

Detroit, Mich.—-C. G. Stiles has taken charge of the local branch of the 
Yawman and Erbe Manufacturing Company, coming from the New York 
branch, where he had charge of national accounts Mr. Stiles succeeds 
George E. Leebody, who is now manager at Los Angeles 

Madison, Wis.—W. E. Goff has jomea fhe Parker Company as an 
office engineer He had been engaged in the office equipment and sup 
plies flelds the past five years 

Miami, Fla.—The McFariane-Eis Office Equipment Corporation has filed 
an amendment to its corporate charter, changing the name to The Print- 
crafters Stationery Store, Inc 

Milwaukee, Wis.—-The Northwestern Store Equipment Company has been 
chartered to deal in store equipment, etc. ; capital stock, $20,000; incor- 
porators—-E. Forrer, E. W. Kuehn and L. B. Hellberg 

Newark, N. J.._N. Eagle, salesman here for the Yawman and Erbe 
Manufacturing Company, has earned the diamond pin of the company's 
100 Per Cent Plus ciub, in his second quota period 

New Haven, Conn.—-The Crown Office Equipment Company has been 
chartered; capital stock, $50,000; incorporators—-Albert Cutler, Rose 
Weisser and C. A. Gingsburg 

New York, N. Y.--The F. J. McKenna Company has leased the store 
and basement at 137-39 Grand street, for the sale of office furniture 

New York, N. Y.—-Clayton F. Roswell has been appointed traveler in 
New England and New York state for the filing supplies line of the 
Warshaw Manufacturing Compan) 

New York, N. Y.—-H. J. Mehserle has been appcinted manager of the 
local branch of the Yawman and Erbe Manufacturing Company, succeeding 
the late B. J. Ford. Mr. Mehserle had been a traveler in Territory 34 

Philadelphia, Penna.—-The Philadelphia School of Filing has leased part 
of the third floor at 910-12 Chestnut street for use as a business school 

San Diego, Calif._-Walter M. Brewer has purchased a forty-nine per 
cent interest in the Austin Safe & Desk Company He had been engaged 
in the office equipment line at Los Ange'es. Court E. Hamilton, sales 
manager, has acquired a part ownership in the business 

San Diego, Calif.—-The San Diego Office Supply Company has moved 
from 1254 Fifth avenue to a new location across the street at No. 1255 
Meta! filing cabinets and portable typewriters have been added to the 
company’s lines R. Lester Sturgeon and W. Willard Holmstrom operate 
this business 

Seattle, Wash.—-The West-Made Desk Company has moved its display 
from Fourth avenue to 1017-19 Second avenue 

Seattle, Wash.—-The Stanley Office Supply Company has been chartered 
to conduct a general office supply and furniture business; capital stock, 
$500 ; incorporators—J. Arthur Stanley, Don Doherty and John B. Doherty 

Waukegan, I1!.—-Steel Kitchens Corporation, 7 Manufacturers Terminal, 
has been chartered to deal in household and office equipment; capital 
stock, $50,000; incorporators—Beatrice Levine, Alfred Magnusson and 
Eleanor Grossman 








PENS AWS - PENCILS 


Atlantic City, N. J.—The new Doric line of The Wahl Company was 
displayed in July at the Du Pont Products Exhibit on the Boardwalk 

Chicago, tli.__J. G. Orr, assistant general sales manager of the W. A 
Sheaffer Pen Company, spent his vacation at Denver, Colo 

Pasadena, Calif.—-The DeFon Pen Company has been organized by 
Charles N. Hatch, president, and F. W. Waller, vice president, to manu 
facture a pen under the Houston and Irwin patents 

Petersburg, Va.—Thomas Youngman has become superintendent of the 
factory of the Southern Pen Company 

San Francisco, Calif.—Oliver Pierce, Pacific coast manager for The 
Conklin Pen Company, 101 Post street, is on a trip covering northern 
California and the Pacific coast northwest He reports business still 
showing a consistent and steady increase 

San Francisco, Calif.—H. S. Crocker & Company, Inc., is advising the 
trade to follow its example and lock all fountain pens in the safe at night 
Fountain pens, like cigarettes, are often hard to identify after being 
stolen Several hundred dollars’ worth were entered in the red when a 
night-time visitor recently forced the rear entrance to the Crocker store at 
242 Montgomery street 

Toledo, Ohio.._The Fountain Pen Shoppe, Spitzer building, has expanded 
its lines 





—_____<g—__—_ 


Britain Requires Origin Mark on Pens and Pencils 
Commerce Reports} The provisions of the English merchandise marks 
act of 1926 have been applied to fountain pens and propelling pencils 
The mark may be ‘‘Foreign’’ or, in the case of the products of Amer- 
ican manufacturers, ‘“Made in U. S. A.’’ This procedure becomes effec- 
tive August 12, 1931 
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Complete 
CO-OPERATION 


With the establishment of the Imperial line more 
than a quarter of a century ago, a policy of com- 
plete co-operation was formulated. It remains un- 
changed to this day. 

Imperial built-in steel furniture for banks, court 
houses, public utility offices, stores, buildings of all 
kinds is one line that offers a full margin of 
profit on every sale. No losses occur from bad 
stock because no stock is cacried. For the same 
reason there are no sacrifices because of special 
sales. Every bit of equipment sold is on special 
order and carries a full margin of profit. 

Imperial installations are not high priced—the price 
is comparable to stock units. For full details write 
us today. 


Imperial 


Steel Cabinet 
Company 


2130-2152 Fulton Street, Chicago, Ill. 
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Here are 
‘Practical 
Forms 


Widely used 
by Every 


‘Business 
Large or Small 













































































Sworn oe Se 
Purchase 
Order Form 
No. S-1516—a_ helpful 
and complete form not 


only to control purchases, 
preventing duplication of 
orders and payments, but 
precluding the possibility 
of disputes over such er- 
rors. Sheet measures 
6x9, inches. PRICE: 
per pad of 50 sets, 75c; 
per box of 10 pads, $6.25. 





NEW 


Receiving 
Report Form 


No. W-34—provides ac- 
counting departments with 
proper and full informa- 
tion on receipt of mer- 
chandise. Reports are made 
in duplicate, the original 
staying in the office, the 
duplicate being retained 
by the receiving depart- 
ment. heet measures 
8. x11 inches. PRICE: 
per pad of 50 duplicate 
sets, $1.00; for box of 10 
pads, $9.00. 


¢ 


Write for B & P’s latest 
Loose Leaf Catalog No. 
L-21; also, No. 47 listing 
most efficient forms of 
bound books for modern 
needs. Sample sheets of 
any desired forms gladly 
sent upon request. 


In placing its thoroughly complete line of Loose Leaf 
Binders and Forms at the command of stationers, 
Boorum & Pease are offering countless added opportu- 


nities to increase profits. 


The B & P Line is recognized for its excellence and com- 
pleteness. The following is a partial list of forms car- 
ried in stock which are used very extensively for record 
keeping purposes: 
Minute Book, Stockholder’s Ledger, Purchase Orders, Re- 
ceiving Reports, Record of Claims, Perpetual Stock Ledgers 
and Records, Record of Equipment, Insurance Record, In- 
ventory Forms, Order Blanks, Order Register, Bill and 
Charge Sheets, Monthly Duplicate Statements, Accounting 
Records for all purposes, Ledgers for Purchase Accounts, 
Ledgers for General Accounts, Daily Bank Statement, 
Record of Petty Cash Disbursements, Record of Invoices 
for Goods Purchased, Distribution of Invoices, Journal and 
Sales Summary. 


There are forms designed especially for: 


Banks, Automobile Dealers, Garages, Individuals, Asso- 
ciations and Lodges, Cafes and Cafeterias, Contractors and 
Kindred Lines, Hotels, Hospitals, Real Estate Dealers, In- 
surance Agents, Dentists, Physicians and Attorneys. 


BOORUM & PEASE COMPANY 


P. O. Box 272, City Hall Station, New York City 


YORK CITY 


349 Broadway 


BROOKLYN, N. Y. 
84 Hudson Avenue 


500-532 So. Throop St. at Harrison 


ST. LOUIS, MO. 
212-214 So. 7th Street 
BOSTON, MASS. 
29 Otis Street 


CHICAGO, ILL. 
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An authority on the subject says--- 









“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 


Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost” meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U.S. A. 
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Beaver Dam, Wis.—The Hoefs Printing & Supply Company has been 
chartered; capital stock, $5,000; incorporators—William J. Hoefs, A 
Hoefs and R. J. Lewis 

Boston, Mass.—Willard N. Hall has been elected secretary-treasurer of 
the Luncheon club of Boston for the twenty-fifth consecutive term. He is 
connected with George E. Damon & Company 

Boston, Mass.—The stationery business of William M. L. McAdams, 
which has been established many years, has been incorporated as William 
M. L. McAdams, Inc., 272 Devonshire street The capital stock is $75,000 

Chicago, I11.—E. A. Riddle, of Riddle & Wunderle, spent part of July at 
Estes Park, Colo 

Chicago, t1.—The Burr-Vack Company, 341 South Wabash avenue, has 
gone into bankruptcy 

Chicago, tt1.—Stahl (Inc.), 74 West Washington street, has been char- 
tered to do a general stationery business; capital stock, $5,000; incor- 
porators—Arthur T. Romer and Mary Stahl 

Chicago, !11.—-The Utility Supply Company has expanded its space in 
the building at 317-19 West Monroe street A lease signed recently covers 
20,000 square feet on the second, third and fourth floors of the building 
on West Monroe street 

Chicago, t1.—The Illinois School Tablet Company, 160 North LaSalle 
street, has been chartered to manufacture tablets and paper stationery, 
blotters, etc.; capital stock, $10,000; incorporators—-Abe Kirson, Celia 
Kirson and Fannie Weinberg 

Chicago, I!.—A. D. Hunter has joined the Butler Paper Company. The 
past two years he had been president and general sales manager of the 
Maverick-Clarke Company, San Antonio, Texas. Mr. Hunter is succeeded 
in the sales work at San Antonio by R. P. Grieve, vice president 

Cleveland, Ohio.—The General Office Supply Sales Corporation has been 
chartered ; capital stock, 250 shares no par value; incorporators *% - 
Bonnema, P. 0. Box 659; Thomas Phillips, Henry Kohn 

Los Angeles, Calif.—Virgil Hoar has joined the Grimes-Stassforth Sta- 
tionery Company as special representative of the Keuffel & Esser lines 

Los Angeles, Calif.—-Fire July 2 in the building at 1260 Factory place 
caused an estimated loss of $100,000 to paper stock, stationery and office 
supplies warehoused at that address by the Stationers’ Corporation. 

Menasha, Wis.—The Kelly Press, Inc., has been chartered to conduct 
the business of stationer, printer, lithographer, etc. ; capital stock $15,000 ; 
incorporators—P. J. Kelly, A. A. Kelly and M. F. Crowley 

Miami, Fla.—The Printcrafters Stationery Store, Inc., has been incor 
porated 

Milwaukee, Wis.—-A. F. Oeder & Company has been chartered to deal 
in stationery and office supplies; capital stock, 150 shares no par value ; 
incorporators—W. Loeber, A. Loeber and A. Oeder 

Milwaukee, Wis.—-Waterproof Adhesives, Inc., has been chartered to 
conduct a general mercantile and manufacturing business; capital stock 
$1,000 ; incorporators—C. E. Blake, D. MacDonald and J. S. Cavanaugh. 

Mount Vernon, N. Y.—-The Barhsi Stationery & Printing Company has 
been chartered; capital stock, 100 shares common; Epstein & Brothers, 
*harter representative, 11 Broadway, Manhattan 

New Brighton, Penna.—-The Strayer Coin Bag Company, an established 
business, has been chartered to manufacture, buy, sell and deal in bank 
ind office equipment and supplies; capital stock, $60,600; P. M. Strayer, 
charter representative 

New York, N. Y¥.—Corlies, Macy & Company, Inc., has installed a soda 
fountain in the downtown store at 20 John street 

New York, N. Y.—The Star Stationery Company has been chartered ; 
capital stock, $10,000; Pollack & Schitzer, charter representatives, 522 
Fifth avenue 

Philadelphia, Penna.—The Adams-Lessack Company, formerly at 1507 
Arch street, has leased space in the new Reading Terminal building 

Reno, Nev.—The Elliott Stationery Company has opened at 121 Sierra 
street. It is devoted to stationery, office furnishings, printing and engrav- 
ing. W. R. Elliott, the manager, was manager for A. Carlisle & Company 
of Nevada from 1917 to 1927, and from then on with A. Carlisle, Upham 
& Rutledge, Inc 

Rice Lake, Wis.—The Rice Lake Printery and Stationery Company has 
been purchased by T. P. Schreiber, Waukegan, Ill., and Barry Hendrick- 
son, Palmyra, Wis 

Paterson, N. J.—The Passaic Stationery Company, 21 Hamilton street, 
has bee: chartered; capital stock, $50,000; incorporators—Alexander 
Dykes, Marion F. Dykes and Harry A. Wolfe 

Portiand, Ore.—-The J. K. Gill Company has established ticket offices 
on the main floor of the store, continuing a convenience which had been 
featured by Sherman, Clay & Company 

San Francisco, Calif.__A. Carlisle, Upham & Rutledge, Inc., is publish- 


ing a house organ that is compelling attention. A unique and humorous 
medley of cover page cartoons, all involving ‘‘Stationery Suggestions,’’ the 
name of the house organ, opens the way to seven more pages of merchan- 


dise information, all put in a catchy and often in a very humorous manner 
The cartoonist responsible is Don Bloodgood, of 109 Stevenson street, who 
has been quietly building quite a reputation in that line on the coast. 

San Francisco, Calif._-The stationers gathering to welcome the national 
officers and lecture troupe all eventuated according to schedule, and the 
local membership was well pleased with the visit and the visitors. They 
were given due notice that the west expects the 1932 national convention 
Governor Edward H. Wobber, of the twelfth region, decided to give the 
visitors a good time, so one nice morning a caravan of autos conveyed 
the association and their guests to the Wobber estate at Woodside. A 
barbecue luncheon under the sky-scraping redwoods—and formality in 
such a place simply cannot survive Plenty to eat, wit and humor, and 
Wobber for ringmaster, nothing stationary Then a tour of the estate, 
music and entertainment in the family club pavilion, Dick Glissman, an- 
nouncing himself as thirteenth vice-president in charge of Cuspidors with 
Carlisle, Upham & Rutledge, Inc., dressed a-la-cowboy, startled the 
squirrels in the redwoods and started the fogs over the bay, while all the 
world (present) wondered and enjoyed. Then an evening ‘‘weenie roast’’ 
with Japanese lanterns strung about There is a feeling that the San 
Francisco boys did themselves proud as entertainers 

Seattle, Wash. ‘tiny Allen, vice president of Trick & Murray, has 
been elected president of the Exchange club 

Springfield, Mass.—-The John Hopkins Company, 25 Harrison street, has 
opened for business. 

Toledo, Ohio.—The Lake-State Office Supply Company, which was in- 
corporated in June, has leased No. 5 in the Spitzer building arcade 
Grant D. Reed, the president, had been with The B. F. Wade Company 
many years, and had been connected also with The Newell B. Newton 
Company Harry A. Rhoads had been purchasing agent for The Owens- 
Illinois Glass Company. 

Woonsocket, R. 1.—-The business conducted heretofore by W. S. Preston 
has become the Mason-Preston Company 
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do not exist for the printer who uses “K.B.”” BLANKS in 
the preparation of bonds and stock certificates, because 
“—. B» BLANKS get the orders. They are steel-engraved 
like a bank note. They look like real money. That is 
why dealers and investors in securities prefer them to all 
others. They are irresistible. They have an order-com- 
pelling power all their own. They are money-makers. Get 
busy. 
Get Samples. Get business! 


KIHN BROTHERS BANK NOTE ENGRAVERS AND PRINTERS 
205-209 West Nineteenth St., New York City, U. S. A. 











The 
Economy 
File 


Write for Full Particu- 
lars and Illustrative 
Matter 


“It rivals the higher priced cabinet in beauty 
and quality of material and construction.” 


The Bentson Mfg. Company 
AURORA ILLINOIS 


Eastern Wholesale Distributors, A. H. Denny, Inc., 
336 Broadway, near Leonard Street, New York 


Michigan and Ohio Representative, Fred C. Funke, 
P. O. Box 244, Detroit, Mich. 
Western Representative, Vernon J. Selfridge, 
800 N. Spring St., Los Angeles, Calif. 


Southern Representative, Sapot Sales Co., 
302 Ambassador Bidg., St. Louis, Mo. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 


Allen & Company 


New York 


STATIONER 


Vandewater Street 
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RIBBONS AND CARBONS 





Albany, N. Y.—A direct service center has been established at 134 
State street by The Miller-Bryant-Pierce Company It is in charge of 
Aaron Clark 

Chicago, Ii..-M. L. Hill, manager of the local branch of The Miller- 
Bryant-Pierce Company, motored with friends to the northern peninsula 
of Michigan for an early fishing trip. There were three automobiles laden 
with Waltonians eager for bass and muskies Unfortunately the water 
was unusually warm at the opening of the season, and the fish were too 
lazy to strike at the delicacies offered them. 

Chicago, tt!.—-J. A. White, western manager for the F. S. Webster Com- 
pany, Inc., participated in the dedication of the company’s new building 
at Cambridge, Mass. The new building contains 110,000 square feet of 
area, on four floors and basement. 

Louisville, Ky._-J. A. Mudd has been appointed manager of the “‘O'd 
Dutch’’ department of the Commercial Stationery Company, 128 South 
Fourth street 

San Francisco, Calif.—-Miss Anna Kotoff of the Mittag & Volger office 
in San Francisco, has planned a real vacation beginning the first of 
August It includes a trip over southern California and across to the 
Grand Canyon 

San Francisco, Calif.—President F. A. Hammergren, of the H. & M. C 
Company, Inc., 660 Mission street, reports there is little news, unless it is 
news that their sales are even with those of last year, and that last year 
was the best they have ever had 

San Francisco, Calif._-_W. G. Huston, Pacific coast manager for Mittag 
& Volger, Inc., is spending a week at the Los Angeles branch, assisting 
his locai manager there, H. A. Andre. He reports that the new attractive 
ribbon boxes being offered by Mittag & Volger are proving highly accep: 
ible to the trade 
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DIEMER 








For the Ways 














and Means Stationer 
The extensive line of DIEMER 


filing and mailing containers offers 
valuable aid in serving your trade. 
For over sixty years DIEMER has 
cooperated with the stationer in 
working out all sorts of problems 
involved in filing and mailing 
papers, books, merchandise, etc. 
We offer this service along with 
our quality line. Catalog with full 


ei details on request. 
| Weare particularly well equipped 
: | to make special items in either 
large or small quantities 


John F. Diemer Co. 


519 Broadway 
New York 








Benton Harbor, Mich.—Halverson’s Typewriter Sales & Service, Inc.. 
has been chartered to deal in at wholesale and retail office supplies and 
service same; capital stock, 500 shares no par value; incorporators 
H. M. Halvorson, A. B. Halvorson and Harry C. Moshier of Dowagiac 

Boston, Mass..Alexander White is a newcomer to the local sales staff 
of the Woodstock Typewriter Company He has had more than seven 
years’ experience in the field 

Chicago, 111.—-William Shaw has joined the Chicago branch of the Wood 
stock Typewriter Company, and has been placed in charge of an important 
north side territory 

Chicago, Ill._-Holbrook & Gibson, Inc., 300 West Adams street, has 
been chartered to conduct a general typewriter business; capital stock, 
$1,000; incorporators—-L. M. Albright, Howard Rotherick and John D 
Fruchti 

Chicago, t!.-Carl Marine, of the city sales staff of the L. C. Smith & 
Corona Typewriters, Inc., spent his vacation in July at Beaver Island, 
Mich Before leaving Chicago he threatened to take typewriters along, 
and swim out to passing ships to sell machines to passengers 

Chicago, Ili._-Walter H. Fox, of the Walter H. Fox Typewriter Company, 
returned early in July from an extended motor trip to the east. This took 
in New York, New Jersey and Pennsylvania points, including seashore re 
sorts. The trip was very enjoyable, and brought Mr. Fox back to many 
familiar scenes. 

Chicago, Ili.-The Chicago Office Appliance Company has opened at 535 
South Dearborn street It is conducted by Robert Novak, who had been 
doing business under his own name upstairs in the same building. The 
company handles typewriters, rebuilt bookkeeping machines and office 
equipment 

Chicago, !lil..-C. Y. Grayston, Noiseless specialist, and Arthur F. Lear, 
of the engineering department, visited the local branch of the Underwood 
Typewriter Company in July George W. McClellan, Chicago manager, 
displayed an old Caligraph in his window last month, to demonstrate to 
stenographers how the typewriter manufacturer has made their work easier 
and faster. 

Chicago, tll._-W. B. Larsen and F. K. Kennedy, of the Royal Type- 
writer Company, Inc., made a jaunt to the Eagle River country in July to 
wheedle the fish Results were not good, and Mr. Kennedy feels that that 
country has been fished out. It is too close to Chicago, and cannot support 
the horde of fishermen who flock to Eagle River The Royalists went to 
Minneapolis from Eagle River for a short visit 

Fort Smith, Ark.—-R. B. Causey has been appointed district manager for 
Rem Rand, with headquarters here. He was transferred from Pine Bluff, 
Ark 

Gary, Iind.--A dealership for the Royal Typewriter Company, Inc., has 
been secured by J. A. Stewart 

Green Bay, Wis.—-J. J. Mahoney is again flying the banner of the Wood 
tock Typewriter Company 

Indianapolis, ind..-F. McGarey has joined the local sales staff of the 
Woodstock Typewriter Company He brings a matured experience to this 
new connection. 

Jacksonviile, Fla._.J. H. Hinck has rejoined the local branch of the 
Royal Typewriter Company, Inc., as manager 

Longview, Texas.._W. Riley Boone has opened an office equipment busi- 
ness, handling typewriters, adding machines, other office machines and 
safes. He had been in the stationery business at Marshall heretofore 

Los Angeles, Calif..Cyril J. Thorne, an experienced typewriter man, 
has joined the Woodstock Typewriter Company's branch here 

Malden, Mass..-The Malden Office Equipment Company has been estab 
lished at 14 Exchange street by Harold W. Crozier He had been con- 
nected with the Remington Rand Business Service, Inc., and also the 
Burroughs Adding Machine Company 

Manitowoc, Wis..-The Duzeski Typewriter Exchange has been opened 
by Stanley R. and Ed Duzeski They have secured the representation of 
the Woodstock typewriter 

Milwaukee, Wis.—Irving Levner has joined the Woodstock Typewriter 
Company here as a junior salesman 

Milwaukee, Wis..-Ralph E. Katz has rejoined the sales staff of the 
Royal Typewriter Company, Inc He had been in another line of work 
the past two years 

Muskegon, Mich.-The Terminal Stationery Store, 133 Clay street, is 
operated by Arthur D. Ferris. The lines carried include typewriters, office 
quipment and office supplies 

New Orleans, La.—-The Gulf Copywriter Company, Inc., has been char- 
tered ; capital stock, $10,000 

New York, N. Y.—-The Exchange Typewriter Shop, 65 West 125th street, 
has joined the ranks of Royal typewriter dealers 
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Summer Is a FINE SEASON 
for PEERLESS KEY SALES 
T’S a fact! Fatigue from typing comes 
quicker these hot, summer days. Typists 


more readily appreciate comfortable, cool- 
looking green rubber. 


Peerless Typewriter Keys 








plates of 1844). 
which relieve eyestrain and fingerstrain | . 
caused by hard, shiny keytops. Especially 

| 

You'll see quick profits by putting a apie edeupied 
sets on your counter or in your window or pts we 
showcase, with some such hint as “Make hot | tacuichines 
weather typing easier. | . 


ANDREW JACKSON (Size 15 x 19) 


W rite for free samples, dealer helps, and de- Richard Channing Nathaniel Potter John Caldwell Cal- Martin Van Buren 
Moore Tallmadge houn DeWitt Clinton 


tails of our plan that spells substantial sales | sown"Quiney Joel Roberts Pom Alve x ander Felix Grundy 


4 4 T ; Adame = Senn 2 sett - P Masemb 1h ‘lay 
‘ . . . » ‘ as dixon a awis Samue sewis ohn Forsyth av oodbury 
and profits not only in summer put a ye ar Richard Mentor Southard John Randolph 4 Marshall 
’ Johnson Henry Alexander Andrew Jackson William White 
roul id ‘. | Thomas Hart Ben- Wise John Tyler Thomas Cooper 

| ton William Henry Daniel Webster Silas Wright 

Harrison 
7 See Our Display 


PALMER HOUSE — CHICAGO — AUG. 3-14—RM 782 
Also Color Prints... Color Etchings . . . Black 
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PEERLESS KEY COMPANY. Ine. and White settings cg + Mezzotins .- . Enalish 
176 Fulton Street New York City E M ERY BL U M, In Cc. 
FINE ARTS PUBLISHERS AND “IMPORTERS 
225 FIFTH AV. Suites 418-426 NEW YORK, N. Y. 




















PROFIT 


by your customers appreciation 
of these 


AVE your cus. SUMMER 


tomers time, 

ETTER'2%°* DEVICES} miling them Robert Nomber  SAWINGS 
i Machines, 

reduced in price that even the |N TIME 
smallest office can afford one. / 


Send for discount sheet and also for WORK 
schedule of trade-in allowances for 


old machines of any make and con- 


bai: and MONEY 


Study These 





NEW 
LOWEST PRICES 
Cld New 
Model Price Price 
37 $7.50 $ 5.00 











, 7 47 7.50 5.00 
METER READING BINDER teil 70 Ue 
(4 actions) 8.50 6.00 
The Style BAR-S meter reading binder is very | = ines As A 
popular, used by many large utility companies. Ex- || 90 (6 wheels) 18.00 15.00 
panding Posts, solid fibre covers. Drop hinge for |. 95 (o wheels) 15.00 12.00 
convenient writing. Made with or without number || 92 18.00 15.00 
plates. Any size, any capacity. Send sample of Roberts Numbering Machine Co., 694-71) Jamaica Ave., Brooklyn, N.Y 




















your sheets and get prices. c NUMBERING 
GRAND RAPIDS LOOSE LEAF BINDER CO. | 4 O B E rR T MACHINES 
GRAND RAPIDS MICHIGAN AT LESS THAN PRE- WAR PRICES ® 
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: AN IMPORTANT ANNOUNCEMENT 
S To Every Buyer of 
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FINE UPHOLSTERY LEATHER 


= WE have developed a new finish on Top Grain Leather which is both sunproof and 
waterproof. This leather is known as LACKAWANNA TOP GRAIN 





<o FRENCH FINISH. 
&8 It is paint and pigment which makes the ordinary upholstery leather so cold and hard. 
Ss In the case of LACKAWANNA TOP GRAIN FRENCH FINISH, there is less 
&9 than 3% of paint or pigment used, and it is for this reason this leather is so soft and 
Se warm. 

&8 We believe this TOP GRAIN FRENCH FINISH to be superior to any upholstery 


leather produced today, whether from cattle hides, Goatskins, or Vealskins. 


SAMPLES AND PRICES SENT UPON REQUEST 


THE LACKAWANNA LEATHER COMPANY 


850 GRAND AVENUE HACKETTSTOWN, N. J. 


NEW YORK OFFICE CANADIAN OFFICE CHICAGO OFFICE 


101 PARK AVENUE DTS, ONTARID 705 S. DEARBORN ST. 


ASHLAND 5041 ELGIN 0971 HARRISON 2941 
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As pioneer desk makers of New No. 800 Series Chairs in 


Jasper, Indiana, we can offer Solid American Walnut: A 
you the best in high quality 
desks, time tried and quality 
tested for fifty-two years. Rich, Durable Finish. 


Pleasing Design, with a Deep, 


The JASPER |, The JASPER 
DESK CO. ™° CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in fest class con- 
dition, without damage. We solicit your inqutries. 


JASPER, INDIANA 
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New York, N. Y.—Two new salesmen have joined the Metropolitan office 
of the Royal Typewriter Company, Inc.—Henry 8S. Bauman and P. D 
Bradshaw. 

New York, N. Y.—Robert Bastow, of the export department, L. C. Smith 
& Corona Typewriters, Inc., is scheduled to depart early this month for 
South Africa. He returned recently from a trip along the east coast of 
South America 


Norman, Okla.—Lee E. Roberts has been won over to a distributorship 
for the Woodstock typewriter 

Petersburg, Alaska.—-The Trading Union has secured the agency for 
Royal portable typewriters 

Quincy, Ii1.—C. H. Quest & Company has been appointed a distributor 
by the Royal Typewriter Company, Inc 


Richmond, Va.—Richard E. Feddeman is a recent addition to the local 


sales staff of the Royal Typewriter Company, Inc 

Salt Lake City, Utah.—T. 0. Snee and Bill Manley have joined the 
sales staff of the Woodstock Typewriter Sales Company 

San Diego, Calif.—E. J. Barnett, manager for the Royal Typewriter 
Company, Inc., has moved to 1254 Fifth avenue 

San Francisco, Calif.-The Ames Supply Company, 583 Market street, 


has been appointed coast distributor by the Martens Type Cleaner Com- 


pany, New York 

San Francisco, Calif..-Harry A. Sperb, of the All Makes Typewriter 
Company ef San Francisco. 245 California street, has been elected Na 
tional President of the Optimists’ club, at the recent convention held in 


Detroit 


San Francisco, Calif._-The San Francisco Typewriter Dealers Associa- 
tion dropped the July meeting for the reason that so many members were 
on vacation; but a good large meeting is brewing for August, when mat- 
ters in connection with business for the coming season will be under 


consideration 


San Francisco, Calif.—M. Ear! Alexander, in charge of the Underwood 
Typewriter Agency in Honolulu, together with his wife, has returned to 
San Fr:ncisco from an automobile trip across the continent With them 
were their son and daughter They return on the ‘‘Malolo’’ to Honolulu 


the latter part of July 

Seattle, Wash.—-The Original Copywriter Company has opened for busi- 
ness in the Northern Life Tower C. H. Thornblade is president and 
Homer P. Ford, sales manager 

South Bend.—-Distribution of Woodstock typewriters 
vicinity has been secured by Solomon & Phillips 

Tuscaloosa, Ala.—The Kyle Office Supply Company 
a distributor by the Royal Typewriter Company, Inc 

Valley City, N. Dak.—-W. Hermel of Grand Forks has 
dealership for L. C. Smith typewriters, covering a territory including 
counties in this vicinity—-Barnes, Wilkins, Stutsman, LaMoure, Dickey, 
Griggs, Steele, Ransom, Sargent, Traill, Richland, and rural Cass county 
Previous to entering the field here Mr. Hermel had been connected with 
another typewriter manufacturer at Grand Forks and the Minnesota Twin 
Cities 


Washington, D. C. 


for this city and 
has been appointed 


undertaken the 


William H. Wolowitz has been elected president of 











the United Typewriter & Adding Machine Company Miss E. E. Har- 
rington was elected secretary Mr. Wolowitz is twenty-two years old 
Chicago, tl.—John M. Lund, general sales manager of the Marchant 


Calculating Machine Company, was a Chicego visitor in July 
Chicago, II.—-R. J. Smith & Company, 6 East Lake street, has arranged 
to supply service and repairs to users of Brennan adding machines 
Natchitoches, La.—-Burglars entered the city hall early last month and 
took an adding machine and typewriter from the office of the financial 
department 








OTHER MACHINE S 


New York, N. Y.—The Mimeograph Repair Company, 154 Nassau street, 
has changed its name to the Duplicating Machine Repair Company. 

Philadelphia, Penna.—-The John R. Ramsay Company, business equip- 
ment, 1329 Pine street, has been registered in the common pleas court as 
a commercial title by John R. Ramsay, May M. Ramsay and Elizabeth A 
Ramsay, 1329 Pine street 

San Francisco, Calif.—-An interested and interesting visitor to San Fran- 
cisco during the recent stationers’ meet was Sidney Collins, president of 
the Automatic Pencil Sharpener Company, Chicago 

Toledo, Ohio.—L. K. Bochroch, manager here for the Dictaphone Sales 
Corporation, has been elected a member of the executive board, Toledo 
Association of Credit Men 


MAR K I 


Chicago, Ill.—John P 
227 West Madison street 

Chicago, t1.—A party of Chicago marking device men enjoyed an out- 
ing at the Ferndale Rod and Gun club, New Auburn, Wis. Included in the 
group were C. H. Hanson, Frank Eiman, James A. Greig, son and two 
friends, Louis Melind, Hans Hellesoe and wife. 

Milwaukee, Wis._-The Louis R. Behling Corporation has been chartered 
to engrave on steel, brass, etc.; capital stock, $25,000; incorporators— 
L. R. Behling, H. H. Wittenberg and S. Behling 

Milwaukee, Wis.—The Wisconsin Art Bronze & Iron Company has been 
chartered to deal in all kinds of architectural bronze, iron, wire and metal 











NG BEevicks 


Higgins has retired from Martin & Company, 





goods, etc capital stock, 500 shares preferred at $100 each and 1,400 
shares common no par value; incorporators—W. Schmeling, F. Vankooy 
and A. R. Stark 

New York, N. Y.—lIrving B. Gowen, assistant sales manager of The 


Bates Manufacturing Company, is on a business trip which includes Great 
Britain, Germany, Belgium and France 

Oakland, Calif.—The B. W. Norton Manufacturing Company has secured 
the contract for 1932 automobile license plates for the state of California 
The contract specifies 2,225,000 sets of plates at $179,659.37, a saving of 
approximately $117,000 over the cost of the 1931 plates 

St. Louis, Mo.—The S. G. Adams Stamp & Stationery Company has 
been awarded the contract for 1932 automobile license plates to be used by 
the state of Illinois. The contract cevers approximately $130,000, and the 
company specified that $106,000 of this sum would be spent with Ilinois 
firms. Passenger car plates are $.0758 a pair, contrasted with $.07892 
for the 1931 plates 
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ECAUSE Metal-Bilt 
Cuspidors are un- 
usually handsome in 
appearance and serve 
beyond the expected 
limit, an ever increas- 
ing number of dealers through- 
out the country are building 
good will and increasing their 
sales by handling this correctly 
priced line. 


ATTENTION 
Metal-Bilt Cuspidors 


are now available fin- 
ished in Chrome Plate. 


METAL-BILT 


CUSPIDORS 


Send for Catalog Dept. 12-8 


DETROIT METAL SPECIALTY CORP., DETROIT 

















PRESSTEEL 


Vertical and Visible Inter-Locking Files 





Easily Expanded With the Inter-Locking Rod 


Pressteel assemblies require less room than ordinary 
cabinets and are visibly superior. They have the added 
advantage of economical expansion, and each unit is the 
nucleus of an assembly. 


Write for Catalog No. 30 and price list. We protect your 
business, selling to dealers only. Sell Pressteel file units. 


THE PRESS PRODUCTS COMPANY 
DERBY, CONNECTICUT 
New York Offices 52 Vanderbilt Ave. 
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TYPEWRITER 
RIBBONS 


An Opportunity 
for Stationers 


One of the functions marking a leadin 

stationer is the exclusive merchandising o 
quality lines. More than a mere symbol 
of position, such arrangement is evidence 
of recognition by the manufacturer and is 
frequently an aid to greater profits. 

Bucki supreme typewriter ribbons and 
carbon paper have been sold thru dealers 
for over thirty yeare—always high grade, 

roduced by processes dovtienal in life- 
ong study of available materials and of 
business requiremente—conceded by com- 
petent authorities to be among the best 
upon the market. 

In certain cities Bucki ribbons and car- 
bons are now handled by the leading 
dealer on an exclusive basis. If you are 
interested in establishing a Carbon and 
Ribbon department, specializing in the sale 
of these products, and building a profit- 
able business, better write us; we may 
have a proposition to offer in your terri- 
tory. 


The BUCKEYE 
RIBBON & CARBON CO. 


1458-1468 East 55th Street Cleveland, Ohio 


























< il oy} 


Cc 
(OLLAPSIBLI 
s o 


e 





TAGE 


Consider These 
Selling Advantages 


IBERTY Boxes cannot be made 

better. They have patented ad- 
vantages that give them superior 
strength and safety. They are spill- 
proof. Labels are attached. Labelling 
strips are furnished free. Shipments 
are prompt. A consistent, steady ad- 
vertising campaign is carried on. Deal- 
ers are supported in every possible way. 
Discounts are right. LIBERTY Boxes 
far outsell all competitors combined 
Does it not follow that you will find 
'IBERTY Boxes the most profitable 
line to handle? 


We have a very interesting propeciiien to 
make to rated dealers not handling LIB- 
ERTY Boxes. Write us. No obligation. 


Bankers Box Co., Inc. 
536-538 S. Clark St. 


CHICAGO, ILL. 


Stronaly reinforced 
with cloth tape 








They fasten securely 
no tying 





Labelling is easy 
strips are free 





They are sturdy and 
spill-proof 











»vVvOUsE CLEA FP 


Camden, N. J.—A branch store has been opened at 12 Broadway by 
Harry B. Levis, Inc., 830 Arch street, Philadelphia. This store is in 
charge of Arthur E. Denise 

Chicago, ttl.—-George Walcott has been appointed division manager for 
Texas and other southwestern states by the Wilson-Jones Company His 
previous assignment was the Pacific coast 

Lethbridge Consular Agency Closed 

The United States consular agency at Lethbridge, Alberta, Canada, has 

been closed 


CATALOGUE S 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 














Manufacturer 

The Polar Manufacturing Company, 401 North Broad street, Phila- 
delphia, Penna., has distributed a pocket size catalogue for the conven- 
ience of outside salesmen 

From The Elbe File & Binder Company, 215 Greene street, New York, 
N. Y., comes Catalogue No. 31 covering the company’s loose leaf line 
The book is thumb indexed, with nineteen classifications, indicating the 
wide range of Elbe products. 

From the McDonald Ledger & Loose Leaf Company, 1809-17 Summer- 
dale avenue, Chicago, Ill., comes a catalogue descriptive of its ‘‘gravity- 
lock”’ binder, a device used extensively by public utilities and other large 
institutions in their accounting work 

The Yawman and Erbe Manufacturing Company has provided its local 
sales organizations with several new catalogues, all of standard size, 
8%xll inches. These books are devoted respectively to ‘‘Yawmanote’’ 
folders, file pockets and filing envelopes; ““Y and E”’ direct name filing 
systems; vertical filing supplies; and card index cards, guides and card 
indexing forms 

Dealer 

From The Franklin Company, Toledo, Ohio, comes the annual offering 
of merchandise featured in July sales. Practically every department was 
represented in the items presented 

Direct Mail—Manufacturer 

The Quality Park Envelope Company, Chicago, and Quality Park, St 
Paul, Minn., has sent to the trade a flyer on “How to Get a Gross Profit 
of from Fifty Per Cent to One Hundred Per Cent on ‘Leatheroid’ Flat and 
Expanding Wallets, Vertical File Pockets, etc."’ The dealer is shown the 
proper markup to get the required gross on various quantities 

Accessory Advertising Matter 

The L. C. Smith & Corona Typewriters Inc., 51 Madison avenue, New 
York, N. Y., provides its dealers with useful sales helps, including “‘Co- 
rona Keys to Contract Bridge,”’ ‘‘The Corona Copygraph,’’ and book marks 

Two display cards featuring ‘‘Y and E"’ drop side ledger trays for me- 
chanical posting have been provided by the Yawman and Erbe Manufac- 
turing Company to pep up dealers’ window displays and to increase sales 
of mechanical posting equipment and supplies. These cards are done by 
the silk stencil process in fast oil colors. They can be brightened, if 
soiled, by the use of a damp cloth 

Typewriter Practice Material 

The July typewriting tests issued by the school department of the L. C 
Smith & Corona Typewriters Inc., told of prehistoric man, and the condi- 
tions under which he lived in the remote ages when man was being dif- 
ferentiated from the animals. 
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Typewriter Exports 


United States exports of typewriters by countries during April, 1931. 
In exports under this classification where the machine is driven by an 
electric motor, the value of the motor is included with the machine. By 
the Division of Statistics, United States Department of Commerce 


Standard, New. Portable. New Used & Rebuilt Parts of. 


Countries No. No. No. 

Austria . - 42 ae exer "- 339 $7,301 $210 
Belgium ....... 301 20,462 112 $4,026 65 772 1,780 
Bulgaria F 3 255 15 ae sec: a oe 
Czechoslovakia . 194 12,906 231 8,198 40 901 363 
Denmark ... “4 6,441 57 1,980 50 1,510 664 
DEE sedeeess 10 602 10 360 de . vene 
Finland a 28 1,951 29 1,056 44 1,056 50 
France scoooe EB 72,380 4198 18,072 397 9,855 2.660 
Germany gaan 203 15,171 440 15,890 69 2,071 1,364 
Gibraltar ...... 1 280 5 180 : Ronee evn 
Greece ses sa 6 4120 20 720 22 194 61 
Hungary ° 54 3,780 205 7,380 352 7,054 32 
Iceland - shes 8 235 bone .. 
Irish Free State 29 2,030 10 360 1 a) saa 
Italy 2 ee 17,472 457 16,500 85 2,711 839 
Latvia re 15 1,095 10 aa iia ey 
Netherlands .... 274 18,734 192 6,548 125 3,477 1,641 
Norway a, Ce 11,774 96 3,498 6 259 433 
Poland & Danzig 203 14,377 381 13,630 49 1,247 586 
Portugal sonia 62 4,472 102 3,672 7 356 oan 
Rumania van a 35 2,583 25 900 5 112 113 
Soviet Russia in 

Europe , wo 8,129 2 82 see = cane 
Spain budectec 298 22,309 297 9,197 188 5,030 207 
Sweden 2 se 315 19,307 642 22,964 95 2,665 726 
Switzerland - wes 15,804 204 7.411 1 75 2,916 
United Kingdom. 1,897 125,528 1,380 39,281 1,460 31,639 16,898 
Yugoslavia and 

Albania ...... 118 7,701 130 4,638 ae , 81 
CaMOGR .ccccecs 148 10,468 130 4,880 1.371 25,447 33,453 
British Hon . 

duras see 1 15 
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The dealer who sells the 
Master Grade Underwood 
today is selling the greatest 
value since rebuilt typewriters 
were first produced ...... 





THE WHOLESALE TYPEWRITER CO. 
FACTORY AND GENERAL OFFICES . . CABLE: SALETYPE, NY 
155 SIXTH AVENUE NEW YORK CITY, U.S. A. 


PACIFIC COAST HEADQUARTERS oo 525 MARKET ST. 
SAN FRANCISCO, CALIF. CABLE: WHOLETYPE, SAN FRANCISCO 


Announcing 
A NEW FILE-A LOWER PRICE 


Exceeds in value any low priced file 
now on the market 


Full Roller Extension Suspension 

Cast Bronze Hardware 

Reinforced Drawers Box Heads 
Increased Filing Capacity 

Reinforcing Spreaders Between Drawers 
Cap Top 

7A¢ In. Front Edge 

Reinforced Case and Base 

Positive Locking Followers 

Baked Enamel Finish 


You Would Not Believe That a File of Such Quality 
Would Carry a Price so Low. 


DO NOT FAIL TO INVESTIGATE AT ONCE 


THE STEEL FIXTURE MFG. CO. 


Topeka, Kansas 
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A A New, Exclusive Design 


DAVID S’ |. asl 


BLUE-BLACK INK— 





FOR FOUNTAIN PEN 
AND GENERAL USE 


(No. 30P) 


The POLAR 


Executive Letter Tray 


While unique and striking in appearance, it will 
harmonize in design, finish and material (genuine 
walnut or genuine mahogany) with much of the 
executive office furniture to be introduced this autumn 
. . « four legs with felt bottoms . . . four sides cut 
out. List $8.00. 


About the Polar Pocket Catalog: Any Dealer who 
has not received his supply is invited to send us the 
names of his salesmen. Copies will be mailed at once. 





A free flowing, non- 

corrosive, permanent ink, 

filling the demand for 

quality which brings re- 
peat orders. 


Write for Catalogue 
and Prices. 





r | | 
PHADDEUS Davips INK Co.. Ine. 
MAKERS OF FINE SEALING WAX— INKS— ADHESIVES 
95-97 VANDAM ST., NEW YORK, U.S. A. 


ere. Polar Manufacturing Co. 
401 N. Broad Street 


hiladelphia, Penna. 
Philadelph P 




















Looseleaf 


HOLDER New Low Pricep DESK 

















Sales and purchase records, shipping 
orders, requisitions, bills of lading, etc., 
can be shelved in quick reference 
binder form by the use of the F. B. 
loose leaf holder, an ideal method for 
transferring all kinds of loose leaf 
sheets—the simplest little device you 
ever saw. 


F. B. Holders retail at $3.50 a dozen 
sets, a price so low that any firm can 
afford to use them for all records. 
F. B. Holders are adjustable for any 
size sheet and distance between centers, 
and capacity is regulated by inter- 
changeable posts. Samples on request. 


EB.MANUFACTURLING CO. 
1228 INTERVALE AVE. NEW YORK 











iNustrating No. 8-02—6-inch 
diameter Giobe Ball with fixed 
meridian. Metal parts finished 
in light antique copper plating. 
Attractively designed wood base 
of beautiful wainut. A oe 
Globe—WNo. (8-3 is supplied 
with an 8-inch diameter Globe 
Ball—with movable meridian to 
retail at $6.50. 

















OR RADIO 
GLOBES 


The globe illustrated to the left 
offers unusual sales possibili- 
ties. It is beautiful in color, 
finish and style. Small, com- 
pact, yet supplying a wealth 
of interesting and authentic 
World information, it is ideal 
for desk, table, or radio. 


Stock and show this number. 
It will appeal to your trade. 
A retail price of $3.50 makes 
it admirably suited as a gift, 
bridge prize or general educa- 
tional reference for the home 
or office. 


Full description and attractive dealer 
price on this and other new models 
sent on request. Address Dept. 


G 848. 
Weber Costello Co. 
<> Address Dept. G6 848 
Chicago Heights, Ill. 
MAKERS OF GLOBES, MAPS, BLACKBOARD, ERASERS 
AND CRAYON FOR NEARLY A HaLF CENTURY 
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AUGUST, 1931 
Standard, New Portable, New Used & Rebuilt Parts of 
Countries No 0 N 

Costa Rica l 70 20 720 
Guatemala . 23 1,417 30 1,082 
Honduras 1 0 30 1,081 , 
Nicaragua l 75 2 114 : 
Panama : 43 5, 266 21 765 l 40 14 
Salvador ‘ 19 1,310 17 662 sake 
Mexico . 406 28 660 389 14,021 i3 1,370 503 
Newfoundland & 

Labrador 17 1,082 4 144 10 360 
Bermudas 2 98 
Barbados l 115 
Jamaica . , l 91 
Trinidad & To 

bago 11 733 8 180 ‘ 30 
Other Britis h W 

Indies . : ° j 280 5 180 l 2 : ‘ 
Cuba : 10 5,020 17 622 612 
Dominican Re 

public 159 l $6 
Netherland WwW 

Indies . 8 671 6 234 33 
Haiti, Re = nic 

of 10 360 62 
Argentina oseee 155 11,594 isd 6,480 806 
Bolivia - 4 240 51 1,977 o« 
Brazil .. 102 6,787 10 360 1,789 
Chile ‘ . 31 2,291 159 O11 ’ 120 152 
Colombia . 62 4,438 150 5,115 641 
Ecuador 7 599 10 360 204 
Surinam ; 2 167 1 42 cece 
DD asseseeues 18 1,345 16 640 116 
Uruguay 5 48 5,207 45 1,620 412 
Venezuela 9 678 12 1,992 124 90 
British India 177 11,240 362 11,939 61 2,162 1,013 
British Malaya.. 9 3,610 35 1,260 195 
Ceylon 190 
China . 35 2,136 21 765 225 
Java & Madura 99 6,691 35 1,320 184 
Other Netherland 

E. Indies l 10 10 360 l 38 10 
French Indo 

China , 17 1,190 20 720 8S 
Hong Kong..... 18 1,260 16 76 12 137 41 
Iraq 7 02 9 32 10 
Japan : 103 7,291 106 3,816 5 1,940 2,801 
Palestine . ee 2 152 
Persia .. see 6 554 | 1414 
Philippine Is 

lands ee 74 5,029 51 1,839 26 940 64 
Siam 10 00 
Syria ‘ : 3 190 i 144 
Turkey .... ; 50 1,800 sees 
Australia . 59 1,118 1 36 1,032 
British Oceania. l 70 pecs 
New Zealand.... 57 3, 883 30) 1,080 264 
Belgian Congo 15 563 8 
British East 

Africa es 2 140 10 360 61 
Union of So 

Africa 161 11,353 17 176 6 180 286 
Gold Coast . 2 166 
Nigeria . 250 
Egypt oni 47 3,27 17 612 42 
Algeria and 

Tunisia 19 1,330 90 3,240 
Madagascar 44 2.420 1 44 
Other French 

Africa : 32 2,354 5 188 ' 
Morocco Te 22 1,359 30 1,080 72 
Mozambique . 11 S84 6 235 
Other Portuguese 

Africa es 11 770 5 180 ; 260 25 
Canary Islands.. i 41 6 216 10 i70 
Other Spanish 

Africa ‘ S 21 13 169 

Total 8.395 $565,421 7,882 $270,968 5,013 $113,382 $80,452 
Shipments from the United States to: 

Hawali : . oI $3,950 101 $3,794 17 $901 $377 
Porto Rico ‘ 55 5540 32 1,135 l 45 12 


Adding—Calculating—Billing—Tabulating 
Machine Exports 


United States exports of adding, calculating, bookkeeping and billing 
machines, ete., by countries, in April, 1931 In exports under this 
classification where the machine is driven by an electric motor the value 


of the motor is included with the machine. Parts of adding and calculat- 


ing machines are not shown separately They are included under a 
general classification, Other machinery and parts of,’’ which is not 
segregated for publication By the Division of Statistics, U. 8S. Depart- 
ment of Commerce 

Listing- Typewriter 

adding bookkeeping Non- listing Listing 
bookkeeping billing adding adding 
machines, machines, machines machines 
Countries Number Number Number Number 

Austria 5% 51 $2,615 
Belgium “ne l $767 in) $3,134 . 72 6,525 
Czech : ‘ ‘ os 170 12,029 
Denmark .... ; 1678 . 48 3,409 
Finland .. : 1 221 l a. ae 13 780 
France 15 14,726 112 77,570 213 28,757 
Germany ‘ , 6 6,891 7 6,855 m 80 8.829 
er l 1,056 l 812.—«. ll 1,110 
Hungary ; l 1,407 6 3,364 ; 3 312 
Iceland ; ° 1 60 
SE ecccess in) 772 20 8,632 : 159 14,757 
Netherlands l 1,383 15 5.965 . , 39 3,460 
Norway ....... 1 1,101 3 857 50 2,863 

















FOR 


THE 
PROFITS 


THIS MODEL 


$300 


Retail 





Show your customers the‘ Bump.”’ Itslow cost, 
economical operation, quick action and con- 
venience will make it a quick seller—with real 
profils for you. Four models—two styles. 





Write for Dealers’ Proposition. 


THE BUMP PAPER FASTENER CO. 


DEPT. O LA CROSSE, WISCONSIN 


Eastern Representatives 
Seymour-Conover Co., 350 Broadway, New York City 

















Compare Quik-Lok 


wy ANY OTHER Storage or Transfer File 


for PRICE 
DURABILITY and 
CONVENIENCE 


in storing Invoices, Letters, Cancelled 
Checks, Vouchers, Freight Bills, Hollerith 
Tabulating Cards, or any other forms you 
find necessary to store away for future 
use when accessibility is desired. 


MILLIONS 
NOW IN USE 
prove the SUPERIORITY of Quik- 
Loks—their saving of time 


and EXPENSE in stor- 
ing inactive records. 


93 STOCK SIZES 


every requirement of any 
Special sizes made to order. 















meet 


ofhce. 


Sample upon Request 


A sample of your own selec- 
tion will be sent to you PRE- 
PAID. It is returnable at our 
expense if it does not meet 
your requirements. 


The KAY-DEE Co. 
Box G-1484_—_— Lincoln, Nebr. 


Write for our FREE booklet, 
“RECORDS,” containing valuable 
information on the preservation 

and destruction of your records 


























The talk of the coun- 
try. Combining fea- 
tures found in no 
other make. Any one 
can work it. Simple 
as A. B.C. Several 
(patents applied) 
features, taking the 
bother and guess 
work out of Gold- 
stam ping. 









A New and 
Better Goldstamping Machine 
—THE GOLDPRESS 


Will Imprint on Large Variety of Articles 
Monograms, emblems, trade-marks, or letters up to one inch in height, four 
lines of type at one tin may be imprinted on leather, imitation leather, 
elluloid, hard rubber, wood, paper, silks, et« Books, suitcases, handbags, 
pens and pencils and thousands of other articles 
A Money Maker 
Unsurpassed for window display. Very productive as an oa medium, 
ae SS ee er in the store; sells goods regardless brand or 
moves ers; stamps a variety of articles; stimulates the the 
habit; offers non-competitive service; earns a cash revenue da 
prestige for the merchant and pays for itself in s very short time. 
Greatest Value 
Machine complete, with pen holder, cnpes device, roe fe . heater 
cord, two heating units, one full font at or ther work, 
one font of the finest BRASS type for or pene on 0 sheets of real 
oe barat erat gold 3%” x4”, nothing else all tor +19 $0. 
fetime guaranties. Write for our catalos, fully describing machine. 


The Goldpress Company, 


Bellaire, Ohio. Cable Address—Goldpress 














MUNSON 


. S. A. — DENMARK — FINLAND 


l 
Te 
ITALY > om CHINA 


INDIA 








AFRICA 


Around the World 


“8” MUNSON “3 


Famous for their quality since 
1905 Munson Keys are in de- 
mand wherever typewriters are 
used—one grade key only — the 
best. 


Be one of the Munson World- 
Wide Dealers. 


Liberal Profit Plan—H rite 


MUNSON SUPPLY CO. 


348 Hadson Street NEW YORK CITY 








MUNSON 





Listing - 
adding 
bookkeeping 
machines 
Countries Number 


Poland & Danzig 

Portugal : . 
Rumania l 1,071 
Sov. Rus. in Eur. 

DT «eudeeces 

Sweden i acaee eae . 
Switzerland .... in) 5,568 
U. Kingdom.... 48 $8,985 
Yugo & Alb... ; 
SE candeae 

B Honduras. 

Guatemala 

Honduras 

Panama .....¥+. 

Mexico ...... 

Miq. & St. Pierre 

New. & Lab 


Jamaica .... ‘ ; 

Ge céeces . 1,300 
Dom. Rep. 

Argentina i 5.316 
Brazil 

Chile 

Colombia 

Peru : 

Uruguay l S46 


Venezuela 

B. Malaya 

China . 1S 22,837 
Jav. & Mad 

F. Indo-China... 

Hong Kong.. 

Iraq . . 
Phili. Is . } 2,808 
Siam see 
Australia an 

New Zealand 

Belgian Congo 


B. E. Afr 
Union of So. Af 3 2,133 
Egypt ‘ wa 


Alg. & Tun 
Morocco ....... 


Total 131 $125,188 


Hawali ti $6,760 
Porto Rico 


Calculating 
machines 


Countries Number 
Austria eaéews 21 $2, 
Belgium ....... : 13 
Bulgaria es baer , 
Czech ‘ oees 38 
Denmark bbdeet am 3 
Finland . 
France 46 14 
Germany 23 
Greece 12 
Hungary : 
Iceland , 

Italy ai . 156 15, 
Nethe rlands : : 32 
Norway l 
Poland & Dan 1 
Rumania 

Spain ..... , 10 
Sweden .. ‘ ; ae 12 
Switzerland Senne 1 
U. Kingdom.... 10 
Yugo. & Alb 

SED ceceecoensec 16 
B. Honduras 

Guatemala . 
Honduras l 
Mexico . . 11 
Newf. & Lab 

Jamaica , 

Trin. & Tob l 
Cuba ; : 

Dom. Rep I 
Neth. W. Ind ; 
Argentina ‘ : 16 
EE cccses ‘ 2 
Chile 

Colombia 2 
Uruguay 6 
B. Malaya 

China , l 
Jav. & Mad 

Hong Kong 2 
Japan ‘ , 21 
Phili. Is , ’ 
Siam 

Other Asia 1 
Australia ... 

New Zealand 

Union of So. Aft 10 


Egypt 
Nicaragua 


OFFICE 


Typewriter 


23 17,453 


148 121,691 


l 1,425 
23 16,528 


l 159 
l 82 
l S13 
l S06 
2 1,282 
2 248 
12 7,825 


415 $297,440 
Shipments from the United Statcs to: 


l $791 
l x02 


Card punch 


ing, sorting 


and 
tabulating 
machines 


940 


A455 


is4 
410 
150 
995 
£50 
576 
180 
2,213 


Number 

55D 6 $15,152 
180 i 450 
700 sO 19,280 
5.746 57 44.866 
.| 2,074 

l 1,400 

$628 3 1,772 
938 4 3,427 


219 


150 

714 
2 880 
435 
120 
999 
175 
180 
608 
657 


665 


2.078 


7 $80,891 160 $88,421 


13 


$140 


bookkeeping Non-listing 
billing adding 
machines, machines 
Number Number 
l 944 
15 13,171 
10 5,031 


$975 


including 





APPLIANCES 


Listing 
adding 


machines 


Number 


15 

3 
29 
65 


142 


658 


used and 


Number 


Job 


4 


10 
96 


489 


Total 52 
Shipments from the United States to: 
Hawaii ; 2 $1,120 1 $255 


Porto Rico 


“ “Ito & 3 be 


—“—— ic 
nw 


S158. 


810 
180 


5 so 


975 


,730 
410 


300 
270 
60 


2D 


420 


451 
,248 
"$30 
329 


180 
540 


548 


$570 


Varts 


counting 
and cal 


culating 
machines 


$358 


95 
Xb 
t48 
255 


23 


11,089 
6,066 


106 


$262 


,268 


8.478 
2,797 


117 


52,960 


32 
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CROWN PRODUCTS, for more than a 
quarter century, have been making ‘“*Good 
Impressions”’ and afford: 


1: Exceptional durability. 


2: Excellent opportunity for energetic and 
capable distributors.” 


3: A large percentage of repeat orders. 


They are backed by nearly thirty years 
of manufacturing experience. Samples 
and exclusive sales proposition upon 
request. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U. S. A. 














Business May Not Be Better 
—But It’s BIGGER! 


New skyscrapers spring up, new companies are formed, old firms branch out. And 
in most of these cases you find a market for the things you sell . . Offices 
mean desks: desks mean wastebaskets, and wastebaskets mean Vul-Cots 

If you are a Vul-Cot dealer you know it’s the one wastebasket that Business 
America asks for by name . But if you are still waiting for profitable waste 
basket business to come your way, now is a good time to get in touch with us 
Write today for complete information 


NATIONAL VULCANIZED FIBRE CO. 


Wilmington, Delaware 


VUL-COrT 


-the national wastebasket 













UW XO, 


aou'> PAT. Om, 


PAPER CLIPS 







Use Our 
Attractive 


Counter Display 


This new Luxon Paper Clip excites interest wherever 
shown. It slides so easily on and off the papers yet the 
papers cannot slide out of the clip. Actually something 
new in paper clip performance. Size and shape makes 
convenient handlin ew cadmium, rustproof finish. 
Packed 100 in modernistic, blue and yellow boxes. 


Order the attractive counter display 
or send for prices and dealer discounts 


ART WIRE & STAMPING CO. 


16-20 BOYDEN PLACE 
NEWARK, N. J. 
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SHIPMAN-WARD 


GIVES 


The Highest Quality 


| 
4 
| 
H 
| 
hi 
iH) 
11H 


The Most Complete Service 
The Best Prices 





100% REBUILT UNDERWOODS 
90% REBUILT UNDERWOODS 
CRUSADER GRADE UNDERWOODS 
BLUE RIBBON ROUGH UNDERWOODS 
UNDERWOOD PARTS 





A Grade for Every Demand 


Write today for our new prices. 


SHIPMAN-WARD MFG. CO. 


C-177 Shipman Bldg., 4401 Ravenswood Ave. 
CHICAGO, ILLINOIS I 
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OFFICE APPLIANCES 











Your trade 
is different 


Quite true—b u t 
every office can 
profitably use 
these convenient, 
easily moved 
stands and stools. 
An extra typist, a 
special writer or 
many other types 
of office worker 
can be accommo- 
dated. Factories 
and stores use 
them also to good 
effect. 








Descriptive mat- 
ter and prices on 





request. 


SEARLES 


ELECTRIC WELDING WORKS 


Manufacturers 
1850 Fulton St., Chicago, Ill., U. S. A. 

















Feature the clear, lasting impressions 


VICTORY STAMP PADS 


Your trade will appreciate the extra quality in 
Victory Stamp Pads. Made of high grade, long 
wearing materials, inks of brilliant hue and fast 
color. Six sizes, from 2 x 334 inches to 4x9 
inches. 


TIT) *« 


Pe OFS THE Dual Wilh 4 Xie @ BEIORS | 








YOUR OWN BRAND 


can be used to up your rubber stamp depart- 
ment and to ed your entire business. our 


price-list (sent om request) includes many sta- 
tionery items: 
STAMP PADS INKS MUCILAGE 
PASTE SEALING WAX 


Luther Ink and Stamp Pad Co. 


55-57 BAST PARK ST. NEWARK, NEW JERSEY 


























LOOK FOR THE GILT TIP WITH THE 
LAVENDER BAND 


TT it 


Modern business men recog- 

nize the importance of “little 

things in insuring the effici 

ent operation of their organi 
~ b 

zations. Perhaps this is one 

» A 

of the reasons why the sales 

“J 4 
of Semi-Hex Pencils continue yp 
to increase. Write for complete 


TahielaulelilelaMe lolol Lae) lisence Mee lale Mil 


generous profits dealers are enjoying 


THE GENERAL PENCIL CO., JERSEY CITY, N. J. 











SALES LETTERS 


| 
| Need the Support of 
| SALES LETTERHEADS 





Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. In appearance, it ought 
to be on a par with your best dressed 
salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 








American Embossing Company 
192-96 SENECA ST. BuFPALo, N. Y. 
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Metal Office Furniture Exports 
United States exports of metal furniture by countries during April, 
1931 By the Division of Statistics, Department of Commerce: 


Sheet metal Sheet metal Sheet metal 


lockers and shelving Sheet metal fire or 
storage and filing burglar- proof 
cabinets wall bins cases, cabinets 
Countries Number Number Number Number 
Austria : ° —r 2 $ 47 : cece 
Belgium ‘ : $351 110 2,933 7 $342 
Denmark 7 $122 ‘ owbe 82 2,859 14 781 
Estonia ; , vane 17 560 
Finland : : a on 6 215 i... ees 
France : bead 153 4,403 65 2.878 
Germany - 10 998 
Greece .... . 1 151 ° 94 24 879 
Irish Free State... 2 19 . 197 +63 . 2 591 
a s6knad . caus 10 260 
Netherlands ‘ : 79 165 4,933 1 62 
Norway ' 36 18 $21 5 3,765 
Portugal . . aces 14 473 os 
Rumania one : - 35 1,728 
SRE scsccewescn . oe wane 25 1,153 es 
Sweden ae “_ wana 59 3,159 5 410 
United Kingdom... 19 529 ‘ 168 68 2.227 201 10,007 
Canada 163 7,278 , 9,425 1,946 15,298 24 1,523 
British Honduras : Pe 2 50 ° 
Guatemala ....... 2 oe see 1,441 9 S14 ... 
Nicaragua : , 5 174 e 
Panama .... ‘ 1 22 19 55 BER se0 
Salvador . 18 ‘ : 36 Cae “ena ate 
Mexico 6 318 ; 140 124 3,883 14 840 
Newf. & Labrador ‘ awe 3 150 199 
Bermudas pease. 142 2 53 cae 
Barbados 7 135 l 40 
Jamaica ....... a) 143 wee 
Trinidad & Tobago 3 96 
Other British W. | : swad 1 _ ses ages 
CUBS scces seus a 6 193 15 691 
Dominican Rep.... 3 32 ‘ ‘ 12 SS ces osee 
Neth. W. Indies... 18 305 . er sabe ‘ 3 235 
French W. Indies... : ; ae oan — 2 93 
Virgin Is. of U. S ‘ ‘ons 1 Che ean 
Argentina ........ 9 228 ‘ aeons 74 1,871 91 »,088 
Bolivia .... . ; er ennai - 11 921 
a ares : 18 92 3.843 ... sane 
Chile - nee a not 44 2,211 29 2,159 
Colombia a 24 ‘ 19 120 2,330 18 1,065 
Ecuador , ‘ 33 714 2 138 
Pe Kune ane teuea 12 578 7 511 
Uruguay cenenns 1 86 : . cana 1 153 
Venezuela - 21 160 . 199 27 1,001 1 47 
British India... . : 72 33 1,150 10 607 
British Malaya : 4 159 8 684 
Ceylon 2 69 oses 
China : ‘ - 25 806 3 306 
Java & Madura 144 33 958 5 356 
French Indo-China , 10 430 san 
Hong Kong ' : , 10 aa sean 
Japan ..... 10 SIO coe 15 158 5,865 44 3,985 
Palestine ‘ oes 9 ae ses | 
Philippine Islands 11 1,051 10 138 3,747 2 102 
 séceua : ~ ; 10 : 2 122 
New Zealand ‘ : : ‘ 5 145 - 
Union of So. Africa 3 53 : 148 14 411 aa 
Egypt a 32 ; 230 21 747 2 152 
Algeria & Tunisia : bees 95 2,290 ¥S 
Liberia ; pee et 1 18 
Mozambique : . er 2 79 
Total ..... 663 $11,530 . $16,115 3,941 $77,212 687 $40,581 
Shipments from the United States to: 
Hawaii . 24 $450 . $431 71 $1,768 3 $208 
Porto Rico 9 228 ‘ 1,768 99 3,052 15 778 
Bank 
and 
safety 
deposit Other 
vaults office 
Safes of and furniture Other 
heavy metal equip- and metal 
Countries Number ment fixtures furniture. 
Austria $ 25 , 
Belgium 1,565 3 $ 80 
Czechoslovakia 1,161 o* tees 
Denmark ‘ 401 7 152 $338 
Finland : : : 251 , , se 
France : . 3,384 23 356 300 
Germany . ‘ 58 + 
Greece : ais o« 103 1 67 47 
Hungary 201 . 
Irish Free State 113 
Italy eseveee 206 118 
Latvia ; 6 41 
Netherlands . 186 
Norway .. 2 $202 . 521 31 133 tea 
Poland & Danzig.. 25 230 
Rumania .... - “er 79 enn 
Spain ... ~ pen 18 100 525 , 
Sweden . , 8 l 8&5 963 90 
Switzerland : 205 , 30 
United Kingdom... , $ 60 6,962 1,669 22,446 775 
Yugoslavia & Alb : 15 sae 
Canada a 15 4,301 1,160 2,699 106 2,128 24,573 
British Honduras - cans 92 640 136 
Costa Rica.... . : ee 24 208 18 
Guatemala ; 543 esee 1,187 58 335 113 
Honduras ; l 100 . 41 187 1,572 544 
Nicaragua ase 563 183 1,239 : 
Panama .. 2 174 1,382 560 4.740 >61 
Salvador , 6 167 690 19 248 169 
Mexico : 6 39 1,679 21,198 135 1,455 1,258 
Miquelon and St 
Pierre Is wes 20 











The 9-drawer stze 
is tliustrated. 
iso in 


va 

12-drawer size. 

Practtcal oltve 

ew green or beautiful 
wainut or 


mahogany 


Sanymetal 


Product— 


STEEL 
STORAGE 
CABINETS 


SANYMETAL Steel Storage Cabinets are ideal for a 
multitude of uses. They avoid that “cluttered-up 
appearance,” as well as unsightly shelves and storage 
makeshifts generally. They hold a lot of office forms, 
typist's supplies, engravings or what not. The drawers 
when loaded open all the way without sagging, do not 
pull out of runways and let the contents spill; are easily 
removed for cleaning and lubrication. 


Send for folder and price list 


THE SANYMETAL PRODUCTS COMPANY 
1695 Urbana Road Cleveland, Ohio 


ritflg CABINETS 





TRINER AIR MAIL SCALE 


Selected on Competitive Bids by U. S. 
Post Office Department Using 
30,000 No. 9 Scales 





EQUIPPING THE 
SERVICE WITH THIS 
SCALE IS THE GOVERNMENT'S 
MARK OF APPROVAL AND JUDGMENT 


It is entirely built of steel, with a brass beam and poise. 
Each half ounce is clearly cut in beam with deep “V" shape 
notch—attaining easy accurate weight. 

Price moderate for FAST SELLING. Write your Jobber for 
Triner Ne. 8 Alr Mail Scale. 


TRINER SCALE & MFG. CO. 


2714 W. 21st Street Chicago, IIl. 


We also manufacture Parcel Post and Mail 
Automatic Scales used by the Post Office Service 










































































158 OFFICE APPLIANCES 
Bank 
and 
Mr. AUDITOR — 
. deposit Other 
: ; : vaults office 
Here is a sorting device that will sort any series of eaies of and — furniture Other 
oe : . rea eta e ) 
1000 checks into 10's in one sorting Countries Nut ber = ene oan ounlnae 
Sent prepaid upon request. 30 day trial. tet ‘ Labrador. 1 168 384 81 542 62 
: : ermudas .... : : R60 : 198 1,401 1,422 
No obligation. Barbados ......... ... 0 4 29 55 
Jamaica , ais bie : 26 230 1,406 184 
Other Br. W. Indies l 38 . 4 58 25 
eae - ‘ 369 " , 119 
Dominican Rep..... ; 204 66 233 105 
Netherland W. Ind 2 184 162 106 925 
French West Indies l 15 a 
Haiti, Republic of l 46 480 47 520 21 
Virgin Is. of U. S 13 61 280 
Argentina cmaseee Oe 2,269 991 1,920 8,170 403 
= Brazil nevutaibe ss . 25 74 1 32 36 
Saves Chile ici 3 44 119 7 103 131 
Colombia sakes l 245 veer 191 35 18 629 
+: Ecuador ....... : 117 997 101 
Time British Guiana ; ‘ 11 72 _ 
wer 112 205 2,946 
and WEEN “eosnece 5 170 650 §=62,640 207 1,972 1,870 
Aden seeboces . ; 6 16 
. British India..... 8 306 60 73 632 107 
Space British Malaya. ' 250 1 12 226 
Cee ccossecn _ 160 3,295 350 2 868 76 : 
Java and Madura.. R 92 34 318 16 : 
Iraq sescwheeus - : 306 
re «sees er l 60 322,082 1.366 14 161 814 
Kwantung : : : 18 75 ‘ 
DD c.sceabe< , 13 - ' 
Philippine Islands il 2.077 R14 1,899 1,023 7 666 1,245 
Syria seedewneee ove = 37 633 her | 
Australia ....... : ; 36 1 14 207 : 
New Zealand ‘ 25 5 27 
Belgian Congo..... : 22 282 . / 
Union of So. Africa ; 168 1 141 95 : 
Egypt i ; : 25 162 1,004 70 
‘ Algeria & Tunisiz : 60 ; 7 
Space required for sorter 6x18 inches. a 2 : : 
Windows and doors may be kept open and fan going Total 151 $12,118 $327,781 $59,054 10.718 $71,031 $38,520 
Made in any size and indexed to fit your needs. Shipments from the United States to: 
Write for Catalog and full details Hawaii oe 2 OS $619 $2,936 1,990 $10,599 $1,001 
Porto Rico ‘ . l 446 1,619 2,988 20,035 1 668 
iciediiendinns ial Ribbons, Carbons and Filing Supplies Exports 
- ilec United States exports of carbon paper, typewriter ribbons, filing folders, 
, Instant Reference Files index cards and other office forms in April, 1931 By the Division of 
204 N. Dearborn St. Chicago, Ill. Statistics, United States Department of Commerce 
Filing folders, 
index cards, 
and other Typewriter 
office forms Carbon paper ribbons 
Countries Pounds Pounds Dozen 
Austria 36 $ 50 125 $ 71 8&5 $195 
Belgium ..... 591 238 407 374 679 1,793 
Czechoslovakia 43 81 570 1x0 170 R01 
Denmark ....... 1,324 225 1,642 972 399 1,018 
DE esteenecss 168 97 114 27 125 27 
France .... 14 10 1,463 945 1.379 3,249 
Germany . . 3,087 561 2,453 2.099 877 1,701 
Hungary ; ; i sae 14 36 : 
Irish Free State... 22 20 ep 15 34 : 
ST secenes , 7,104 1,480 588 374 734 1,610 
Netherlands .... 90 40 625 589 628 1,691 
x Norway .... . 332 120 "61 567 148 102 : 
JUMBO GEM Poland & Danzig.. nas 874 645 192 1,126 
Portugal ; 19 11 oa . : ne 
Rumania . , es 25 14 neuws 
EE tate wate te 17 19 239 a0 30 82 
Sweden - ‘ 278 Wh 315 374 190 158 
Switzerland .... 12,407 3,320 2,608 1.917 380 1,472 : 
United Kingdom 8.404 2.961 23,598 T8821 >, 824 15,200 : 
Yugoslavia & Alb.. as mane 49 25 23 92 
Canada ...... . 26,048 8,498 5,482 3,777 1,845 5,555 : 
British Honduras. . 34 10 66 71 3 18 
Costa Rica........ 162 248 , : 5 25 
Guatemala ieeue 1,039 301 SST 728 126 135 
_ sh as : Honduras ....... 5,087 2,241 61 88 1 9 
PERFECTION No. 70 PERFECTION No. 50 Nicaragua .. 3,097 1,615 135 119 28 7 : 
Panama . —_ 5,236 1,998 977 561 70 121 
: J Salvador beeen 397 366 70 36 174 $58 
STANDARDIZE ON THE Mexico cncace. 865 2.048 1,345 273 661 
4 ’ } ‘do &6 2 27 2 7 2 
GENUINE GEM AND PERFECTION New. & Labrodor. 4868 = 319137108 | 
» : 17 69 
DESK MEMORANDUM CALENDARS — eee Ae as i34 ; 50 
> ’ . _ —— Trinidad & Tobego 1,071 182 132 148 26 63 { 
We Now finish our BASES in OLIVE GREEN and MA- Other Br. W. Indies 17 12 2 2 9 23 
HOGANY as well as black enamel, statuary bronze, nickel and Cate .... meses 2. l 4 — * oy er nae 
brush brass. Arches tip backward and forward to facilitate gt Indies. 6.37 1.194 299 298 23 m4 
mounting the Pads. Rubber feet prevent scratching. French West Indies 52 25 ' whine : 
OUR PADS are manufactured of high grade bond paper by marl eras “. a = if od . af 
4 s 0 . oe . . ee 
the process of offset lithography. Asoutina . ' 5.993 1,968 2111 1,961 1,425 3,746 
= ice” Bolivia .... 480 243 588 820 9 40 
The House of Service Brazil 203 180 1,474 1,604 54 163 
pr. Chile ..... 121 54 627 918 126 450 
Sas “FD Colombia 1,853 655 255 188 244 79 
\ US Ecuador 52 on) S.> 79 115 411 
oT) ne ae 363 164 10 100 20 97 
J ie Uruguay . 581 73 32 22 273 770 
a LES Venezuela . 5,844 2.529 | 394 131 520 
SA CORPORATION British India... 1,832 672 5,186 3,462 1,131 2,652 
‘J . , . . Sete . q° . 
Stationers’ Glassware, Hardware and Specialties | ne oy apeaye.... + ro : "95 "go 
TIOM cc cee . De . -) va 
72 SPRING STREET NEW YORK SOD savacnces.a 650 256 918 621 1 =: 324 
Oth. Neth. E. Ind. 30 47 . a: aan 
French Indo-China. 5 10 89 78 36 99 
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100 YEARS of 


Manufacturing Has 
Solved the Problem 





of Correct Chairs 


Smart Designs, 
Sturdy Construction 


and Superior Finish 





2400-9 W 


Characterize ‘“‘Piercecratt” No. 


S. K. PIERCE & SON CO. 


GARDNER, MASS. 
Boston Philadelphia 





New York San Francisco 


159 





The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





LEVER SEALS 


Te: 


POCKET Eo SPECIMEN IMPRESSION 





Self - inking 
Rubber Stamps 


—rs WAX SEALS 


an Deter 





NAME PLATES 





BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30 S. Jefferson St. 








Catalogue of Complete Line will be sent upon request 











RUSTPROOF 
FOREVER 


Pins, Clips, Fasteners 
of SOLID BRASS 


The 


Brass pins. 


best pins have always been 
Brass cannot rust and 
users of pins, clips and fasteners 
They realize that fine 
are safe 


know it. 
fabrics from rust when 
pinned with Brass pins. 


selling pins that are positively rust- 


You are 


proof when you sell Brass pins and 


safety pins. 


COPPER & BRASS 


RESEARCH ASSOCIATION 


25 Broadway, New York 


















& 


For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringin 

out new metals embodying latest developments aad 
improvements, this service is exceptiona ly valuable 
in its field. 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 
6816-6824 Arsenal St. ST. LOUIS, MO 
eR 
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Instantly Moistens — Practical 


— Convenient — Simple. 

| A beautiful Nickel-Plated Article. Always ready 
| for use—no waiting. Leak proof water container. 
Positively sanitary, non-sticky. 








The Famous Argus Specialties. 
Paper Clips 
Pen and Pencil Clasps 
Typewriter Erasers 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 


ARGUS MANUFACTURING CO. 
1134-44 N. KILBOURN AVE. CHICAGO, ILL. 


} Dealers: Write for beautiful counter-easel. 
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- COCHRAN 


« 
ty Sectional Shelving 
fy 4 ‘ 
te Ve t Knocked Down Shelving in Cartons 
tt SIZE OF SHELVES 
4 pi , a 75- 936— 9” Deep x 36” Wide.....$ 9.50 
ie V+ 75-1236—12" Deep x 36” Wide..... 11.25 
4 TD : tg © 75-1536—15" Deep x 36” Wide..... 14.50 
: i 75-1836—18" Deep x 36” Wide..... 16.50 
| F}—1 75-2136—21" Deep x 36” Wide..... 19.25 
ye i | 75-2436—24" Deep x 36” Wide..... 21.50 
ny 4 GOSMRAN Each carton contains 7 shelves and 4 
iy ro . sets of adjustable uprights or corner posts 
W" 4 fr + Many useful applications, too numerous to 
a2 . net illustrate. Stock sizes for every require- 
nn) bald > - ment from basement to department store 
i I ii—" Western Prices $1.00 
a <a Higher 
4 , : "| Enamel Finish. 
2 - eae Colors—Olive and Jade Green, 
RS Patent Peading el Grey. 
COCHRAN 
Typewriter— 


Telephone Tables 


Knocked Down in Cartons 
5 Cartons to a Case 


List 
No. 27-1536A—Top 15''x36'" $3.00 


Ne. 27-15368—Top 15''x36"’. 

Shelf 4.50 
Ne. 27-1536C—Top 15''x36"’. 

ihelf .... 5.00 


Western Prices 
80.50 Higher 








Enamel Finish. 
Colors—Olive and Jade 


Green, Grey. 


| 
Cochran Metal Products Co. 
400 Manheim Street Philadelphia, Pa. 
Branches 
Los Angeles, Cal. 
806 S. Grand View Ave. 
R. J. Parvin, Mor. 


New York, WN. Y. 
6 Murray St. 
Mitchell Fow, Mor. 





OFFICE APPLIANCES 





SUPERIOR DESK PADS 


An entirely new line of folding pads of different con- 
struction, design and color combinations is now 
ready for the trade. The files are legal size, giving 
greater capacity. They are equipped with seven 
pockets on each side instead of six, and can be fur- 
nished with one wing only if desired. The work files 
can be folded over the pad when desk is not in use. 


Superior Folding pads are bound in genuine and in 
imitation leathers. Their attractive appearance gives 
them a ready sale, are the biggest value in folding 
pads and offer a repeat profit for you. We are ready 
to tell you about it. Write 


Superior Office Specialty Co. 
Manufacturers o 
Desk Pads ne = 
544 W. Lake Street 


Pacific Coast Representative: 
Western Wholesale Stationers Ltd. 
228 S. Los Angeles St., Los Angeles, Calif. 


Chicago 








| EXCLUSIVE TERRITORIES 
Are Being Rapidly Assigned 


TO RESPONSIBLE DEALERS 
FOR THE NEW 


PELICANOTYP 


Non-Cellulose Stencil 







Exhaustive tests made by Dealers 
and Stencil Experts invariably result in 
statements that 


“THIS IS THE FINEST NON-CELLU- 
LOSE STENCIL OBTAINABLE.” 


More then twenty (20) advantages 
and every one of them important to 
dealers make the 


“PELICANOTYP” 


a very attractive and profitable dry 
stencil to sell. 










WRITE US 
YOUR TERRITORY MAY STILL BE OPEN 


MANHATTAN STENCIL CORPORATION 


EXCLUSIVE U.S. A. IMPORTERS 
OF PELICAN STENCIL PRODUCTS 


401 BROADWAY NEW YORK CITY 
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Filing folders, 
index cards, 


and other Typewriter 


office forms. Carbon paper ribbons 
Countries Pounds Pounds Dozen 
Hong Kong 328 192 371 361 70 207 
Japan ... 3,568 883 12,456 8,897 53 235 
Persia ... P nA 2 7 
Philippine Islands 1,469 746 3,731 2,274 919 1,637 
Siam ..... . 56 42 aes : 13 38 
Turkey , , 13 9 rr — 30 80 
Other Asia... ese 443 262 er ~—T seat TT 
Australia . 54 17 2,471 1,267 554 1,245 
New Zealand ; ; 1,236 1,136 165 507 
Union of So. Africa 746 108 1,491 628 96 314 
Gold Coast hon 80 16 o« ades eees oses 
Nigeria : we ; 6 4 53 126 
Egypt ; ' eses eaax 39 86 
Algeria & Tunisia. 272 159 150 347 
Other French Afr . bees sae 12 26 
Other Portuguese 
Africa ee ; —e ‘i 27 75 
Canary Islands ; ‘ 46 45 7 27 
Total : 117,440 $39,722 83,761 $63,712 21,484 $56,515 
Shipments from the United States to: 
Hawaii ret $8,579 1,177 $941 130 $593 
Porto Rico ° 7,186 2,741 1,832 899 19 71 


Writing Instrument Exports 


United States exports of writing instruments during April, 1931 By 
the Division of Statistics, United States Department of Commerce 


Refillable 
pencils and Metallic pens, 
refill Other pencils, except gold, Fountain pens 
Countries leads Dozen Gross Dozen 

Austria $ 57 ; sone - - 4 $ 96 
Beigium 224 : ve ees over s 178 
Bulgaria , 97 eats » e's ime os 4 96 
Czechoslovakia F 134 : deee ; 50 849 
Denmark 779 “es : pates 245 5,648 
Finland . ves 58 120 $ 25 rr ay aaah sone 
France ; 4,428 ‘ ss0< ad »« Bae 5,023 
Germany on 79 . rer 50 $ 26 15 199 
Greece ‘ 132 seen ‘ : 4 96 
Iceland .. 37 vee sane l 34 
SE acaseve -” 934 ; , ll 342 
Netherlands ee a7 oe 51 25 18 301 
PT adunwsads sees 300 36 eece 
Poland & Danzig. : $6 ot) er 
Portugal 7 1,440 78 4 96 
Rumania : 57 Sehe TT owed 4 96 
Spain ... ‘ 979 246 81 328 191 334 7,630 
Sweden 9 6,436 935 Coen eee 82 1,196 
Switzerland 166 18 40 TTT : 52 926 
United Kingdom. . 6,560 18,387 $355 87,495 61.346 378 9,169 
Canada ......... 14,324 121,507 18,607 1,326 739 478 1,684 
British Honduras. ‘ 336 37 1 esse eee 
Costa Rica...... 60 180 56 —P ease Ss 104 
Guatemala , 139 3,274 413 ‘ ; 8 255 
Honduras .. . 9 482 148 27 19 2 90 
Nicaragua . 62 17 90 64 l 57 
Panama : 134 1,102 967 hk uae 58 1,878 
Salvador .. : SSS 118 oa er 2 100 
Mexico .... 8,257 22,732 2,977 515 341 247 5,943 
Newf. & Labrador 91 340 89 os bees 
Bermudas .... 357 80 33 95 
Jamaica ........ 412 91 l 32 
Trinidad & Tobago 124 pine ee 5 151 
Oth. Br. W. Indies 12 1 — ' a rn 
CU i sideances 352 14,610 4,372 2,992 2,102 149 2,337 
Dominican Rep... 16 1,670 185 52 SS sees ecee 
Neth. W. Indies.. 139 120 41 edd inane 13 374 
French W. Indies. 32 78 ; awe 3 86 
Haiti, Republic of 21 192 63 Suen — 1 153 
Argentina ... : 2,513 1,659 332 baw ie 130 3,843 
Latvia ... . 89 eT bead émen q 940 
Bolivia : . 35 , a nbs eas 3 170 
Brazil o« 185 120 69 38 23 16 390 
Chile ; S94 8,112 715 35 21 265 2,252 
Colombia 616 25,463 2,364 250 150 30 983 
Ecuador ‘ 108 11,946 1,103 150 131 4 90 
PN cuwnes : 277 2,412 309 713 491 21 683 
Uruguay 72 1206 60 sent a 7 142 
Venezuela 71 6,792 1,098 wan a 43 213 
British India ‘ 997 1,200 147 192 5,185 
British Malaya 457 12 10 131 2,234 
Ceylon recben 20 708 60 — wi 13 382 
CREME .... : - 340 7,726 3,095 330 210 125 3,160 
Java & Madura... 976 sees peek vibes : 106 3,666 
Other Neth. E. I.. 37 ‘enn one : 25 410 
French Indo-China 39 “ome seen — 2 50 
Hong Kong 173 6,660 1,083 100 63 1 100 
2 erenewe 98 sine : i 4 123 
GD acéends ; 79 3,318 1,407 ° 6 126 
Palestine .... . 85 -_ one 7 1 129 
Philippine Islands 197 32,142 7,413 _ ‘ 1,148 10,672 
Siam ... 87 iva wee ewe 33 1,094 
BE scéecenes 112 seee _— ae ek 20 208 
Turkey ‘ 57 onee seen ae? 4 96 
Australia bees 1,019 6,912 760 wn tt eal 11 293 
New Zealand ' l4l 660 192 7 195 
British E. Africa 10 - sae —_at 7 117 
Union of So.Africa 1,506 3,058 347 350 219 57 909 
Egypt .... : 47 i 4 

Other Portuguese 
Africa 134 peas ee oone 8 240 
Canary Islands... 61 3 132 
Total ...+» $44,662 318,021 $54,466 94,893 $66,200 6,002 $83,810 

Shipments from the United States to: 

Hawaii ‘ $361 9,946 $2,850 54 $62 171 $1,790 


Porto Rico....... 209 22,529 2,013 385 195 43 540 
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BLACK DIAMOND 


CARBON 
PAPER 


The Peak of 
Perfection 








A featured carbon paper of quality, to be de- 
pended on at all times. It sells and re-sells. 


Mail coupon today for samples and prices. 





Rochester Ribbon & Carbon Co., Inc. 
40 Browns Race, Rochester, N. Y. 


Kindly send me, without cost, samples of your representative lines 
of carbon papers and ribbons, together with prices. 


rrr se ae ioe add 
RE WBN re oe PRP RST He. , 
Ce oie dn ach aiseikdihn ‘its kis osiahis wraie alacmaaa Te ee 











Graffco 


HI-SPEED RULER 


There's a real market among artists, lay-out men 
and general office workers for this new, original 
HI-SPEED RULER. 


Two rubber covered rollers with ball bearings 
assure rapid horizontal or vertical ruling without 
changing position of ruler. It cannot slip nor 
will it blot when ruling with ink. 


Three sizes:—12 in., 15 in., and 18 in., with 
1/46 in. graduations. 


If you are not stocking this item write us today. 
There's a real profit in it for you! 


GEORGE B. GRAFF COMPANY 


64 Washburn Ave., Cambridge, Mass. 
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erheard 


The“WHISPER-IT”’ 


sanitary telephone mouthpiece | 


maker. / 
the trick. A « 


Try this ont on your mail by ase of owr stuffer orde 
cards. A request will bring you a4 supply imprinted 


THE COLYTT LABORATORIES 565 W. Washington Se 


Engineering Chicag 











Three Cheers! 


New Calendars— 
New Prices! 
BEACH’S 

“Common Sense” 

Travelers’ Expense Books 











now contain calen- 
dars for the last half 
of 1931 and all of 
1932. 

The net price to 
dealers is lower than 
ever before. 

Write for particulars to 


BEACH PUBLISHING CO., 1351 Book Bldg., Detroit. 






































panies STRIP 
TRANSPARENT 
CELLULO! 





MARKILO Envelopes are made in all ring-book sizes. 
MARKILO INDEXER Strip (blank-label) ready-to-cut. 


Transparent signals, card cases, etc. Sample on request. 


The Dozen System vs. Decimals, Booklet Mathamerica 25c 


MarkiloCo., Mfrs.,936c W. 63rd St., Chicago, U.S.A. 


Templar — 


The Aristocrat of Pencils 
F GEN i} HERN RED CEDAR 


|G iva aleseltin tam cuits loans) a dats 


RELIANCE LINE 


F PENCILS, PENH Ltt AND ERASERS, 


RELIANCE PENCIL CO. 


FACTORY GENERAL OFFICES 








OFFICE APPLIANCES 


REBUILT 
MIMEOGRAPHS 


Every Mimeograph we rebuild is 


absolutely guaranteed. In our 


twenty-six years of experience we 

have learned how. All models 

completely rebuilt. Investigate 
now ! 


MIMEO SERVICE BUREAU 


132 Nassaw Street NEW YORK, N. Y. 








A Distinctive Line 
that will hold your trade 


TURNER & HARRISON 
STANDARD, SILVER-ALLOY 
and GOLD-PLATE PENS 


Smoothest, slickest pens made 











ave 


G@ HARRISON 


so.o N°73G6 


PHL 





Catalog on request 


TURNER & HARRISON PEN MFG. CO., Inc 


Established 1876 
PHILADELPHIA, PA. 


IMPRINT PENS A SPECIALTY 








A FAST SELLING ITEM 


Half hour Furnace 
tested protection. 
Strongly built of steel 
and solidly insulated. 
Inside size 91/2.” x 334,” 
x 13” 


Attractively 
Finished 
RETAILS 
FOR $10.00 






























Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. T he 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 





Stanley R.Bristow 
24 Central Ave.West Orange,N.J. 
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U.S. TYPEWRITER RIBBON MFG. CO. 





RIBBONS 


CARBONS 


ESTABLISHED 1895 


Dealers 


Sansom at Tenth Street 


Inquiries Solicited 


Philadelphia, Penna. 











Feature these for 


School Supply Time 10c¢ Items! 


ETERNAL BLACK WRITING INK 

OFFICE PASTE, Tubes and Bottles 
TAURINE MUCILAGE RED WRITING INK 
WASHABLE BLUE WRITING INK 


And don 
y 7 “ 


an 


23, 


t forget t 










¢ the usual at 
tention to Higgins 
American Drawing 
= Inks. Blacks and 
3 colors. Retail for a 
" quarter a bottle 
CHAS. M. HIGGINS & CO., Ine. 
271 Ninth Street, Brooklyn, N. Y. 


HIGGINS’ 
INKS AND ADHESIVES 














**Steel-Strong’ 


The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags—Coin Storage Trays 
Coin Bag Seals - Seal Presses - 
Manual Coin Counters 
Currency Racks — Tellers Moisteners 
Handy Wrapper Cabinets 


Nationally advertised in Leading 
Sold d exclusivel ‘px through dealers 
Write for Catalog and Salesman’s Sample Case 


The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 





Bank Journals. 


















BOEHNER 


Improved 


CARD HOLDER 


Stationers and printers 
use it to build up their 
volume on business and 
personal cards. It takes 
the regular loose cards, 
holds them firm, keeps 
them clean Holds 
one as securely as a 
full case Imported morocco binding—metal parts highly 
nickeled—28 different sizes. 
We manufacture leather novelties only—we do not compete 
with engravers or printers. Please mention size in asking 
for prices. 

Address, Department OA, 


roved Boehner Binder Co. 


1 am 1 Fox Street Aurora, Illinois 











A Special Rosco Pad 








No. 222—Comes in Green only. 


Thickness of glass. 1% in. 
Outside Meas. 1954 x 2 955 ve. 
List price. $3.75 ea. 


Dealers discount as usual. 


Ravenswood Office Specialties Co. 
Originators of Glass Desk Pads 
1800 Newport Ave. Chicago, I. 














The missing 


link 


BETWEEN SHIPPER AND RECEIVER 


Warehousing and distributing facilities are essential to sell 
metropolitan New York. We offer strictly modern facilities, 
lowest insurance rates, modern sprinkling service, night 
patrol, prompt and efficient deliveries and installations. We 
will save you money for pool cars, LCL and car load lots of 
merchandise for dealers, banks, hotels, libraries, etc. 


WRITE NOW! 


METROPOLITAN FURNITURE SERVICE 


611 W. 43rd St. 


NEW YORK 





et 


CMOmry 


ADJUSTABLE DESK TRAY 







List Price 
$1.65 Ea. $18.00 Dz. 
Liberal Dealer’s Discount 


j Fits into any center desk drawer. Six scooped 
j bottom compartments for pins, clips, pens, 
Made of steel electrically welded. 
j Measures 17% inches closed, 
j Don’t delay. Order today. 


EQUIPMENT CO, 


Long Island City, N. Y. 


pencils, ete. 
Olive green finish. 
29 inches extended. 


COLE STEEL 


33 Crescent St. 


i 
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OFFICE APPLIANCES 





WIDE EXPANDING POCKET. 


SOME WITH 
SPECIAL NEW ADDITIONAL ZIP-POCKETS 


Catalog and Circulars Sent on Request. 


STEIN BROS. MFG. CO.., 


701-709 W. Washington Blvd. 





STEIN-WAY Special Priced School Brief Cases 
FEATURING OUR NEW CASES with one EXTRA 


$1.40 to $3.80 for QUICK RESALE and PROFITS. 
8 SNAPPY NUMBERS WITH NEW IDEAS 


HIDE-A-WAY HANDLES 
TWO GOOD LOCKS IN PLACE OF STRAPS 
MADE IN VARIOUS LEATHERS AND COLORS 


Write for Samples and Full Information. 


Priced from 


INC. 


CHICAGO, ILL. 











A Depression 
“W eatherer”’ 


past performance, 
and tomorrow's 


Even for the average oe oduct you carry—dquality, 
stability, are your gauges for today’s sales 


ARO TYPE 


THE MODERN TYPE CLEANER 


being a star profit-maker for 3500 dealers, Clarotype 


present 
profits 


In addition to 


offers the stenographer and purchasing agent a product of high quality, 
backed by a concern that is sound financially and prepared to back up 
its products right down to the consumer 


clean type on 
why Clarotype 
cleaner you can stock with 


the most simple and efficient way to 


Clarotype provides 
+ business mac a That's 


typewriters and all othe 
weathers bad times Claro ype is the one 











FREE RAND 


Reg. U. S. Pat. O 

It Can’t Slip Out Until You 
Release It. That’s the Free 
Hand binder—a handy little 
device, requiring only one 
hand. Papers are held securely 
until wanted, then released at 
a touch. The Free Hand is 
thoroughly practical and 
needed in every office. Ask for 
descriptive price list and stock 
sizes. 


FREE HAND BINDER COMPANY 
































of thousands of bookkeepers over the whole 
years; incorrect entries, blots, etc., easily and 
Put up in 
Write 


The favorite 
world for 27 
quickly removed from paper or white clothing 


ounce bottles. Satisfaction guaranteed 
and trade discounts 


¥y and | 
tor 


H. A. eNK ERADICATOR Co. 
1545-47 West Farms Read New York, N. Y. 


sample 




















FIRE-RESISTING 


SAFE CHESTS 


for Office and Home 


strong, durable, fire-resisting, with 
4 clutch pick-proof lock. Built like 
a real sale—massive steel walls that 
assure positive protection. Beauti 
fully finished in American Walnut 
(Enameled) with outlined Silver 
panels. Two sizes. Priced un- 
usually low. Send for circular. 


ORTHWINE 


MANUFACTURING CO. 
438 W. 37th St. 
NEW YORK CITy 


















safety and real profits. Write for more facts or send order to your 
jobber or Tue Ciaroryee Company, 16-] Hudson St., New York 74-76 BEEKMAN STREET NEW YORK, N. Y. 
City 
TWO PROFITS 
H. A. Ink ARE BETTER THAN ONE! 
Eradicator “SERVICE” on a “FULTON” 
Dater Sale gives you a big chance to 
Recommended > make a “Dri-Kwik” Stamp Pad sale 
and sold by and vice versa. It’s quick and easy 
and profitable, if you’ve got the 
the trade kind of merch: andise to give your cus- 
everywhere tomers real money’s worth in service 


after it’s sold! 

Shake hands with double profits and 
quality products Now—Send for prices 
and samples. 


“Fulton Specialty Co., Elizabeth, N.J. 


FULTON 


DRI-KWIK STAMP PADS, and 
SERVICE and FULTON DATERS 


errr 





OUT OF SIGHT—SALES STOP 
Display COIT’S — Lettering 


The Right Pen for “Beery 
Kind of Lettering - 
DEALERS: Send for assort- 7 
ment of 12 pens 3 of each 
popular size on special coun- 
ter display card for 30 days 
sales trial, prepaid. 
Dozens of stores in your 
neighborhood need COIT’S 
PENS and will buy them 
from you when displayed. 
ASK YOUR JOBBER 
THE BRIDGEPORT PEN 


COMPANY 


Bridgeport, Conn. U. S. A. 
PEPPLPP LPL PPP L LLLP LOL IO LL OL LL 


_ COITS BALI BEARING 
SHOW CARD PENS = 
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NELAR 


Ribbons, Carbons, Duplicating Ink, 
The Tybon Ribboner 
Machine. 


A STANDARDIZED LINE OF UNLIMITED 
POSSIBILITIES. 


Manufactured to the highest ideals of quality 
and uniformity. The most profitable co-op- 

































Send for the New Price 
List and Our New Special 

















erative proposition ever offered. Increased « 
Offers sales and profits assured, Te ee ‘erie 
1026 FILBERT STREET TYBON CORPORATION PHILADELPHIA, PA. 
SO LR AA ALARA s 
This Bond arantees 
LOOK Gp tor Ouaran, 
| TRADE-MARK Lifetime 
FOR THE Seam 
* 
waitin A Service 
—the guide to qual- (©) 4 —trom the mechanism of every Flexi- 
ity in paper clips NO. Oo Post Binder. So feature of this 
: : Precision made — ae ls @ per- 
: brass or nickel finish. For proof of easier sales and growing 
profits, write 





STATIONERS LOOSE LEAF CO. 
_ c-8, os Wisconsin 


THE TIP TOP MFG. CO. LEXI- LEXI) OST 


Canadian Agents: Brown Bros., Ltd., Toronto REG. U.S. PAT. OF F. 


Your Jobber 
or direct from 


ee eS ee ee ee ee ee 


factory. 





Inc., Syracuse, N. vs 


_=~wwwwweweweeeeeeeeeeeeeeeeeeeS 





| 











=, DEALERS WANTED 


for a patented typewriter 
cushion key, with advan- 
tages and merits no other 


key ssesses. You'll get SILVERGLO LAMPS are stand- 
ORE key Restate ti ard equipment in some of the 
selling largest business offices in the 
, country. 
The Master Key Establish your accounts and 
watch for repeat orders. 
(No Rubber to wear out) The booklet “Light by pn sug- 
Write for Samples gests proper light at point of use. 
and Prices. Write for it now. 


A very profitable line with small in- 


a for you. 
Speed Key Mfg. Co. Inc all sap 
29 re — i al SILVERGLO LAMPS, Inc. 


Brooklyn N. Y. ee 300 B. Federal St. Baltimore, Md. 


HOGEstTAPLer 
WON’T CLOG 


Written guarantee 
with each machine 











Quick Sellers— Big Money Makers 


“Instant’’ Desk 
0 R> end Handy Files 
Pocket pages keep papers in > 






der but gently accessible. 
dexed A to Z, 1 to 31, or specially 
Classified by celluloid covered re- 





























movable index tabs. — 
Idea Books 

with pasteless pocket pages for “! 
news clippings, striking advts.. f 
ie Purpose Staples 30 sheets as easily as 2 

Au ph, Camera. Portrait. his H N Stapl netrates wood or fiber with the same ease 
Pos' Dise Record. Greta = om Press ptt or strike it a quick blow, the results are 
Card, Memory, Address School et wm 9 It meets every requirement. Holds customers. 
Girl Diaries Order a sample—if it doesn’t fulfill all expectations, send it back. 
Games —" —.,, Deldee Your jobber can supply you. If not, write us 

Boards 
Write for Prices and Special Discounts. THE HOGE erent ne 
f° : AST 21ST STREET, 
W. C. Horn Bro. & Co., it 200 5th Ave., New York 2.8 5 
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OFFICE APPLIANCES 





bdan Anrep 


elopes 


Including such well-known envelopes as 
Improved Columbian Clasp, Columbian 
U.S. E. White Wove, and Mono-Outlook. 





UNITED STATES ENVELOPE COMPANY 
SPRINGFIELD, MASS. 


With thirteen manufacturing divisions covering the country 














STURGIS 


POSTURE CHAIRS 
And All-Metal 
TYPEWRITER 
STANDS 


Sold exclusively through Office 
Furniture Dealers 


Sturgis Posture Chair Co. 
STURGIS, MICH. 






No. 500 











PUL TAR CARD LAS! 








Gardner’s Pull Tab Leather Lines 


Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER’S HOT 
JOLD LETTERING 
MACHINES 





Write for Samples and 
P. A. GARDNER 
LEATHER WORKS 


709 Pine St. serinaseienl 














Loose Leaf Rings 


No Large 





Brass 
Joint to Tear Nickel Plated 
Paper FIVE SIZES 

Inside ‘35 Per 10 
14"—1.35 Per 100 

Open Easily, y’—150 “ 
| cl ose 14"—2. = “ « 
Securely "350 “ « 


For loose leaf books, binding reports, blueprints, etc. 
Write ine or" Loose Leaf Metals 


Bridgeport, Conn. 


| The E. W. Carpenter Mfg. Co. 








What Price “Turnover”? 
Retail prices and dealer profits on Amer- 
ican Machines have not been cut. 

The American “Visible”? and **5-in-1”’ 
are still the market's biggest values. 






Feature 
The 
AMERICAN LINE 
IT PAYS! 
654321 sas $1,200 


Impression of figures 


Model 4 retail 


American Numbering 
Machine Co. 
224 Shepherd Ave. Brooklyn, N. Y. 




















AZORA 


and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 


Above Belew 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 








Speed Up Your Business 


Air mail speeds up busi 
ness Gets information out 
days sooner Gets orders 
back quickly Grasp this 
latest opportunity Sell air 
mail supplies and Hanson 
Air Mail Scales 


Hanson Air 


Mail Scale 


Write for latest information 
about Hanson Air Mail, 
Postal, Parcel Post and 
Bath Scales 


Hanson Scale Company 
525 N. Ada Street Chicago 








Azora air cushions and twirlers, two 
highly practical accessories, are mak- 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for prices 






PAT. DECEMEER 21, 1915 























SWA 


THE PENCILS OF 
PROVEN QUALITY 


PENCIL CO. 
INCORPORATED 


221 Fourth Avenue, New York City 

















i et me 





AUGUST, 1931 








5,000 Staples in 
(1) Loading 


N° wobbly tin gadget, 
this Eveready Stapler. 
No, sir! It's built to 
work right, and finished 
to do credit to any desk. 
Makes its own staples — 
cannot clog or jam. In 
attractive enamel Olive 
Green finish. 

“The Result of Long 

Experience and Knowl- 

edge of Requirements” 


EVEREADY MFG. CO. or soston 


34 Southbridge Street, Worcester, Mass. 





MODEL A 
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STEEL CARD INDEX CASES 


are rapid, profitable 
everyday sellers. Made 
for 3x5—4x6—5x8 in12” 
depth with 1000 card 
capacity and 3x5—4x6— 
5x8—6x9 in 8" depth 
with 750 card capacity. 
Fitted with positive com- 
pressor. Stay hinge on 
cover to relieve strain. 
Rubber feet. Furnished in 
olive green, grained ma- 
hogany or walnut. Lock 
Inc. optional. Order a good 
New York stock now! 





Write for our complete cata‘og. 


ART STEEL CO., 

















For More and Better Copies, GRAPHIC ROLLS, in all 
sizes, on Spindles to fit all Makes of Duplicators. Cloth 
Back Fiber Back. 


GRAPHIC A 
$35.00 $45. $60.00 


Gelatine Sheets + 
GRAPHIC DUPLICATOR CO. 


DIEBOLD 


For seventy years synonymous with 
safety and protection. There are Diebold 
Safes and Cashgard Chests for every, busi- 
ness. They are made w ith the same care 
and precision as Diebold Vaults and Vault 





HEKTOGRAPHS 
Various Styles and Sizes 


» Refillin Tins = » Hektograph Cleaning Paste 
270 A Lafayette St., New York, N. Y. 














Doors for banks. The Diebold Line is 
nationally advertised, complete and 
profitable. 


DIEBOLD SAFE AND LOCK COMPANY 
Canton, Ohio 


Seventy Years of Bank Service 


[CORK BULLETIN BOARDS| 


















Frames 
Are Oak 
Finished 

























Dealers write for catalogue 


N. Y. SILICATE BOOK SLATE CO. 
20 VESEY STREET NEW YORK CITY 





300 E. 145th St. 
- . YOUR 
Wirite ro” EQPY 
RELIABLE & 


NEW WHOLESALE CATALOG 
AND REFERENCE BOOK ao 


7 No. 700 < 


52 pages of information including i!lustrations of all go 
of office machines—specimens of typewriter type—how to 
test adding machines for accuracy, etc., etc.—at a nominal 
price of only 25c. 

Send for your copy today! 


RELIABLE 


aaa TYPEWRITER & ADDING MACHINE CORP 
303 W. MONROE ST... CHICACO, ILL 














MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 
demand. In the supreme test of use, Union 
Ribbons and Carbons are in the front ranks, 
continually creating profitable business for 
Union dealers. Do you wish to meet the 
demand—profitably? Write us. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 
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say 


Progress with Progress 
Traditions — , traditions die. That is one of the 
——— = ife, and a a accompaniment of yew] 
through air, telegraph, telephone 
fv © ag whilst, some are dreaming of trips to Mars. 
Hold Fast the Good, Reach For the New 
The feet of progress erample on experience and break 
traditions. 








O. 6: 
2 ounce a ead eb © Gum ty. ean” te 
bottle muss, no mess—special os Giescume. 
50c 0. K. A. COMPANY 


Monadnock Building San Francisco, Calif. 
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The leading 


trade paper 


for the 
Office Equipment Industry 
in 


Germany 
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“Biiro-Bedarf-Rundschau 


(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 


$4 per year $6 for 2 years 


Specimen copy free 


Buro-Bedarf-Rundschau 
Berlin-Charlottenburg 5 
Germany 














OFFICE APPLIANCES 


THE STATIONER’'S 


SCRAP 
BOOK 


IDEAS 


PRICE $400 POST FREE 





The most valuable money- 
making volume ever placed 
before the Stationer Trade— 
Contains nearly 200 hints in 
connection with every depart- 
ment of your business. 





Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stationers and dealers in office equipment. 
lt is conveniently divided into four sections, as follows: 
Organization; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
im the front of the book classifies the subjects treated and gives 
the numbers of the pages where the stationer may find sugges- 
tions om the particular phase of his business that he may be 
interested in at the time. The subjects run all the way from 
account books to window dressing and are written in such a 
way that the volume is an excellent reference book. 

—Office Appliances. 


The Scrap Book can be dipped inte almost anywhere, and 
useful hints om @ wide range of subjects, presented in a very 
readable form, will be found om every page. 

—The Newsagent, Bookseller's Review and 
Stationer’s Gazette. 


It was a distinctly good idea te bring together such a series 
of approved ideas, and the volume should meet with a warm 
welcome. —The British Printer. 


A good idea in itself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LTD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C.. ENGLAND 
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Write for samples 


and prices 
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S Price Competition Affecting 
Your Ribbon and Carbon Sales? 


Then sell Quality—sell Novelty—sell Efficiency. 


You don’t have to talk Whitedge Carbon Paper. 
Show it—it sells itself. 


Whitedge “Noiseless” carbon paper is clean to handle 
—durable— makes clear copies. 


Stormtex Typewriter ribbons write like print. 


H. M. STORMS COMPANY 


The Complete Line 
Carbon Papers - - Typewriter Ribbons 
561 GRAND AVENUE, BROOKLYN, N. Y., U. S. A. 
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MON 
BUREAU 


LE MAGAZINE DE LORGANISATION 
COMMERCIALE & INDUSTRIELLE 


Fomoed amie Ors Co EOTES 
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99 To us “M.B.” stands for “MON BUREAU” 


To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
France. And why should you not? Don’t you 
know that American goods and especially Office 
furniture and modern office appliances are very pop- 
ular and much needed there? 


M. B. claims to be the most valuable advertising me- 
dium in France as far as business circles are concerned. 
This is a very logical and simple proposition; M. B. has 
been the first publication to advocate modern business 
methods in France. So it’s no wonder if it is read practi- 
cally by every progressive firm in the country. Not only is 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania. 


Ask for free copy. It is very likely to mean a most profit- 
able turn in your affairs. 


ING MANAGER MON BUREAU, 186, Faubourg St-Martin, Paris Xeme Arrt. (France) 
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OFFICE APPLIANCES 


MACHINE 


ING 





Speed..Ease.. Economy 
in the production of neater 
and more accurate records 





Simple operation with many automatic features 
... the posting of ledger, statement and full width 
journal (or any other combination of records) 
at onetime .. . the fast, easily operated keyboard 
in a position convenient to the operator... all 
make for greater speed and ease in the produc- 
tion of neater, more accurate records with the 
Burroughs Typewriter Bookkeeping Machine. 


It is built for handling such jobs as accounts 


receivable or payable, general ledger, distribu- 
tion, payroll, stock records and similar work. 
It is available in a variety of models to meet in- 
dividual requirements . . . and for distribution 


to any number of classifications up to twenty. 


For complete information or a demonstration, 
call the local Burroughs office or write to 
the Burroughs Adding Machine Company, 
6418 Second Boulevard, Detroit, Michigan. 


Burroughs 











Addressograph writes names 
and data on any kind of busi- 
ness forms with enormous 
savings in time and expense. 
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AND copying of business records 
is costly... slow ... unbeliev- 
ably slow compared with the speed 
of automatic self-copying. Simply to 
head astatement from aledger page, 
write an employee's name on a pay 
form, address an envelope, copy a 
specification from an ordinary refer- 
ence record, requires 50 to 100 sepa- 
rate hand motions. And to the cost of 
the labor expended in hand copying 
must be added the cost of unavoid- 
able human errors. 
With its automatic self-writing rec- 
ords, Addressograph 














This Addressograph is the new, 
low-priced, all purpose elec- 
tric model, which mechani- 
cally transcribes fundamental 
business records at high speed. 
There are also hand operated 
models and super-speed auto- 
matic models from $42.50 to 
$12,000 





eliminatesthe expense 
of hand copying. 
Whatever the informa- 
tion on an Addresso- 
graph record—the 
name and address of 
a customer, a descrip- 
tion or specification, 
an employee’s name, 
a number or size— it 
writes itself with one 
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The Cost of Slow Motion 


motion on any business form 10 to 50 
times faster than is possible by hand 
methods and with 100% accuracy. 

Calculate how much it now costs 
you for clerical time to copy names 
and data from your permanent 
records onto statements, bills, sales 
literature, cards, orders, checks, 
payrolls, production forms, or any 
other forms used in your business. 

Then let an Addressograph repre- 
sentative show you how you can do 
this work for a fraction of the present 
cost. The saving may contribute 
substantially to an increase in your 
profits for this year. 


ADDRESSOGRAPH COMPANY 
General Offices: 1814 E. 40th St., Cleveland, Ohio 
Addressosraph-Multisrach of Canada, Limited, 


Addressograph, Limited, London, England 
Addressograph G. m. b. H. Berlin, Germany 
Addressograph, S. A. Paris, France 
Speedaumat Manufacturing Co., Cleveland, Ohio 
Divisions of 
Addressograph-Multigraph Corporation 
Factories: 


Chicago, Cleveland, Torontc, London, Berlin, Paris 


Copyright 1931, Addressograph Co. 


Addressogfaph 
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UNDERWOOD 
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NEW. .:- 
CARRIAGE FRAME... Four-point 
suspension of frame increases stufdi- 
mess...reduces vibration ... insures 
perfect alignment. 

FIVE-POINT DECIMAL TABULA. 
TOR ...For increasing speed and 
ease in billing and statistical work. 
LINE SPACE LEVER... Insures 
even and precise spacing. 

BACK SPACE KEY LEVER .. . Posi- 
tive in operation. 

KEY LEVERS . . . Provide even more 
responsive touch. 

STAR WHEEL SHAFT... Assures 
perfect horizontal alignment. 

KEY LEVER LOCK RELEASE... In 
the form of a key, increases case in 
operation. 

SPACE BAR ... Controlled by studs 


that eliminate waste motion. 


And many important 
additional features 














inven esse beauty is given a new 
significance...speed and ease of 
operation a new meaning...in the 
NEW Model No. 6. 

For years the activities of the 
great’ Underwood Laboratories have 
been centered upon it. For months 
the details of its construction...the 
development of its startling new 
features...the records of its revo- 
lutionary performance have been 
closely guarded secrets. 

But now it is here...complete... 
proven,..its period of engineering, 
testing and checking behind it... 
its era of performance before it... 
ready, willing, anxious to serve you 


STANDARD 


...the new Underwood Standard. 

Here is greater return for the 
typewriter dollar than ever before. 
To the basic principles that have 
made Underwood the world’s lead- 
ing typewriter are added many im- 
portant new features. 

Here’s a typewriter that answers 
with eager responsiveness when fin- 
gers on the keys give the signal to go. 

Here’s a typewriter of sturdy, 
rugged construction, built to stand 
up under the most rigorous service. 

See the new Underwood Standard 
Model No. 6at the nearest Underwood 
Branch Office...or at your own 
office ...today. 


UNDERWOOD 


Standard, Noiseless and Portable Typewriters... Bookkeeping Machines 


PRODUCT OF UNDERWOOD ELLIOTT FISHER COMPANY 


Marketed by Underwood Typewriter Company, 342 Madison Avenue, New York, N. Y. 


SALES AND SERVICE EVERYWHERE 


“Underwood, Elliott-Fisher, Sundstrand—Speed the World’s Business” 

















